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The Status of Southern Pine Production 


In order that the facts may be known as to southern pine production, 
ciation is engaged in a comprehensive survey that covers all operations, 


amount produced, probable life of 
blage of data of this kind ever compiled. 


is conducting this survey, made a progress report. 


interesting deductions to be made and the 


taking place in lumber manufacture in the South. In 


mills have additional timber thereby in- 
eliminated 


mill operation has been bought 


A number of large 
creasing their life by 
all timber available for 
up and no further extension of life is to be expected excepting that of 
those few mills that have balanced their cut 


age. Also some 


. ! 
acquired 


one to ten years. This factor is now 


as nearly large 
acre 

had 
their 
night 


against their timber 
ent-over lands that they 
they reported the life of 
increased their output by 


mills now are going over 
no intention of recutting at the 
1919. A 
and overtime runs. 

The chief factor in this increased production, however, activity 
of the wholesalers and planing mill operators in financing and organiz 
ing small mill production. Under this stimulus there has been 
expansion in small mill production in the Carolinas, Georgia, Alabama 
and northern Mississippi. A number of things have contributed to bring 
ing about this condition. Good roads, the auto truck, failure of the 
cotton crop, which has made wood-lot stumpage available, and the 
persistent demand for cheaply manufactured lumber in the north Atlan- 
tic and Great Lakes markets. 

This development in small mill production has been most active in 
Alabama and Georgia and is a gleaning process that will continue for 
anumber of years, but not the same number of years in each State. In 
Georgia, where the amount of roofers cut from old field pine in the agri- 
cultural districts of recent years is almost unbelievable, this class of 
production (roofers) will decline by 50 percent in the next two years 
and by 75 percent in the next three years. This does not apply to small 


time 


operations in few mills have 
is the 


a great 


his report Mr. 


present and prospective, the Southern Pine Asso- 


large and small, with data as to timber supply, 


each operation ete., that, when finished will be the most complete and illuminating assem- 
At the mass meeting of manufacturers in Memphis, Nov. 7, F. V. 


Dunham, who 


While the survey is not vet complete it has advanced sufficiently for some 
preliminary report, 


as given herewith, shows quite clearly the changes that are 
Dunham said : 


mill production in the longleaf belt of Georgia, in the southern and 
southeastern part of the State, where the decline will be more gradual. 
In South Carolina the wholesalers backing planing mill and small 


mill operations think they ean get timber for their mills for five or six 
years more, by which time they will have to go so far back for timber 
that the haul cost to the planer will make operation unprofitable. In 
this State the average haul is now ten miles and the 
twenty-eight miles. During this five- 
gradually decline. 

In Alabama this activity will keep up for a longer period. There 
still remains much timber in Alabama available for small mill opera- 
tions, a considerable percentage of which is virgin. This is rapidly be- 
ing bought up by the wholesalers of Birmingham, Montgomery, Selma, 
Mobile and Meridian. It may be three years before the decline in pro- 
duction by small mills will be noticeable, and then it will be more 
gradual than in the other States. 

In Mississippi the peak of small mill production has been reached; 
also in Florida and Arkansas. In Texas an increase in production by 
small mills is to be expected. 

In Louisiana, contrary to expectations, there has been practically 
no increase in production by small mills since 1919. Most of the timber 
that it was then supposed the small mills would by this time be cutting 
on is second growth or developed growth on the older cuttings of the 
large mill companies. These companies are not selling this timber, 


(Concluded on page 65) 


maximum of record 
or six-year period production will 





Comparative Table of Southern 


Pine Production 1919 and 1924 


Showing Total Feet Cut (Board Measure) Alabama, Arkansas, Florida, Louisiana, Mississippi, Oklahoma and Texas, in 
1919 and 1924 and Classifying the 1924 Production Into Two Groups, as Follows: Production Reported by 
Mills Which Were in Operation During 1919 and Production Reported by Mills Which Have Started 
Operations Since 1919 





Also 
The Number of Mills Which Have Started Operations Since 1919 That Have an Annual Cut of 6,000,000 Feet or More, 
Their Respective Production and Its Relation to the Total Production for All Mills Started Since 1919 
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TOTAL ANNUAL PRODUCTION 





— ANALYSIS OF 1924 PRODUCTION 
Mills Starting Since 1919 
Reporting Annual Production 
of 6,000,000 ft. or more 





1919 1924 As Reported by Mills As Reported by Mills % of Total 

% of % of Operating in 1919 Started Since 1919 No. Annual Cut Cut Since 
State Feet B.M. Total Feet B. M. Total Feet B.M. Percent FeetB.M. Percent Mills Feet B. M. 1919 
Alabama .......... 2,098,000,000 17.03 2,440,000,000 19.60 1,340,000,000 54.92 1,100,000,000 45.08 25 258,000,000 23.45 
Arkansas ......... 1,204,000,000 9.78 1,193,000,000 9.59 823,000,000 69.00 370,000,000 31.00 4 26,000,000 7.03 
| ee 1,488,000,000 11.68 1.370,000,000 11.02 1,145,000,000 83.58 225,000,000 16.42 18 206,000,000 91.55 
Louisiana ......... 2,967,000,000 24.09 2,614,000,000 21.00 2,181,000,000 83.47 433,000,000 16.53 9 157,000,000 36.26 
Mississippi Se ae ee 2,640,000,000 21.43 2,850,000,000 22.90 1,850,000,000 64.92 1,000,000,000 35.08 25 291,000,000 29.10 
Oklahoma ......... 228,000,000 1,85 185,000,000 1.49 145,000,000 78.38 40,000,000 21.62 6,000,000 15.00 
ices ge ciar 1 742,000, 000 14.14 1,793,000,000 14.40 1,273,000,000 71.00 520,000,000 29.00 11 105,000,000 20.19 
POU, c-0 cca 12,317,000, 000 100.00 12,445,000,000 100.00 757, 000, 000 70.37 3,688,000,000 29. 63 3 93 1,049,000,000 28.44 


NOTE—This tabulation covers only those States upon which data sia nee gathered and analyzed to date. 
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STARK 
The LAST QUALITY € 
WORD in SERVICE 


CYPRESS— 


Lumber,. Lath, 
Finish, Siding, 


Rough or Surfaced 


VENEERS— your next order. 


Door, Panel, 
Piano Rim, 


Stock 











on i General Offices: 
MEMPHIS, TENNESSEE 





Satisfying Service for 
Quarter of a Century 


Stark-Brand has stood out as the mark of quality, service 
BRAND and reliability for a quarter of a century during which we 
have been manufacturing high-grade, band-sawn Cypress 
and Southern Hardwoods and during which we have 
built up an enviable reputation for shipping only that 
class of stock to our rapidly growing clientele. 


MANUFACTURERS 
Cleveland Offices: 


1231 UNION TRUST BLDG. 


Moulding 
We normally carry 10,000,000 feet of Cypress and 15,- 
HARDWOODS— 000,000 feet of Hardwoods and these stocks, together 
Band sawn with our strictly modern planing mills and dry kilns, en- 
Kiln dried able us to meet any requirement of the most exacting 


All thicknesses buyer. Why “shop around”? Furthermore, our expert 
traffic department insures prompt delivery. Try us on 


Cypress Battery JAMES E. STARK & COMPANY, INC. 


Chicago Offices: 


25 N. DEARBORN ST. 
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This Week’s 
Best Buys 


You will look far and 
wide to find values that sur- 
pass those offered in the fo.lowing items: 









75,000’ 142x214” No. 1 Maple Flooring Yf 
50,000° lex 21,” Factory Maple Flooring Yf / Y 
30,000’ 42x1144” No. 1 Maple Flooring Y y 
50,000° 132 ¥,” Clear Birch Flooring 


100,000’ 4/4” No. 2 Common Basswood 
100,000’ 6/4” No. 1 & Btr. Soft Elm 
100,000’ 6/4” No. 2 & Btr. Soft Elm 

75,000’ 6/4” No. 2 Common Soft Elm 
100,000’ 6/4” No. 3 Common Soft Elm 
100,000’ 1x6” & Wdr. Hard Maple 

50,000’ 5/4x6” & Wdr. Hard Maple YY 
50,000’ 6/4x6” & Wdr. Hard Maple YY YY 
50,000’ 4/4” No. 1 Com. & Btr. K. D. Birch Yf Y 
20,000’ 10/4” Sel, & Btr. Birch 
20,000’ 12/4” Sel. & Btr. Birch 


A We advise quick action. fe : | 
pinctoeat Lawes 


Was Jummines 
MORSE,WIS-PHILLIPS.WIS. Plas, 


BER PEI 





















FAS. 
TA No. | Com. & Selects 
Bone Dry Birch 


Here is an opportunity for fac- 
tory buyers to secure some of 
nature’s finest quality Birch lum- 
ber. Itis carefully manufactured, 
bone dry, and ready to ship on a 


minute’s notice. 


This stock is offered subject to 
prior sale so we advise immediate 
action on your part if you want 


some of this lumber. 
day for quotations. 


Weidman - Vogelsang 
‘ttn, Lumber Co. 


Wire us to- 


GRAND RAPIDS, MICH. 
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A Book That Breeds Business and Feeds the Bank Account 








Fk THE MAKING OF BOOKS THERE is no end, but after all, 

QO as some one has remarked, there is no book so interesting as 

one’s bank book, especially if it shows a comfortable and grow- 

ing balance on the right side. A sordid sentiment, perhaps, but one 
Which nevertheless strikes a responsive chord in most of us. 

On page 37 is described a most unusual book—you’ll say so when 
you see one. It is a book that breeds business and that feeds the 
bank account of those who make right use of it. It is a merchan- 
dising aid par excellence. This book is unique in that it has no 
author, and almost no printed text, yet its twelve chapters, one to a 
page, through a unique pictorial method tell twelve wonderful 
stories of “Old Homes Made New.” 

It is not quite accurate to say that the book has no author—even 
though it contains no reading matter, for more thought and study 


have been expended upon it than is usually the case with books of 
the same or larger size got up in the conventional manner. 

Designed, published and_ distributed by the AMERICAN 
I.UMBERMAN, this book is dedicated to the single ideal of more 
business for the lumbermen of America through the remodeling of 
the millions of old homes scattered from the Atlantic to the Pacific. 
It points the way for lumbermen effectively to go after this 
business, through visual demonstration of the actual results of 
remodeling old houses of widely varying types. This has been ac- 
complished by a method so original and ingenious as to have called 
forth the most enthusiastic expressions of praise from lumbermen 
in all branches of the industry. 

We do not wish to seem boastful, and so are not making our state- 
ments nearly as strong as the enthusiastic reception already 
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accorded the book by the trade would warrant. On the other hand, 
there seems to be no good reason for editorial silence regarding a 
development which promises to be of vast importance to the industry, 
simply because this newspaper is the originator of the idea and has 
made it available to the trade. That would be false modesty indeed, 
especially as our only concern in the matter is to help sell more lum- 
ber, and we seek no penny of profit for ourselves through the dis- 
tribution of the book, which is being supplied to the trade at actual 
cost of production. 





Technically Trained Men in Industry 


XPERIENCE IS SAID TO BE A THOROUGH teacher, but 
E one that exacts high wages from her pupils. No man who 
has reached middle age will deny the essential truth of the 
proverb, though at the same time admitting the difficulty of find- 
ing a cheaper way of acquiring knowledge. Every parent weighs 
this question when he considers what he can do to fit son or daughter 
for the battle of life. Most Americans deem education indispensable 
to success in life viewed in its larger aspects, though of course 
realizing that it may be a hindrance rather than a help in ac- 
cumulating money. 

When the value of education in business is considered technical 
instruction and training are thought of; and it is the lack of 
that kind of training that costs both employer and employee dearly. 
The most zealous advocate of technical training will hardly claim 
for it more than that it adds to the effectiveness of the man or 
woman. The person who without technical training or special edu- 
cation might achieve success, may be expected to be more sure of 
it and on the whole become more useful to industry and society if 
trained. The problem is to add to efficiency by training. 

An estimate made by the National Industrial Conference Board 
places industry’s need of men with engineering training in 1930 
at 400,000 more than in 1920. This estimate is based on the increas- 
ing ratio of administrators, supervisors and technical experts to 
the total number gainfully employed in industry. The board finds 
that in the rubber industry 7 percent of the whole number of em- 
ployees occupy important positions, and that of these 23 percent are 
college graduates. In the paper and pulp industry it finds that 
about 7 percent of the 35,000 employees occupy executive and 
other important positions, and that of these 22 percent are college 
graduates, 13 percent being graduates from recognized technical 
colleges. 

Perhaps the experience of the industries named is no index to 
the needs or attitude of the lumber industry; and yet lumbermen 
have enlisted the aid of technically trained men in increasing num- 
bers during recent years. Many of the leaders in the industry, es- 
pecially of the second and third generations of lumbermen, are college 
men. As forestry has increased in importance trained foresters 
have found employment with the larger timber owners and with 
protective organizations. Also as closer utilization at mill and in 
byproducts plant has engaged the attention of lumbermen they have 
called technical men to their aid. Of course the industry’s need for 
technical service has been met in large measure by the Forest 
Products Laboratory, an institution that has pointed the way to 
vast economies in lumber manufacture. On the whole, therefore, 
it may be said that the lumber industry is recognizing in a sub- 
stantial way the service that technical training can perform. 





Commission Harasses Instead of Helping 


EADERS OF THE AMERICAN LUMBERMAN have been apprised 
that on July 17, 1924, the Federal Trade Commission decided 
to dismiss without prejudice the proceeding against the Doug- 

las Fir Exploitation & Export Co., the vote of the members of the 
commission being four to five; the chairman, Huston Thompson, 
dissenting. At the time the decision was made the chairman an- 
nounced that he would prepare a statement of his dissent; but Mr. 
Thompson did not file his statement until Oct. 22. Thus in face of 
a four-to-five vote for dismissal, the chairman was able to hold the 
case open more than three months. This disregard of the rights of 
the defendants to have the case dismissed immediately when the 
decision was made affords an excellent example of the tyranny of 
a bureaucrat when piqued. The practice of the United States 
Supreme Court of filing dissenting opinions with the majority de- 
cision is eloquent of justice in contrast. 

Under the law that created the Federal Trade Commission that 
tribunal may investigate any individual or corporation it chooses, 
and the investigatee is for all practical purposes on defense as in a 
criminal trial. In this case the Douglas Fir Exploitation & Export 
Co. paid out for attorneys and other expenses over $83,000, and in 
addition the work connected with the proceeding occupied prac- 
tically all the time of the company’s general manager for ten con- 


secutive months, interrupting the business of the concern for more 
than a year. Let it be remembered that this was not a court pro- 
ceeding following an indictment; it was merely an investigation of 
the methods of doing business pursued by a company regularly 
incorporated. 

On several occasions the Federal Trade Commission has at- 
tempted to exercise powers not entrusted to it by Congress and 
only the intervention of the United States Supreme Court has pro- 
tected innocent persons from the tyranny of the commission. Not 
only has the commission itself conducted its proceedings as if the 
guilt of parties before it were established, but the chairman of the 
commission has in public assailed parties to proceedings not yet 
decided. Thus the public is led to believe that an investigation by 
the commission is presumptive of guilt, and no matter what the 
commission’s ultimate decision may be, the impression remaining 
in the public mind is that guilt has been established. This is apt to 
be true in the present case; for the commission’s decision was merely 
to dismiss the case; while the dissenting opinion of Chairman 
Thompson made three months afterward is the argument of a 
prosecutor. 

While it perhaps will be admitted that some of the work of the 
Federal Trade Commission is beneficial, particularly its economic 
investigations, it must be admitted that as a semi-judicial tribunal, 
seeking only truth and justice, it has proved often to be a lamenta- 
ble failure. The commission as a whole and its members as indi- 
viduals have at times by their conduct and comment created the 
impression that they conceive their function to be to bait and harass 
business; whereas, the commission was created with a view to being 
helpful to business. It may well be doubted whether any tribunal 
so constituted can be expected to function in an impartial manner. 
The defect seems to be that the members of the Federal Trade Com- 
mission are attempting to act as judges and prosecutors at one and 
the same time. There have been reasons to suspect also that political 
bias has been a factor in determining the attitude of the commission 
in its conduct of investigations; affording a new demonstration of 
the fact that judicial tribunals must be divorced from politics. 


Small Mill a Big Pine Production Factor 


RELIMINARY FIGURES OF A SURVEY being made by the 
Southern Pine Association show several interesting phenomena 
peculiar to an industry in a state of transition. The fact that 
the original stand of pine in the South has been reduced to a point 
that forbids expansion of the industry is accepted without question; 
but to infer that production will immediately decline would be to dis- 
regard the isolated tracts of timber and the small mills as factors. 
These, like the silent voters in presidential elections, come into 
activity only under the stimulus of special influences. Of course 
small mills have long been potent elements in the lumber market, 
especially when demand has been insistent and not too discriminat- 
ing; but the data assembled in the Southern Pine Association’s sur- 
vey indicate that for a time at least the increased production of small 
operations may in part offset the decline in large scale production. 
Indeed, the figures show roughly that while the production of mills 
cutting annually 6,000,000 feet or more each has declined 1,099,- 
000,000 feet during the last five years, the production of smaller 
mills has during that period increased 1,393,000,000 feet. 

The entire preliminary statement of the survey’s results, which 
appears on the front cover page of this paper, will be read and may 
be studied with profit by all lumbermen. There are, however, some 
implications and inferences from the facts given that are especially 
instructive. Small mills, portables and others, have not always in 
the past been aligned with the march of progress in efficiency, con- 
servation and standardization. This has been the case because they 
have had meager equipment, changing and perhaps untrained crews 
and uncertain supply of timber as well as intermittent demand. 
Many of them could come into the market only when demand was 
at the peak, and when grading rules were apt to be in abeyance. 

All of the progress that has been made in the grading of lumber 
has been the work of organized lumbermen; and systematic grading 
inevitably has gone hand in hand with improvement as well as 
uniformity in manufacture. These betterments in the lumber in- 
dustry have been promoted and financed almost exclusively by the 
larger operators, and this has been done in spite of the competition 
which a superior product, a certain supply and a uniform standard 
must always meet from a product lacking similar guaranties of 
value. The significance of this is shown in the statement in this 
report that the small mills have come into the market to supply “4 
persistent demand for cheaply manufactured lumber.” 

All lumbermen who have the welfare of the public as well as the 
welfare of the industry at heart will admit that a standardized 
product is almost indispensable. If therefore, as seems inevitable, 
the small mill is to grow in importance as a producer of lumber for 
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the general market, means must be found for applying to its output 
the grading rules already established. Certainly, all the gain tlat 
has been made in behalf of sound merchandising must not be lost. 
It is to the interest of all branches of the trade, producers, dis- 
tributers and consumers to deal in lumber that can be described accu- 
rately, identified positively as to qualify and valued in accordance 
with standards that custom and practice have established. 





WHAT SUBJECTS will be talked about at the coming retail meet- 
ings? Well, a questionnaire by the AMERICAN, LUMBERMAN a few 
weeks ago developed that there are twenty-two topics which several 
hundred representative retailers scattered through thirty States are 
most vitally interested in and most desirous of hearing discussed. 


Probably many of these subjects will find places on the discussion 
schedules; in fact, some of them are sure to do so, for a gathering 
of retail lumbermen could no more avoid discussing such ever-pres- 
ent problems as credits and collections, cost of doing business, turn- 
over, use of plan books, building and loan associations, and others, 
than a group of women could refrain from discussing the latest 
styles in feminine adornment. 


Besides these standbys, the ques- 


tionnaire revealed special interest in remodeling old houses, com- 


bilities. 


munity surveys for business, cash bargain sales, developing new 
business by cultivating the women and children of the community, 
and a number of other subjects that offer very interesting possi- 
For the benefit of those concerned, it may be mentioned 
here that the results of the investigation referred to were pre- 
sented in detail on front cover of the Oct. 18 issue. 














Cut, Shipments, Orders Decrease 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 13.—Telegraphic 
reports received by the National Lumber Man- 
ufacturers’ Association today from 354 of the 
larger commercial softwood sawmills of the 
country show a decline in production, shipments 
and new business for the week ended Nov. 8, 
compared with revised figures from 368 mills 
for the preceding week. Reported production 
decreased 6,592,141 feet; shipments, 31,166,766 
feet, and orders, 1,499,923 feet. Compared 
with the same period a year ago, production 
decreased 34,886,878 feet; shipments, 16,- 
471,847 feet, and orders increased 21,034,040 
feet. 

The unfilled orders of 246 Southern Pine 
Association and West Coast Lumbermen’s As 
sociation mills were 541,704,562 feet, as against 
549,358,363 feet for 248 mills the week before. 
Separately, the Southern Pine Association, 
130 mills, reported unfilled orders as 236, 
759,425 feet, compared with 225,326,500 feet 
for the same number of mills the previous 
week. For 116 West Coast Lumbermen’s As- 
sociation mills, the unfilled orders amounted to 
304,945,137 feet, as against 324,031,863. feet 
for 118 mills a week earlier. Altogether the 
354 comparable reporting mills had shipments 
of 94 percent and orders of 105 percent of. ac- 
tual production. For the Southern Pine Asso- 
ciation mills these percentages were respec- 
tively 105 and 121, and for the West Coast 
Lumbermen’s Association mills, 84 and 96 
percent. Of the comparable reporting mills, 
333 (having a normal production for the week 
of 209,540,343 feet) reported production 99 
percent of normal, shipments 90 percent, and 
orders 102 percent thereof. 

The figures for last week, the week before 
and the corresponding week last year follow: 
Production—213,669,901 feet, against 220,- 
262,042 feet the week before, and 216,613,296 
feet last year. Orders—224,152,680 feet, 
against 225,652,603 feet the week before, and 
203,118,640 feet last year. 

The comparison of the national lumber 
movement for the first forty-five weeks of this 
year with the same period of 1923 follows: 
Production—10,594,661,770 feet, against 11, 
085,001,184 feet; 1924 decrease, 490,339,414 
feet. Shipments—10,494,406,077 feet, against 
11,005,626,932 feet; decrease, 511,220,855 feet. 
Orders—10,190,125,203 feet, against 10,432, 
820,644 feet; decrease, 242,695,441 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills, consequently, the former are 
not represented in any of the foregoing figures. 
Thirteen of these mills reported a cut of 10,- 
432,000 feet last week; shipments 10,231,000 
feet, and orders, 10,221,000 feet. The reported 
cut represents 31 percent of the total of the 
California pine region. 

‘The West Coast Lumbermen’s Association 
wires that new business for the 116 mills report- 
ing for the week ended Nov. 8 was 4 percent 





below production and 13 percent above ship 
ments. Of all new business taken during the 
week, 47 percent was for future water delivery, 
amounting to 43,811,922 feet, of which 27, 
828,058 feet was for domestic cargo delivery, 
and 15,983,864 feet export. New business by 
rail amounted to 1,496 cars. Forty percent of 
the week’s lumber shipments moved by water, 
amounting to 32,562,586 feet, of which 23, 
157,971 feet moved coastwise and intercoastal, 
and 9,404,615 feet overseas. Rail shipments 
totaled 1,482 cars, and local deliveries were 
4,355,837 feet. Unfilled domestic cargo orders 
totaled 134,846,238 feet; unfilled export orders, 
76,348,899 feet; unfilled rail trade orders, 
3,125 cars. 

The Southern Pine Association reports that 
for the 130 mills reporting for the week, ship 
ments were 5.07 percent above production, cur 
rent orders 21.33 percent above production and 
15.48 percent above shipments. Of the 85 mills 
reporting running time, 68 were on full time, 
5 were shut down and the rest operated one to 
five days. 

The Western Pine Manufacturers’ Associa 
tion with five fewer mills reporting, reports a 
noticeable decrease in production and ship 
ments and little change in new business. Com 
pared with the preceding week, thirty-one iden 
tical mills report a 12 percent increase in new 
business, while shipments decreased 9 percent. 
There was no change in production. 


The California Redwood Association reports 
a slight decrease in production and shipments, 
and a good gain in new business. 


The North Carolina Pine Association reports 
a fair increase in production, a noticeable de 
crease in shipments, and a marked decrease in 
new business compared with the week before. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood pro 
duction): reports a small decrease in production, 
a marked decrease in shipments, and a fair gain 
in new business over the previous week. 


The Northern Pine Manufacturers’ Associa- 
tion reports a sharp decrease in production, and 
small decreases in shipments and new business. 


Commission’s Order Vacated 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 13.—The carriers 

having filed a tariff canceling the provision 
under suspension, the Interstate Commerce 
Commission has vacated its order in I. & S. 
docket No. 2167—-Combination Rule on Lum- 
ber from Points in the Northwest. Similar 
action was taken in I. & S. docket No. 2176 
Lumber from Alabama to Eastern New Eng- 
land and Canada Points 
and also in the following: I. & S. docket 
No. 2170—Lumber from Alabama, Mississippi 
and Tennessee to Ohio and Mississippi river 
crossings and related points; I. & S. docket 
No. 2173—Glazed Sash Transcontinental East 
3ound; I. & S. docket No. 2185—Furniture 
from Illinois and Wisconsin to Milwaukee, 
Wis. 


for the same reason, 





Western Pines Market Advancing 

[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Nov. 12.—Prices on items 
that are in short supply have started to advance. 
A few companies have already put into effect 
slight advances. These are a prelude to gen- 
eral advances in Idaho white pine of 50 cents 
on No. 3; $1 on No. 2, and $3 on No. 1 and all 
the better grades, which may be expeted to be- 
come effective within the next few days. Ad- 
vances of $1 to $2 on No. 2 western, and of 
$2 to $4 on western pine selects, may also be 
expected. According to present indications, fir 
and larch quotations will remain unchanged. 


Georgia-Florida Millmen Meet 

[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., Nov. 13.—At the meet- 
ing of the Georgia-Florida Saw Mill Associa 
tion here this morning at the Mason Hotel 
about thirty members were present and a 
number of others, among them newspapermen 
and local lumbermen. L. P. James, James 
Lumber Co., Haddock, Ga., one of the diree- 
tors of the association, presided. Much re- 
gret was expressed because of the absence 
of President J. IE. Graves, whose illness pre- 
vented his being at the meeting, though W. F. 
Graves, Graves Bros. Co., Hosford, Fla., took 
an active part in the discussions. 

Much interest was evidenced in the matter 
of workmen’s compensation insurance rates 
apropos of the hearing that was held in At- 
lanta before Insurance Commissioner Wright 
on Oct. 28. J. Ray Arnold, of Groveland, Fla., 
led the discussion and the association went 
on record as being unalterably opposed to any 
increase in these rates in Georgia, and the 
members present definitely pledged them 
selves to further opposition to the enactment 
of any such compensation in Florida. 

The matter of grading rules for structural 
timbers was next in line, and in order that 
the association might comply with the prom- 
ise R. G. Paul, chairman of grading rules com 
mittee, made at the standardization confer 
ence some months ago to submit the associa 
tion’s ideas on the subject, it was decided 
that a meeting of strictly longleaf manufac- 
turers should be ealled within a couple of 
weeks at Orlando, Fla., at which time a draft 
of these rules will be made. 

J. S. Farish, traffic manager of the asso- 
ciation, made a brief talk on traffic and 
transportation matters of moment, dealing 
mostly with increases that have been made 
in lumber rates and those that are proposed. 

A. G. T. Moore, traffic manager Southern 
Pine Association, also attended the meeting 
and his address supplemented that of Mr. 
Farish. Mr. Moore also spoke of the bond 
that should exist between all lumber associa- 
tions because of their similarity of purpose 
and of principle. He urged that matters of 
mutual interest could be attained only 
through coéperation. 

A resolution was passed that a conference 


(Concluded on page 75) 
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Grading Rules for Special Stock 


I desire some information as to description, 
grading and prices on special stock cut from hard 
maple, white ash and basswood, as follows: 

White ash—loom stock; auto and truck body 
stock; squares; pattern stock. 

Basswood—selected white; key stock. 

Hard maple—quarter-sawed stock ; selected white 
sap stock; selected white straight grain stock; 
end dried stock; hammer board stock; cutting 
block stock; action stock; squares.—INQUIBY No. 
1,411. 


| This inquiry is made by a New York dealer 
in hardwood lumber. As the AMERICAN LuM- 
BERMAN has no information on special grad- 
ing rules covering the stock mentioned, the in- 
quiry is published with the hope that readers 
may give the inquirer the benefit of their 
knowledge on the subject. The name of the in- 
quirer will be supplied upon request.—EbDITor. | 


Various Guedes of Flooring Produced 


Have you in your files any information relative 
to the amount of oak flooring which should be 
obtained from each thousand feet of rough oak 
lumber of different grades? 

How many thousand feet and what percentage 
of the different grades should be realized in running 
oak 50 percent No. 3 common, 30 percent No. 2 
common and 20 percent No. 1 common? 

Have you any information regarding the amount 
of the different grades of flooring that should be 
realized in running straight grades of No. 3 com- 
mon, No. 2 common and No. 1 common ?—INQUIRY 
No. 1,414. 


[This inquiry is made by a Missouri lumber 
concern. There have been a number of articles 
published giving the results of studies of the 
distribution of grades in iumber manufacture, 
both in the northern and southern hardwoods. 
So far as known there is no information avail- 
able regarding the amount of oak flooring of 
various grades obtained from the different 
grades of rough lumber. It may readily be be- 
lieved that the amount of each grade of flooring 
produced will be determined largely by the ma- 
chinery, methods and skill of the workmen in 
any given operation. Readers of the AMERICAN 
LUMBERMAN who are able to supply information 
of the kind asked for are invited to do so. The 
name of the inquirer will be furnished upon re- 
quest.—EDITOR. | 


Dunnage Recovered on Pole Shipments 


Referring to Inquiry No. 1,402 in the AMERICAN 
LUMBERMAN of Oct. 25, we have recently recovered 
for the allowance of 500 pounds for dunnage on 
pine poles (1,000 pounds for double loads), from 
several of the carrying roads and expect to recover 
from all of them over which our shipments have 
been routed. It has been an arduous task, largely 
owing to the stupidity of some of the auditors of 
freight overcharges, and we take it that your sub- 
scriber is probably treating with officials of like 
caliber.—INnquiry No. 1,402A, 

[This letter comes from a Virginia concern 
and has reference to the inquiry of a New York 
lumber company which reported that the rail- 
roads were denying it the right to dunnage al- 
lowance of 500 pounds on shipments of chestnut 
telephone poles. Another letter on this subject 
has been received from a Pennsylvania lumber- 
man, in part as follows: 


We ship several hundred cars of mine props each 
year which are all loaded on flat or low side open 
top cars and on which we claim 500 pounds stake 
allowance under the same rule as stated in the 
inquiry—that is, consolidated freight classification 
No. 3, Rule 30, Section 2. (a) However, this see 
tion in our copy reads a bit different from that 
quoted in the inquiry. For this reason we quote it 
in full: 

“Section 2. 2(a) An allowance of the actual 
weight, but not more than 500 pounds per ear, 
will be made for racks, stakes, standards, strips, 
braces or supports used by shippers on flat or 
gondola cars when such material is required for 
safe transportation in the loading of carlonad 
freight; provided, that in no case shall less than 
the established minimum earload weights’ be 
charged; and, also provided; that shippers must 
specify on shipping order the weight of the mate- 
rial used; otherwise, no allowance will be made. 


If the weight of racks, stakes, standards, strips 
or supports is more than 500 pounds per car the 
excess will be charged at the rate applicable to 
the lading of the car.” 

You will notice that this paragraph does not 
specify that the lading shall be lumber or any 
other material, but it does state “carload freight” 
and in view of this general statement we hardly 
see how pole shipments could be discriminated 
against in the matter of allowance for stakes. 


Readers of the AMERICAN LUMBERMAN are 
invited to give their opinions and experience on 
this matter, which appears to be of considerable 
importance to shippers of poles.—IDITOR. | 


Planing Mill Sheds and Layout 


We desire to get in touch with persons who 
will furnish us plans of sheds, layout of mill, to- 
gether with machines ete. for a planing mill.— 
Inquiry No. 1,397. 


[This inquiry comes from New York State. 
The names of a few concerns that may be able 
to perform the service asked for have been 
given to the inquirer whose name will be fur- 
nished to interested readers upon request.— 
EDITor. | 


Machine to Cut Siding from Log 


About 50 years ago I worked in a little mill in 
Michigan which made lap or beveled siding. I 
have not seen one of those machines since and I 
am writing to ask you if you can tell me where 
I can get one. Please give me what information 
you can. 

The logs were cut about 6 feet long and put in a 
machine like a turning lathe and the bark taken 


Trouble With Warping Grates 

We have recently installed a blower system and 
find that our grates are bowing down in the center, 
Have you any information in your possession as to 
the cause of this action on account of using saw- 
dust and shavings?—INQuIRY No. 1,415. 

[This inquiry is made by an Illinois lumber 
concern. This bending sometimes occurs when 
straight bar grates are used. It is generally 
believed that the ‘‘herringbone’’ grate bar is 
not subject to the same twisting, because the 
angular form of the cross pieces of the bar per- 
mits free contraction and expansion of the metal. 
The inquirer has been given the names of sev- 
eral concerns specializing in the installation of 
equipment for the burning of wood waste to 
produce steam. The name of the inquirer will 
be supplied to interested readers upon request. 
—EDITOR. | 


Asks About School Essay Contests 


Our local chamber of. commerce is planning to 
conduct a contest among high school students for 
prizes for best essays on the subject, ‘“‘Why This 
Is the Best Town in Which to Build and Make 
Your Home.” Can you offer any suggestions for 
conducting such a contest ?—INQuiRY No. 1,409. 

[This inquiry comes from a midwestern line 
yard concern having a branch in the town where 
the proposed contest is to be held. The 
AMERICAN LUMBERMAN has, from time to time, 
planned and sponsored nationwide essay con- 
tests on various subjects, mostly pertaining 














An immense amount of lumber has gone into this “Cashman Hereford Farm” building, built by Senator 
Thomas E. Cashman, at Owatonna, Minn. 





off same as you turn wood. Then the carriage 
ran over the top of a circular saw and the saw 
cut a slot in the log about 6 inches deep. Then 
the carriage carrying the log came back like a 
carriage carrying a shingle bolt, and went the 
length of the log again, the saw cutting another 
gash, making a piece of siding. The carriage con- 
tinued to work until the log was all cut in siding. 
Then it was taken out and the siding split off and 
trimmed up with a knot saw. This siding was 
made out of logs from 16 to 20 inches in diameter, 
and nothing was left but the heart, which went 
in the burner.—INQuIRY No. 1,412. 

[ Records available to the AMERICAN LUMBER- 
MAN contain no information regarding the ma- 
chine here described, and inquiry among some 
of the older manufacturers fails to disclose any- 
thing. 

In the AMERICAN LUMBERMAN of June 21, 
1924, page 46, was published an illustrated de- 
scription of a rift-sawing machine in the opera- 
tion of which the log is held as in a lathe and 
is passed over the saws. The stock cut from the 
log, however, is rectangular and not wedge- 
shaped as in the siding machine inquired about. 

The inquiry is published with the hope that 
readers may give the information asked for by 
this inquirer, whose name will be supplied upon 
request.— EDITOR. } 


to home owning, in which hundreds of retailers 
have staged local contests, following the plan 
and suggestions furnished by this newspaper. 
In one of these competitions, dealers in forty 
States conducted contests, resulting in the 
writing of more than fifty thousand essays by 
school pupils. The principles underlying a 
successful campaign of this sort, with detailed 
suggestions as to how the retailer should pro- 
ceed in staging a local contest, have been printed 
in bulletin form and will be furnished upon 
request to any dealer who may be interested 
in putting on a school essay contest in his 
community.— EDITOR. | 


In Market for Shingle-Tow 


We should like to have the names of mills in 
Michigan and Wisconsin that bale shingle-tow, 48 
we are in the market for a supply of this material. 
—INquiry No. 1,416. 

[This inquiry is made by the wholesale de- 
partment of an Ohio lumber concern. In re- 
sponse the names of a number of shingle manu- 
facturers in Michigan and Wisconsin have been 
supplied. The name of the inquirer will be 


furnished to interested readers upon request.— 
EDITOR. | 
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Southern Pine Conditions Favorable 


Southern pine manufacturers and distributers 
report that business continues to expand follow- 
ing the national election, and that strength is 
the outstanding feature of the market. Both 
retailers and industrial consumers buy more 
freely than for several months. The general 
policy, however, is still to purchase for require- 
ments near at hand only; but a number of firms 
are now obviously buying for stock also, and, 
judging from the character of the numerous in- 
quiries in circulation, many others contemplate 
doing so. Demand from the South is well main- 
tained. The eastern market, previously good, 
has shown a further considerable improvement. 
The North, before the election very quiet, is now 
a big factor. 

Trade with the middle West is also developing 
very satisfactorily. Country retail trade in 
that section now is active, while city trade re- 
mains at about the former level. Close observers 
in the middlewestern territory state that the 
outlook between now and the first of the year 
is excellent, and most of them believe 1925 will 
be a big building year on the farms. Because 
retailers have been buying largely hand to mouth 
for the last six months, their stocks are low and 
will need considerable filling in to put them in 
shape to meet this prospective strong demand. 
It is pointed out that retailers have been favored 
this year by their ability to meet requirements 
in a hurry and have not found it necessary to 
keep their usual stocks. Whether this favor- 
able condition will continue is a question, and 
distributers think prudence will cause retailers 
to put their stocks in shape within the near 
future, so as to avoid possible delays in mill 
shipments. Apparently some of the big line- 
yards concerns in the middle West have decided 
to do just this, and it is expected that they will 
be the source of much business during the com- 
ing month, 

The mills state that they have already booked 
all the orders they can handle for prompt ship- 
ment and are not pressing for business. Dis- 
tributers say that it is considerably harder than 
it was to place orders, partly on account of the 
scarcity of many items and partly because the 
mills are not satisfied with prices currently real- 
ized, but hold the lumber in the conviction that 
more satisfactory conditions will prevail. Stocks 
are, in fact, becoming more broken as a result 
of the continued heavy excess of bookings and 
shipments over production. During the week 
ended Nov. 7, bookings totaled 6 percent above 
normal, and 21 percent above production, while 
shipments stood at 92 percent of normal or 
5 percent above the cut. This is the sixth con- 
secutive week and the tenth time in the last 
thirteen weeks that orders have substantially 
exceeded the cut. 

A good deal of speculative buying by whole- 
salers is again reported. Transit cars are com- 
paratively few, meeting a good demand and sell- 
ing at good prices. Much railroad business con- 
tinues to be placed. Stocks of railroad car ma- 
terial are being further depleted and their prices 
tend to advance. Exports to South America and 
Europe are active. Southern pine prices are 
firm and show a decided advancing tendency. 
Inch No. 2 common and B&better flooring are 
probably the strongest items, both having ad- 
vanced $1 or $2 during the last ten days. 


Northern Hardwoods Are Strong 

While post-election demand for northern hard- 
woods has so far shown only a moderate in- 
crease over that previously received, there is 
every indication of big business to come. This 
prospect, in combination with the very low stocks 
held by nearly all the mills, makes for a strong 
market. Distributers who have recently can- 
vassed the northern mill territory report that the 
Shortage of many popular items is very real, 
and they predict higher prices during the win- 
ter. Birch and maple are the strongest woods, 
and these are especially scarce in the lower 


grades, for which there has been a sustained 


demand. While they have firmed up, northern 
hardwood prices as a whole are unchanged from 
a fortnight ago. Birch and maple lowers, how- 
ever, are selling on a higher basis. 


Southern Hardwood Inquiries Grow 


A decided increase in domestic inquiries for 
southern hardwoods has occurred since the elec- 
tion, and prospects are judged by manufacturers 
to be very promising. However, the number of 
orders being released has as yet increased only 
slightly in comparison with preélection days, and 
the volume hovers between fair and good. Do- 
mestic trade has changed little in character. 
Furniture manufacturers are the best consumers, 
and most of them are said to have enough busi- 
ness on hand to keep them busy until the first 
of the year. Demand from the building trades 
also is good, being remarkably well sustained 
for this time of year. The third important group 





Statistics on production, orders and 
shipments appear on page 44 





of consumers, box and crating case makers, 
offers a steady outlet for lower grades. Some 
hardwood manufacturers report a slight expan- 
sion in the requirements of agricultural imple- 
ment and automobile manufacturers. There has, 
however, been no essential changes in these in- 
dustries. The call for gum is notably heavy, 
and as this is scarce it is still unquestionably 
the strongest item on the southern list. Oak also 
has a good eall, and that for poplar is reported 
to be better than it has been for some time. 
Prices are generally unchanged but firmer. 
Southern hardwood stocks are good, in many 
sections normal, as a result of the dry weather 
which has obtained for the last six months. 
Some manufacturers, however, have advanced 
quotations in upper grades of oak and red gum 
by $2 to $3. 

A good foreign demand is reported by nearly 
all agencies engaged in overseas trade. This is 
largely for good quality oak, for shipment to the 
European Continent, as well as to the United 
Kingdom. Enough orders are on the books to 
insure heavy shipments for the next few months. 


Western Pines and Redwood 


The market for western pines has been gath- 
ering much strength since the election, and 
prices on several items have advanced. Building 
items especially have benefited, these being in 
brisk call from the middle West and East. Shop 
lumber is still in comparatively slow demand, 
though it is expected that factory consumers will 
soon enlarge their purchases. Selling prices on 
shop consequently have not yet advanced to any 
reportable degree, but have strengthened in 
sympathy with the yard items. Some manufac- 
turers, however, have raised their quotations by 
$4 on No. 1 shop, and by $2 on No. 2, leaving 
No. 3 unchanged. Number 2 common, which is 
very secaree, is the strongest item on the list, 
being $1 to $2 higher than a fortnight ago, witha 
further rise in prospect. Fir and larch is firm, 
and probably will remain unchanged for the 
time being. Production in the Inland Empire is 
well maintained at about 90 percent normal, 
shipments being about 10 percent below the cut. 
Orders mounted steadily during October, book 
ings during the week ended Nov. 1 totaling 81 
percent of normal. Subsequent statisties are 
certain to show a considerable increase in this 
latter factor. 

Manufacturers of California white and sugar 
pine report a good post-election demand and 
encouraging inquiries. Prices have not changed 
materially as yet in this territory, but shop is 
firming up. The surplus of dry stock is not 
excessive, and will likely be cleaned up soon 
after the mills close down for the winter. 

There is a better feeling in the redwood mar- 
ket, and an early strengthening is expected. 


North Carolina Pine Strengthens 


Further improvement in the North Carolina 
pine market is reflected by the great number of 
advances and their preponderance over declines 
since the latter part of October. Of the fifty- 
three items quoted this week by the AMERICAN 
LUMBERMAN, twenty-three show advances over 
those quoted two weeks previously, while eight 
showed declines, and twenty-two items were un- 
changed. The advances averaged 83 cents, and 
were especially marked on 4/4 rough in No. 
2&better, No. 3 and eull, and on D4S No. 2&bet- 
ter. The declines averaged $1.19, and occurred 
chiefly in plain flooring and partition, No. 2&bet- 
ter, both of which declined $2, while Nos. 3 and 
4 dropped $1. 

The improvement: in demand for North Caro- 
lina pine toward the middle of October was car- 
ried into November. Bookings during the week 
ended Nov. 1 showed a heavy decrease compared 
with the two previous weeks, when above normal 
marks were attained, but nevertheless registered 
4 percent above production, which stood at 67 
percent of normal. Shipments, on the other 
hand, remained very heavy, standing at 93 per- 
cent of normal. 

Most of the popular items are scarce, and fur- 
ther price advances are in prospect. Manufac 
turers are optimistic, believing that depression in 
the North Carolina pine market is now definitely 
ended. The fact that buyers show some disposi- 
tion to speculate indicates that they share this 
view. 


Douglas Fir Shows Firmness 


A strong tone pervades the Douglas fir mar- 
ket, though there has not been a spurt in 
demand for this wood corresponding to that 
for some other softwoods. West Coast manu- 
facturers conservatively reckon that no great 
volume of business is to be expected during 
the rest of this season, due to near approach 
of winter, but that fundamental conditions 
are right for prosperous business next year. 
As a result, there is now not nearly the pres- 
sure for new business which was felt a few 
weeks ago, the mills being disposed to hold 
for the higher prices which they feel they 
are entitled to after having sold so long on a 
level dangerously close to—or below—produce- 
tion costs. 

Export business is the largest single factor 
in the fir market, being very active. There is 
also a good volume of railroad and car ma- 
terial orders, which have contributed greatly 
to the present firmness of prices. Orders 
booked by mills reporting to the West Coast 
Lumbermen’s Association during the week 
ended Nov. 8 totaled 96 percent of a slightly 
increased production, while shipments stood 
at 84 percent. Forty-seven percent of the 
new business was for water shipment—27,- 
828,058 feet to domestic markets and 15,983,- 
864 feet foreign. 

Douglas fir uppers and long joists are con- 
siderably stronger, many of the mills having 


advaneed these items $1 or more. Very few 
transits are offered. A great many of the 
small mills have been forced to close down 


by exceedingly wet weather. 


Cypress Trade Features Reviewed 
Demand for cypress holds up well. Some 
manufacturers report an increase in orders since 
the election, not comparable, however, with that 
in other softwoods. Factory buyers continue to 
be the leading factors in the market, but there 
is a tendency on the part of retailers to increase 
their orders. The best business comes from the 
Southeast. The East is also a good buyer, and 
country trade in the Middle West is of encourag 
ing proportions.. The northern industrial cen- 
ters remain quiet, though prospects are for a 
betterment here. Box lumber is in especially 
heavy request, and the mills are well sold up on 
it. Production is steady, but no surpluses are 
accumulating. Prices are unchanged. 
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H ERE is a splendid example of the results from remodel- 
ing a tall, bare, ungainly house, transforming it into 
a pleasing home, with lots of room and good lines. 

The wings added on either end have broadened the effect, 
and the result obtained is so well proportioned and pleasing 
in its symmetry that the passerby would scarcely believe the 
place had been remodeled, but would think that the structure 
as a whole had been so designed and built originally. 








? 
*. 


There are thousands of houses where the ungainly lines of 
the original building can be easily corrected in the remodel- 
ing so as to make them of pleasing exterior appearance and 
at the same time provide every modern convenience in interior 
arrangement. In working out a remodeling scheme, it is a 
good plan to sketch out various plans embodying the various 
improvements and special features desired, so that by a process 
of elimination the ultimate best plan may be evolved. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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The “Impossible” Accomplished! 
And You Benefit Thereby 


Would you believe it possible to show a house after re- 
modeling and modernizing, and then—presto! by a flip of 
the finger to show it exactly as it was before the changes 


were made? 


Or to reverse the process at pleasure, showing the house 


first in its original con- 
dition, and then after the 
transformation wrought 
by remodeling ? 

Can you conceive a 
greater selling aid than 
such a visualization, for 
your prospective custom- 
ers as well as your con- 
tractors, of the actual re- 
sults of remodeling of 
various types of houses ? 

Experts as well as lay- 
men said this ecouldn’t 
be done; that nothing 
like it had ever been 
undertaken; and that 
even if practicable, the 
cost would be prohibi- 
tive. But the word ‘‘im- 
possible’’ is not in the 
AMERICAN LUMBERMAN 





' 
| 





vocabulary. We knew that we had an idea literally worth 
millions to the lumber industry of America, if only we could 
visualize it so that the lumberman and contractor could go 


to the owner of an old house and say to him: 
Look at it. 


house about like yours. 
see what a wonderful 
change has been made by 
remodeling.’’ 

So we studied the 
problem by day and 
dreamed of it by night, 
with the result that the 
impossible has been ac- 
complished, and the 
AMERICAN LUMBERMAN’S 
‘Miracle Book of House 
Remodeline’’ is now car- 
rying the gospel of ‘‘Old 


Homes Made New” 
throughout the length 


and breadth of the land. 
The response from both 
producers and distribu- 
ters, wholesale and re- 
tail, has been overwhelm- 
ing. ‘The greatest aid 
to lumber merchandising 
we have ever seen.’’ 
‘“‘The most original and 
constructive piece of 
work ever undertaken by 
a trade paper.’’ The 
foregoing are the senti- 
ments expressed over 
and over again in the 
scores of letters that have 


‘‘Here is a 
Now look again, and 


| Amerioan Lumberman, 
| Chicago, Ill. 


Gentlemen: 


ing received today. 


manner the possibilities in 


conveniencé. 


"guide, philosopher and fri 





aon 


been received since the distribution of the books began. 
While the ‘‘cut out’’ principle used in the book in visual- 
izing examples of remodeling is essentially that with which 


congratulated on this fine achievement. 
unique and original, and portrays in such a striking 


readers of the AMERICAN LUMBERMAN have become familiar 
during the last few months, the method is entirely different, 


and far superior. 


Whereas the examples of remodeling 


printed in the paper must be cut out in outline and placed 
over the picture of the original house in order to get the 





LUMBERMAN. 


proper effect, in the 
book these eutouts are 
hinged and drop down 
over the original part, so 
that the changes are ef- 
fected by a slight move- 
ment of the finger. 

The book presents a 
beautiful appearance, 
being bound in covers of 
attractive colors, embel- 
lished by the title design 
reproduced on this page. 
It contains twelve half- 
tone reproductions from 
actual photographs of 
remodeled houses,  se- 
lected from a large num- 
ber of pictures taken 
especially for this cam- 
paign by a staff photog- 
rapher of the AMERICAN 


The book contains no printed text, but is 


bound with a handy loose leaf device so that the lumber 
dealer may readily insert a page, or pages, bearing his own 
sales appeal, or any other information he may wish to give 
regarding the proposition. The book measures 9x73, inches. 


Elwood, Ind., Nov. 5, 


The idea 


modernizing old homes. 


We want to thank you for sending these re- 
modeling books to us so promptly, and we intend making | 
a special feature of them in our display window. 
enter our order for 25 more copies to be sent at your 


The retail lumber fraternity is fortunate in 
having a trade publication of such high class as yours. 
In the 27 years I have been in the business it has been | 


end. _ 
Yours very tru 


ELWOOD LUMBER 


Cre FU 





remodeling customers. 


1924, | 


We hasten to express our surprise and delight | 
upon opening the pages of your splendid book on remodel- | 
The American Lumberman is to be 


is so 


Please 


ly, 
CO. 


Results 


It is supplied at 50 cents 
per copy, which barely 
covers the cost of pro- 
duction, as it is pub 
lished not for profit but 
solely in the interest of 
the house remodeling 
campaign originated and 
sponsored by the AMER- 
ICAN LUMBERMAN. 
Many manufacturers 
and wholesalers are or- 
dering the books in 
quantities of 25 to 100 
and furnishing each of 
their salesmen with a 
copy so that they may 
show it to retailers upon 
whom they call, thus en- 
listing the dealers’ in- 
terest in remodeling. 
Line yard concerns are 
ordering for all their 
branches, and individual 
dealers are ordering not 
only for themselves but 
in many cases are also 
supplying their local 
contractors with copies, 
and ordering extra 
copies for prospective 
already reported from 


such use of the books have been exceedingly encouraging. 
Lumbermen, the ammunition is ready—use it! 
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Wisconsin Secretary Believes District Meetings Should Concentrate— 
Capital City Is Busy Building Itself Bigger But Competition Is Keen 


Milwaukee, they tell us, has had a big 
building year. This Wisconsin metropolis 
on the shores of Lake Michigan contains 
some half a million people. It is a hand- 
some city, a great industrial center, an up- 
and-coming place. It is looking forward to 
deep waterways east and south, and counts 
on being an ocean seaport at no distant time. 
Lake shipping is already rather important 
in its scheme of life, and Milwaukee people 
expect added commercial importance when 
salt-water tubs begin tying up at the local 
docks. But business trundles along at a 
fine rate as it is. The Milwaukee building 
permits for 1924, I was told, amounted to 
about $45,000,000, an increase of several 
million dollars over last year. 

There are about eighteen yards in the 
city, I was informed. Some of you men 
who are doing business in cities one-tenth 
the size of Milwau- 
kee that have half 
as many yards may 
think that this must 
be wonderful stuff. 
Well, none of the 
dealers complained 
very much, but I’m 
told that retailing 
lumber in this big 
town is far from be- 
ing a dream of peace 
and plenty. For some 
reason best known 
locally and _ not 
known to me at all, 
the margin of profit 
is said to be very 
small; so small at 
times that finding it 
requires anxious 
search. Real com- 
petition is usually a 
good thing; always, 
in fact, if it remains 
reasonable competition. When it reaches 
the place where dealers are running char- 
itable institutions instead of making money, 
then competition of course is no longer a 
constructive agent. Let us hasten to add 
that to the best of our knowledge no such 
sad and dreary state has been reached in 
Milwaukee. But dealers did intimate that 
even with the huge volume of building and 
the comparatively small number of yards the 
returns from lumber retailing were not what 
they should be. 


Costs Are Half the Picture 


The recent poll taken by the AMERICAN 
LUMBERMAN, in the course of which hun- 
dreds of retailers indicated what things they 
most wanted to know about, showed that a 
majority of those answering were interested 
in the cost of doing business and such things 
as credits and collections that have a direct 
bearing on costs. Apparently we all want 
to know how we can make these costs as low 
as possible so that we’ll have a little profit 
left when we sell at the prices which prevail 
in the community. This is a fine thing for 
the public and a fine thing for our busi- 


nesses. And yet—and yet—what is it that 
induces us, once these costs are pared to 
the bone, to pare down the retail price to 
fit? When we attend our convention we’d 
like to have some experienced man tell us 
how we can get the margin of profit to 
which honest and serviceable business is en- 
titled. Oh yes, it’s a hard question and in- 
volves a lot of salesmanship that lies be- 
neath the surface. That’s the reason we’d 
like to be told the answer. Price agree- 
ments are illegal and don’t work worth a 
cent when they’re tried. That doesn’t seem 
to be the answer. But surely there are 
some ways, based squarely on sound mer- 
chandising and good ethical practice, that 
will make it possible for a business with 
thousands of dollars invested in it, a busi- 
ness that is a necessary part of local mer- 
cantile life, to get a fair return upon labor 





The South Central Wisconsin Retail Lumbermen’s Club grouped on the steps of the Y. M. C. A. 


at Beaver Dam, Wis. 


and capital. Some dealers say they have 
found the practical ways and means that 
will produce this result. They’re pretty 
keen on keeping costs down to a reasonable 
level; but they go on and say that the pub- 
lic isn’t so interested in a little saving if 
there are other things offered them more 
worthy of their attention. Something tells 
us that this business of costs, important as 
it is, is but half of the picture. Come on, 
you good merchants, and tell us about the 
other half; the half that has to do with 
salesmanship of lumber in its broad and 
practical aspects. 

Milwaukee and Wisconsin dealers have 
the reputation of being good merchants; and 
while we were in the city we went around 
to the headquarters of an institution that 
has had an important part in bringing about 
this desirable state of affairs. The Wiscon- 
sin association, of course. The big cog in 
such a machine is the secretary. It’s a fine 
thing if a good secretary has the approval 
and codperation of the leaders in his asso- 
ciation, and in fact he can’t get far without 
these things. He may have the best ideas 
in the world; but unless he has this support 


from his constituents his ideas will dry up 
and blow away for lack of soil, sun and rain. 
But, on the other hand, the best retailing 
soil will not produce much of an association 
crop unless it is planted and cultivated. 
Wisconsin seems lucky among associations 
in having fine codperation between good re- 
tailers and a good secretary. D. S. Mont- 
gomery is one of the really big figures in 
the secretarial field; a field that of late years 
has produced quite a little group of associa- 
tion executives of understanding, imagina- 
tion and downright capacity. It’s a new 
field, as such things go, and some of the old- 
timers who did faithful yeoman work in get- 
ting the association idea established seemed 
unable to keep up with the profession as 
experience and a changing economic basis 
developed it into what it is now. Some have 
dropped by the way; but others who really 
had the makings of 
executives with the 
capacity for man- 
aging the big asso- 
ciation businesses 
which have come into 
existence so rapidly, 
have kept on top of 
the game and have 
become sound leaders 
and wise shapers of 
modern lumber mer- 
chandising. 


A District Meet- 
ing Pioneer 


Mr. Montgomery 
was poised for flight 
to one of his number- 
less district meetings 
when we called. This 
district idea has been 
developed to a high 
state of usefulness 
here in Wisconsin. It 
has been worked out simultaneously in other 
associations; but I believe Wisconsin claims 
to have been a pioneer in developing certain 
aspects of the idea, and few if any other as- 
sociations have equaled Wisconsin in the 
extensive use of district meetings. 

“We follow a little plan of our own in 
carrying on these meetings,’ Mr. Montgom- 
ery remarked. “We found some time ago 
that a district meeting was likely to be noth- 
ing more than a small model of a general 
annual convention. This, it seems to me, is 
a mistake. The sort of thing that is satis- 
factory for a large group of men getting 
together but once a year is not satisfactory 
for a small group of men with strongly 
marked local difficulties. Such a group, 
meeting as it does several times a year, will 
not get the best out of their meetings if each 
gathering tries to go over the whole field of 
retailing each time it gets together. If you 
spread your discussion out over so broad 4 
field it can’t go very deep. 


Concentrate on One Subject 


“Our plan is to pick one subject for a 
given meeting. We try to pick something 
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The Southern Wisconsin Retail Lumbermen’s Club on a visit to the plant of the P. B. Yates 
Machine Co. at Beloit, Wis. 


that is especially live at that time. It may 
be a matter that is causing loss or trouble; 
or it may be a phase of the business that in 
the opinion of the men is being neglected to 
the hurt of sales. Suppose we select, say, 
shingles. Everybody is primed to tell his 
experience in handling shingles, their rela- 
tion to other kinds of roofing, how to buy 
and sell them, how to lay them, how to get 
carpenters to use the right kind of nails and 
soon. Then we invite wholesalers and man- 
ufacturers who sell shingles in our territory 
to send salesmen or executives who can ex- 
plain their side of the business and can give 
us pointers drawn from their experience 
about handling their product. These repre- 
sentatives of the manufacturers are our 
guests. Out of this discussion we can get at 
a good many things, practical and theoreti- 
cal, that we need to know. We can air our 
grievances, if we have any, and they can air 
theirs. When the meeting is over we have 
a lot of good stuff on that one subject. 

“It’s rather surprising even to me how 
Wisconsin retailers press for holding these 
meetings frequently. I tried to tell them 
that a district meeting every sixty or even 
ninety days was often enough. But they 
will not have it that way. They’re for meet- 
ing every thirty days. I’m glad to do it, for 
this is a very practical way in which the 
association can be of service. It keeps the 
office force pretty busy, of course, and I’m 
kept traveling pretty steadily. 


A Dry Convention Is Best 


“Of course we’re getting ready for the 
annual convention. We’re always doing that. 
The dates were set several months ago, and 
naturally we hope and expect that this will 
be a bigger and better convention than ever. 
We’re going to try one thing this year in the 
interest of efficiency. The directors passed 
a resolution asking those who attend, and 
especially manufacturers and wholesalers 
who send salesmen or other representatives, 
to help us keep booze away from the meet- 
ing. This stuff has never been such a serious 
difficulty, but it has interfered a little with 
the complete success of our conventions. 
A number of men who don’t take a drink 
at home may be willing, if the stuff is offered 
to them, to break over a little at the meet- 
ing. It’s a temptation to the salesman, 
knowing this, to carry a little along just to 
get some of his customers or men he wants 
for customers to feeling good. The officials 
of the association don’t want to go sleuthing 
around like a bunch of prohibition agents, 
and we’re not intending to do that. The 
leases for exhibition space contain an anti- 
booze clause that in flagrant cases might be 
invoked. But we hope and believe that if we 


ask all our visitors as man to man to help 
us keep the meeting dry they’ll do it. It isn’t 
hard to see why we are asking for this 
coéperation. A few men don’t know where 
to quit, and if they get well illuminated it 
gives the meeting a bad name, and it inter- 
feres with our desire to make the convention 
a real help in the retailing game. Even 
those who do stop on the safe side of sobriety 
lose some of the benefits to be gotten, and 
the rest of us lose the benefit of their com- 
plete codperation. It’s the law, and we 
want to be completely law abiding citizens. 
I think we’ll have this codperation. Of course 
if we don’t we may have to consider what 
needs to be done about it. 


Many Dwellings Built 


“Business has been a little uneven in Wis- 
consin this year. In places, notably here 
in Milwaukee, sales have been large. They’ve 
been large in many places in the State, but 
we can’t claim that all cities have been uni- 
formly good. However, there’s much evi- 
dence that next year the areas that have 
been running a little slow will catch up. A 
short time ago I was talking with the serv- 
ice manager of the Wilbur Lumber Co., and 
he told me his office had never before been 
so busy at this time of year with future 
work. He and his men are working on 
plans and specifications for theaters, ga- 
rages, homes and the like for jobs already 
sold at the various yards of the line. In 
fact they already have enough sold to keep 
the service department working at top speed 
far into the winter. With the winter sales 
yet to come in, it is easy to see that this 
company is set for a good season. Next 
year’s sales seem to be coming in early this 
fall. That’s probably easily explained, for 
many people have been putting off building 
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for quite a while, and they have come to 
the deliberate conclusion that the time is 
favorable for getting what they want. Mil- 
waukee has put up a good many large build- 
ings this year, as is to be expected in a city 
of this size. These buildings figure more or 
less in the sales of local yards, but the back- 
bone of the average city yard’s business is 
the dwelling, and many houses have been 
built.. There’s hardly a part of the city that 
doesn’t show active construction, and this 
promises to be continued indefinitely. I be- 
lieve this is going to be the case in all the 
State. Farm business will be better. Wis- 
consin is a dairy State, as everybody knows, 
and dairy farmers have been doing quite a 
bit of building. They’ll do more as the 
building tide rises. Not all farmers are 
dairymen, but there are plenty of indica- 
tions that the grain and stock farmers are 
feeling more on top of the world than they 
have done for several years, and this means 
that a lot of postponed building and repair 
work will come sailing in next summer.” 


Annual Is Congress of Ideas 


The Wisconsin annual convention is al- 
ways a real congress of ideas. This hap- 
pens not only because the association execu- 
tives are on the job and marshal their ma- 
terial in a clever way, but also because the 
visiting retailers bring a lot of ideas and 
a lot of questions along. It couldn’t be a 
dull meeting with those fellows in the audi- 
ence. Something tells us that conventions 
are going to be extra good this winter. 
They’ve been pretty good for several years. 
After the big slide of several years ago, 
when the boys had to stick close together and 
whistle bravely while passing the grave- 
yard of deflation in the midnight of dimin- 
ishing sales, they naturally thought of the 
association. This idea of a clearing house 
of sound information about retailing had got 
a sufficiently firm hold in the minds of the 
brethren so that they had to go to the meet- 
ings to see if they could get a little light 
and comfort. I think most of them got it; 
at least they got what was to be had. There 
was a common saying in those days that the 
meetings were bound to be well attended. 


Seek Merchandising Facts 


Well, that attractive force of a common 
fear is not present in just the same way this 
year. But there’s another attractive force. 
Business is opening up; and like a lot of 
shops that open up after a fire or a flood 
the old place has new equipment and new 
goods and has taken some lessons in mer- 
chandising. So as we see it the boys will 
be coming in this winter to find out what 





The Mid-West Wisconsin Retail Lumbermen’s Club photographed during a meeting at the Cham- 
ber of Commerce, La Crosse, Wis. 
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it’s all about. They want to know if anybody 
has it over them in handling stock and keep- 
ing down costs and in trotting all the other 
old race horses down the quarter stretch. 
And they want to find out if these rumors 
about remodeling old houses and seeing cus- 
tomers through to a satisfactory wind-up 
and organizing’ second-mortgage companies 
for the purpose of uncovering potential 
trade and handling building shows to jazz up 
sluggish home-owning desires and all these 
other new angles to the lumber game have 
really been tried out and how they work and 
what a man needs to know to take them on. 


An association made up of men perfectly 
contented with business as it is, who have 
no fears in the way and who feel no need 
or desire to learn anything, doesn’t have a 
very good convention. There are still some 
fears in the way, for like the poor they’re 
always hanging around. But we have a 
fifteen-cent piece that says the boys are not 
going to be scared together into conventions 
this year. They are more likely to be drawn 
together by a healthy curiosity about the 
new departures in the business. Then of 
course there’s always the fun of getting to- 
gether. If we lived in Wisconsin it wouldn’t 
take much of an excuse to get us to go to 
Milwaukee. It’s a city we like to visit. 


“(Handy Man” Should Be Encouraged 


The local ‘‘handy man’’ who makes a business 
of odd carpenter jobs is a good friend and ally 
of the lumber retailer. His requirements for 


lumber for these jobs, tho small individually, 
often aggregate a very considerable amount of 
business in the course of a year, and the best 
of it is that the ‘‘handy man’? uses a good many 
short lengths and odds and ends of stock. 

The accompanying cut shows the entrance to 





A ‘*handy man’s’’ bid for business 


the shop of one of these ‘‘ handy men,’’ this par- 
ticular establishment being situated in a subur- 
ban town near Chicago. This carpenter’s slogan, 
‘‘Let Sloan Fix It,’’ has become a household 
word in that community. That he has good 
ideas about pushing his own business is shown 
by the catchy way in which his slogan is let- 
tered, against the white background. The shop 
of which this is the entrance is equipped for do- 
ing all sorts of odd jobs in wood. Of course 
the ‘‘fixer’’ upon occasion shoulders his tool kit 
and does work on the customer’s premises. 

A number of retailers have tried out the propo- 
sition of furnishing odd job service, with ap- 
parently satisfactory results. Notable among 
these is the John Schroeder Lumber Co., of Mil- 
waukee, Wis., which aggressively advertises its 
‘‘Handy Andy’? service. This service includes 
repairs of all kinds, remodeling, putting in 
shelves, racks ete.; in fact, anything in the way 
of repairs or odd jobs required around the aver- 
age home. Inquiries for this service are re- 
ferred to reliable contractors and workmen. 
Thus the lumber dealer not only renders a real 
service, but creates repair business that results 
in a considerable demand for lumber. 

Saaaaaaaaaae 

THE CANADIAN PACIFIC RAILWAY, at its tie 
creosoting plants located at Sudbury, Trenton, 
Transcona and Calgary, Canada, has treated 
nearly two, million ties during the last season. 
These ties, it is estimated, will remain in service 
about three times as long as the untreated 
product. 


Tips and Topics for the Wide Awake Lumber Merchant 


Selling Lumber Made Auto Accessories 


Next to the selling of automobiles, about the 
biggest business created by them is that of auto 
supplies. Selling material to build garages 
is a profitable source of trade for the retail 
lumberman, but there are many smaller items 
called for in the use and upkeep of automobiles 
that should be of considerable revenue to the 
yard handling sundry lines of building supplies. 
Autos require paint, varnish, sandpaper. steel 
wool, brushes, top dressing, plate glass ete. 

But in addition to the sideline trade, autos 
increase the use of lumber for other purposes 
than garages. Since trucks have become com- 
mon carriers on the 
farm more and better 
farm bridges and eul- 
verts are necessary. 
The auto has developed 
a speed habit that 
makes the farmer hate 
to stop and get out to 






and handling wrenches and pliers and grease 
guns over one’s face, with dirty black grease 
dripping down on the clothes, takes the joy 
out of life to the extent that we simply let 
the old car go without such attention until gear 
boxes run dry, brake bands become useless, and 
universal joints wear out and break and have 
to be replaced. The enormous loss from such 
neglect would be avoided by most car owners 
if the wheels were about six feet high so as 
to give a clearance underneath of half that 
height. It would be fun to tinker with the 
bottom works of a flivver if it were possible 
to do it sitting upright on a low stool. 

Since it is not practicable to build cars that 


The trestles are 2 feet high and the inclines 
are coupled on to them with iron straps that 
are attached to the side rails by two bolts, 
and bent upward and extended to lap over the 
ends of the side rails of the trestles. The ends 
of the irons have holes that fit down over 
stud bolts screwed or driven into the trestle 
rails. The side rails are of 2x4’s. 

In using the trestles they should be set in 
front of car wheels the right distance apart to 
match the width of tread, and the car then 
can be driven safely up at very slow speed. The 
end cross pieces will prevent wheels going too far 
in front, buf a small block should be jammed 
behind one of the wheels to keep the car from 
rolling backward while 
being worked on. 
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open and close his ” i 2x6 pieces 2”x6”x1’8” end 
gates, and he has 7x6 supports, 4 pieces 2”x 
found that trap gates 4 4”x1’8” end supports, 
solve this problem. pene: ie ; 10 pieces 2”x4”x1/2” 
There is room for in Set of portable trestles for driving auto up on to make under parts easily accessible for service cross pieces, 4 picces 


genuity in working out 
good designs for such 
devices, and lumber 
yard employes mechanically inclined can help 
create business by giving such matters atten- 
tion. In developing business of this character 
it is the service to which the lumber is to be 
put, with but little reference to its competitive 
quality or low price, that will appeal to the 
eustomer. The lumberman who is always think- 
ing up some way to increase trade by doing 
something that his competitors have never 
thought of, is the one who keeps things going 
every day whether there is a new house job 
in sight or not. It is time for lumbermen to 
get into the auto supply game for all it is 
worth in the lumber line. 

Every car owner knows it is expensive to 
hire auto mechanics to do every little thing 
necessary to keep a car in good shape, and 
that it is still more expensive not to have 
everything done at the time it needs it. Service 
records show that neglect to clean and oil 
and adjust the parts of a chassis that are hard 
to get at costs the average car owner $70 to 
$150 a year in repairs and depreciation. 
Crawling under a ear and lying on one’s back 
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attention. Electros for advertising may be obtained at cost ($1.50) by writing to the AMER- 


way, the logical thing is to provide a means of 
aecess that makes the operation just as easy 
with ears as they are, and this has been done in 
the greasing stations that are seen around on 
side streets and vacant lots, where the ear is 
driven up on a raised track and drained and 
serviced by attendants who do not reek with 
grease, and who have to be paid for the work. 
The pair of portable auto trestles illustrated 
in the drawing here shown have been designed 
for the same purpose, and their construction 
is of a convenient and economical plan that 
should appeal to every car owner who has any 
interest in taking care of his own ear. The 
drawing is practieally self-explanatory. The 
device is simply a pair of chutes that can be 
set up anywhere on the ground for driving the 
car up on, and then unlimbered and put away 
in the garage or in the back yard when not 
in use. For an ordinary standard ear the 
trestles proper should be twelve fect long and 
with bed plank of 2x10-inches. For Fords the 
trestles can be shorter and with bed of 2x8 
inches. The inclines should be 8 feet long. 


2”x4"x12’ side rails, 4 
pieces 2”x4”x8’ side 
rails, 2 pieces 2”x10"x 
12’ trestle beds, 2 pieces 2”x10"x8’  in- 
cline beds,4 iron strips 44”x14%4”x16” bent 
to shape and punched, 8 lag serews %"x3", 4 
iron pins or lag screws with heads snipped off, 
size 14”x4”, and 5 pounds 16d nails. Total 
lumber is about 155 feet, which at $6 a hundred 
is $9.30. Add to this hardware at approxi- 
mately $2 for the irons, 60¢ for bolts, 35c¢ for 
nails, and the total retail cost should be $12.25. 
If 500 car owners lose only $50 a year each by 
neglecting to give proper attention to the chassis, 
it amounts to a total of $25,000. This figure, 
not at all exaggerated, ought to furnish a very 
emphatic suggestion for effective advertising, 
and if only one out of every five can be sold 
on the trestle idea it will bring 100 customers 
and $1,200 to $1,500 in trade to the yard. 
The trestles will be found useful for several 
other purposes about a place besides taking 
care of cars once a month. Moral: Build a 
set for your own use and keep them in a con- 
venient place about the yard for demonstrating 
to customers. Also advertise with a small model 
and toy automobile in your show window. 
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A Lumber Store 


The office and salesrooms of the Higgin- 
botham-Bartlett Lumber Co., Plainview, Tex., 
of the bungalow type, embody certain features 
in layout and architecture that may offer a 
solution to serious inconveniences in weather 
and sunlight direction, as factors often con- 
fronting lumber stores. Plainview, as the name 
may suggest, is a town of the plains, and it 
is located in the heart of the wide and open 
country known as the Panhandle of Texas. 
During the winter and spring seasons strong 
winds sweep the country, often carrying clouds 
of dust, and one of the problems of lumbermen 
is to protect their inside stock against these 
so called sandstorms. 

Climatic drawbacks of all sections of country 
are usually exaggerated, and it is not true that 
a bundle of fodder blown up against the end 
of a barn in the Panhandle will be held right 
there for a week at a time by the wind. But 
still the wind is plentiful and at times the tem- 
perature drops down as the sand comes up. 
One redeeming feature about the winter and 
spring breezes of this locality is that while 
persistent in force they are consistent in des- 
tination and the thoughtful house builder may 
often overcome most of the inside inconvenience 
by making his plan so that entrances are pro 
tected against the wind while sticking to its 
normal prevailing direction. The Higginbotham 
Bartlett store fronts to the north, while the 
more constant winds come from the northwest. 
An old lumber office was torn down to make 
room for this new one. The original building 
had a straight store front with a suspended 
awning, and besides having poor light, nearly 
every time the front door was opened when 
the wind was stepping a lively fox trot the 
interior took on the appearance of a whirl 
wind. Dust and papers flew like feathers in a 
pillow fight, and to avoid this annoying dis 
turbance the front door was often kept locked all 
day and people trying to get in were motioned 
by someone inside to go around through the 
yard gate and come in at the side door. This 
disagreeable condition is not peculiar to this 
particular instance. It happens frequently in 








Attractive looking office of Higginbotham-Bartlett Lumber Co., Plainview, Tez. 
estals and base of wall and fence are of drop siding in brick veneer pattern 


lumber offices scattered all over the country. 
Sometimes the wind is severe from the side or 
rear and everybody uses the front door to reach 
the yard. ; ° 


Overcoming Weather Handicaps 


A vestibule entrance with a double set of 
doors is one way to overcome the trouble of 
cold air and dust, but vestibules have draw- 
backs and are not often used in the South and 
West. The floor plan of this building shows 


of Novel Design 


an offset in the front that is three feet deep 
and permits the entrance to be placed back 
in a position that is protected by the display 
window alcove which serves as a windbreak 
against currents from the west and northwest. 
There is no open lobby or hole in front acting 
as a baffle to direct currents toward the door. 
The arrows in the drawing represent the pre- 
vailing direction of the troublesome winds. This 
feature has proved absolutely practical for the 
purpose for which it was intended, and the front 
door can be opened at all times during the 
worst blizzards and dusters without any dis- 
comfort to the inside, and the office and service 
room can easily be kept in perfect order. 

Another problem solved in the layout is that 
of good working light for the bookkeeper. The 
cluster of three windows, the center one double 
hung for ventilation and side sash stationary, 
admits a flood of daylight from the north, strik- 
ing the desk according to the preference of 
optical authorities, ‘‘over the left shoulder.’’ 
The offset in the front elevation is only to the 
height of the pergola beams, which serve as 
supports to the gable wall projecting over the 
windows just the right distance to protect 
them from rain and snow, without cutting off 
the light as an awning would do. While the 
construction is such that the pergola does not 
actually support the projection, it would, if 
necessary, and is so membered into the wall as 
to have every appearance of doing so, thus 
gaining the effect of practical utility, a feature 
often lacking in such appendages. The gable 
brackets and other features of the front trim 
are designed with the same end in view, that 
of utility as well as ornament. 

The columns supporting the pergola and 
porch roof over the large window, are not made 
of brick as the appearance would indicate, but 
are all wood, being sided up with drop siding 
in the brick veneer pattern. The base of the 
building and the fence are of the same material, 
the fence being very simply built by nailing 
brick siding on the pickets and placing a drip 
cap over it at the proper height. The porte 
cochere to the left of the office serves as a 





Column ped- 


day parking place for the yard car, and also 
shades the windows located on that side of the 
office proper. The two windows in the small 
office to the rear look out on the yard. 


The Interior Arrangement 


The main office is 28x22 feet and the sales 
room 24x34 feet, these being outside measure- 
ments. The building extends on back to an alley 
and has a total length of 140 feet, the part 


beyond the front rooms being taken up in 
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Ware Rooms 
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Floor plan and layout of lumber store of Hig- 
ginbotham-Bartlett Co., Plainview, Tex. The 
entrance offset was designed as a protection 
from severe winds that occur during winter 
and spring seasons, the prevailing direction 
of which is shown by the arrows 


storage sections for sash and doors and other 
building supplies. Customers appreciate the 
cheer of an open fireplace in winter time, and 
when the doors opening back into the sales 
room are closed to conserve warmth in the 
office, the counters and shelving in the larger 
room are in full view through the glass. The 
large ware room space is double decked and 
stairs starting from a convenient door near 
the rear of the loading porch lead up to the 
second floor. The main sales room affords ample 
space to display models and samples of all kinds. 
In fact, a 10-foot windmill mounted on a stub 
tower is used as a demonstrator, and has been 
the means of selling many complete water supply 
outfits. The entire west wall of the building 
is double sided, with heavy sheathing paper 
between to make it wind and dust proof. The 
shelving for paint and hardware is specially 
constructed to provide adjustable heights and 
take-out units to make any sized spaces desired 
for the various articles and sizes of containers 
carried in these lines. Counters have tilting 
nail bins, and tilting bins are also located 
under the base of wall shelves. The book ease 
and library table in the front room contain a 
variety of photographic plan books, and the 
interior walls paneled in wall board and beauti- 
fully finished, are hung with hand colored pie 
tures of modern homes. 
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News and Business Ideas for Retailers 


Dealer Utilizes Downtown Windows 

ELWOoD, IND., Nov. 10.—Taking advantage of 
the fact that one of the best corner locations 
in the business section of the town happened to 
be vacant for a few weeks, the Elwood Lumber 
Co. installed in the display window there an ex- 
hibit which has attracted a great deal of at- 
tention from all passers-by. It contains models 
of various types and sizes of dwellings, as well 
as pictures and plans of many others. The gen- 
eral comment is that the display is calculated 
to stimulate the desire to own a home, and to en- 
courage improvements by those already owning 
their dwellings. Promi 
nent .in the display are 
copies of the AMERICAN 
LUMBERMAN plan book, 
as well as those of the 
Southern Pine Associa- 
tion, the Arkansas Soft 
Pine Bureau, the Long- 
3ell Lumber Co., and 
the Architects’ Small 
House Service Bureau, 
and the Exchange Saw- 
mills Sales Co.’s build- 
ing helps. 

In addition to the 
front window display, 
shown by accompanying 
picture, the company 
is also using three 
smaller windows on the 
north side of the build- 
ing, facing on Main 
Street. These are de 
voted to making an espe- 
cial appeal to the farm trade. Three enlarged 
designs in colors, showing a hog house, poultry 
house, and dairy barn, are placed in the centers 
of these windows, balance of space being de- 
voted to displaying several booklets on live stock 
and poultry, including the valuable pamphlets 
entitled, ‘‘Hogs for Pork and Profit,’’ ‘‘ Poul- 
try for the Farm Home,’’ ‘‘ The Cow, the Mother 
of Prosperity,’’ published by the agricultural 
extension department of the International Har- 
vester Co. The Elwood Lumber Co. is construct- 
ing a model of a new type of poultry house for 
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exhibition at the local poultry show to be held, 


early in December. 

The company is planning to replace the pres- 
ent display, after it has appeared for a sufficient 
length of time, with an entirely different ex- 
hibit, based on the idea illustrated on front 
page of the March 29 issue of the AMERICAN 
LUMBERMAN, Which made a comparative showing 
of the results from investing $1,000 in an auto- 
mobile and the same amount in a home. 

‘‘We believe it is high time effort should be 
made by the retail lumber dealers,’’ said Arthur 
Wylie of the Elwood company, ‘‘to present the 
idea of home ownership with as much persistence 
as the automobile dealers urge the owning of 
cars. We have many times the advantage of 
the automobile folks in the power of appeal if 
only we knew as well how to use it as they do; 
yet picking up the majority of periodicals and 
glancing through the advertising pages, what 
do you find? A large proportion of the entire 
4pace is filled with the alluring appeals of the 
automobile industry, but it would require a 
microscope to find the advertisements of lum- 
bermen, if any happen to be there.’’ 


Will Rebuild Planing Mill at Once 


3IRMINGHAM, ALA., Nov. 10.—Almost before 
the ashes were cold in the ruins of the planing 
mill of the Estes Lumber Co., from the dis- 
astrous fire occurring in the early morning of 
Nov. 5, plans were being developed for replac- 
ing the burned structure by a thoroughly modern 
plant equipped with the latest and best in 
planing mill machinery. The loss, which Pres- 
ident Thornton Estes estimated at $50,000, is 
entirely covered by insurance. 

The fire, which was thought to have been 
started by sparks, either from a passing loco- 


motive or from the plant’s smokestack, gave 
the firemen a hard battle before it was gotten 
under control, threatening at one time to destroy 
the entire establishment. The planing mill, 
which was 100x125 feet, was filled with lum- 
ber, very dry because of the drought, so that 
the flames made rapid headway. 

The company immediately inserted in the 
local papers large advertisements headed: ‘‘ You 
Can’t Stop Estes’ Service,’’ and reading in 
part as follows: 

The $50,000 fire in our North Birmingham plant 
will not delay your orders. Our two other well 
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Display installed by an Indiana retailer in a temporarily vacant down- 


town store window 


stocked plants are “standing by.” Your orders can 
be just as promptly and satisfactorily filled as 
though this disastrous fire had not occurred. You 
know Estes services—call for it. 


Diplomas Bear Lumberman’s “Sig” 


Des Mornes, Iowa, Nov. 10.—Upon the oc- 
easion of the recent ‘‘home coming’’ of Drake 
University, located in this city, and the foot- 
ball game between Drake and the University 
of Kansas, the Jewett Lumber Co. carried a 
large advertisement, signed personally by Pres- 
ident George A. Jewett, headed ‘‘ Welcome 
Home, All Drake Grads—From the Class of ’82 
to the Class of ’24.’? 

The feature of the ad of especial interest is 
the statement that from the founding of the 
university until the present time, a period of 
42 years, Mr. Jewett has signed the diploma of 
every graduate of the institution, he having 
been secretary of the university from the be- 
ginning. The advertisement reads in part: 

From the beginning I have seen thousands of 
you enter the halls of Drake University and later 
have signed your diplomas, and I have watched 
your careers in the world with much interest. 

While you have been gaining fame and reflecting 
credit upon your Alma Mater, we have been at the 
home base helping others to get homes of their 
own and helping to build a city here. 


Retailer’s New Plant Completed 


GRAND Rapips, MINN., Nov. 10.—With the 
completion of the new buildings of the City 
Lumber Co. this concern has one of the most 
convenient and best equipped retail establish- 
ments in this part of the State. The main 
building has four sets of bungalow style win- 
dows in the roof, breaking the roof space and 
serving to light the upper deck, which ex- 
tends on both sides of the building, making— 
with the exception of the center part over the 
driveway—really a two-story building. <A run- 
way has been built over the center driveway to 
permit passage of men from one side of the 
upper deck to the other. 

Large doors offer entrance of trucks from 
the avenue in front and also from the rear. 
There is a 30-foot driveway across the back 
of the property, and this will enable driving 
in at the rear from either Fourth Street or 
the alley on the other side of the yard. 

The offices measure 22x40 feet. There is 


a main office and sample room and two small 
private offices. They will be finished in fir, 
oak stained, and the floors will be of maple. 


Tips From Retailers’ Recent Ads 


Clocks often manifest an erratic disposition, 
and frequently when no two timepieces in the 
house agree as to the hour, the housewife is in 
a quandary as to the correct time, particularly 
if she has an appointment at a tea or a club 
meeting at a fixed hour. 

Recognizing that this situation arises in the 
best regulated households, the Ludington Lum- 
ber Co., Ludington, Mich., adds at the end of its 
newspaper advertisements: ‘‘ For correct time, 
phone 355.’’ No doubt this bit of friendly 
service is appreciated by many, and even though 
they may not have occasion to use it them- 
selves, other readers will be favorably impressed 
by the offered convenience. It is just another 
way of getting in closer touch with potential 
customers and creating good will. 


‘*Build now while weather conditions are 
ideal, and build with Kerry & Way lumber’? igs 
the timely appeal of the lumber firm of that 
name, located at Saginaw, Mich., which ends 
its advertisement with the slogan: ‘‘A Yard 
Ahead.’’ 


Many persons who buy lumber infrequently, 
especially for repairs and odd jobs about the 
house, find the various species of woods, as well 
ag sizes and measurements, more or less confus- 
ing, and hence often delay jobs that they would 
undertake if they knew just the quantity and 
kind of lumber to ask for at the yard. Hence 
the following paragraph from a recent ad- 
vertisement of the Robert Hixon Lumber Co., at 
Adrian, Mich., has a real appeal: 

‘*We make it as easy to buy lumber as it 
is to buy sugar in the grocery store; tell us 
what you want to do and we will tell you what 
you need.’’ 


It is not always what is said, but the way it 
is phrased, that gets the message across. There 
is nothing, new in an advertiser stressing 
‘*service,’’ but in a recent advertisement the 
Richmond Lumber Co., Richmond, Mich., gives 
the idea a new slant, thus: 

‘*The gate to the path of satisfied customers 
swings on the hinges of service. We keep 
plenty of oil on the hinges.’’ 

Dropping into rhyme, the Centralia Lumber 
Co., Centralia, Ill., in one of its recent ad- 
vertisements assures the public: 


“Here’s one thing you 
Will learn real quick— 
We never play 
A business trick.” 


The Spahn & Rose Lumber Co., Dubuque, 
Iowa, seized the opportunity presented by 
National Home Beautiful week, Oct. 20 to 25, 
to stress home building in a large display ad- 
vertisement, headed: ‘‘It’s easy to build the 
Spahn-Rose way.’’ The advertisement, which 
is intended to convince the prospective builder 
that the popular notion that building a home 
is a perplexing and complicated problem is un- 
founded, reads in part: 

‘‘We have been in the building material 
business a long time. Now we have reached 
a point where our main goal is to satisfy, and 
help you build the place you have wanted for 
ever so long. We can suggest little niceties and 
conveniences that make a moderately priced 
dwelling look twice its value.’’ 

The advertisement closes with the suggestion 
that, ‘‘There is still time to have your house 
erected this fall, and it may even be cheaper to 
build now than in the spring.’’ 


According to a rather catchy advertisement 
of the Dynes-Pohlman Lumber Co., Indianapolis, 
Ind., the ‘‘P. D. Q.’s’’ of the lumber business 
are ‘‘Price, Delivery and Quality.’’ 
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Notes From the-Realm of Building 


Canadian Building Outlook Bright 

WINNIPEG, MAN., Nov. 8.—A report released 
by the Dominion Government shows that gen- 
eral business conditions are developing on a 
sound and encouraging basis which creates a 
situation promising considerable building activ- 
ity. Promoters of deferred projects are com- 
ing into the market again, and in some instances 
prices have been found so satisfactory that 
their projects are going ahead immediately, 
while others are contemplated to be started 
within the next month or so. The number of 
projects now being considered clearly indicates 
a marked revival of building interest, due prob- 
ably to the decrease in the cost of construction. 
While the situation has not changed greatly 
as far as wage scale is concerned, it is, however, 
evident that there has been considerable in- 
crease in the efficiency of labor because at the 
present time building labor is producing more 
and better work. Another encouraging feature 
is that at present mortgage money is easy to 
obtain on good operations. 


Will Build Three Thousand Homes 

Detroit, Micu., Nov. 10.—Plans are being 
completed by the Ford interests for the erection 
of 3,000 dwellings for Ford workers in sections 
adjoining the company’s Dearborn and River 
Rouge plants. This project is in line with 
Mr. Ford’s idea to provide adequate housing 
facilities for as many as possible of his work- 
ers, which has been given an impetus by the 
successful working out of extensive dwelling 
construction at Iron Mountain, where the Ford 
lumber mills are located and where all of the 
lumber for this large project will be pre- 
pared and shipped ready for building opera- 
tions. It is reported that this venture marks 
only a beginning of a widespread move to 
provide homes for thousands of Ford employees, 
many of whom are now compelled to travel long 
distances to reach their work at the Rouge and 
Dearborn plants. 
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Big Building Increase in October 


Construction activity increased very consid- 
erably in October, according to monthly survey 
of the F. W. Dodge Corporation, just issued. 
Contracts awarded last month in the 36 eastern 
States (which include about seven-eighths of the 
total construction of the country) amounted to 
$410,090,800. The increase over September was 
19 percent; over October of last year, 14 per- 
cent. The increase is very largely accounted for 
by a number of big public works and utilities 
projects. In October there is usually a seasonal 
increase over September. Last year this in- 
crease amounted to 24 percent. 

Public works and utilities in last month’s 
record amounted to $101,224,000, or 25 percent 


14 percent; industrial buildings $29,032,800, or 
7 percent; and educational buildings, $27,675,- 
400, or 7 percent. , 

The October figures brought the total of build- 
ing contracts for the first ten months of this 
year up to $3,775,093,500, an increase of 12 
percent over the corresponding period of last 
year. 

Contemplated new work reported in October 
amounted to $553,016,200. While this was a 29 
percent increase over the amount reported in 
September, it was somewhat less than the total 
for October of last year. 

The high record of last month’s building con- 
tracts is a good indication that building activity 
will continue into the winter months at a very 
good rate. 


Stresses Need For Better Homes 


That the American home, especially in the 
large cities, is being undermined by influences 
which are the product of modern social condi- 
tions, is part of the conclusion reached by the 
Rev. Clinton C. Cox, pastor of the Drexel Park 
Presbyterian Church, Chicago, in a sermon 
preached upon a recent Sunday evening. 

The corollary of that proposition, the pastor 
asserted, is that every sound and healthful in- 
fluence—moral, physical and _ spiritual—that 
ean be marshalled to 
counteract the harmful 
factors which are en- 
croaching upon the home, 
must be brought to bear, 
so that the children of 









REV. CLINTON C. COX, 
Chicago ; 
Who Urges Need for Better 
Homes 





today may not be de- 
prived of their birthright 
of a real home, with all 
that the word implies in 
the way of environment 
that fosters physical 
health and the building up of character. 

That means that the movement for home 
owning, as against tenancy; for the building 
of better and more commodious homes, and for 
the remodeling of drab old dwellings, often un- 
attractive and even insanitary, into well de- 
signed modern homes with plenty of light and 
air, porches, and space for play, must be aided 
and fostered in every possible way. It means, 
too, that the church, the press, the school, and 
the organized civic agencies such as women’s 
clubs and other organizations working for the 
welfare of society must stand shoulder to 
shoulder in the united endeavor to preserve and 


a 





I AM RICH— 


the land. 





a 


If I get more pleasure out of landscapes than the owner gets out of 


If I have a few friends who will defend me behind my back. 

If I have a work to do by which humanity is made happier. 

If I can keep my soul clean of envy when other men prosper. 

If I can pray a blessing on my work when the day’s labor is ended. 
If I have made friends with a few good books. 

If my son continues to hold me in high esteem. 








of all construction; compared with $52,033,800 
in September and $63,498,600 in October, 1923. 
This group was surpassed last month only by 
residential construction, which amounted to 
$166,198,900, or 41 percent of the total. Com- 
mercial buildings amounted to $55,969,100, or 


maintain the home as the fountainhead of char- 
acter, good citizenship and an orderly and stable 
society. 

The sermon wag the outgrowth of a ques 
tionnaire sent by Mr. Cox to 500 members of 
his congregation, asking them to express their 


views as to what is wrong with modern home 
life, and what is needed to bring about better 
conditions. The replies were numerous and 
very interesting. The difficulty of maintaining 
an ideal home in a rented apartment was stressed 
repeatedly, and the need for more commodious 
homes, permitting space for recreation and 
play, as well as for the exercise of old fashioned 
hospitality, which because of cramped modern 
quarters has become almost a lost art, was 
brought out in many of the responses. One 
woman expressed the sentiment that ‘‘the aver- 
age woman’s home instinct is killed by con- 
stant moving.’’ In varying phrases, the mi- 
gratory tendencies of modern city life, with 
the lack of any permanent home environment, 
was blamed for much that is wrong in modern 
home life. It was pointed out that memories 
of the old home, which are the priceless heri- 
tage of an older and more stable generation, 
are unknown to vast numbers of young people 
today, whose childhood and early years may 
have been spent in a half dozen different apart- 
ments. 

That modern conditions favor the childless 
home was another count in the indictment, sev 
eral citing the fact that one of the first ques- 
tions asked seekers for a desirable apartment is, 
‘How many children have you?’’ 


A father of a practical turn of mind said 
that the ‘‘erowdedness’’ of modern home life 
was one of the most unfavorable factors. He 
deplored the lack of such features as lawns, 
gardens and porches, which make the home life 
physically attractive and healthful. 


Others spoke of ‘‘extravagant wives,’’ of the 
‘roving spirit’’ of ‘modern children and 
women, of boys who think they are ‘‘of age’’ 
when they turn fourteen, of girls who try to 
make an impression by their clothes instead of 
their character, of wives who criticize their 
husbands too freely in the presence of the 
children, and of the widely prevalent idea that 
the only way to have any fun is to ‘‘go some- 
where. ’”’ 

The sermon, which is one of a series of four 
Sunday evening discourses upon subjects per- 
taining to home and family life, aroused con- 
siderable interest and has helped to focus the 
attention of the public upon the important is- 
sues involved. 


To Promote “All Year’’ Building 


CLEVELAND, OHIO, Nov. 10.—At a_ special 
meeting of the Cleveland Board of Lumber 
Dealers, held at the Old Colony Club in the 
Cleveland Hotel, Thursday evening, Nov. 6, 
plans of the wood construction bureau of the 
association for the furtherance of an all the 
year around building campaign, as presented 
by S. P. Cramer, chairman of the publicity 
committee, were approved. 

This campaign has taken the form of initial 
distribution of a small plan book, which will 
be followed within a short time by another 
distribution of a large sized book, of which 
25,000 copies will be presented. The plans will 
be selected with the approval of the Cleveland 
chapter of the American Institute of Architects. 
Particular emphasis will be placed upon the 
desirability of continuing building operations 
during the winter months when there is no 
scarcity of skilled labor and materials and no 
necessity for rush operations. In addition more 
extensive newspaper publicity will be given 
later on to the work of the bureau in facilitating 
all year building. 


ESTABLISHMENTS engaged primarily in the 
manufacture of children’s carriages and sleds in 
1923 reported products valued at $34,172,976, an 
increase of 57.4 percent as compared with 1921, 
according to the 1923 biennial census of manu- 
factures. The value of such carriages and sleds 
produced outside of the industry proper in 1921 
was equal to 6.9 percent of the total value of 
products reported for the children’s carriage 
and sled industry. 
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National Production, Shipments and Orders 
































WASHINGTON, D. C., Noy. 10.--The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1924, Nov. 1; 1923, Nov. 3— 1924 1923 1924 1923 1924 1923 
Southern Pine Association.................. Sil cE sean a ROR 71,513,533 79,966,863 81,654,825 82,580,058 79,197,475 70,322,412 
West Coast Lumbermen’s Association. ..........esccccssccecces 96,872,893 109,854,044 93,881,728 102,915,836 92,427,633 83,801,089 
Western Pine Manufacturers’ Association.................000. 27,278,000 31,188,000 24,865,000 25,526,000 24,625,000 26,975,000 
‘alifornis 1 Re Owed ABSBOCIRUION « 6s cos 4's 05964550 0enncasewne 7,517,000 10,254,000 5,413,000 9,171,000 5,927,000 9,021,000 
North SSUES, SASS PCR TON Si 6 55:6 691515 9 9.0.8 v.00. win ae Prose bee 7,481,916 6,832,699 10,110,762 6,869,274 11,870, "495 4,472,708 
Northern Hemlock & Hardwood Manufacturers’ Association 1,445,000 1,595,000 2,164,000 1,894,000 990, 000 1,019,000 
Northern Pine Manufacturers’ Association. .............05. 7,185,700 5,572,000 9,807,900 9, 305, 800 7,772,000 7,369,006 
sell MAIR co sisns cmivoacinnr den ashe cumsencnadinsimnendls 219,294,042 245,262,606 227,897,215 238,261,968 222,809,603 202,980,209 
Forty-four weeks: 1924, Dec. 30 to Mew, 7 1923, ‘Dec. 31 to Nov. 3— : 
Southern Pine Association........0.....ccceccccecccecececece .. 3,463,692,562  3,404,849,318  3,478,697,075 —3,469,850,965 3,401,850,477 —3,284,015,874 
West Coast Lumbermen’s Association... .......csesecrsesaces 4,109 ,224,123 4,448,650,960 4,251,457,986 4,624,284,673 4,106,791,869 4,475,126,841 
Western Pine Manufacturers’ Association..........06..0+ee08- 1,404,747,000 1,480,605,000 1,310,442,000 1,290,843,000 1,279,935,000 1,204,366,000 
atifornia Redwood AGSOCIUON 6a ick.o6isiicescave Fes oes be%iindneser 375,001,000 413,522,000 300,400,000 396,414,000 299,093 ,000 390,149,000 
North Carolina Pine Assocaition..........c.ccecccecceses sc eeeees 329,574,684 384,288,827 334,098,867 394,599, 298 301,036,177 318,068,289 
Northern Hemlock & Hardwood Manufacturers’ Association. . 125,784,000 111,390,000 103,468,000 110,913,000 79, 247, 000 95,165,000 
Northern Pine Manufacturers’ Association................ 407,065,500 469,017,300 379,178,700 358,266,700 373,578,000 337,482,900 
Totals, forty-four weeksS...............ecececececececeecuces 10,215,088,869 10,712,323,405  10,157,742,628 10,645,171,636  9,841,531,523 —10,104,373,904 
*California White & Sugar Pine Manufacturers’ Association, 
SE EASING 5.565. 4.6 FER RR SO MAW RE TDW sab ONIN EbEE peo): Peete ket eve se “SERGE — seroredaroaiaces 
Wy MCE ICON). 2 ks vo 5e 866s eee eA SESS REE MOES SOS 8 ASHEOSMIOO ie cswiee ces D,GOOR wa sale disiece ns 10,305,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 44 weeks............ 165,697,000 117,487,000 135,467,000 136,726,000 123,481,000 120,811,000 
*Revised figures for forty-four weeks; not included in general totals; represents about 69 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Nov. 8.—Direct sales of Douglas fir from Oct. 27 to Nov. 1, inclusive: 
——Sales—— ——_——— Prices ——Sales—— Prices 
V. g. flooring No. Feet No. High Low Spread Drop siding— No. Feet No. High Low Spread 
INO. 2 xcruewndes edebret seek ee 23,000 6 $55.00 $45.50 $9.50 6” INO; 2 better..:..... area 74 576,000 11 $36.00 $27.50 $ 8.50 
No. 2 1oeccccececceeeeeee 1. 65 363,000 «8 50.00 42.00 8,00 Re cer gcatewcinaress 13 75,000 931.50 21.50 10.00 
site : Set eerste 80 189,000 6 32.00 27.00 5.00 Common No. 1 S1S 
». &. 0r : 6 Q ; r r r 
4” No. 2 and better.......... 17 138,000 «6 «29.00 24.50 4.50 Beer febteteadencéx ts : wae «< oe OelCUr 
COREL Se Ee er eae 6 106,000 4 23.00 18.00 5.00 DI aan atc a eh tae eee as ; es Ue 
6” No. 2 and better........ . 25 6%, 000 6 35.00 30.00 5.00 ,_ Dimension 
Ger oktwnaaaguicgsesces 5 16,000 4 30.00 26.00 4.00 2x4”, “ beeen tence eee, = Pag ng : ieee 14.50 3.00 
Stepping— Dre teen eee eee ee es Ss 9,000 50 15.50 4.00 
No. 3 we CLS eee a: 4,000 2 65.00 58.00 7.00 . weer eee e ee eee vee rege 6 19.50 16.50 3.00 
OD aang 7) 2 Picea ees Mice ) 5, Af f 
s-0 a ets sicekade i” ae 4,000 —) oe ea x6"&8", 22-24’ .........00eee 16 46,000 3 33:80 10 600 
Casing and base......... . s 14,000 3 66.00 61.00 5.00 — BAN feipiphae ois: sraleesis sie ! 11,000 3 23.00 19.50 3.50 
Ceiling— _Lath— we 
5x4" No. 2 and better....... 34 208,000 “| 28.00 23.00 5.00 Ce ea ee ane ae aS 8 285,000 4 3.75 3.00 15 
Wi © ea trian erence een 7 65,000 5 21.50 17.50 4.00 NIN acacrakcete uss. n aes 4 315,000 2 4.20 3.75 45 
s . 2 
The West Coast Review North Carolina Pine Hemlock and Hardwood 
SEATTLE, WASH., Nov. 8—For the week NorFouk, VA., Nov. 10.—The North Carolina OSHKOSH, WIs., Nov. 10.—The following is 
ended Nov. 1, 118 mills report as follows to Pine Association makes the following analysis | & summary, for comparative purposes, of figures 
the West Coast Lumbermen’s Association: of figures from forty-one mills for the week ; as to the hi: irdwood and hemlock movement sup- 
Production ... 96,872,893 ended Nov. 1: plied to the Northern Hemlock & Hardwood 
Shipments . 93,881,728 2% above orders i Manufacturers’ Association by twenty to 
Orders . 92,427,683 5° below production roduction Ship- 
Shi ts— — Production Reet Normal* Actual ments twenty-five ‘firms that ordinarily ship about 30 
ee peo one 6,894,416 66 ’ .... | percent of the total monthly shipments reported 
naan 26,048,394 Normal ..... 10,470,000 cee ne ---» | to the association by all members, and shows 
Ree rane nestle ota 15'893,6! Shipments 9648179 "92 “139 .... | ay , , 
ecg hehe PE? « 15,893,691 ieeones Orders+ .. gee 7.149.495 68 104 74 | averages for August, September and October 
tail, 1,557 Cars........ceseececeecee see 46,710,000 *“Normal” is based on the amount of lumber and figures for week ended Nov. 1. 
Local auto and team deliveries....... 5,229,643 the mills would produce in a normal working day. Hemlock 
- Seino ies yAs compared with last week, there has been a Period— Firms Cut Shipments Orders 
fotal shipments ........-....+-+.0-- 93,881,728 decrease in orders of 50 pe reent ; last week there Weekly average— 
New business— were reports from forty- three mills. AUBUSUY oases -. 38,671,000 2,373,000 1,974,000 
Water delivery: September ... .. 4,240,000 2,537,000 1,788,000 
IIOMOSHC ic 6icisea 55.40000 50% BOOET LOO - — sistas 3 2,709,000 2,482,000 1,425, 000 
OO i ae 8,200,834 > a Susi esaes 1 1,604,000 2,529,000 1,240,000 
Total WADLER X88) os cde eo eb nese 44,147,990 California Redwood Data Yearly average, 
Sl OEE cnc ene casnpenedanciens 3,050,000 ; ‘ to date ...... 2,862,000 2,371,000 1,814,000 
pod — ee Kanon acleveMce....... Poss ets San FrANcISscO, CALIF., Nov. 8.—The follow- ss i ‘ 
-——-- | ing information is summarized from the Cali- veinptt2nawoo Shipwents. Orders 
Total new business................+. 92,427,633 | fornia Redwood Association’s report for the | Weekly average— . a a 
 toocoac Praca aikeiibit week ended Nov. 1 —. aes ; phat ergs 3, pe 
) 28 p SEND ahi via ve 65 6 eH be OO 162,050,160 Se > “r § R 3,35 ) 
EE scediccaapiaatevaseeneceneie wait 69,421,668 Member mills reported _ Entire October... 1) 14841000 3°031'000 2 $81 000 
RB; “SUGGS GCOVB sobs civ sisie ses 0ase.0aeelen 91,980,000 i a tame PM rye A oer. Pa edie 16 809,000 3,046,000 2,593,000 
oe ». - fearly average, 
OCAR CUNOG i io. 6.0..0:0:9.0:6:5:6-6%.05:4:9:9:9)9 S| BLED LEO mills Feet P =<" ag poe: lt 3,766,000 3,085,000 2,814,000 
ah . . . . . aa eti ccm ) 7,517,00 0 9,800,0 igi? eek ns ‘ « E : ‘ais 
lotals for the forty-four weeks of 1924 show ee + f3i3°000 79 7'000'000 *Five weeks. 
the following percentage decreases and in- | Orders— 
ereases compared with corresponding periods Received .... 15 5,927,000 79 7,700,000 « 4 
of the last nota vears: | g On hand... 14 27,931,000 38,200,000 National Analysis 
. tail istribution for Week ‘ ‘ i 7 
Under Over Over Over Detained S cae : By as. WASHINGTON, D. C., Nov. 10.—The Nationa! 
1923 1922 1921 1920 Shipments Orders : ae ee raed 
ee ee ees 763 «10.79 «78.35 «© 21.84. | Northern California* 2,202,000 2,107,000 | Lumber Manufacturers’ Association has issued 
Shipments ........ 8.18 22.99 76.93 43.21 | Southern California* ...... 1,921,000 1,537,000 | the following analysis for the period ended Nov. 
PGT cs 74-50 iso's 8.23 17.02 67.75 56.23 Metra pig reek Pea ee ae: 1 ‘arene , cane 1, orders and shipments being shown as percent- 
2 apa Foreign .........ccceeececs. 106,000 "s18,000 | ages of production: - 
—_—_—_-  — 7 Durin During 
Oak Flooring Statistics OE hci oo ee 5,413,000 5,927,000 Week Ended Wks. Ended 
r . ‘ . wae . . . bale 
lhe Oak Flooring Manufaeturers’ Association California White Wood No. of Ship- Or- Ship. Or 
has prepared the following statistics for the a apes spies Assocaitions mills ments ity ments der 
on Pa vill en dcias m. « 2 nendiwn awe - 5 mills 5 mills Southern Pine ...... 130 14 111 100 9 
weeks ended as shown, and comparative periods: a a ee 820.000 or ~ tana igg Bata oe = |. is io 
1924— Production Shipments Orders* Southern California* ...... 982,000 1,275,000 Western Pines ...... 36 91 90 93 91 
ONES SOF ss :sa0% 7,545,000 7,849,000 7,101,000 BUPISUCTIAE: «5c si bers. 0 wSekione eens 55,000 63,000 Caltt.. PANER* ois iccco: 14- 84 78 () OC 
Oct. 18t...... 7,765,000 7,964,000 6,572,000 cece _ Calif. Redwood 11... 15 72 79 so 800 
Sept 29 to is Total ........:eeeee ee eeee 1,857,000 2,470,000 | No. Carolina Pine. . 44 135 159 101) 91 
a pee oe 30,786,000 381,181,000 25,741,000 White wood production (15 mills) was 2,224,000 a i & Hawa. ie 136 108 rts bo 
rary = feet; and orders £ > yeek ( Northern. PHC. ....4. 9 36 8 3 ve 
Oct. 1-27 22,800,000 24,451,000 25,243,000 iy Pe era on hand end week (14 mills), 7) aiee — — ‘3 — 
+Thirty-two mills. iThirty-three mills. *North and south of line running through San 381¢ 104 101 30 
*Orders booked for the week ended Oct. 25 were Luis Obispo and Bakersfield. *Represents 37 percent of cut in region. 
6 percent under production, and shipments were 4 7jNevada, Arizona, Oregon and Washington. +Includes hardwoods and softwoods. a ge 
pereent over production. tAll other States and Canada. tLast week there were reports from 367 mills 
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California Pine Sales 
SAN FRANCISCO, CALIF., Nov. 8.—For the pe- 
riod Nov. 26 to 31 the California White & Sugar 
Pine Manufacturers’ Association reports sales 
as follows: 


California White Pine Mixed Pines 


Feet Common— 

Nos. 1 & 2 clr. 131,000 No. 1 28,600 
©: SQIGCE  iiais a0 274,000 OF EC Pageaiion 384.000 
BD select... ..4. 152,000 Ppa 561.000 
No. 3 clear.... 141,000) NO. 4 11.2211 71°00 
Inch _ shop 71,000 No. 1 dimen... 335,000 
No. 1 shop.... 452,000 No. 2 dimen... 302,000 
No. 2 shop.... 846,000 Timbers 7,000 
No. 3 shop....1,843,000 tt . 
D&btr., short. 13,000 Beveled siding 
No. 3 clear, Lin. ft. 

a Se 19,000 [22.1 a ree 20,000 
Shop, stnd. 127,000 as Cer 77,000 
Panel, 1%4”.... 2,000 RP ak wate ae were $1,000 
Panel, %”.... 1,000 é 

Sugar Pine White Fir Peet 

Nos. 1 & 2 clr. 133,000 C&btr. ....... 7,000 
C select ...... 206,000 No. 3 com. ; 
D SGICE 5665.2 47,000 ae ee 9,00¢ 
No. 3 clear.... 180,000 No. 4 com., a 
Inch shop -- 260,000 CC Ler oer 281,000 
No. 1 shop.... 370,000 No. 1 dimen... 38,000 
No. 2 shop.... 679,000 No. 2 dimen... 466,000 
No. 3 shop.... 25,000 
D&btr., stnd.. 3,000 Box 
No. 3 clear, Mix pine, 4/4. 100,000 

SENS. x ase:c-a.6:0 4,000 Mix. pine, 5/4 
Shop, stnd. 6,000 Ce GFE scecas 1,550,000 


Douglas Fir 


C&btr. ....... 25,000 a a 
Com. 5/4 & up 51,000 Mix. pine pry 
Ties & tbrs... 190,000 No. 1 ....... 1,106,000 
INO 2 ers sarees 168,000 
Cedar ING Sh canes 110,000 
Miscellaneous 107,000 ee” sKewnathen 15,000 





Southern Pine Barometer 


NEW ORLEANS, LA., Nov. 10.—For the week 
ended Nov. 7, Friday, one hundred thirty mills 
report as follows to the Southern Pine Asso- 
ciation: 

Percent Percent 


of pro- of ship 

Cars} Feet duction ments 

Production .. .... TROGRANE- tavss — Keowee 

Shipments 3,047 43,866,275 105.07 ..... 
Orders*- 

Reevived 4,096 85,299,200 121.33 115.48 


On hand end 


week ..:EL3G2 -23G,700,425 ..6.6 ween 


*Orders on hand showed an increase of 5.07 per 
cent during the week; one hundred thirty mills 
contributed to previous week's report. 

yBased on September average load, 20,825 feet. 





Western Pine Summary 


PORTLAND, ORE., Nov. 8.—The Western Pine 
Manufacturers’ Association summarizes as 
follows reports for the week ended Nov. 1, from 
thirty-six member mills: 

Percentage of 


Pro- Ship- 

Cars leet duction ments 

EPOGUGTION ois sce GE ReGOOe cvcon cesar 

Shipments* ... 995 24,865,000 GEE wens 
Orders— 

Received ... 985 24,625,000 90.27 99.03 

On hand..; Geto SEStOO0 veces becas 


Of these shipment 
cars, 765,000 feet. 

Local sales are not ineluded as, in case of retail 
sales from mill yards, order is almost synonymous 
with shipment. 


totals, local sales took 31 


300kings for the week by thirty-four identical 
mills were 109.19 pereent of bookings for 
previous week. 





Two Women Successful in Lumber Business 


Houston, TrEx., Nov. 10-~—Two Houston 
women within the last four years, through 
sudden death of their husbands, found them- 
selves confronted with the problem of directing 
the management of lumber concerns. One was 
prepared as a business woman to take hold im- 
mediately of her husband’s affairs. The other 
had no practical experience, but willed to 
learn. Both women have ‘‘made good,’’ as 
the saying goes, and are now actively engaged 
in lumber merchandising on. a scale which does 
them much credit. 

Mrs. John S. Purdy, who was left a widow 
two years ago, is head of the Purdy Lumber 
Co., which operates retail yards in Houston 
Heights and Harrisburg, suburbs of Houston, 
and finances the building of many homes. 

Mrs. Thomas Pennington, whose husband was 
killed in a hunting accident four years ago, is 
active senior partner with her brother, R. B. 


Ridley, in the Thomas Pennington Lumber 
Co., & commission concern which represents 
some of the largest east Texas and west 
Louisiana lumber manufacturers and west 
Coast producers of shingles. 

The suceess of Mrs. Purdy and Mrs. 


Pennington in taking over the lumber concerns 
of their husbands and operating them suceess- 








MRS. JOHN S 
Hlouston, Tex. ; 


PURDY, MRS. 'T. PENNINGTON, 


Houston, Tex. ; 


Women Who Are Successfully Conducting Lumber 
Businesses 


fully is due in a large measure to the fact 
that both John S. Purdy and Thomas Penning 
ton in their lifetime were men of 
tegrity and ideals and possessed well 
lished business organizations. The confidence 
which their companies had gained on the one 
hand from the buying publie and on the other 
hand from the lumber manufacturers and 
dealers gave the coneerns «© momentum whieh 
earried them well into the new adjustments. 
Mrs. Purdy “was to the late John S. Purdy 
an interested partner in business as in the life 


highest in 
estab 





Bureau of Census Delivered Prices 


WASHINGTON, D. C., Nov. 10. 


The Department o 


f Commerce has secured through the bureau 


of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Oct. 1 by contractors for building materials delivered on the 
job, these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 





Southern Douglas 

: i fir 
Log: Cl rr) ee or 
DIIRCED: auras b:SG'o ck ea wen dee Uae’ $60.00 
BNEOVCDORE cacnccactonuxcaseree Geel ‘cade. 
PIMGOUEEN. con cicccsccedesacaceee ARON  eaees 
CSCO eos hota oncick inc aleceeee Ee wwe 
ROMEO sg Sino a antiale ioe aac Ames AE meh oauae 
Madison ee er ee 47.00 
| SR ieee: 54.00 
Springfield (Ill.) 55.00 
SOMEONE pga cieveie ke Gia wibiate ark bw iid alk 55.00 
BIGHU BD arses aon cna a tea 40.00 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
1x6” pine fir Red 
No. 1 “Cy 68. NO 2 V¥e. cedar Cypress 
$40.00 $105.00 $ 90.00 2 S. SePer 
50.00 &5.00 115.90 Ce © emees 
54.00 Cee 8h ewes 6.30 $ 7.20 
45.00 pk | re Gan wae 
48.00 93.00 8 ks eais CGe iaceus 
G6.00 = sree 90.00 6.00 6.50 
45.00 115.00 85.00 Cx | aCe 
47.00 82.00 94.00 SAG . teeas 
aad 105.90 105.00 ates rere 
ivi) eee A: ee §.50 
39.00 119.00 75.00 Gao, ii «ssede 


partnership of husband and wife. The rear- 
ing of three children did not prevent her from 
going with him on business trips and acquiring 
a working knowledge of the lumber business. 
They conferred frequently on matters of policy, 
methods and financing. A book store venture 
in which both husband and wife participated, 
early in their married life, gave Mrs. Purdy 
her first business insight. During the World 
War, when men were scarce, she added to 
her commercial knowledge by working side by 
side with her husband in the lumber business. 

Mrs. Purdy’s ability as a ‘‘lumberman’’ is 
attested by the fact that since her husband’s 
death the Purdy Lumber Co. has established 
a new yard at Harrisburg, which is now a 
going concern. Ask her about the continued 
success of her company and she will tell you 
it is due to the men of the organization who 
have grown up in the atmosphere of the yard. 
At the same time, it is generally known in 
lumber cireles that Mrs. Purdy is in intimate 
touch with her company’s operations and that 
she is consulted in every transaction of im- 
portance. The company has the same yard 
manager it had at the beginning. 

‘*The lumber business is all right for a 
woman if. she has the right kind of help,’’ Mrs. 
Purdy said recently. ‘‘I would not recom- 
mend it to a woman for pioneer work or for 
a venture.’’ Mrs. Purdy’s business demands 
have not prevented her from maintaining her 
women’s club activities. She was the ‘‘war 
president’’ of the Houston Heights Women’s 
Club, which built a women’s club house and 
community center without a duplicate in Texas 
at the time of its erection. Mrs. Purdy is a 
modest, retiring little woman of keen intel- 
lect. 

When Mrs. Pennington met with the question 
of stepping into her husband’s shoes, she asked 
the five concerns which the Pennington com- 
pany represented if they would permit her to 
continue to represent them in this territory, 
regardless of her inexperience. Not only did 
they willingly consent, but gave her every as- 
sistance possible toward getting a proper start. 
The lumber trade in Houston likewise assisted. 

Fortunately for Mrs. Pennington, her brother, 
R. B. Ridley, had been studying the business 
under Thomas Pennington. The sister and 
brother divided the responsibilities of the firm 
to an excellent degree. Mrs. Pennington is 
a splendid office woman, knows her stock sheets, 
the lumber situation, and the trade, and finds 
her work interesting. Mr. Ridley has developed 
into a lumber salesman of unusual ability. 

Few commission concerns in the South sell 
as much lumber as does the Thomas Penning- 
ton Lumber Co. The concern represents the 
Peavy-Byrnes Lumber Co., of Shreveport, La.; 
the Angelina County Lumber Co., of Keltys, 
Tex.; the Vernon Parish Lumber Co., of 
Kurthwood, La.; and the Excel Shingle Co., of 
Seattle, Wash. 

Mrs. Pennington, while reared in the at- 
mosphere of the piney woods in the vicinities 
of Jasper and Kirbyville, Tex., had made no 
attempt to learn the lumber business. ‘‘Tom 
and I were married when I was only 18 years 
old,’’ she declared, ‘‘and he always said 1f 
had enough to do to bring up our two children.’’ 
Thomas Pennington, jr., now 13, will be almost 
a grown man before his mother is out of her 
thirties, for the mother now is only 32. Mrs, 
Pennington is a beautiful woman of winning 
personality. She was formerly Miss Olva 
Ridley and is a descendant of the Kent and 
tidley families of England. 


A FIR STICK of unusual dimensions was re- 
cently shipped from Portland, Ore., to China 
on the steamer West Niger. It measured 13 
feet in length, 42 inches at the butt, and 24% 
inches at the top. The stick showed no signs 
of a branch for a distance of 100 feet from the 
butt. It was not peeled, since it was destined 
for use as a mast on a vessel under construction 
at Shanghai. 
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West Coast Prospects in Australia 


SEATTLE, WASH., Nov. 8.—Australia will 
luke 200,000,000 feet of west Coast lumber 
luring 1925, uccording to L. EE. Force, man 
iver of the Douglas Fir Exploitation & Export 
0., Who has just returned to his headquarters 
in Seattle from a business trip of three and 
1 half months’ duration, during which he in 
vestigated business conditions in Australia and 
New Zealand. His opinion is shared by I. H. 
Beuney, director George Wills & Co, (Ltd.), 
Melbourne, who made the voyage to Seattle 
with Mr. Force, and is now completing a tour 
of the fir mills. Both Mr. Beaney and Mr. 
Force base their forecast on the volume of 
lumber business during the present year, to 
gether with exceptional conditions making for 
increased buying power and the assurance of 
prosperity throughout the commonwealth. Mr. 
seuney will sail from San Francisco for Mel- 
bourne Nov. 18. Mr. Force will resume his 
position as manager of the Douglas Fir organ- 
ization Novy. 15, relieving Charles KE. Hill, who 
has been in charge of the office during the 
summer, Mr. Force undertook the journey to 
Australia July 2, following the decision of 
the exploitation company to sell ¢.i.f. as well 


O00 feet for the year; and with heavy wool clip, 
yood wheat crop at satisfactory prices, and the 
ntire country prosperous, it is conservative to 
say that next year will do as well. In particu 
lav. Queensland, which previously has not been 
a user of this lumber, is coming in, and TI am 
nelinsd to believe that it will develop into a 
yood customer. Brisbane is the capital, and 
sinall towns are located all along the coast, offer 
ing a considerable and a constantly growing field 
Throughout Australia the usual Australian speci 
fications, with large sizes predominating, are 
favored as the right kind of material for re 
manufacture. The duty has been framed with 
that idea in view, as a proper method of taking 
care of labor. 

Australia has not yet entirely caught up with 
housing requirements, due to the shortage occa 
sioned by the war; and it is probably true that 
the rather heavy lumber business during 1922-25 
is traceable to an effort to fill that demand 
There has been a big shortage in buildings of 
all kinds. In Sydney and Melbourne there is 
now great activity in building business premises, 
which I think should take care of the immediat« 
requirements of those cities. Reinforced con 
crete is the usual type of construction. There 
has been considerable residential activity, par 
ticularly in the suburbs; and for a time it threat 
encd to become speculative. But about the mid 


dle of this year the banks adopted a policy of 


restricting loans, in that way putting a brake 
on inflated values. 


The visitor to the Pacific coast of America can 





CHARLES E. HILL, 
Seattle, Wash. ; 
Douglas Fir Exploita 
tion & Export Co. 


as f.a.s., which latter method was the exclusive custom of the company 
from its organization until a few months ago, his object being to ex- 
‘We secured what 


pedite trade through the establishment of agencies. 
we went after,’’ he says, ‘‘for we have made an arrange- 
ment whereby George Wills & Co. (Ltd.), will represent 
us in all parts of Australia.’’ Originally, the plan was 
for Mr. Force to circumnavigate the globe, returning to 
Seattle by way of Europe, in order to form similar trade 
connections in the cities of the continent and Great Britain; 
but his plans were modified through the mission of A. F. 
Thane, widely known as a west Coast exporter who, during 
the summer, left Seattle for London as the representative 
of the Douglas Fir Exploitation & Export Co., enabling 
Mr. Force to come directly home from Australia. 

The house of George Wills & Co. (Ltd.), was founded 
in the early days by George Wills, an Englishman, who 
went to Australia and started in business for himself. From 
this small beginning was formed the extensive organiza- 
tion which comprises George Wills & Sons (Ltd.), London, 
and the firm of George Wills & Co. (Ltd.), and G. & R. 
Wills & Co. (Ltd.), Australia. The interests of George 
Wills & Co. are very extensive, dealing as they do with 
most parts of the world. The head office is in Adelaide, 
and they have subordinate offices in all the States of the 
Australian Commonwealth. This is the organization which, 
through the arrangement authorized by Mr. Force, is to 
represent the Douglas Fir Exploitation & Export Co., in 
Australia. 

The Outlook in Australia 


Speaking of business conditions, Mr. Beaney says: 
It was to be expected that following the World War business in Australia 
was demoralized to a greater or less degree; and it is therefore with a feeling 
of satisfaction that one is able now to say that the entire commercial fabric 
to be com 


is getting close to what we may call normal. This is the more 


mended from the fact 
that for a considerable 
time during the interval 
of uncertainty, there 
were many understak- 
ings of mushroom na- 
ture. They came up in 
the night, and at the 
end of the day they 
were gone. The most 
notable and substantial 
tendency in the com- 
monwealth today is that 
to develop payrolls. We 
are making our own 
steel, to a considerable 
extent; recently a large 
zinc plant was estab 
lished at Risdon. Tas- 
mania, and woolen mills 
are in prospect at Gee- 
long, Victoria, placing 
us on the eve of secur 
ing our own manufac- 
tures in that respect. 
As to lumber, there is 
no reason to look for a 
falling off in trade. So 
far as I can see, sizing 
up the situation for 
1925, I think there will 
be good average buying. 
In 1922-23 we took 236,- 
000,000 feet, marking 
an exceptional year; for 
the first nine months of 
1924 we have absorbed 
175,000,000 feet, point- 
ing to a total of from 
190,000,000 to 200,000,- 











F. H. BEANEY, 
Melbourne, Australia ; 
Director George Wills & 
Co. (Ltd.) 


Collins Street, the principal business street of Melbourne, Australia 


George Wills & Co. (Ltd.), as our agents in that country. 
oldest firms in the timber business of Australia. 
Not only is Australia in a very healthy state from the standpoint of business 


conditions, but a notable change is taking place in the character of its 





not fail to be impressed with the vast potential wealth of this entire region 
It is so evidently a new country that its growth is certain to be very remark 
able. A salient fact, appealing to me most strongly, is the courtesy and 
unfailing hospitality with which I have been received everywhere, 


Tells of Australian Impressions 


Among the points covered by Mr. Force were Sydney, 
Adelaide and Melbourne, Australia; and Auckland, Well 
ington, Dunedin and Christchurch, New Zealand. 


I found the entire country in excellent shape, financially, 
says Mr. Force. Its buying power has been enhanced on 
account of the wool clip and the wheat crop, which are above 
normal in quantity and quality, with satisfactory prices for 
both commodities. The Australian wool clip is increasing, 
notwithstanding that the output now exceeds twenty pounds 
sterling for every person in the commonwealth. One might 
search in vain throughout the records of our own country 
for a single commodity producing such a tremendous revenue, 


Australia is remarkable in many ways, not the least of which 
is the fact that the use of west Coast lumber, per capita, is 
exceptionally large. The area of the country is greater than 
that of the United States, while its total population is 5,632, 
170. The State of Victoria is the most thickly populated of 
all the Australian units. Its total population is 1,590,000, 
and of that total $16,800 live in Melbourne, The area of 
Victoria is 87,884 square miles, or about fifteen persons to 
the square mile. Taking Australia as a whole, embracing 
New South Wales, Victoria, Queensland, South Australia. 
West Australia, North Australia and Tasmania, the area is 
2,974,581 square miles—so that there are less than two 
persons to the square mile. About 60 percent of the population 
live in the cities. A total of 971% percent of the people are 
purely Anglo-Saxon, the remainder being cosmopolitan, includ- 
ing 65,000 aborigines. Yet the people of Australia are con 
suming west Coast lumber at the rate of 200,000,000 feet a 
year, making that country the second best export market for 
the fir trade. It will always be a good market for us. At 
this time we are particularly well pleased in having secured 
It is one of the 


immigration. The coun 
ani ] try is rich in natural 
resources; in fact, it 
seems to have every 
kind of wealth except 
oil, and it offers oppor 
tunities to the hardy 
type of immigrant. 
Heretofore, they tell me, 
the inducements held 
out to settlers seemed to 
appeal to men well past 
middle life, but when 
they reached the coun- 
try they found that the 
task was rather more 
than they had_ figured 
on. Some of them, at 
least, were not equal to 
it. Today, I am in- 
formed, the younger 
type of immigrants are 
entering the country, 
and they are making a 
“vo” of it. There Is 
plenty of room, and 
theré is practically un 
limited wealth—some of 
which reaches our coun- 
try in the form of wool, 
wheat, butter, frozen 
meats, fruits, coal and 
timber—so that the 
prospect of the future 
Commonwealth of Aus: 
tralia is eneouraging 


and alluring. NN 

Beaney has pointed out 
a noteworthy feature, 
which is that the Aus 
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tralian type of citizen closcly approximates the 
American pioneer, or the Canadian, or the British 
South African; and the results are surprisingly 
close to identical. Since these people are all of 
Anglo-Saxon strain, their language remains the 
sume, except for unimportant varaitions in = pro 
nunciation ; their mental processes are similar, and 
their ideals, cast in a common mold, are lofty and 
inspiring. It is really a great privilege to visit 
Australia, and get in close touch wtih these people. 
And getting back to “‘shop-talk,’ it is pleasant to 
reflect that Australia and New Zealand will always 
be a good market for our Douglas fir lumber. 


. . . 
Discusses Transit Water Shipments 

SEATTLE, WasH., Nov. 8.—North Pacific 
coast lumber manufacturers and wholesalers re 
ceived sharp but salutary criticism from an 
unexpected source Thursday of this week when 
Harry W. McDonough, president of the Leather 
bee-McDonough Co., wholesale lumber dealer 
of Boston, Mass., attending the wholesalers’ 
weekly luncheon meeting as a visitor, spoke 
on Atlantic coast transit shipments, and con 
demned unsparingly the system that has grown 
up within the last two or three years of per 
mitting transit water shipments of lumber to 
glut the north Atlantic coast markets. 

Mr. McDonough said he did not know who 
was to blame, but that he was going to accuse 
both the manufacturers and the wholesalers 
and let them fix the responsibility for a great 
economic waste and a serious disorganization 
of what should be a splendid market for north 
Pacific coast lumber. 

Virtually all the Boston yards, he said, now 
have on hand and unsold large stocks of north 
Coast lumber that were shipped on consignment 
without a purchaser in sight and which are 
being sold at sacrifice prices, causing serious 
demoralization because it has made it hard 
to sell such lumber on a legitimate business 
basis. 

Somebody out here must be financing these ship 
ments, he said, for the Boston wholesalers have 
not the capital to do it. These shipments are 
turned over to the dealer to sell for whatever price 
he can get and he is not even asked to pay the 
freight. The result is that the dealer will not 
buy through the regular channels. ‘‘Why should 
I buy from you,” he asks, “when this stuff is com- 
ing in all the time and we can let somebody else 
carry our stock for us?” 

Mr. McDonough said these transit shipments 
were working a hardship all around. The New 
England manufacturer of spruce could not com 
pete with transit shipments of small sizes from 
the north Coast and was hurt, with the result 
that dealers were antagonistic to north Coast 
lumber as a general proposition. The consumer, 
he said, got no benefit, for the profits were 
absorbed by middlemen who had nothing in 
vested. 

He emphasized the fact that north Coast large 
timbers, for which there should be a good sale 
at profitable figures were as a result of the 
dumping system selling 15 to 30 percent or 
more under the prices asked and obtained for 
yellow pine timbers from the South and being 
cheapened in the eyes of the prospective con 
sumer, 

toy A. Dailey, north Coast manager of the 
National-American Wholesale Lumber Associa 
tion, chairman of the meeting, explained on he 
half of the wholesalers that they deplored the 
situation as strongly as did Mr. McDonough and 
he and others, including several manufacturers, 
explained how the situation had been brouglit 
about in spite of the efforts of the wholesalers 
and a majority of the manufacturers to discour 
age the operations of speculators at this end 
of the line. 

Mr. Dailey said he was glad to be able to 
say that most of these speculators had over 
reached themselves and that several of the most 
active of them were in financial straits as a 
result. The situation, he said, promised to 
right itself. 

Discussing the market outlook, Mr. McDon- 
ough expressed the belief that business in 1925 
would be good and predicted heavy lumber buy- 
ing by the railroads now that political un 
certainty is at an end. 

Isaac Hale, of the Federal Lumber Co. (Ltd.), 

Vancouver, B. C., was a visitor at the 
luncheon meetings. 


of 


Incorporates New Feature in Columns 

TAcoMA, WASHe, Nov. 8.—For thirty days A. 
P. Judson, president and manager Mutual Fir 
Column Co., this city, has been putting out col- 
ulmns, Incorporaiing a new teature. Ile ealls 
it the ‘‘new mutual joint,’’ and finds it so de 
sirable and satisfactory that he is using the new 
joint for the entire output of the factory. Under 
tue new plan the box-style column is made on a 
Linderman machine using a dovetail joimt. Al- 
though tnere ure ho nails, and no center braces, 
the columns are as rigid as a solid piece. In faet, 
under severe tests tuey have been shown to be 
stronger than columns manutactured the old 
way. The former type of column, which has 
been on the market for about twenty years, is 
built with a home-made dovetail joint made on a 
sticker and cut-off, and it requires a center 
brace and nails. Oftentimes the nails are badly 
driven, weakening the face; sometimes they split 
the panel, and always they leave nail holes to 
be puttied up. ‘There are no nail holes in the 
new type of column. 

The new columns have also been given severe 
moisture tests, samples having been soaked 
three days in water and then thoroughly kiln- 
dried. ‘here was no checking or splitting what- 
ever. 

One of the advantages of the new Mutual 
joint is that if uw column is damaged in transil, a 
corner Gun be removed, the broken panel taken 
out and a new one driven in, making the col- 
ume as strong as when originally put together. 

The business of the Mutual Fir Column Co. 
is growing rapidly. The plant was started by 
wir, Judson three and a half years ago on a site 
6Ux1U0U feet. Today the company has a site of 
ten acres, and is completing arrangements to 
build its own sawmill, in order to secure at first 
hand the clear stock required in the manufacture 
of Mutual columns. The new operation will have 
a bund mill as headrig, with a capacity of 40,- 
0UO0 feet in eight hours. 


Washington State Forestry Conference 


SEATTLE, WAsSH., Nov. 8.—Election of an all 
round lumberman, Col, Roland H. Hartley, of 
the Clough-Hartley Co., of Everett, as gov- 
ernor of Washington, last Tuesday, lends new 
interest to plans for the fourth annual State 
Forestry Conference that will be held here Nov. 
21 under the auspices of the forestry commit 
tee of the Seattle Chamber of Commerce. One 
of the principal purposes of the conference is 
to discuss forestry legislation that will be asked 
from the legislature that meets in January and 
the election results encourage hope for prog- 
ress along this line. 

Hugo Winkenwerder, dean of the college of 
forestry at the University of Washington, is 
chairman of the conference and is arranging the 
program with the assistance of the executive 
committee. It is expeeted that the governor 
elect will be one of the speakers. 

The conference has held three successful 
annual meetings since its organization and 
already has accomplished considerable toward 
inducing the State to adopt a definite and con 
structive forestry policy that will aid the 
general campaign to put the lumber industry 
of the State on 
basis. 

Among 


pad 


following: 


a continuing and permanent 


subjects 1O be discussed will be the 


“Needed Change in Forest Fire Legislation” 
“What Docs It Cost Private and Corporate inter 
ests to Grow Timber?’ ; “What Should Be the Next 
Step in the Program?’; “How 
Should Forest Lands Be ‘Taxed?’ ; “HHow Grays 
Harbor County Is Solving the Reforestation and 
Forest Land Taxation Problem.” 


teforestation 


A forest land taxation committee appointed 
at the last conference will have an interesting 
report to make, it is announced, and in con 
nection with this report constitutional limits 
on changes in the forest land taxation system 
will be discussed. 

Another committee report will be on the im 
portance of reforestation to the agricultural in 
terests of the country. Still another will he on 


the work of State forestry board during the 
last year. 

About a hundred of the leading lumber manu- 
facturers, loggers and timber owners of the 
State are expected to participate in the con- 
ference. 


Quarterly Report of Inspection Bureau 


SEATTLE, WASH., Nov. 8.—Cargo shipments 
of lumber from north Pacific coast ports to 
all markets, both foreign and domestic, were 
larger in the first nine months of this year than 
in the like period of 1923, aceording to the 
quarterly report of the Pacifie Lumber In- 
spection Bureau issued today. California, 
Australia and South Africa were the only im- 
portant markets showing decreases. The 
bureau, which inspects a very large percentage 
of all cargo shipments from the north Pacific 
coast, reports having inspected a total of 
3,313,171,000 feet, as compared with 2,888,- 
539,000 feet for the first nine months of 1923. 

Iixport inspections totaled  1,125,322,000 
feet, as compared with 921,891,000 in the first 
nine months of 1923, the increase being 14.7 
percent. The increase is said to be due largely 
to the fact that big Japanese orders placed im- 
mediately after the earthquake and fire of 
September, 1923, were not shipped until the 
early part of 1924. The Japanese inspections 
were the largest of the export inspections, 
totaling 553,576,000 feet, as compared with 
471,698,000 for the first nine months of 1923. 
Next in line was Australia, with 174,698,000 
feet, and China, with 170,776,000 feet. In the 
first nine months of 1923 Chinese shipments in 
spected amounted to only 79,046,000 feet. 

California was the only domestic market show- 
ing decreased inspections, the total being 
1,156,434,000, as compared with 1,236,892,000 
for the first nine months of 1923, a decrease of 
6.9 percent. But California held first rank as 
a buyer, the Atlantic coast coming second, with 
955,097,000 feet, as compared with 671,861,000 
feet in the first nine months of 1923, an in- 
crease of 42.1 percent. A large part of this 
was transit business on which heavy losses are 
said to have been sustained by shippers. 

Though the volume of cargo shipments was 
larger than in the like period of 1923, the 
returns to shippers were smaller, it is said, 
due to lower prices prevailing. 

The following table is given in the report 
comparing the inspections for this year and 
the first nine months of 1923, in thousands of 
feet (fractions of a thousand feet omitted in 
all figures but carry-over included in totals) : 

DOMESTIC 
“Nine months— 


1923 1924 
ita Sku csc: ead ately as 3,090 3,848 
Hawaiian Islands ......... 16,073 51,835 
Panama Canal Zone...... 7) 


Philippine Islands ........ 
CIMGIMMMEIIO® cecccacicuens 


*California 
Atlantie Coast 





2,187,849 


_ 
e 
ei 


FOREIGN 
CAMRITOT fee. vee wecmanewes 193,586 174,930 
*Africa (South) ....... 22,046 14,717 
Central America ... Terre. 169 
CS) ar 79,046 170,776 
| ee 13,098 7,685 
Kevpt 6,286 
fi: eo eres 10,377 2,986 
Jopan . : aap ho Oe 471.698 553,576 
REORDER coudtevewedew aves 1,811 6,479 
N w Zealand cS , § 256 10,564 
*South Ameriea (E.C.). 15,528 15,104 
South America (W.C.)... 59,739 78,636 
South Sea Islands.... 3,598 3,649 
I. K. & Continent. ..... ae 32,842 2,267 
West Indies ........ 1,067 
Unelassified 6,195 
921.891 
> S88 55 





Grand total 


* Decrease. 
SRA EBABAABAAAS 


THE CANADIAN Paciric RAItway reports that 
during the last season, on all its lines, it used 
approximately six and one-half million ties 
which were made of British Columbia fir, cedar, 
hemlock, tamarack, jack pine, spruce, maple and 
birch. 
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Food for Thought—A Look Into the Future 











[Note: The following paper was prepared by 
Mr. Hines to be read by him before the meeting 
of the subscribers to the Southern Pine Associa- 
tion and others at Memphis, Nov. 7, but which, 
owing to the absence of Mr. Hines from the 
meeting, was not delivered.—En11or. | 


You ask me what thought I have on the general 
condition of business, and of course you probably 
refer cspecially to the lumber business. It is un- 
necessary to take up your time in placing before 
you any features of the results of the recent elec- 
tion, for the reason that they are so pronounced, 
so far reaching that anything of a further explana 
tion might minimize its real force in the right 
direction. To my mind the American people are 
to be trusted in a crucial moment and La Follette’s 
campaign was really a blessing in disguise in awak 
ening the American people to their duty. They 
have spoken; the cloud of uncertainty and alarm 
that was over the country for the last six months 
has disappeared. Personally, you know I am of 
an optimistie trend. I have not much patience 
with pessimists in America, and I feel that every 
trip I make to Europe I am repaid in its cost by 
the food for thought I get in traveling over there 
and in trying to compare European conditions with 
American probabilities and possibilities. While I 
enjoy my stay abroad, have plenty of fun and 
seek every bit of it I can get and try to play as 
hard over there as I work here, I am always 
glad upon entering New York harbor and gazing 
once more upon the Statue of Liberty. 


Must Meet Changed Conditions 


I don’t want to say “I told you so,” but many of 
you gentlemen will appreciate that at the last 
meeting we had I brought up (and since mentioned 
to many of you individually) the prospects for 
volume of trade in 1924. Each month since then 
has proved that my analysis was correct. Many 
of you question how it was possible to have a fair 
volume of business with the high wages of those 
who were using our lumber, However, experience 
has proved that the high cost of mechanics has 
had very little to do with the volume of business. 
We must meet changed conditions, and it is the 
wise man who tries to meet changed conditions 
and dors not try to change the natural conditions 
when they are beyond his control. 


Should Insist on Reasonable Profit 

We have enjoyed a tremendous volume of busi- 
ness this summer, yet steadily our prices have de- 
clined, for no other reason than lack of confidence 
in our own industry and ourselves. Of course, I 
am sufficiently charitable to appreciate that in 
an industry like the lumber business—composed of 
so many associations each handling a distinct prod 
uct one in competition with the other in many of 
the great markets of the country, and with a vast 
army of individual units one competing against the 
other—-it is difficult to ecrystalize sentiment and 
have the confidence that is possible in many other 
lines of business composed of less units and in 
which the interests are more directly of one kind. 
At the same time I can not help criticizing our in- 
dustry for its failure to get together (I don’t mean 
simply the southern pine manufacturers, I mean 
manufacturers of all kinds of lumber) and to pro- 
eure information that will be reliable and tend to 
give us a reasonably intelligent idea as to the 
consumption ‘of our product; then try to arrive 
at what our product costs on the basis of what 
our stumpage can be sold to others for, and then 
attempt to realize a reasonable manufacturers’ 
profit upon it. 


Lumber Stocks Low; Potential Demand Big 

Take southern pine today. Before I left for 
Europe we sold pine stumpage at as much, if not 
more, money than our manufactured product has 
netted us for the last three months. Many of you 
gentlemen have had the same experience. Is this 
fair to our stumpage account? Is it fair to those 
we sold stumpage to? Now, we are on the verge, 
as you all must agree, of changed conditions. The 
cloud of uncertainty has disappeared. Every rea 
sonable man must come to the conclusion that 
light stocks have been carried in the consuming 
territory for the last year. In this connection I 
was really surprised, when calling on various rail- 
roads in the East during the last two weeks, to be 
informed that even stocks of coal, the greatest 
necessity in railroad operation, in several cases had 
been reduced to 20 percent, and yet coal has been 
selling at less than the cost of production all 
summer. The railroads simply have not had 


[By Edward Hines] 


enough confidence to buy ahead. Lumber’ they 
have been shipping from one storage point to an 
other at an extra cost to reduce the supply on 
hand, with orders from headquarters to the buy- 
ers to purchase nothing ahead. Naturally this 
policy has been reflected in decreased building of 
railroad cars. There was some reason, in a meas 
ure, for this attitude during the summer months 
before the crops in the West materialized following 
several years of poor crops and low prices. Sut 
the crop is now assured, and prices are far in 
advance of what the most optimistic thought pos 
sible six months ago, so the great army of farmers 
in the West have buying power and are beginning 
to exercise that power. As evidence, look at recent 
sales of Montgomery Ward & Co. and Sears Roe 
buck & Co., whose recent earnings enabled them 
to retire their preferred stock, an improved condi 
tion far beyond the most optimistic analysis of 
their directors a year ago. ‘To the average farm 
ing community, after the necessities of life, such 
as food and clothing, really comes lumber. 


Prosperity Means Lumber Consumption 


At a mecting of our salesmen from the Dakotas, 
Minnesota, Jowa and Wisconsin, held in Chicago 
Wednesday, they were agreed in their reports of 
the lightest stocks they had ever seen at country 
yards. The line yard men were preparing to place 
large orders. Conditions in the large cities are 
equally favorable, with the greatest consumption 
of lumber that the country has ever witnessed. 
Money is at practically 2 percent on demand in 
New York, with bank deposits so large that the 
bigger banks are refusing to pay interest on de 
posits and last week reduced the rate in the money 
centers, including Chicago, to 1% percent. Pic 
ture our country’s condition with so many more 
bonds owned by residents of the United States than 
ever before, and with dividends maturing and being 
paid every six months adding to the wealth 
which money must be invested. With conditions 
like this you can appreciate that almost any indus 
try that can show a reasonable statement of con- 
dition and prospects can get all the money it 
wants. It has been simply a question of having 
confidence restored. I will not take up time ex 
plaining that feature, as we would simply be 
minimizing its effect if we attempted to do so. It 
speaks louder than words. ‘Therefore, many new 
enterprises will go ahead and repairs in every di 
rection will be taken care of. All this means 
lumber in one form or another. So much for this 
country. 

Foreign Demand Likely to Revive 


In Europe everywhere I went I made careful 
inquiry as to what the so called Dawes plan 
meant. It was surprising and really laughable the 
replies I received from many men I tried to ques- 
tion closely who really acknowledged that they 
had not read the plan in detail and yet approved 
it. Germany approved it unanimously, for it seems 
to give hope to those people that there is some 
incentive to save and get ahead. ‘The French peo- 
ple (and [ had occasion to meet many of them in 
a personal way) seemed to feel that they likewise 
had something of an assurance, and in Paris there 
were a number of new enterprises going ahead and 
several new hotels. In Italy I was really dumb- 
founded to find the employment of practically 
everyone. The new government seemed to give con- 
fidence. The business men as a whole were opti- 
mistic. In England, and particularly in London, 
they are having the greatest building boom in a 
hundred years. Unfortunately there had been a 
strike on for nine weeks and a great deal of work 
had been standing still, but just before I left the 
strike was settled and building resumed. England 
as a whole was optimistic; that means the world 
at large, as you of course appreciate how far 
reaching the British influence is; and it means 
more export of lumber out of this country through 
various channels. 

Product Worth More Than Recent Prices 

Now the question is, Should we not take time 
by the forelock? If we were able to get the prices 
we have been getting for the last six months, with 
the atmosphere of uncertainty, and really alarm, 
and yet practically keeping our mills running to 
full capacity, would it not be worthy of our in- 
dividual consideration to make an immediate analy- 
sis of the situation and take advantage of these 
changed conditions? On the basis of what stump- 
age is actually worth in the South and what it 
“an be sold for, plus allowance for a reasonable 
depreciation of equipment and the cost of manu- 





turing and selling, we 
should have an average 
for ordinary longleaf pine 
of $35, if we are to real 
ize a fair manufacturing 
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profit over and above 
What our stumpage can 
be sold for. The way to 
get it is to ask for it. If 
we have not confidence 
in our own product and in our own ability, no 
one else will have, The buyers will begin shortly 
to buy. They will offer our sales managers all 
kinds of orders, and a little higher than the present 
market for large orders to be shipped several 
months later. To my mind it would be ridiculous 
to consider such things for a moment, and I think 
we should take business for immediate shipment 
and not give options, at our expense, on our 
product. 


A Firm Stand on Values Needed 


We do not know what our neighbors are going 
to do, but we have made up our minds determinedly 
to put in effect an advance at once of at least 
10 percent on dimension timbers, No. 2 and No. 3 
common. We feel that confidence in itself dis- 
played by us will give further confidence to the 
buyers. It will be an insurance policy to the 
buyers that they can, with certainty, place their 
business at this slight advance and feel that 
shortly further advances must take place, and 
that the quicker they buy the quicker they can 
save what further advances competition among 
buyers will, of itself, bring about. We are going 
to look forward to securing an average of $35 
for our product which will be very reasonable and 
in no way have a tendency to replace southern pine 
with other material in our legitimate markets. As 
you appreciate, your present average of not to 
exceed $30—if that—does not give you any manu- 
facturer’s profit over and above the stumpage. 


Getting Stumpage Value Only Not Good Business 


Why manufacture and go to the tremendous cost 
and investment and a loss of energy unless we get 
sumething for it? Surely no one of the most con- 
servative nature can offer any criticism of an 
industry like the lumber business (calling for such 
a tremendous investment—really a mortgaging of 
the future for many years) determining to secure 
sufficient funds to warrant operating. You have 
been getting back only your invested capital or 
stumpage, which at any time you could sell as 
stumpage and get as much as your product has 
been netting you the last six months, and it is 
high time to get away from cashing in stumpage 
simply at stumpage values or less. There should 
be two separate institutions in a mental way—one 
the stumpage owner, and the other the manufac- 
turer. First, as history says, ‘‘We should give to 
Caesar what is Caesar's, and give to the Lord, 
what is the Lord’s.”” We should give to stumpage 
what rightfully belongs to it and give to the manu: 
facturer what the Government stated he is en- 
titled to; namely, 10 to 12 percent. We should 
take this lesson home. 


Market Advancing; Small Order Files Best 


We should sit down and discuss this with our 
sales managers. We should not put the sales man: 
ager in the position that he feels his job is inse 
cure unless he has a large order file. We should 
make him feel that our interests are, under present 
conditions, immediately to advance present asking 
prices, to only sell with the market, and seek 
gradually to obtain in the neighborhood of a $39 
average. I am purely a trustee for many stock- 
holders, and it is with some degree of hesitation 
and chagrin that I look forward to making ss 
annual report Jan. 1, wherein it must show, as 
your statement shows, practically a return of cap 
ital through cashing in at mere stumpage value. 
There is a lot of food for thought in these remarks. 


Low Prices Do Not Benefit Public 
I hope you will not think for a moment that I 
7 I am in bus! 
return 
not do 


am egotistical. I am very earnest. 
ness for one thing—to make a reasonable 
honestly and fairly pleasantly. You can 
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either if you simply net what your stumpage is 
worth. You are not doing justice to yourself, your 
employees, your stockholders or the public; and 
the public will certainly not thank you to furnish 
it lumber at less than the present cost, to be put 
into consumption by mechanics making from $12 to 
$20 a day. Upon my return home from Europe I 
found Mrs. Hines had installed some changes in 
our residence, not large but involving several dif 
ferent kinds of work. Day before yesterday morn 
ing I counted seventeen automobiles around my 
house, all belonging to different mechanics. I 


found that in order to hurry the work they .did 
some work on Sunday, one tile-setter getting $40, 
plumbers getting $30, carpenters $25, and along 
such lines. “ 
Industry’s Earnings Do Not Permit Good Wages 
Now you can appreciate we are not paying such 
proportionate wages for men, especially our office 
help, who are entitled to more than these mechanics. 
Just think for a moment of our wage scale in the 
South ; and yet our industry can not afford to pay 
more. And why? Because you men and ourselves 
have not the intelligent courage and confidence in 


our industry, or in ourselves, to ask what our prod 
uct is worth. If we asked what it was worth 
and we could secure it, we might then be able con- 
sistently to pay a little more like a living wage to 
our men. The time has come in this country 
when this must be considered if we are to avert 
the La Follette doctrine; and it is the wise cor- 
poration or man who can see in advance impend- 
ing danger and by a broad policy in treatment of 
employees counteract the poison with which La 
Follette and others have been innoculating the 
laboring men of the country. 


Quality Production Distinguishes Wisconsin Operation 


PHILLIPS, WIs., Nov. 10.- 
over Wisconsin’s famous auto roads and 
through her equally famous dairy section 
toward nightfall brought the writer, a repre 
sentative of the AMERICAN LUMBERMAN, near 
the modern little city of Phillips. Occasional 
patches of timber along the roadside served 
to recall the fact that Phillips is the home of 
the main plant of the Kneeland-MeLurg Lumber 
Co., manufacturer of the nationally advertised 
‘‘Korrect Make’’ maple, birch and oak flooring 
and equally well known ‘‘Shakeless Hemlock.’’ 
On arriving in the city a visit was paid to the 
offices and plant of this company and some in- 
teresting sidelights on its organization, pro 


A day of travel 
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duction methods and character of output were 
obtained. 


_ The company was organized in 1912. One of 
its first acts was to purchase the sawmill, planing 
mill and other properties at Phillips, together 
with adjacent timber amounting to between 300,- 
00,000 and 400,000,000 feet, then the property 
of John R. Davis, of ‘‘Shakeless Hemlock’’ 
fame. David M. Kneeland was made the first 
president and served in this capacity until his 
death Dee. 8,1915. He had been connected with 
the lumber industry for the entire period of 
his business career and knew every angle of the 
business. The experience which he had gained 
48 treasurer and general manager of the 
Mickelson-Hanson Lumber Co., Lewiston, Mich., 
4 position he held for many years, and as pres 
ident of the Kneeland-Bigelow Co., Bay City, 
Mich., enabled him to lay the foundation of 
a business that has grown and prospered. On 
his death he was succeeded by Perey MeLurg, 
who directed the affairs of the company from 
the president’s chair until his demise in 1923. 
Charles A. Bigelow, of Bay City, Mich., is now 
the chief executive of the Kneeland-McLurg 
company and also of the Kneeland-Bigelow Co., 
of Bay City. 
Two Modern Plants Maintained 


Although Mr. Bigelow is president of the com- 
pany, its actual operations are in charge of 
Pierson Kneeland, who serves in the threefold 
capacity of vice president, treasurer and gen- 
ral manager. The Phillips plant consists of 





a modern band mill with a yearly capacity of 
35,000,000 feet of northern hardwoods, hemlock 
and pine; a planing mill, and an up-to-the-min- 
ute flooring factory equipped with Yates machin 
ery and a set of Grand Rapids moist-air kilns. 
The present mill is practically new, for the 
original mill, built in 1912, was destroyed by 
fire in May, 1922, and the work of replacing 
it was not completed until the latter part of 
the same year. 

At Morse, about forty-five miles north of 
Phillips, is the company’s other mill, also a mod- 
ern outfit, with a capacity of 25,000,000 feet of 
the same kinds of lumber as are manufactured 
at Phillips. This operation is in charge of 
Norman L. Kneeland, secretary of the company. 
Every facility for manufacturing a_ perfect 
product may be found at these two mills. 

The company’s timber holdings are in the 
Flambeau River country, famous for the high 
quality of its hardwoods, particularly bireh. 
The original tract of timber acquired from John 
R. Davis, when added to the stumpage since 
obtained, provides the two mills with a twenty 
to twenty-five year cut of most excellent timber. 
About 60 percent of this is hardwood, of which 
the greater part is birch. The rest is hemlock 
and pine. 

Efficiency Is Keynote 


The Kneeland-MecLurg company maintains 
50 miles of standard-gage track and employs 
six train crews and as many Clyde loaders in 
bringing the logs to the mill. Cars, locomotives 
and machinery are repaired in its own machine 
shop, where also are built the flat cars used 
in transporting the logs. Efficiency is the key- 
note of all the company’s activities. Even a 
modern farm is maintained for raising the 
potatoes, oats and hay used in the logging 
camps. 

This efficiency is evident in the manufacture 
of the product, where every care is taken to 
insure finished lumber of uniform high quality 
and utility. This attention begins in the woods 
where, instead of paying the woodsmen by the 
month or piece as is customary, they are paid 
by the thousand feet scale. Asa result, a higher 
grade of logs is produced, as it does not pay the 
woodsmen to cut small logs having practically 
no scale. The same care is evident also in the 
kiln drying of the lumber. It is taken from 
the sawmill directly to the battery of kilns 
instead of remaining in the yards, for months 
perhaps, awaiting suitable drying weather. In 
a few days it comes out dry and ready to be 
shipped or manufactured into flooring. 

Furthermore, in both mill and flooring fac- 
tory, quantity production is sacrificed for 
quality and, although the day’s production may 
be a few thousand feet short of the capacity 
of the plant, the grade is materially improved. 
The poorer grades of lumber do not go out 
to the trade but are used in the company’s 
grain door factory, the efficient operation of 
which has resulted in a capacity of 250,000 
doors each year. 
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Caters to Industrial and Retail Trade 


The Kneeland-MeLurg Lumber Co. caters 
especially to the industrial and retail yard 
trade, and adapts its methods to suit the con- 
venience of its customers. Hemlock yard stock, 
timbers, lath, cedar posts, ‘‘Korrect Make”’ 
maple, birch, Wisconsin oak flooring and kiln 
dried hardwoods may all be shipped in the same 
ear. All grades and thicknesses of maple, birch, 


elm, basswood and ash are cut for the industrial 
trade. The present stock consists of about 
15,000,000 feet of lumber and 1,000,000 feet of 
**Korrect Make’’ birch, maple and oak floor- 
ing. This year’s business is reported as very 
satisfactory and still improving. 

John W. Frykberg, a man well known to the 
trade, both through his former connection as 
sales manager for the Arpin Hardwood Lumber 
Co., Bruce, Wis., and later as sales representa 
tive for the Kneeland-MeLurg Lumber Co. in 
Minneapolis and St. Paul, is in charge of the 
company’s sales office, which is at Phillips. 
Other officials of the company are as follows: 
Charles A. Bigelow, Bay City, Mich., pres- 
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ident; John R. Davis, Appleton, Wis., vice pres 
ident; Pierson Kneeland, Phillips, Wis., vice 
president, treasurer and general manager; 
Norman L. Kneeland, secretary. The above, 
together with E. O. Ellsworth, of the National 
Analine & Dye Corporation, Chicago; Fred L. 
Sivyer, of the Northwestern Malleable Iron Co., 
Milwaukee, Wis., W. A. Godfrey, of E. R. God- 
frey & Sons, Milwaukee, Wis., and Herman 
Lunden, vice president of the Kneeland-Bigelow 
Co., Bay City, Mich., constitute the board of 
directors. 


Mississippi Producer Cuts Out 


CoLuMBus, Miss., Nov. 10.—Having cut all 
its timber that was available for the mill at 
Columbus, the Columbus Lumber Co. has closed 
down its plant here permanently. D. F. McCul 
lough, vice president, says that all the com 
pany’s pine lumber has been sold, but that it 
still has about 3,000,000 feet of hardwood lum 
ber in store. While the company has cut all 
its holdings available for the Columbus mill, 
it still owns about 7,000,000 feet of timber 
which, it is expected, will be sold in small-mill 
locations. Discussing plans for the future, Mr. 
McCullough said: ‘‘At present it is our inten 
tion to retire from the lumber business, but you 
never can tell about a lumberman and, like many 
more that have quit, we may be back in it again 
in a year or two.’’ 
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Southern Piners Foresee Prosperity for Orderly America— 


Decide Present Standards Shall Have 


MEMPHIS, TENN., Nov. 10.—Prosperity for 
America’s business in general and for the lum 
ber industry of the South in particular was 
voiced by E. A. Frost, of Shreveport, La., presi 
dent of the Southern Pine Association, at the 
autumn meeting of subscribers of this organ 
ization held at the Hotel Gayoso, Friday, Nov. 
7, as well as by John H. Kirby, of Houston, Tex., 
former president of this body, who spoke on 
‘What the Election Means to American Prog 
ress.’’? A Jarge number of manufacturers from 
ten southern States were present and the vocifer 
ous manner in which they applauded the refer 
ence of the speakers to the optimistic outlook 
for business indicated that they share these 
views themselves and are facing the future with 
confidence. 

Other speakers on the program for the morn 
ing session included H. C. Berckes, of New 
Orleans, La., secretary-manager of the associa 
tion, who told of the principal activities of this 
organization; Frank V. Dunham, of New Or 
leans, La., who presented a preliminary report 
on the survey of southern pine still standing in 
the forests of the southern States; Col. A. H. 
Egan, general superintendent of the Yazoo & 
Mississippi Valley Railroad, who spoke of trans- 
portation conditions as they affect the southern 
pine industry, and Judge John H. Lueas, of 
Kansas City, Mo., veteran chief counsel of the 
association. 

The very instructive, illuminating and optimis- 
tic address of President Frost was published 
practically in full in the Nov. 8 issue of the 
AMERICAN LUMBERMAN. 


‘‘America Is Going Ahead’’ 


Mr. Kirby, in his introductory remarks, inti- 
mated that the results of the recent election 


were doubtléss ‘‘ pleasing to all of you lumber- « 


men, regardless of the way you voted,’’ and 
added: 


It seems now that prosperity has adorned the 
eastern horizon of our country and that we are go- 
ing to have*four full years. The election has 
demonstrated that the American people are an 
orderly “pe 2, that they love their government 
and that ‘th®y are not going to allow any radical 
tampering with the Constitution of the United 
States. It has further demonstrated that the 
American people are ready to “swat’’ vigorously the 
vandal hand that would try to disrupt our govern- 
ment, the best in the world. We have got to retire 
all the Reds now active in government positions. 
America is going ahead. All hell can’t stop us.” 


Mr. Kirby’s address was a masterly presenta- 
tion of the founding of our Government and 
drafting of the Constitution. He discussed in 
this connection the history of the two great 
political parties and led up to the effort made 
in the recent campaign by Senator LaFollette 
and his followers to lead the country away from 
the Constitution and into untried and dangerous 
fields of radicalism. In this connection he said: 


A great many ignorant, but possibly sincere, 
people in a great many of the cities encouraged 
him. But on last Tuesday it was necessary to 
take the measure of the American people, and, 
outside of Wisconsin, Bob LaFollette was put in 
the discard. 

I mean no reflection upon the intelligence or 
patriotism of Wisconsin, but I do mean to say 
in this presence that any man who assails the 
Constitution as formulated by our fathers, who 
denies the wisdom of that wise arrangement in the 
Constitution which separated the power of gov 
ernment into legislative, executive, and judicial, 
and who dares to assault any of these independent 
divisions is a small man engaged in a small busi- 
ness. I am quite sure that when we old fellows 
have shuflled off this mortal coil and have been 
gathered to our fathers, and the blessings of 
liberty have descended to our posterity, and those 
of us who have assailed this great work of our 
fathers, when we get up there and listen to the 
final decree, we will hear the great Jehovah or 
His Son say to the La Follettes and the like, “To 
hell with you.” 


Mr. Kirby closed his address with an eloquent 
peroration, in which he said: 
Since Great Britain has abandoned Social- 


ism, since America has shown by its vote that 
it is happy under the best and oldest Govern- 


ment of the world, since the Dawes plan for 
the rehabilitation of Europe is receiving the 
support of all the countries interested, there 
is nothing for us Americans to do but to be 
grateful to the great Jehovah who guided the 
hearts and the minds of the American people 
in the votes they have cast for Calvin Cool- 
idge and the support of the means and meth- 
ods necessary to the maintenance of our free 
institutions. 


Railroads Important Factor in Business 


Col. Egan asserted that the future holds out 
hopes for the southern pine industry and for 
the railroads they have not enjoyed for years. 
He referred to the characterization by railroad 
heads of James J. Hill, as absurd when he recom- 
mended some years ago expenditures of one bil 
lion dollars a year by the transportation sys- 
tems of the country for improvements, but 
showed that the supposedly extravagant ideas 
of this great railroad leader had been far sur- 
passed, in 1923 when the carriers expended more 
than $1,900,000,000 on these alone. He pointed 
out that the railroads are an extremely impor 
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tant factor in the business and industrial life 
of the nation, as indicated by the fact that they 
consume large percentages of all the lumber, 
steel and coal produced in the United States 
and spend six billion dollars a year for wages, 
materials and equipment. He declared, how- 
ever, that, with all of these vast expenditures, 
and despite the fact that, in 1923, the railroads 
carried four hundred billion tons of freight and 
thirty-eight billion passengers one mile each, 
their facilities are not as adequate as they 
should be, thus suggesting the imperative need 
of still heavier outlays in every direction. He 
emphasized that the interests of the railroads 
and the lumber industry are very closely related, 
and, in conclusion, predicted that there are 
‘‘four full years ahead of the nation’s business 
and industry.’? 


Says People’s Action One of Wisdom 


Judge Lucas, in commenting on the national 
election, held on Nov. 4, said: ‘‘I am a Democrat 
still, but a very still one.’’ He paid eloquent 
tribute to the ability and character of John W. 
Davis, but he could not refrain from the thought 
that the ‘‘people’s action in electing Calvin 
Coolidge as President was one of wisdom.’’ 
He also thought that all loyal Democrats would 
be found supporting the Republican President 
in all matters of right and good for the na- 
tion. He characterized the American govern- 


ment as the ‘‘greatest on earth, whether run 
by Republicans or Democrats,’’ and expressed 


Full Year for Try-out 


the view that the ‘‘Red received a blow last 
Tuesday from which he will never recover.’’ 
Survey of Standing Pine Timber in South 


Mr. Dunham, in his preliminary report on the 
survey of standing pine timber in the southern 
States, indicated that some of the larger mills 
had acquired additional timber, thus increasing 
their life one to ten years, but he emphasized 
that the biggest factor in the increase in pine 
output lay in the multiplication of small mills 
cutting six million feet or less per annum. Ag 
a matter of fact he cited figures showing 75 
percent of the increase of two billion feet indi- 
cated for 1924, as compared with the prelim- 
inary forecast of 1919, was attributable to these 
smaller units. |The full statement of Mr. Dun- 
ham is presented on the front page of this issue. 
—EDpITor. } 


AFTERNOON SESSION 


The afternoon session was devoted almost 
wholly to informal discussion of the standard- 
ization program adopted by subscribers of the 
Southern Pine Association, effective July, 1924. 
W. T. Murray, of Rochelle, La., who has spent 
a great deal of time on this, was the principal 
spokesman for the Southern Pine Association, 
and gave a detailed account of the wonderful 
progress made by this organization in putting 
standardization into effect. Wilson Compton, 
secretary of the National Lumber Manufactur- 
ers’ Association, gave a brief summary of the 
progress of the various regional associations 
comprised in that organization, while J. F. Good- 
man, of Kansas City, Mo., and Adolph Pfund, 
secretary-manager of the National Retail Lum- 
ber Dealers’ Association, presented the views 
of the retail dealers. 


Discusses Freight Rates and Other Matters 


Before launching into the standardization 
discussion, the subscribers listened to a brief 
report from A. G. T. Moore, of New Orleans, 
La., of the transportation committee. He re- 
ferred briefly to the much wider application of 
the Kansas City blanket or group and to the 
fact that the committee had found it increas- 
ingly possible, through negotiation with the 
carriers, to iron out difficulties in the matter of 
rates and other problems. He made it clear that 
the southern pine industry does not desire the 
intervention of Federal agencies in such matters 
unless it is impossible, through negotiation, to 
reach an amicable or satisfactory settlement. 
He also emphasized that subscribers are helping 
materially through heavier car loadings, through 
prompt loading, unloading and other means, and 
showed the tremendous significance, from the 
standpoint of the carriers and of the industry, 
of an increase of a single ton in the loading of 
each car. He added that the railroads, on the 
mere basis of a strict performance, could bring 
any number of shippers to Washington to pro: 
test against further encroachment of Federal 
agencies in the transportation field. 


Standards Practically 100 Percent Effective 


Mr. Murray said at the outset that, while 
the standardization program had been unanl 
mously adopted by the association only four 
months ago, it had been carried into actual 
effect by nearly 100 percent. Of eighty-seven 
mills which had been checked up by inspectors, 
all but twelve, he said, had adopted the stand 
ards. Of those which had not yet done so, one 
is located in Georgia, two in Arkansas, three 1 
Mississippi and six in Alabama. He believed, 
however, that these mills did not have repre 
sentation at the meeting in June when the stand: 
ardization program was adopted. He reporteé 
also that three had announced at this meeting 
that they would immediately fall into line 0? 
the standards. 

Mr. Murray said that no difficulty had been 
experienced in getting the trade to accept the 
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new standards. He called attention to the fact 
that his own firm had a large quantity of +%-inch 
flooring on July 1 but that it had practically 
all been moved and the few calls it now has 
for this thickness are supplied at a differential 
in the price. He noted that there was some 
complaint among retailers over 43-inch as stand- 
ard and }%-inch as extra standard, although 
adoption of these was only after two years of 
deliberation. He insisted that the trade all 
over the country had taken readily to 43-inch, 
although a considerable percentage of orders 
received by his firm and by other subscribers 
ealled for 34-inch. He declared that the big- 
gest fight had been against making %-inch 
stock, or stock that would dress %4-inch, dealers 
demanding this in order to meet competition. 
Some manufacturers, he said, were told that, if 
they did not furnish this thickness, they would 
lose the business, but he was gratified to be able 
to say that this threat had not induced any 
mill to forsake the new standard. He thought 
it the ‘‘bounden’’ duty of every subscriber to 
make the standard size and to decline to make 
anything else except, of course, where buyers 
wanted the thicker size and were willing to 
pay for it. It is impossible, he asserted, to 
‘‘stock’’ both sizes. He also called particular 
attention to the fact that provision is made, 
under the rules, for extra standard only in fin 
ish, boards and dimension. 


Mr. Murray thought that, with the program 
under way only four months, the association was 
to be congratulated on the fact that two of 
the largest producing States have made a record 
of 100 percent while the others have made a 
score of 95 percent or better. 


He said that the subcommittee working on 
the changes necessary to bring about conformity 
with the standardization program is making 
very satisfactory progress. The subcommittee 
on structural timbers, he added, is having con- 
siderable difficulty in getting away from the 
classification of the Southern Pine Association. 
He noted that most structural timbers are made 
on specifications and he did not believe that 
there would be much change or that much would 
be necessary. 

Mr. Murray reported that the new standard 
hook on molding would be available soon. It 
is being revised to conform to the new stand 
ards. He intimated that there would be very 
few new patterns suggested. 


in conelusion, he said the association had 
gone into the manufacture of standard stock 
wholeheartedly as shown by _ reports, and 
thought that this record, as well as the suc 
cess of the association in harmonizing conflict- 
ing interests with other producers and with the 
authorities at Washington, cause for ‘‘ patting 
ourselves on the back.’’ 


Retailers Willing to Co-operate 


Mr. Goodman said at the outset that repre 
sentatives of the retailers were present ‘‘not to 
contend but to codperate.’’?’ He pointed out, 
however, that the understanding of the retailers 
was slightly different from that of the Southern 
Pine Association as outlined by Mr. Murray. 
The former thought that both #3- and 4#-ineh 
would be available equally but they had not 
found this the case. 

He contrasted the retail lumber dealer today 
48 compared with nearly a quarter of a century 
4g0, calling particular attention to the fact that 
he must now handle substitutes. He said that 
the retail lumber dealer naturally gives the 
preference to wood but that the substitutes with 
which the latter came into competition were of 
high class and that luinber, to hold its own in 
such competition, must be likewise. He referred 
to the experience of the shingle manufacturers 
who were finding it necessary, in meeting com 
petition with other roofing materials, to pro 
duce thicker shingles. 

Mr. Goodman thought it extremely difficult to 
put standardization over with the publie if us 
ing two standards because of the confusion nec 
*ssarily existing. Retailers, he said, were tak 
ing 43-inch to prevent such confusion althcugh 
on record unequivoeably for 42-inch. He then 


Presented resolutions adopted at the recent meet 


ing of the National Retailer Lumber Dealers’ 
Association at Atlantic City, where twenty-six 
regional organizatiens were represented, favor- 
ing +%-inch as the standard for boards and 
finish and memorializing the Washington author- 
ities to make the change to this from 43-inch. 

Referring to short lengths, on which he 
pointed out that there was less disagreement 
with the Southern Pine Association than with 
any other organization, he said the only way 
the retailer can market these is to allocate them 
to certain customers and to establish a com- 
pensatory price differential to offset the in- 
creased cost of handling. He also presented 
resolutions adopted at the Atlantic City meet- 
ing asking that no stock shorter than 8 feet 
be shipped in cars of random lengths except by 
special agreement. 

In conelusion, Mr. Goodman suggested that 
the Southern Pine Association pass resolutions 
reaffirming its faith in standardization and its 
intention of carrying it on. 

Mr. Murray voiced his appreciation of the 
attitude of the retailers, as outlined by Mr. 
Goodman, and complimented them on the fact 
that they had always laid their cards on the 
table. He thought, however, that the stand- 
ardization program, which had been put into ef- 
fect for one year, should be left as it was. He 
read a letter, in this connection, from Secretary 
Hoover, of the Department of Commerce, sup- 
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porting his position that resolutions such as sug 
gested by Mr. Goodman should not be adopted 
at this time. This letter showed that a nation 
wide investigation of the extent to which the 
standardization program is being followed is now 
being made, thus furnishing a basis for future 
action in connection therewith. It also urged 
active cooperation therein on the part of all 
concerned. President Frost thought the sug 
gestion of Mr. Murray, that the program be 
tried out for a year, a good one and this will 
be done. 

Mr. Murray stated that the question of short 
lengths is still being investigated and that the 
association had not, as yet, taken action thereon 


Compliment to Southern Pine Leadership 


The statement of Mr. Compton showed that 
the majority of the regional organizations af 
filiated with the National Lumber Manufactur 
ers’ Association are now using 43-inch as the 
standard. He said the hardwood manufactur- 
ers, although participating in the discussions, 
had taken no action, though he predicted they 
would probably fall in line. 

He declared that manufacturers in all parts 
of the country are looking to the Southern Pine 
Association for leadership because it had made 
such a fine record in standardization and be 
cause so much had been published regarding 
this subject by it. This fine record, he said, 
made in four brief months, indicated that stand 
ardization would win out. He emphasized that 


it had been put into effect by the Southern Pine 
Association at a time when business was not 
particularly good and when a national election 
was pending, and he thought that its accom- 
plishment in the face of these difficulties was 
a splendid compliment to its leadeship. 


Says Retailers Want Single Standard 


Mr. Pfund declared that more confusion ex- 
ists today than before July 1. Many retailers 
report that they are advised by traveling sales- 
men for Southern Pine Association mills that 
they have no }§-inch extra standard lumber to 
offer. He reiterated that the retailers had con- 
tended all the way through in favor of }$-inch 
and that they still stand right there. He said, 
in this connection, that they are not so much 
concerned about what they order as they are 
about what meets the real need on the part of 
the public. 


The retailers, he said, wanted a single stand- 
ard but he admitted that they probably would 
not have had one if it had been left entirely 
to them. They had voted for a double standard, 
but with the understanding that both sizes would 
be equally available. He declared that the re 
tailers, in session at Atlantie City, had enthusi- 
astically adopted resolutions favoring }%-inch 
and that the latter was approved by contractors 
and the Forest Products Laboratory. Retailers, 
he said, did not understand that there would be 
adherence to 48-inch only, although they went 
into standardization as sincerely as any other 
branch of the industry. He reiterated that the 
publie is the only one really interested and ex- 
pressed the hope that the National Retail Lum- 
ber Dealers’ Association and the Southern Pine 
Association, whose interests are identical, could 
work together harmoniously. The size of boards, 
he said, is the only question that needs to be 
settled, being far more important, from the 
standpoint of the retalier, than the thickness 
of dimension. 


Mr. Murray, replying to Mr. Pfund, said: 


A peculiar situation confronts us. Thirteen 
sixteenths-inch is what the retailers have always 
wanted but they agreed on 25/32-inch at Chicago. 
. . . Thirteen-sixteenths-inch was the standard of 
the Southern Pine Association for twenty-one years 
but 80 percent of the orders from retailers were for 
%4-inch. Members of the National Retail Lumber 
Dealers’ Association don’t want 13/16-inch but are 
demanding as low as %-inch. I can not under 
stand why the associations insist on 13/16-inch 
when their members, as shown by their orders, 
want 25/32-inch or thinner. 

John L. Kaul, of Birmingham, Ala., met the 
criticism that 43-inch is not fair to the buyer 
with the statement that he gets what he pays 
for. 


Mr. Goodman thought the whole question re 
solved itself into one of competition. ‘‘If 
everybody, including the public,’’ he said, ‘‘un- 
derstood just what the standard is, a great deal 
of undesirable competition, from the stand- 
point of both the manufacturer and the retail 
lumber dealer, would be eliminated.’’ 


Resolutions of sympathy were unanimously 
adopted and ordered forwarded to C. C. Shep- 
pard, of Oakdale, La., who underwent an opera 
tion Nov. 6 at Mayo Bros. Clinic. This action 
was taken at the suggestion of Mr. Murray with 
whom Mr. Sheppard codperated actively in con 
nection with the standardization program 


Plan to Remodel Mill 


MANDEVILLE, LA., Nov. 10.—The plant at this 
place of the Poitevant I'avre Lumber Co., one 
of the old established lumber manufacturing 
concerns of the South, has been closed down and 
announcement is made that operations will not 
be resumed for eighteen months or two years. 
During this time it is planned to remodei the 
mill, changing it from a pine mill to an up-to- 
date gum and cypress plant with a 50,000-foot 
daily capacity. During this lull in production, 
the company is devoting its time largely to the 
development of its cut-over land and it is con- 
fidently expected that by 1926 Mandeville will 
be the strawberry center of the United States. 
There are now 120 families of farmers here that 


are clearing land and planting strawberries. 
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West Coast Lumbermen’s Association Reaffirms 
Approval of New American Lumber Standards 


Tacoma, WasH., Nov. %.—After a_ spirited 
discussion, the West Coast Lumbermen’s Asso- 
ciation at a general meeting yesterday, again 
reafirmed its approval of the standardization 
program as formulated by the Central Commit- 
tee on Lumber Standards. The decision was 
reached only after involved and at times some 
what heated arguments of the various aspects 
of the plan. 

The lumbermen reaffirmed the stand taken by 
the association at the Hoquiam meeting of June 
27 as to American Lumber Standard sizes and 
grade classifications; it rescinded a part of the 
action taken at the Aberdeen meeting Oct. 17, 
but reaffirmed the action of that meeting in the 
adoption of rules for west Coast hemlock, Sitka 
spruce, western red cedar, factory lumber and 
fir structural grades. 

The result is that the West Coast Lumber 
men’s Association has agreed to manufacture, 
as rapidly as operations can be changed to the 
new basis, and to finish west Coast woods in 
American Lumber Standard sizes. 

The new rules will be printed and distributed 
at the earliest practicable date, and will ¢ontain 
no reference to the old Rail 2 sizes, which, sub 
ject failed to secure a majority when the sub- 
ject came to a vote at yesterday’s meeting. 

The fir structural rules conform essentially 
to the basic provisions for grading structural 
timber as prescribed by the Central Committee. 

As to surfacing, it appeared because of the 
peculiar manufacturing problems on the west 
Coast and the absence of favorable climatie con- 
ditions for drying at all times during the ‘year, 
that during the interval of transition from 
present standards to new standards it would be 
necessary to include in the rules a provision for 
a tolerance on thickness for the common grades, 
where it was necessary to dress before drying. 
At the same time it was the feeling of many 
lumbermen present that in the case of material 
dressed green, and then piled for partial drying, 
and also in the case of material dressed green 
for immediate shipment, the lumber should be 
surfaced slightly full in thickness and width 
with respect to the prescribed standard sizes. 

In presenting the main question, that of 
standardization, President Ernest Dolge read 
a letter from F. C. Knapp, president of the 
Peninsula Lumber Co., Portland, Ore., express- 
ing the hope that a majority of the meeting 
would feel that a broad principle was at stake, 
and that minor considerations would not stand 
in the way of a correct decision. Likewise, 
Mr. Dolge read a telegram from Charles 8. 
Keith, of the Central Coal & Coke Co., and 
the Oregon-American Lumber Co., reminding 
the lumbermen that the consumer ought to re- 
ceive net sizes after drying, and stating that he 
himself was in thorough agreement with the 
plan providing for some oversize. Mr. Dolge 
also read the following telegram from George 
T. Gerlinger and R. H. Burnside, dated Port- 
land: : 

Regret our inability to attend your important 
meeting Friday. 

May we suggest to our members that the per 
plexing problems of standardization, if approached 
in the proper spirit, are less serious and easier 
solved than those facing the industry when the 
Pacific Lumber Inspection Bureau was organized, 
or when Wisconsin and Minnesota pine men started 
uniform grading rules and inspection service in 
their industry many years ago. 

West Coast Association has repeatedly, after long 
and earnest consideration, pledged its unstinted 
support to this standardization movement. 

The eyes of the country, including the govern 
ment officials who promoted this program, are upon 
us, and failure now to fulfill our pledges would 
greatly discredit us, and might defeat the entire 
American Lumber Standard program. 

In our judgment a large number of distributers 
and consumers desire to see it fail. 

If this occurs then we believe we may look for 
a flood of both State and city legislation regarding 
building material standards that would make our 
worries with the present program seem insignifi- 
cant. : 

We hope no backward step will be taken at 


Friday’s meeting. We must not discredit our 


organization or its representatives by repudiation 
of what has already been done after opportunity 
for mature consideration. 

Action on 4 Percent Rule 

In one particular, the Tacoma meeting ran 
counter to the well known opinions of Mr. 
Gerlinger and Mr. Burnside respecting a pro 
vision referring to moisture content, for the 
fjumbermen rescinded the action of the Aber- 
deen meeting and reaffirmed the action of the 
Hoquiam meeting as to the 4 percent rule. 
This provision, which is written into the record 
as paragraph 27, was the occasion of lengthy 
debate. 

As soon as the question of standardization 
had been placed before the meeting, President 
Dolge called on Arthur T. Upson, lumber stand- 
ards advisor of the National Lumber Manu- 
facturers’ Association. Mr. Upson devoted 
most of his attention to paragraphs 22, 23 and 
25, which, at his suggestion, were amplified so 





as to conform to the recommendations of the 
division of simplified practice, Department of 
Commerce. 


Debatable Paragraphs 


As finally adopted by yesterday’s meeting 
the debatable paragraphs are: 

22. Lumber of standard and extra standard size 
shall be tallied board measure. On lumber of stand 
dard thickness less than 1 inch (board measure), 
the board foot measurement shall be based on the 
surface dimensions. 

23. The board measurement of dressed lumber of 
standard and extra standard size shall be based 
upon the corresponding standard dimensions of 
rough green lumber. 

25. Lumber finished to special size shall be 
counted (tallied) as of the standard rough size 
necessarily used in its manufacture. 


26. Standard dressed sizes apply at commercially 
shipping-dry condition. “Commercially shipping 
dry” lumber is d fined as lumber partially dried in 
order to reduce freight, or in condition which wil) 
permit of close piling during the ordinary shipping 
period without deterioration from stain or decay 





Comparison of Present Rail 2 Sizes With American Lumber Standard Sizes 


The thicknesses apply to all widths and widths to all thicknesses 








NOMINAL SIZE 


RAIL 2 SIZE 


AMER. LBR. 
STD. SIZE 

































































Inches —Inches Inches CHANGE IN SIZE 
ITEM Thick- Thick- REQUIRED—Inches 
ness Width ThicknessWidth ness Width Thickness Width 
: 1 4 % 3% 45 3% Increase 9,” Increase Y%” 
1% 5 ly 4% ly; 45% No Change Increase a” 
1% 6 1}; 5% 1 #5 5% No Change Increase : 
2 8 1% 1% 15% 7%, Decrease 4%” Increase 4’ 
KINISH 10 9, 9% Increase 4” 
12 1144 11% Increase 4” 
14 13 113% Increase %” 
16 15 115% Increase Im” 
2% and 4to 6 3% off \%, off % off % off No Change Increase 4% 
Thicker 8 to 12 3% off % off % off %, off No Change No Change _ 
] 3 4% #23 24 Decrease 74” No Change 
ROUGH Ly 4 1 ys ‘ No Change No Change 
CLEARS 1% 5 ly¥s No Change No Change 
SEASONED 2 6 1% Decrease 14” No Change 
“(In Stds, 20% 3 8 243 Decrease 7,” Increase \%” 
may be g.” scant 4 10 348 Decrease 7,” Increase 1%” 
of thicknesses 12 Increase % 
shown.) 14 Increase 4’ 
16 Increase 44” 
1 4 % Increase 24” Increase 1%” 
6 a? 1%’ 
2( 2DS & No Change 
bia 10 No Change 
12 No Change_ 
es l 1 We Increase 7,” No Change 
BOARDS 6 Increase 4” 
D&M 8 Increase 44” 
10 Increase 4” 
12 Increase 4” 
] 4 ¥, Increase x” No Change 
BOARDS 6 No Change 
Shiplap & No Change 
10 No Change 
12 No Change _ 
2 4 1% No Change No Change 
6 No Change 
DIMENSION and g No Change 
PLANK 10 No Change 
12 No Change 
3 and 3to 6 % off % off Increase 1%” Increase ” 
Thicker 8 to 12 % off % off hy Increase \%” No Change _ 
¥, 3 5% 2Y, ts 234 Decrease 7,” Increase ” 
FLOORING 1 4 F 3Y, 48 BRA Decrease 92” No Change | 
1 6 Ly, HSA Lys 514 No Change Increase % 
1% ly, 1+; No Change 
hy 3 ts 2% Ye 23% No Change Increase %” 
ae : i 4 Ya 3% va 3% No Change No Change 
CEILING % 6 1s Dy Pr 5, No Change Increase 
1 4 +4 No Change a 
> TIT I 1 1 3Y, % 3} Increase 74” No Change 
PARTITION 4 44 a 4 ay ts -sindhingeng “d 
856 4 7 231% ? 231 No Change No Change 
DROP SIDING 1 = 6 44 5a A Bie No Shanes Increase 1%” 
D&M 8 , Ty, 1% Increase 4” 
Drop Siding and % 6 Ps 85 3 fa 151, No Change Increase %” 
Rustic Shiplap ] 8 % 7 ¥, 7% No Change Increase '4” 
Y% 4 ex #g ly x #s 3% No Change No Change 
BEVEL SIDING 5 4% a agen 
6 5le No Change _ 
BUNGALOW OR 1 8 14x 54x Hs 57, Decrease yx”X?s” Optional 
COLONIAL 10 9% Optional 
SIDING 12 11% Optional __ 








‘Not covered in American Lumber Standards. Widths shown are those being specified by 


other Associations. 
* Width over-all with 4” tongue. 
3’ Width over-all with %” rabbet. 
* Width over-all with 3” rabbet. 











° Not specifically covered in American Lumber Standards. 


° 52" Drop Siding D & M specified only in 6” 


widths. 
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Shipping period is defined as the time reasonably 
necessary for delivery to destination. 

27. Common grades of boards and dimension up 
to and including 2x12 inch may be surfaced green 
or dry. If surfaced grecn, shall be accepted by pur 
chaser, if upon receipt of shipment, the sizes are 
within four (4) pere:nt of standard size. Dimen- 
sion, 2x14 and wider, timbers, and all lumber 
thicker than 2 inches, if ordered surfaced, are 
gurfaced green to standard size. 

For the assistance of lumbermen present, 
Robert B. Allen, secretary-manager of the asso- 
ciation, distributed a printed sheet containing 
a table of recommended sizes to be used in 
dressing green common boards and dimension 
12 inches and narrower, in order that they be 
of standard sizes when dressed one side, side 
and edge, two sizes, or four sides, and at com- 
mercially dry shipping weight. Another printed 
compilation throwing a great deal of light on 
the discussion was a comparison of present 
Rail 2 sizes with American Lumber Standard 
sizes. 


Car Material Subjects Discussed 


Prior to considering the question of stand- 
ardization, the meeting took up the subject of 
the car material conference at Chicago Nov. 
17. The association committee, as announced, 
will consist of Mr. Dolge, A. C. Dixon, R. W. 


Vinndege, F. C. Knapp, A. H. Landram, George 
Dunean, J. J. Jennglle, George Houston, and 
R. A. Clark. It is probable, also, that Karl F. 
Richards, of the Pacifie States Lumber Co.; T. 
S. Galbraith, of the Eatonville Lumber Co., and 
Frost Snyder, of the Clear Fir Lumber Co., will 
attend. The questions presented to the meeting 
included: 


Mill inspection for car material. 

Half-inch surfacing for car material. 

Correct width of single-sheath longitudinal sid- 
ing; also decking, with a standard pattern of 
tongue and groove or dressed and matched, taking 
—_ into account, so as to insure a 54-inch 
ace, 

Best method for loading tongue and groove stock 
to prevent breakage in transit ; with car companies 
agreeing to furnish shipper with proper papers for 
filing claim against transportation company, when 
stock is loaded, or is dumped in transit. 

An agreement as to the minimum size for run 
ning square-edge blanks; with understanding that 
blanks may be shipped cither S2S, S48 or S2S1E to 
certain sizes. 

An agreement as to rough or hit-and-miss on 
material ordered S2S or A.R.A. standard. 

Satisfactory grading for siding and lining, both 
in No. 2 and No. 3; and for 2-inch single sheathing 
of the same grades. 

Recommendations for a 
groove for siding and lining. 


Among the lumbermen taking part in the 
various discussions were: George Dunean, Lee 


practical tongue and 


Associated Cooperage Industries 


The Associated Cooperage Industries of 
America, at its ninth semiannual convention 
held at the La Salle Hotel, Chicago, Nov. 10- 
12, went on record as favoring the collection 
and distribution of statistical data relating to 
the production of cooperage stock, such work 
to be undertaken by the Hardwood Manufac- 


turers’ Institute, the cost to be defrayed by 
the cooperage association from membership 
dues. 


Monday and Tuesday were devoted to con- 
ferences of committees on standardization, 
grade rules and specifications, and meetings of 
the various groups, such as the tight coopers, 
slack cooperage, tight cooperage and coiled elm 
hoop. On Tuesday evening the association din- 
ner and entertainment was held at the La Salle 
Hotel, and attended by nearly three hundred 
members and guests. 

The general session was convened at 10.30 
i. m. Wednesday by Walker L. Wellford, of 
Memphis, Tenn., president, who gave a resume 
of conditions which had prevailed in the cooper- 
ige industry during the last six months. While 
the volume of business had not come up to ex 
pectations so far this year, Mr. Wellford 
thought that prospects for the next few months 
were much more promising than in the early 
part of 1924, 


Activities of Trade Extension Department 


In submitting his report, A. C. Hughes, field 
representative, stated that ‘‘the trade extension 
department is working on a sound basis to 
transfer an uninformed competition into in- 
formed users of wood barrels. The factor of 
correct construction of both types of barrels 
8 so closely associated with their performance 
that this is the major theme that is discussed 
by prospects and users when information is 
sought and publicity talks are delivered.’’ Mr. 
Hughes further stated: ‘‘The industry gen- 
erally should encourage the fullest publicity on 
wood barrel utility, not only of the magnitude 
ot its production, but also of the extent to 
which its operations are dedicated—to serve 
‘ontainer users efficiently and economically.’ 

C. A. Brucker, traffic manager, outlined in a 
“omprehensive way the service which the traffie 
lepart ment has and is performing for the ben- 
efit of the association membership and the 
‘Ooperage trade at large. 


Benefits of Association Membership 


The report of C. G. ‘Hirt, secretary-manager, 
overed the association’s activities since the 
May meeting. Some of the more important 
points brought out in this report are enumerated 
herewith : 

The 


tent steady progress being made in the adjust- 
) 


f European affairs, together with the favor- 


able turn in agricultural conditions resulting in 
financial relief for the farmer, as well as the set 
tlement of the political situation, should tend to 
bring about an era of industrial and business ex- 
pansion and a gradual improvement in all lines of 
trade. 

The association is functioning regularly through 
its various activities which are being employed to 
the best advantage of its members and in protec 
tion of their int: rests. tccognition of the many 
benefits derived from membership in an organiza- 
tion of this kind is manifested not only by the 
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acknowledgment of the services rendered, but also 
by the inereasing number of requests from members 
for assistance and information on matters concern 
ing not only their individual requirements but 
those which have to do with the industry as well. 

Mr. Hirt then touched briefly on some of the 
important matters handled during the last six 
months, such as equalization of dues by the ad- 
justment committee; revision of grade rules and 
specifications covering both tight and slack 
cooperage stock ete, 

In regard to the study of the methods of 
packing goods for domestic shipment now be 
ing carried on by the transportation division 
of the bureau of foreign and domestic commerce 
for the purpose of reducing the large annug! 
waste due to the use of inefficient containers, 
Mr. Hirt said that «a committee from the 
cooperage association is cooperating with the 
bureau and transportation agencies and various 
industries in this matter. 

Other subjects mentioned in Mr. Hirt’s re- 
port were the traffic, trade extension and in- 
spection service. The trade extension depart- 


Doud, S. P. Johns, E. E. Hayes, R. W. Hunt, 
W. A. Whitman, C. E. Miller, Roy F. Morse, 
Thorpe Babcock, George Dunean, Maj. E. G. 
Griggs, J. Farrar Woodard, A. C. Dixon, J. G. 
Dickson, J. L. Cameron, and F. R. Titeomb. 

John Dower, of the John Dower Lumber Co., 
Tacoma, delivered an interesting report on the 
Atlantic City convention of the National Retail 
Lumber Dealers’ Association, referring par- 
ticularly to the relations between the west Coast 
manufacturers and the eastern retailers. 

Another important number on the program 
was the subject of ‘‘Insurance,’’ assigned by 
Mr. Dolge to Floyd Olds, of Seattle, valuation 
engineer, who developed an argument for cor- 
rect segregations from the appraisal standpoint, 
observing that ‘‘wise men keep their appraisals 
uptodate.’’ 

A technical discussion, to which the lumber- 
men listened with keen interest, was entitled 
‘*Relation of Saw Filing to Band Saw Produe- 
tion,’’? by W. C. Barnhart. 


Prior to adjournment, President Dolge an- 
nounced that in all probability the Tacoma 
meeting would be the final assemblage of mem- 
bers of the West Coast association prior to the 
annual meeting. 


in Semiannual 


ment, he said, has been actively engaged in 
field work among various container using in- 
dustries and in attending conventions of barrel 
consumers in different parts of the country. 
In conclusion Mr. Hirt said: 

_ The Associated Cooperage Industries of America 
is the medium by which the opinion of the cooper- 
age industry can be crystallized and expressed 
through public channels, and is the instrument used 
for constant study of improved methods of produc- 
tion and distribution. Its members are working 
together in a fine spirit of coéperation and are 
rendering a great service to the industry and the 
publie as well. 


Favor Collection of Statistical Data 

In bringing up the subject of statistics, 
President Wellford mentioned the fact that the 
Hardwood Manufacturers’ Institute is publish 
ing certain statistical data under the direction 
of the Department of Commerce. He stated 
that the cooperage association has all the equip- 
ment necessary to collect such statistics for the 
cooperage industry, and expressed the opinion 
that the dissemination of data of this nature is 
the next best thing to the trade extension work. 
President Wellford went on to state that the 
tight cooperage group passed a resolution at its 
Nov. 11 meeting authorizing the appointment of 
a committee to confer with the Hardwood Man 
ufacturers’ Institute with a view of finding 
out what the institute would charge for collect 
ing such statistical data, this being a temporary 
arrangement until the next meeting of the 
cooperage association. After some discussion, 
a motion was carried that the president appoint 
a committee with power to act, in line with 
the statement made by Mr. Wellford, and to 
report progress at the annual meeting of the 
association, 


Decision in Timber Limits Case 


MONTREAL, QuUE., Nov. 11.—Confirmation of 
the judgment of the superior court giving rights 
to the Price Bros. Co. over an area said to be 
worth more than half a million dollars was 
given this morning by the court of appeal, sit- 
ting at Quebec, in connection with the Lake 
Metis Seigneury. Last spring the Provincia] 
Government contested the rights of the Price 
Bros. Co. on limits located in the lower St. 
Lawrence region of the north shore at the points 
known as the Metis Seigneury. The Price Bros. 
Co. contended it was the possessor of limits 
around three lakes, namely: Lake Metis, Lake 
Lacroix and Lake Auxanguilles, to a distance 
of three miles surrounding each of those lakes. 
The attorney general intervened and claimed 
that the rights were only covering a territory 
around the first lake mentioned. There was a 
difference of 60,000 acres. 
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Discuss Methods and Larger Aspects of Lumber Merchandising 


Los ANGELES, CaALIF., Nov. $.—With 120 in 
attendance, President C. W. Pinkerton, of 
Whittier, at 10:30 a. m. yesterday called to 
order the first session of the two-day annual 
convention of the California Retail Lumber 
men’s Association, held in the Biltmore Hotel, 
here. The president introduced Mayor George 
KE. Cryer, who welcomed the visiting lumber 
men to the city, and in his address paid high 
tribute to the helpful part played by lumber 
men in the upbuilding of their respective com 
munities. 

Following the mayor’s uddress, President 
Pinkerton gave a brief outline of the history 
of the association. Ie traced its growth and 
expansion since the consolidation two years ago 
of the northern and southern districts, and the 
advances in modern business methods accom- 
plished by the retail yards. ‘‘It is my ultimate 
desire,’’ Mr. Pinkerton said, ‘‘to see the re 
tail Jumber merchants of this State conduct 
their business on a similar plane to that of the 
real estate fraternity, whereby every dealer 
would have to take out a license to conduct 
his business on ethical lines and be under tlhe 
supervision of a State commissioner.’’ He 
also urged every member to take a more active 
part in State legislation and community af 


superstructure of the airplanes would be manu 
fuctured in California, oecasioning un un 
precedented demand for lumber in the erection 
of factories and homes. Along the same line 
he referred to the recent merger of two of the 
largest internal combustion manufacturers o1 
the Pacific coast, and the prospects that a 
ten-acre plant would soon be erected by the 
new concern. astern manufacturers also, he 
declared, are looking favorably on California as 
a suitable location for new factories 
of the climate and excellent transportation facil 


because 


ities. Mr. Langworthy also pointed out that 
the State’s flood control program, for which 


Los Angeles County alone had recently author 
ized the expenditure of $35,000,000, would re 
quire many million feet of lumber. He stated 
that he fully expects the population of the State 
to continue its growth with a consequent de 


mand for new homes. 


Mr. Langworthy closed his address with the 
following admonition: 

So the keynote of my message to you is to 
‘«Prepare.’’ In your preparedness let it be 
with judgment, not increasing your stocks be- 
yond the point of legitimate investment; but 
see to it that you are in touch with adequate 





Officers and directors of the California Retail Lumbermen’s Association. 
A. B. Wastell, manager, San Francisco; H. H. Spaulding, Hemet, director; M. A. Harris, 
San Francisco, director; Mrs. Jessie Fraser, San Francisco, secretary northern district ; C. W. 
Pinkerton, Whittier, president; F. Dean Prescott, Fresno, vice president northern district ; 
H. A. Lake, Garden Grove, director; A. EL. Fickling, Long Beach, vice president southern dis- 
trict; H. Riddiford, Los Angeles, secretary southern district ; Frank L. Fox, Glendale, director 


fairs. If this policy is pursued, he said, re 
sults of much benefit will follow. 

A. I. Fickling, of, Long Beach, vice president 
of the southern district, presided at the open- 
ing of the business program, in his remarks 
painting a bright picture of the future. 


Says Outlook for 1925 Exceptionally Rosy 
1925 


Prediction that 25 would be one of the 
greatest, if not the greatest, construction years 
in the history of California was made by Paul 
EK, Langworthy, secretary of the Builders’ Ex 
change, Los Angeles, who delivered’ an address 
on ‘The Outlook.’’ The reélection of Calvin 
Coolidge and the announcement by Secretary 
of the Navy Wilbur of the United States’ policy 
to build an air second to none in the 
world, he asserted, had served to make the out 
look particularly bright. 

Mr. Langworthy stated that he was only led 
to make these optimistic statements after an 
exhaustive survey of prevailing conditions, and 
he cited several factors that would seem to 
indicate that 1925 would be a year of vigorous 
construction activity. Chief among these he 
mentioned Seeretary Wilbur’s proposal to es- 
tablish one of the largest airports in the world 
in California which, if adopted, would mean 
that internal combustion engines as well as the 


force 


Left to right, they are: 


supplies to take care of the increased demands 
that will be made upon you during 1925. At 
the present time conditions warrant the state- 
ment that prices will be on a more even level 
during the coming year. The demand will be 
sufficient to consume more than the normal 
supply, so that prices will automatically ad- 
vance to a point where a fair and reasonable 
profit will be made on every thousand feet of 
lumber handled by the retail yards. 


Carefully consider your ability to serve 
well the community immediately adjacent to 
your yards and make sure you are adequately 
prepared to render the kind of service to your 
trade that makes for permanent customers 
and keeps them returning to you for their sup- 
plies of lumber. 

So, I would say, the outlook for 1925 is 
exceptionally rosy and every lumberman of 
the State, by conducting his business along 
purely ethical and honorable lines, will be 
adequately compensated for his efforts. 

M. A. Harris, of San Francisco, who followed 
Mr. Langworthy, told the delegates that the 
““sum of the future lay in confidence.’’ With- 
out confidence, he said, any business would have 
a black outlook. He declared it his belief that 
if they put as much energy and effort into their 
business as they did into other and less im 


portant affairs, the outlook would be very 
optimistic. In his closing remarks, he paid high 
compliment to the work of the officers and 
directors, and told of the great good he gained 
at such meetings, where ideas and suggestions 
were exchanged. 


Standardization Aids Industrial Progress 


‘*Fumber Standardization’”’ was a topic that 
was ably presented by E. T. Ivory, of the 
California White & Sugar Pine Manufacturers’ 
Association. Mr. Ivory pointed out that 
standardization was the keynote to industrial 
progress. Continuing, he said: 

Outstanding sucesses in American industry ar 
directly traceable to application of a wise system 
of product standardization. ‘The tremendous ex. 
pansion in cement manufacture from a relatively 
unimportant industry in 1900 to one of America’s 
great basic industries today, is traceable to the 
policy of fixing known values of quality on the 
product and concentration on its production. And 
so it is with the steel and automobile industries, 

The lumber industry is not all together lacking 
in standards. Various regions ,have developed 
standards of grades and sizes, and the wheels of 
industry have turned more smoothly as the result 

Sut too many are regional standards. 

Two great meetings were held in Washington 
on Dee. 23 and March 24, last, and questions 
thrashed over by representative men in the lumber 
industry. It is safe to say that every angle of 
every question was thrashed over by those present. 
The searching light of discussion was thrown on 
every phase of the history of building lumber from 
the tree in the forest to the process of manufac. 
ture; its transportation near or far, by rail or 
water ete. 

The outcome of these meetings was the fixing 
for a year’s trial of certain definite standards of 
trade practice, lumber grades and lumber sizes, I 
will not attempt to repeat details, but merely give 
the high lights of these conclusions: 

1. In case of a claim over the grade of a car 
of lumber, the retailer agrees to unload the car, 
use that portion that is on grade, notify the mill 
in ten days and hold the off grade intact and pro- 
tected for not to exceed sixty days. The retailer 
would have the right to reject the whole car be- 
cause a portion was not up to grade. In his turn 
the manufacturer would have the right to force 
acceptance of the whole. Safeguards were thrown 
around both by additional provisions. 

2. Mirfimum grade standards were fixed: A, B, 
} and D grades of select lumber and Nos. 1, 2, 3, 
4 and 5 in common grades. The great controversy 
was over sizes. While a complete schedule of 
yard lumber sizes was adopted, the following basic 
Sizes were the bone of contention : 

Thickness of dressed inch boards and 2-inch di 
mension. Two standards of 1-inch thickness were 
adopted, %8- and 43-inch. This is not the ideal 
but it is better than six standards and actually 
meant an increase from %-inch in 40 percent of all 
dressed boards. It was placed on trial with the 
understanding that either, or both thicknesses, 
might be adopted by associations or individuals. 
These thicknesses did not apply to factory lumber. 

On 2-inch dimension the dual standards of 1%- 
and 1%-inch were adopted. The 15-inch was 
found sufficient by test, but some building codes 
demanded the 1%-inch. On widths, %-inch of 
on 4- and 6-inch and %-inech off on 5-, 10- and 
12-inch were adopted with little opposition. 

The question of short lengths occurred but therr 
was not sufficient information available and it was 
left for further research. It developed that re 
tailers were willing to accept 8-foot and up but 
felt they should not be required to accept shorter 
lengths. Manufacturers pointed out that shorter 
lengths are unavoidably produced; that, as theil 
outlet to trade was through the retailer, he should 
accept the obligation of selling as a measure of 
forest conservation. . 

Standards were finally Accepted for a yearé 
trial beginning July 1, 1924. ‘The first step had 
to be by the manufacturers. The great burden 
of readjustment fell on them. Every association 
started the machinery; there are four in which 
California dealers are interested. The West Coast 
Lumbermen’s Association is holding a meeting to 
day. Proposals to change the names of grades and 
increase standard thicknesses are being submitted 
Redwood is within the minimum requirements 12 
size. The California White & Sugar Pine Manu 
facturers’ Association is already within the stand: 
ards. Its grades were very close, but some changes 
were made to conform to the spirit of the mov? 
ment. 


Urges Retailers to Aid Manufacturers 

F. Dean Prescott, of Fresno, in discussing 
standards. urged all retailers to aid the mat 
ufaeturers by selling lumber that was in 
cordance with the American Lumber Stand- 
ards. 

The necessity 
foreefully brought home by Francis Cuttl 
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Riverside, president of the Water Conservation 
Association, who, in an eloquent plea, asked the 
earnest cooperation of all lumbermen to the 
end that the forests might not he further de- 
pleted without being replenished to a corre- 
sponding degree. Some idea of the seriousness 
of the situation might be gained, he said, when 
it is realized that the lumber and timber in- 
dustries employ more people than any other 
line of endeavor with the exception of agri- 
culture, and that depopulation follows defores 
tation just as surely as night follows day. ‘The 
reason for the flood, famine and drouth dis 
asters of China, he declared, can he traced 
directly to that country’s lack of reforestation. 
China has realized its folly, he pointed out, 
and today is conducting a reforestation program 
under the direction of Americans. It is hoped, 
he stated further, that this country will take 
similar steps immediately. 
Deforestation, Mr. Cuttle 
direct violation of the laws of nature. When 
the Pilgrim Fathers landed in this country, 
it is estimated that there was 822,000,000 acres 
of virgin timber, he said. Today there is 
but one-sixth of this amount standing. ‘‘ We 
are,’’ he said, ‘‘ depleting our hardwood forests 
four and one-half times as fast as they are 
being replaced, while our softwoods are 


declared, is 4 


being 





hours, extra service demanded by customers 
and more salesmen, were some of the reasons for 
this advance. Contifuing, he said: 


The great trouble is that many companies do 
not know how to determine the selling price, which 
in Many cases is based on competition. One con- 
cern I know of adds 10 percent to the cost to ar- 
rive at the selling price. That concern, in 192% 
made exactly 1 percent net profit as a result of 
not knowing how to determine its costs and profits. 
Analyze costs and profits. Do not wait until the 
end of the year to find out how you stand, but 


check over your business at the end. of every 
month. 
When some coneerns are checking over their 


business, they figure that because they paid a large 
tax bill in a certain month that they can not 
count that particular month as profitable. Such 
expenses as insurance, rent, investment, bad ac 
counts and taxes should be pro-rated and spread 
over the entire year. Study what each individual 
operation costs, as this aids in establishing the 
selling price. 

A survey was recently made among twenty-eight 
representative yards to determine the cost of doing 
business. One of these companies said it cost $10 
a thousand, while another in the same territory 
said it cost $16 a thousand. With such a wide 
variation it can be seen that there is something 
radically wrong with the figuring of one of these 
concerns, 

In my own business I have found it best to fol 
low along the same lines as a department store, 
for instance. Purchases and sales are segregated 
Lumber, sash and doors, cement, roofing and mis 
cellancous materials are kept upon separate ree- 
ords, and the cost of moving, selling and delivering 





he allow these to be settled by “word of mouth’’? 


(6) In his financial statement, does he show 
anticipated profits on jobs without an offsetting 
liability to eomplete said job? 

(7) Are liens usually filed against his work? If 
so, why? 


(8) Does he pay material bills promptly? 


(9) Is he a member of the Associated General] 
Contractors, whose standard calls for high ethies 
and good work? 


(10) If a partnership, are the partners harmoni 
ous and happy? 


(11) Does he protect himself by compensation 
insurance and other insurance during the life of 
the contract? 

(12) Is he in the habit of giving security to 
the building material dealers to the detriment of 
others if things go wrong? 


(13) Are sub-contractors adequately financed, or 
if dealing with a sub-contractor is general con- 
tractor adequately financed? 

(14) Nature of work done? 
hazardous? 

(15) Will prices of material and labor remain 
steady during the life of the job or might fluctua 
tions upset his calculations? 

(16) Is he a good collector? 

(17) Is the financing of the job not only ar 
ranged for but also available when the time comes? 


Is it particularly 


(18) Does he understand the meehanics lien 
law? 
(19) Does he do good work? 








Members and guests of the California Retail Lumbermen’s Association in annual banquet at Biltmore Hotel, Los Angeles, Nov. 7, 1924 


cut down eight times as fast as they are being 
teplaced.’’ More than 10,000,000 acres of tim 
ber was cut over or destroyed this year, he said, 
while only 36,000 acres was reforested. He 
pointed out the dire consequences of pursuing 
such a policy, declaring that no one would think 
of continually drawing on his bank 
without renewing it at intervals. 

0. H. Barr, of Santa Ana, opened the dis 
cussion on forest perpetuation by urging the 
lumbermen to lend their aid in seeing that th 
State legislature appropriated more fund 


account 


Ss for 
reforestation and forest fire prevention. This 
year, Mr. Barr said, the State legisliture cut 
down the budget for this important work to 


$22,000, which is about one-eighth of what if 


should be. 
FRIDAY AFTERNOON 


At the afternoon session more than 200 dele 
gates were present, many having arrived 
far away points too late to attend the morning 
meeting, EF. Dean Prescott, of Fresno, vie 
President of the northern district, occupied 
the chair, 
Samuel T. Hayward, of Los Angeles, gave 
‘ome interesting figures in his talk on 
‘nd Profits.’?’ He pointed out that while the 
"weg of profit was considerably less than 
-€tore the war, the cost of doing business had 
Mereased 87 percent. Higher 


fron 


**( osts 


wages, shorte) 


each is charged to its respective department. 
In this way we know accurately what we can afford 
to sell each item for. In elosing let me say that 
other lines of business use this method snecessfully, 
so Why shouldn’t the lumbermen take similar pre 
cautions ? 

C. G. Bird, of Stockton, was to have opened 
the discussion on costs and profits but was un 
uble to be present at the convention. At this 
time A. B. Wastell, of 


following telegram from Mr 
cad 5 


San Francisco, read the 
gird: 
Have just 


( oolidge 


returned to mys 
eounty campaign 
fo attend convention ] 
I planned on being 

tional, State and county eleetion results more thar 
offset my disappointment Am looking forward to 
four or five ears of unparalled prospcrits 


office after a 10-day 
and find it impossible 
tegret this exceedingly, as 
with you Ilowever, the na 


Prerequisites for Granting Credit 


The following twenty one points were stressed 
by Hf. C. Stone, of the Building Material Deal 
ers’? Associntion, prerequisites before grant 
ing eredit to a contractor: 

Cah he a practical contractor; that is 


builder or a financier? 


(2) Does he operate on a strict ontract or 


cost-plus basis? If the latter, is there a limit 
which he must keep under? 

(3) Is he able to obtain hond in surety com 
pany, or has he ever defaulted? If so, why? 

(4) Are his bookkeeping records proper? Does 


he know costs? 


Does he shift funds from one job 
to another? 


(5) Does he make contracts for extras, or does 


(20) Is he capable of handling several jobs at 
the same time? 


(21) Has he enough money to handle the jobs 
on hand? 


In reply to a question, Mr. Stone stated 
that a contractor with $10,000 cash eapital 
would probably secure credit for a like amount 
from material houses and, with this fund, could 
do approximately $50,000 of work upon the 
regular contract basis, which is payment as the 
work goes along. 

Reviews Policies of California Banks 

In an interesting address on the subject 
‘Your Bank,’’ E. H. Tucker, director of re 
search for the First National Bank of Los 
Angeles, reviewed the policies of California 
banks during the last few yeurs and commended 
the banks for the sound way in which they 
had California is 
said, but had it not been for 
vision of its bankers, it 


conducted their business. 


prosperous, he 
clear 
‘ 4 . ! : 

might be far less so. 


the sanity and 
Referring to the refusal of banks, particularly 
of the metropolitan area of the Los Angeles 
hasin, to expand their appraisals on real estate 
and construction in accordance with the move- 
ment of the speculative market, Mr. Tucker said 
‘fin reality the failure of the to respond 
to such pressure was a safety valve on the entire 
situation and is not only making it easier for 
the lumbermen of this tert to make profits 
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during the present year, but will continue to 
react to their benefit during the next several 
years.’’ Safety of deposits and community 
development cin not be secured by bankers 
following speculative markets, he added. 
However, Mr. Tucker continued, when there 
was some tendency toward recession in specu- 
lative activity the banks did not shut down in 
has been charged, but 
policy of making 
Credits have 


loaning operations, as 
continued the same sound 
loans on conservative valuations. 
been handled in such a manner, he stated, that 
there has been a sufficient supply of funds for 
legitimate business at all times, and a tendency 
general business situ 
ation created which has reacted to the benefit 
of the retail Jumber dealer. 

Mr. Tucker also pointed out the effort that 
the banks are making to keep track of the eco 
nomic situation that they may control credit 
to the best interests of the community. In 
concluding he declared that unless unexpected 
developments occur the future of California 
will be one of sound and beneficial progress 
and prosperity. 

Value of Home Advertising 

Colin Harris, of the MeKann Advertising 
Agency, pointed out the value of home ad 
Lumbermen, he said, sometimes lose 
windows, bill 


toward steadiness in the 


vertising. 
sight of the value of display 
board and newspaper advertising. 

G. R. Christie, of Houston, Tex., 
short address on insurance, which was followed 
by a roundtable discussion on cement condi 
tions, led by Norman Macbeth, of the Port 
land Cement Co. Mr. Macbeth told the dele 


gave 4 


gates of the difficulties that the cement in- 
dustry is undergoing at the present time, due 
to the fact that cement produced in Europe 
is being sold in California at prices which home 
industries could not hope to compete with. 
He urged all lumbermen to advise the use of 
California cement and thus protect home in- 
dustries. 


The Banquet 


An adjournment was taken at 5:15 to allow 
the members time to prepare for the banquet 
which was held in the ballroom of the Bilt 
more Hotel at 6:30 p.m. Three hundred and 
twenty-seven lumbermen, their wives and 
friends, enjoyed the banquet and excellent 
program of vaudeville and dancing. 
Ituge bouquets of flowers adorned the room, 
While toy balloons and dolls were put at each 
place on the tables through the courtesy of 
the California Portland Cement Co. The ex 
cellent entertainment was made possible by the 
hearty cooperation of the lumber manufae- 
turers and wholesalers of Los Angeles. 


SATURDAY SESSION 


The convention was brought to a close at 
noon Saturday with the election of the board 
of directors for 1925. They are: 

Southern district kK. FF. Hoff, €. W. Pinkerton, 
C. HW. Chapman, F. M. Gibbs, A. FE. Fickling, A. J. 
Stoner, CC. PF. Curran, A. D. White, FF. LL. Fox, 
W. T. Davies, Scott L. Boyd, C. E. Bonested, Paul 
HMalingsby and Samuel TT. Hayward. 

Northern distriet-—Oscar Miller, EK. T. Robie, F. 
Dean Prescott, Elmore King, M. A. Harris, G. 
Waddell, John Dudfield, KE. M. Tilden, C. G. Bird, 
Harry Fuller, G. T. Meissner, C. H. Griffin, jr., and 
Frank Wright. 


MUSIC, 


These directors will meet at Bakersfield on 
Nov. 18, to elect the officers for the coming 
year. 

At the opening of the morning session, F, 
Dean Prescott gave a resume of what had been 
accomplished during the last year. He took 
occasion to rap the cement manufacturers he- 
cause, he said, they were literally forcing the 
Jumbermen to sell their product and then aet 
as a collection agency. He told the members 
that a committee of lumbermen and cement 
manufacturers would meet at an early date t, 
try to thresh out the problem. 

A. B. Wastell read his report as manage 
for the year, following which many resolutions 
were adopted, among which were appreciation 
for the publicity given by the trade papers, and 
for the service rendered the organization by 
its president, C. W. Pinkerton. , 

At the close of the convention, a letter was 
read from Santa Barbara, urging the associa 
tion to hold its next convention in that city. 

eee 
Eliminates ‘Kind for Kind” Rule 

MEMPHIS, TENN., Nov. 11.—The Southern 
Hardwood Traffic Association announces that 
the Louisville & Nashville Railroad has agreed 
to eliminate its rigid ‘‘kind for kind’? rule at 
Cincinnati and to substitute therefore the 
‘‘hardwood for hardwood’? rule, effective Dec. 
1, 1924. This means that, after the date in 
question, any kind of outbound lumber may be 
shipped regardless of the character of inbound 
logs. 


New York Association Plans Extension of Activities 


[Special telegram to AMERICAN LUMBERMAN] 

New York, Nov. 12.—The New York Lum- 
ber Trade Association at its thirty-eighth an 
nual meeting in the Waldorf Astoria Hotel to 
day found in its own ranks an optimist of high 
degree. He is Frank A. Niles, of Robert R. 
Sizer & Co., who was elected second vice presi- 
dent. In accepting the office, Mr. Niles pre- 
dicted five years of good times for the lumber 
industry and he gave the members this injunc- 
tion: ‘‘Get on your toes, gentlemen; we are 
going to start something.’’ Mr. Nile’s eleva- 
tion to high office in the association cemented 
the firm link of friendship that has always ex- 
isted between the organization and its offspring, 
the Nylta Club, of which he was the founder. 
In a way the election of Mr. Niles was the first 
evidence of a concrete nature that the Nylta 
Club has begun to function in the capacity for 
which it was created, and that is as a ‘‘feeder’’ 
to the association. Judging by expressions on 
the floor at today’s annual meeting, both the 
club and the association are planning immedi- 
ately to proceed with programs that will take 
them into the realm of greater accomplishments. 

The meeting convinced all present that the 
lumber trade of the metropolis is in a most 
optimistic frame of mind. Several speakers 
emphasized the fact that great improvement has 
been noted in business sinee the election of 
President Coolidge. They in one verse, as it 
were, predicted better things for the immediate 
future and it seemed that every lumberman pres- 
ent—wholesalers and retailers—were more tha1 
well satisfied with conditions as they exist. The 
attendance topped the two hundred mark and 
as President Joseph F. Murphy, who was re- 
elected, announced there were a dozen men in 
the room who were with the association when it 
was founded thirty-eight years ago. 

President Murphy opened the meeting with 
an address that keyed the assembly to an en- 
thusiastic pitch. He said that in his service 
as president he had seen many things accom- 
plished by the association that promoted the 
welfare of all lumbermen. He declared the 
officers and trustees were working for the bet- 
terment of the lumber business and that non- 
member firms were permitted with those in the 
membership to enjoy the benefits of the organ- 
ization. He said these benefits were manifold. 

At ‘the head table for the luncheon were sev- 
eral past presidents of the association, includ- 


ing William C. Reid, R. 8. White, Russell J. 
Perrine and James Sherlock Davis, all of whom 
still are workers on association committees. 
Among the guests were George K. Lippincott, 





JOSEPH F. MURPHY, 
New York City; 
Reélected President 


FRANK A. NILES, 
New York City; 
Elected Vice President 


president of the Lumbermen’s Exchange of 
Philadelphia; Charles Hill, of the Southern 
Pine Sales Corporation; W. W. Schupner, sec- 
retary National-American Wholesale Lumber 
Association; Edward Hanyen, president Build- 
ing Material Men’s Association of Westchester 
County; J. Albert Mahlstedt, a director of the 
National Retail Lumber Dealers’ Association; 
M. E. Preisch, president Lumbermen’s Mutual 
Casualty Insurance Co. 

President Murphy made note of the fact also 
that among those present were Russell T. Starr 
and Robert R. Sizer, two of the oldest members 
of the association. 


To Enlarge Scope of the Association 


H. B. Coho, secretary, in his annual report, 
let it be known that the association plans imme- 
diately to launch upon a program that will give 
it wider scope. Tle said it was planned to have 
the bimonthly meetings of wholesalers also in 


clude retailers. He declared that the associa 
tion was preparing to take larger quarters in 
the building where it is now located at 17 West 
Forty-sixth Street, and that the association 
plans to establish a lumber exhibit and an ex- 
hibition of every business form used in the lum 
ber industry ‘‘which we can get together.’’ 

He reported a number of suggestions, some 
of which he said would be given careful con 
sideration. These suggestions, it was pointed 
out, are worthy of consideration by other !um- 
ber orgdnizations throughout the country. Some 
of the ideas follow: 


To raise a fund to advertise the general use of 
lumber in building and more particularly the 
“Building Your Own Home.” It is felt that the 
dwellers in city apartments could be induced to 
build if they knew how and that the general de 
mand for lumber would help all, if not directly then 
indirectly. 

An advertisement in two daily papers every day, 
calling attention to the members of the New York 
Lumber Trade Association, and guarantecing their 
reliability. 

That any firm applying for membership must fur 
nish a sworn statement as to financial conditior 
and that a firm must be in continuous business for 
at least three years before being eligible. 

Collect statistics as to sales, stocks on hand 
purchases ete. ; 

A student course for young men interested in 
learning the lumber business. , 
, To publish a directory and charge for advertis 
ng. 
To become a clearing house for all the sawdust 

To start an assets realization company. This 
suggestion comes from D. Theodore Kelly, of the 
National-American Wholesale Lumber Association 
and has to do with concerns in bankruptcy. 

To print and sell or give away inspection sheets 
tally books and general office forms as advertising 


On standardization, Mr. Coho said: 


R. S. White attended a meeting in Chicago ané 
with his committee, one in Washington. The com 
mittee also made a special trip to Washington and 
discussed the whole matter with Secretary Hoover. 
The lumber standards as set forth by the Depart 
ment of Commerce have not been approved 00 
adopted by this association. Members have beet 
cautioned to be very clear and specific in theil 
specifications when buying or selling, thus avoiding 
disputes due generally to misunderstandings. 


Officers Elected 

The following officers were elected: 

President—Joseph F. Murphy. 

First vice president—Everett L. Barnard 

Second vice president—Frank A. Niles. 

Treasurer—Charles F. Fischer, 

[Note—The names of the trustees chosen 
were printed on page 53 of the Nov. & issue % 
the AMERICAN LUMBERMAN.—EDITOR. | 
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Busy Week for Lumbermen at Washington 


WASHINGTON, D. C., Nov. 10.—Prominent 
lumbermen from many parts of the country 
will assemble in Washington the week of Nov. 
17 for a series of meetings and conferences 
)f the utmost importance to the industry. 

On Tuesday, Nov. 18, the Central Commit- 
tee on Lumber Standards will meet at the 
committee’s office—413 Transportation build- 
ing. On Wednesday and Thursday, Nov. 19 and 
20, the National Conference on Utilization of 
Forest Products will be held in the auditorium 
of the National Museum; and on Friday, Nov. 
21, the directors of the National Lumber Manu- 
facturers’ Association will meet in the new 
home of the Chamber of Commerce of the 
United States, Connecticut avenue and H street. 

Of outstanding interest will be the utiliza- 
tion conference called by the late secretary of 
agriculture, Henry C. Wallace, and which will 
be sponsored by Acting Secretary Howard M. 
Gore, with the assistance of other officials of 
the department, notably Col. William B. Greeley, 
forester of the United States, and Carlile P. 
Winslow, director Forest Products Laboratory, 
Madison, Wis. 


At the meeting of the Central Committee on 
Lumber Standards the following subjects will 
be discussed. 

1. Permanent organization of the Central Com 
mittee. 

2. Finances, 

3. Survey of short lengths 

4. Forest products softwood factory lumber re 
port. 

5. Work of the Hardwood Consulting Commit 
tee, and its sub-committees with the Forest Prod 
ucts Laboratory. 

6. Grade tally cards 

7. Basic provisions for structural grading. 

8. Shipping weights. 

Several important matters will come before 
the directors of the National Lumber Manufac 
turers’ Association, which will be formally pre 
sented in the report of Wilson Compton, secre 
tary and manager. There will be also a num- 
ber of departmental reports by members of 
the headquarters staff. 

W. B. Greeley, chief of the Forest Service, 
United States Department of Agriculture, in 
discussing the forthcoming National Confer- 
ence on Utilization of Forest Products, said: 


This conference is the first comprehensive at- 
tempt ever made in the United States to place the 
eficient manufacture and use of forest products 
on the same plane as the two other important 
phases of a constructive forest policy, namely : 

1. Promoting forest growth. 

. 2. Promoting forest protection, principally from 
re, 

_ Intensive action along all three of these lines 
is necessary if enough timber and other forest 
products to meet the nation’s needs are to be pro- 
vided. 

The conference is to be attended by prominent 
men from all over the country, representing not 
only manufacturers, dealers, remanufacturers and 
users of lumber, timber, pulp and paper and other 
forest products, but also the engineering and for 
estry professions, educational institutions, the 
trade and daily press, and the various Government 
agencies, 

It is estimated that, if the best present known 
methods of manufacture and use of forest products 
were put into use wherever economically practica- 
ble, the drain on the nation’s forests could be re- 
duced two-ninths without reducing the amount of 
service rendered by the products. 

To secure the maximum efficiency in the manu- 
facture and use of forest products throughout the 
nation requires the concerted effort of all con- 
cerned, the training of technical men, and the de- 
velopment, through research, of new and better 
methods. Much of the improvement must come 
direct through the efforts of the industries them- 
selves and it is one of the purposes of the confer- 
ence to develop ways and means by which this can 
be accomplished. It is hoped that some form of 
ee organization will come out of this con- 
ere ice, 


On the program are speakers from many 
important manufacturing and consuming in- 
dustries who will show how, in their own par- 
Neular fields, they have succeeded in improv- 
ing the efficiency of the manufacture and use 
of forest products. The Department of Agri- 
culture will outline the present timber situa- 
tion and show what must be done to make the 
most of our timber supply. 


The program, insofar as it has been com- 
pleted, follows: 


Opening Session—9:30 A. M., Nov. 19 

Call to order by Howard M. Gore, acting secre 
tary of agriculture, followed by an address by Mr 
Gore on “Purpose of the Conference.” 

Moving picture—‘*Wood Waste.” 

Address—Waste Problems,’ William B. Greeley, 
forester, Forest Service. 

Announcement of temporary committee on per 
manent organization’ and program. 


Afternoon Session—2:30 P. M., Nov. 19 

This session will consist of a series of addresses, 
the subjects and their authors being as follows: 
“The Road to Closer Utilization of Forest Prod 
ucts,” J. W. Blodgett, chairman, Central Commit 
tee on Lumber Standards; “Close Utilization as a 
Factor in Permanency of Forestry Industry,” A. C 
Goodyear, president, Great Southern Lumber Co 
“Utilization of Little-Used Species,” H. Oldenburg, 
Weyerhaeuser Timber Co.; “Close Utilization in 
New England,” R. T. Fisher, director, Harvard 
Forest; ‘Waste in Industry and Methods of Com 
bating It,” Charles H. MacDowell, president, Ar 
mour Fertilizer Works; “Waste Problems in South 
ern Hardwoods,” M. W. Stark, vice president, 
American Column & Lumber Co.; “Avoiding Waste 
by Dimension Stock,’ Edward Hines, president Ed 
ward Hines Lumber Co. ; “Preventing Waste in Dis 
tribution,” (Speaker to be selected) ; “Better De 
sign of Containers as a Means of Saving Lumber,” 
Cc. Fred Yegge, president, General Box Co. ; “Dimen 
sion Stock from the Standpvoint of the Consumer,” 
R. EK. Brown, Fisher Body Corporation. 


Opening Session—9:30 A. M., Nov. 20 

Various addresses will also feature the Thursday 
morning session, the subjects and their authors 
being: “Preventing Decay Losses of Wood in 
Service,” (Speaker to be selected); “Prevention 
of Decay and Use of New Species in Pulp and 
Paper,” D. C. Everest, secretary and general man 
ager, Marathan Paper Mills Co.; “Reducing Mill 
Waste by More Efficient Machinery,’ H. C. Atkins, 
president, E. C. Atkins & Co. (Ine.); “Reducing 
Lumber Seasoning Losses,’ Charles S. Keith, presi- 
dent, Central Coal & Coke Co.; “Logging and Mill 
Losses in Pacific Coast States,” R. W. Vinnedge, 
president, North Bend Timber Co.; “Small Saw 
mill Waste and Its Remedy,” J. H. Allen, president 
Sterling Lumber Co.; “Industrial Research as a 
Means of Eliminating Waste,’ M. C. Whitaker, 
viee president in charge of production, U. S. In 
dustrial Alcohol Co. 

Afternoon Session—2 P. M., Nov. 20 

teport of temporary committee on program and 
organization. 

Discussion and action by conference. 
ment. 


Adjourn 


Explains Real Reason for Conference 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 12.—The real rea- 
son the late Henry C. Wallace, secretary of 
agriculture, called the National Conference on 
Utilization of Forest Products was to get to 
the industries involved information concerning 
methods of saving timber and wood waste that 
have already been worked out, and then to pro- 
ceed with a codrdinating scheme for getting 
additional facts and getting rid of what rep- 
resents waste. 

Col. William B. Greeley, head of the Forest 
Service, made this declaration at a conference 
today with a group of Washington newspaper 
representatives. He illustrated his point by 
stating that two-thirds of the tree does not get 
to the consumer in useful form, declaring that 
probably between six and seven million cubie 
feet could be saved every year if what is al- 
ready known could be generally adopted in lum- 
bering and wood using industries. 

As a further illustration of possible saving, 
Col. Greeley said that Sweden is turning out 
three million tons of newsprint paper and pulp 
every year without cutting a single tree to get 
raw material. It is made from waste incident 
to logging and lumbering. He added that we 
are only now beginning to try out in this coun- 
try plans for utilizing in one industry the waste 
from another. In this connection Col. Greeley 
referred to the action of the Great Southern 
Lumber Co., Bogalusa, La., in constructing an 
extensive paper mill to take care of the wood 
waste incident to its large lumbering and log 
ging operations by converting it into paper 
products. He said that Mr. Goodyear, of the 
Great Southern company, would tell the Na- 
tional Conference what that company has done 
and is doing. 

We are not inviting a host of representative men 
to the conference in order to have government 
officials tell them what to do, said Col. Greeley. On 


the contrary, men in direct industrial touch with 
the lumber and other interested industries will give 
the conference the benefit of their knowledge and 
experience and tell what they have done and are 
doing along the lines of eliminating waste. 

Col. Greeley said that obviously it will re- 
quire a long time to accomplish the great sav- 
ings possible. To this end a permanent organ- 
ization is needed to get the industries interested 
and show what can be done in the light of 
present knowledge and experience, as well as to 
promote further research. He expressed the 
hope that the conference will develop a compre- 
hensive program covering what should be done. 

Before Col. Greeley spoke, acting Secretary 
of Agriculture Gore had a few words to say. 
Mr. Gore expressed his keen interest in the com- 
ing conference and in the forestry problem. He 
will soon take office as governor of West Vir- 
ginia and expressed regret that he would not be 
in position to promote the work of the confer- 
ence through the Department of Agriculture. 


Laboratory Director’s Views 


Jarlile P. Winslow, director of the Forest 
Products Laboratory, was called upon by Col. 
Greeley as the man who knows most about 
the subject of prevention of wood waste. Mr. 
Winslow spoke briefly, stressing the point that 
we are nationally confronted with curtailment 
of consumption of wood products, with the 
timber supply diminishing and the population 
increasing. Consequently, the sensible thing to 
do is to tackle the problem in the light of ex- 
isting knowledge and direct this curtailment, 
rather than permit it to run helter skelter. To 
the extent that all our timber resources can be 
better utilized, he pointed out, curtailment of 
consumption can be deferred. But curtailment 
is inevitable in any event and should be con- 
trolled as far as possible by eliminating waste 
wherever that can be accomplished. 

Mr. Winslow discussed in general terms ex- 
periments now being made at the Forest Prod 
ucts Laboratory with a new process of paper 
making as an illustration of better utilization. 
He brought to the meeting a 30-page booklet 
on wood waste prevention which will be placed 
in the hands of delegates to the conference next 
week. The paper used in the booklets repre- 
sents the new process utilizing 100 percent aspen 
as raw material. Hitherto in order to obtain a 
paper of this strength and quality from aspen, 
spruce and hemlock pulps had to be added in 
large amounts. Research has made it possible 
to utilize more fully a so ealled inferior species, 
and has to that extent lengthened the lives of 
existing forest supplies. He did not disclose 
the precise nature of the process, stating that 
certain changes and modifications doubtless 
will be made, but expressed confidence in the 
outcome, predicting that it will soon be possi- 
ble to produce paper commercially in the South, 
using such hardwoods as gum, together with 
second growth pine, logging and mill waste ete. 
He likewise predicted this type of process will 
make possible using in the North woods hereto- 
fore not considered suitable for paper manu- 
facture. 

Mr. Winslow expects in the future to see 
perhaps ten or a dozen different industries cen- 
tered about great lumbering operations, each 
utilizing some part of the products that come 
out of the woods, and together utilizing all the 
waste that hitherto has been burned or other- 
wise destroyed. 

30th Col. Greeley and Mr. Winslow empha 
sized the fact that they had no eriticism to 
make of the industries using wood, at the same 
time pointing out that these industries must 
eliminate the waste if it is to be eliminated. 
While others may talk about it, after all the 
industries handle the practices and only they 
can apply practically the knowledge developed 
by research and experience. Where better prae- 
ties are possible in the light of existing knowl- 
edge, naturally officials feel that they should 
be used, especially when it can be demonstrated 
that so large a saving can be made if this know] 
edge is applied generally in the several indus 
tries. 
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Noy. 19-20—-National Conference on Utilization of Forest 
Products, Washington, D. C. 


Nov. 19-20—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Ansley Hotel, Atlanta, Ga. 
Annual. 

Nov. 20-21—Millwork Institute of California, San Fran- 
cisco, Calif. Quarterly meeting. 

Nov. 21—National Lumber Manufacturers’ Association, 
Chamber of Commerce Building, Washington, D. C. 
Quarterly meeting board of directors. 


Nov. 21—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee Athletic Club, Milwaukee, Wis. 
Fall meeting. 


Nov. 25—Northern Hemlock & Hardwood Manufacturers’ 
Association, Pfister Hotel, Milwaukee, Wis. General 
meeting. 

Dec. 1—Western White Pine Blister Rust Conference, 
Artic Building, Seattle, Wash. Annual. 


Dec, 1-4—Association of State Foresters, New Orleans, 
Bogalusa and Urania, La. Annual. 


Dec. 2—Northwestern Hardwood Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. 


Dec. 2-3—Western Forestry & Conservation Association, 
Hotel Vancouver, Vuncouver, B. C. Annual con- 
ference. 

Dec. 3—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semi-annual, 


Dec. 5—Nylta Club, Commodore Hotel, New York City. 
Annual 

Dec, 9—Evansville Lumbermen’s Club, St. Charles Ho 
tel, Boonville, Ind. Annual. 

Dec. 10—National Veneer & Panel Manufacturers’ As 
sociation, Congress Hotel, Chicago. Annual (under 
auspices National Hardwood Lumber Association). 


Dec. 10-11—National Rivers & Harbors Congress, Wash 
ington, D. C. Annual. 

Dec, 10-11—-Carolina Retail Lumber Dealers’ Association, 
Jefferson Hotel, Columbia, 8. C. Annual. 


Dec, 11-12—Red Cedar Shingle Congress, Olympic Hotel 
Seattle, Wash. Annual. 

Jan, 14-15, 1925—-Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

Jan. 15-17, 1925—Mountain States Lumber Dealers’ Asso 
ciation, Albany Hotel, Denver, Colo. Annual. 


Jan, 20-21, 1925—Kentucky Retail Lumber Dealers’ As 
sociation, Brown Hotel, Louisville, Ky. Annual. 


Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual, Headquar- 
ters and building material exhibits at West Hotel. 


Jan, 21-23, 1925—Ontario Retail Lumber Dealers’ Asso 
ciation, Royal Connaught Hotel, Hamilton, Ont. 
Annual, 

Jan, 22, 1925—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. An- 
nual. 

Jan. 27-29, 1925—Northeastern Retail Lumbermen’s As 
sociation, Hotel Pennsylvania, New York City. 
Annual, 

Jan, 28-29, 1925—National Lumber Exporters’ Associa- 
tion, Emerson Hotel, Baltimore, Md. Annual. 

Jan, 28-29, 1925—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington Hotel, Burlington, 
Iowa. Annual. 

Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 

Jan, 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan, 29-30, 1925—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg W. Va. Annual. 

Jan, 29-30, 1925—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual. 

Jan. 30, 1925—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual. 

Feb. 8-5, 1925—-American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 

Feb, 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

Feb. 4-5, 1925—-Southwestern Iowa Retail Lumbermen’s 
Association, Iowana Hotel, Creston, Iowa. Annual. 

Feb. 4-6, 1925—Illinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 

Feb. 4-6, 1925—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago. Annual. 

Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 17, 1925—Lumber Trade Club of Boston, Boston, 

Mass. Annual. 

Feb. 18-20, 1925—Cornhusker Knot-Hole Club, Omaha, 
Neb. First annual institute. 

Feb. 18-20, 1925—Michigan Retail Lumber Dealers’ As- 
sociation, Pantlind Hotel, Grand Rapids, Mich. An- 
nual, 

Feb. 18-20—Nebraska Lumber 
Omaha, Neb. Annual. 

Feb. 18-20, 1925—Western Retail Lumbermen’s Associa- 
— (U. 8.), Olympic Hotel, Seattle, Wash. An- 
nual. 

Feb. 19, 1925—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, La Fayette Hotel, Clinton, Iowa. Annual. 

Feb. 26-27, 1925—National Association of Commission 


Dealers’ Association, 


Lumber Salesmen, Lumbermen’s Club Rooms, Chi- 
eago. Annual. 


March 24-25, 1825—Southern Pine Association, New Or- 
leans, La. Annual, 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
men’s Association, Central Missouri! Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual convention. 


Kentucky Retailers Set Date 


LOUISVILLE, Ky., Nov. 12.—At a meeting of 
the directors of the Kentucky Retail Lumber 
Dealers’ Association, held here Nov. 8, arrange- 
ments were made for holding the meeting in 
Louisville, at the Brown Hotel, on Jan. 20 and 
21, during the period that the Kentucky Hard- 
ware & Implement Association will be holding 
a four-day convention and exhibit at the Jeffer- 
son County Armory. Many lumber dealers also 
handle hardware, and while there may be some 
conflict in the meetings, it is believed the idea 
is sound. C. Walter Koehler, of the Henry 
Koehler Co., Louisville, was named chairman 
of the local committee, to make necessary ar- 
rangements. 


National Veneer and Panel Annual 


Official announcement is made by Secretary 
I", I’. Fish, of the National Hardwood Lumber 
Association, Chicago, that, under the auspices 
of his association, the nineteenth annual con- 
vention of the National Veneer & Panel Manu- 
facturers’ Association will be held Dee. 10, at 
the Congress Hotel, Chicago. The forthcoming 
convention will be the second to be held since 
the veneer and panel organization became af- 
filiated with the National Hardwood associa- 
tion. ‘‘*Matters of vital importance to the 
veneer, panel and plywood trades of the coun- 
try,’’ says Secretary Fish, ‘‘will be dealt with 
at the meeting, and the instructional and en- 
tertainment features of the occasion will be 
well provided for.’’ It is expected that there 
will attend the largest number of veneer, panel 
and plywood manufacturers, distributers and 
buyers ever assembled under one roof. 


@aanaaanannes 


Coming Minneapolis Conventions 


MINNEAPOLIS, MINN., Nov. 11.—Round trips 
at a fare and a half will be granted lumber- 
men who attend the annual convention of the 
Northwestern Lumbermen’s’ Association in 
Minneapolis, Jan. 20, 21 and 22, 1925, accord- 
ing to announcement of the railroads. Tickets 
will be sold on that basis in points in Iowa, 
Minnesota, Nebraska, North Dakota, South 
Dakota, Montana, Wisconsin, and points in 
Colorado and Manitoba. 

The annual meeting of the Northwestern 
Hardwood Lumbermen’s Association is to be 
conducted in Minneapolis, Dec. 2. Plans were 
completed at the regular weekly meeting of 
the organization last week. The business meet- 
ing will be conducted in the afternoon and will 
be followed in the evening by a banquet. The 
program committee consists of M. L. Jordan, 
H. B. Sutton and Earl Gillette. 


Pine Blister Rust Conference 


TacoMA, WASH., Nov. 8.—Official announce- 
ment is made by C. 8. Chapman, executive sec- 
retary of the Western White Pine Blister Rust 
Conference, that the annual meeting for trustees 
and members will be held in the Chamber of 
Commerce, Arctic Building, Seattle, on Dee. 1. 
The program will consist of reports of the pres- 
ident and executive secretary and treasurer, 
followed by a review of the activities in western 
United States; the status of investigative work 
in western United States; blister rust activities 
in British Columbia; the 10-year program— 
changes or revision thought necessary; what 
blister rust control in western United States 
means to the nation and the States. This will 
be followed by reports and recommendations of 


Federal, State and forestry, agricultural and 
nursery men’s association officials. W. D. 
Humiston will report on the financial con- 
siderations involved in blister rust control ac- 
tivities. The conference will close with reports 
of various committees and the election of: offi- 
cers, All interested in blister rust control are 
cordially invited to attend the conference and 
participate in the discussions. 


Canadian Association Annual Plans 


MONTREAL, QUE., Nov. 11.—Preliminary ar. 
rangements are being made for the Canadian 
Lumbermen’s Association convention which is 
to be held Feb. 4 and 5 in Quebec City. The 
association is now presided over by George W., 
Grier, of Montreal, and David Champoux is 
first vice president and is expected to head the 
association. Between two hundred and two 
hundred and fifty delegates’will be present and 
the matters to be discussed are expected to have 
a far reaching effect on the lumber industry in 
Canada. 
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Forestry and Conservation Association 


PORTLAND, ORE., Nov. 8.—Announcement is 
made that the annual forest management con- 
ference of the Pacific coast forest organizations 
composing the Western Forestry & Conserva- 
tion Association, with the State, Federal and 
British Columbia forest departments, is to be 
held Dee. 2, 3 and 4, at the Hotel Vancouver, 
Vancouver, B. C. The whole program will be 
devoted to reports, addresses and discussions 
limited to from five to thirty minutes, and will 
open with an introduction by E. W. Hamber, 
president of the Timber Industries Council of 
British Columbia. Then will follow the reports 
of the president, forester and treasurer. The 
British Columbia situation will be discussed by 
Maj. L. R. Andrews, of the British Columbia 
Loggers’ Association, followed by discussion. 
The protection department will report on the 
1924 fire review for the Pacific coast, after 
which J. C. Evenden, of the United States De- 
partment of Agriculture, and Ralph Hopping, 
of the Dominion entomological branch, will re 
port on the insect situation. 

At the Tuesday afternoon session there will 
be a report on the forest disease situation; on 
humidity studies and predicting fire weather; 
on law enforcement in fire prevention; on slash 
disposal; on developments in fire fighting equip: 
ment. There will also be a complete exhibit of 
Pacific coast devices, including pumps. 

Topics for the Wednesday morning session in 
clude forestry investigations to determine prac- 
tical private policies of operation and land 
holding; governmental forestry research; and 
the trend of forest taxation. C. 8. Chapman, 
of the Weyerhaeuser Timber Co., Tacoma, will 
discuss this last named subject as it applies 
to western States. There will also be discussion 
of the proposals by Forester Greeley, of the 
Federal study under the McNary Act. 

Topics for the Wednesday afternoon session 
include camp fire permits and closing forest 
areas to the public; a fixed maximum wage for 
fire fighters, with compulsory service; the great 
protection problem—cutover land reforestation. 
This last named topic, which in some ways 18 
declared to be the most important before 
American agencies in the conference, will, after 
open discussion, be referred to a committee rep 
resenting all agencies and districts concerned, 
for discussion of detailed Federal and_ local 
financial codperation. George S. Long, of Ta 
coma, will make an address, after which the 
various committees will report and officers will 
be elected. 

On Wednesday evening will be a banquet, 
tendered by the public and private forest 


agencies of British Columbia under the auspices 

of the Timber Industries Council of British 

Columbia. 
On Thursday there will be another committee 








NOVE: 





meeti 
with : 
preces 
jects 
coope 
weath 
and € 
and d 
States 
report 


NE 
Amer: 
repres 
izatio! 
ingto} 
Santa 
ehairr 
€. Vi 
chairn 
Stone} 
H. G. 











——— 


Pa., an 
ber Co. 

A m: 
will be 
19, an 
will att 
on Lum 

Secr 
last we 
Pittsbu 
on Thu 
Meetin; 
Dealers 
Night’ 
80Ciatic 
during 
membe} 
cinnati 
in Dece 





we ae S&S eesma SS m= * 


ss ene es & 


wm wm 


1, 
1 
’ 


1] 





NOVEMBER 15, 1924 


AMERICAN 


LUMBERMAN 59 





meeting for those who care to attend, to deal 
with affairs and details not appropriate for the 
preceding general conference. Among the sub- 
jects to be covered are the McNary Act fire 
cooperation; McNary Act tax study; 1925 fire 
weather research and codperation with American 
and Canadian weather bureaus; publicity needs 
and devices; airplane patrol; status of United 
States Forest Service ‘‘public requirements’? 
reports. 
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National-American Activities 

New York, N. Y., Nov. 10.—The National- 
American Wholesale Lumber Association will be 
represented at the National Conference on Util- 
ization of Forest Products, to be held at Wash- 
ington on Nov. 19 and 20, by Ferris J. Meigs, 
Santa Clara Lumber Co., Tupper Lake, N. Y., 
chairman forestry committee; C. V. McCreight, 
C, V. MeCreight Lumber Co., Pittsburgh, Pa., 
chairman standardization committee; E. H. 
Stoner, West Penn Lumber Co., Pittsburgh, Pa.; 
H. G. Parker, Rayner & Parker, Philadelphia, 


Optimistic Over Business Outlook 


PITTSBURGH, Pa.,»Nov. 11.—The board of 
directors of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania met here last Friday 
in the office of William B. Stayer, secretary of 
the association. Optimism among the directors 
over the business outlook was marked, the pre- 
vailing opinion being that the recent national 
election has had the effeet of instilling confi- 
dence into the commercial interests in general. 

The committee on the annual convention of 
the State association, to be held in the William 
Penn Hotel here Feb. 4-6, is working hard on 
the preparation of an interesting program. 

President W. R. Cole, of Punxsutawney, gave 
his impressions of the first national convention 
he attended, the one held recently at Atlantic 
City, at which he was elected a director of the 
National association for three years. 

The directors reported on business conditions 
as follows: 


PRESIDENT W. R. CoLe—Business in Jefferson 
County and the adjacent region is 30 percent be- 








For twenty years I have been amongst 
you, a part of you; I have shared your pros- 
perity and suffered your deprivation. Now 
that we are harvesting the greatest crop in 
twenty years, with prices above normal, | 
wish to speak to you as man to man. 


First: Pay your obligations. For debts 
are like a log jam. Every dollar paid 
loosens this amount, as it pays the mer- 
chant; it pays the jobber; it pays the manu- 
facturer; it pays the big banker; it settles 
our obligations. 





Next: Do not go into debt unless abso- 
lutely necessary. Interest will kill the 
best individual in our community. Do not 
work your life out for the other fellow. 
Work for yourself. Remember that 10 
percent doubles every 10 years. 


Next: Renters who pay up their obliga- 
tions this fall ought to buy a farm or a roof 
over their heads. Do not pay a thousand 
down upon an $8,000 obligation. If you 
can’t pay one-third down, buy 40 acres 
instead. Land will never be so cheap again 
in our time. Buy a home, buy a farm, buy 
a means of livelihood for yourself and 
family. 

Next: Do not expect to get rich quick. 








— 
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Urges Farmers to Pay Debts 


In view of the unusually large crops the farmers of South Dakota and 
other sections of the Northwest have been harvesting this year, Mayor 
Olaf Melby, of Summit, S. D., took it upon himself to issue a proclama- 
tion or wise counsel to the people of his community, urging them to take 
advantage of the large crops and the high prices prevailing and wipe up 
their debts or buy new farm land. He says: 


Do not buy shares in mining stock, pack- 
ers’ stock, coal mines, gold mines, oil wells 
etc. You can’t make any money unless you 
invest it in your own business. 


Next: Do not buy expensive automo- 
biles, as these do not make you any money, 
nor tractors, trucks or milking machines. 
Buy a radio instead, as these are inexpens- 
ive and will give you considerable enjoy- 
ment. Learn to be the master of your 
own mind. Don’t wait for the other fellow 
to tell you what you ought to do. Be your 
own boss. You have brains and they are 
developed. 


Next: Do not give up the old cow, as 
the cow, hogs and sheep are your standbys 
and are with you every year through thick 
and thin. Stick by them, as they stick by 
you. They require a little care which 
means work, but they will never fail. 


Next: Your home people are interested 
in you and your welfare. Do not let 
strangers tell you what to do. Better ask 
your neighbor, banker or merchant. Out- 
siders want your money only. They don’t 
care for you. Stick to your community, and 
you and your family will wear diamonds. 














Pa., and M. G. Truman, Marsh & Truman Lum- 
ber Co., Chicago. 

A meeting of the directors of the association 
will be held at New York on Wednesday, Nov. 
19, and President Hinckley, of the association, 
will attend a meeting of the Central Committee 
on Lumber Standards at Washington on Nov. 17. 

Secretary W. W. Schupner spent two days 
last week attending the weekly meeting of the 
Pittsburgh Wholesale Lumber Association, and 
on Thursday and Friday attended the quarterly 
meeting of the Philadelphia Wholesale Lumber 
Dealers’ Association’ and the ‘Customers’ 
Night’’ of the Eastern Lumber Salesmen’s As- 
sociation. He is planning several other trips 
during the winter to important lumber and 
membership centers, intending to visit the Cin- 
Cimnati and Cleveland territory the first week 
in December. 


low normal on account of coal mines being shut 
down ; collections slow. 


GENERAL COUNSEL CARL VAN DER VoortT, Pitts- 
burgh—Stocks are being maintained about normal, 
according to the records of the insurance company. 


Harry STAtTLer, Johnstown—Volume of business 
greater than in 1923, with prospects good for 1925, 
as the Bethlehem Steel Co. has arranged with cer- 
tain banks to take first mortgages on homes of 
its employees, the company to take second mort- 
gages. It is the aim of the company in this matter 
to obtain the highest class of service and em- 
ployees. 

J. A. ELper, Altoona—Volume of business 
greater than in 1923, and all yards seem to be 
busy. 

A. M. HAINES, Fayette County—Volume of busi- 
ness for 1924 large, about equal to 1923. Pros 
pects good for 1925. 

F. A. Moesta, Ford City—Business good; pros- 
pects good. 

J. G. Marxks, Cresson, North Cambria distriet— 
Business conditions looking up. Volume of busi- 


ness only 60 percent of 1923 on account of mines 
being closed. 

_B. K. Barnett, Charleroi, Monongahela Valley 
district—Business better than in 1923. 

S. W. MEANS, Pittsburgh, East Liberty distriet— 
Business volume larger than in 1923. Prospects 
good for 1925. 

G. F. Hoce, Washington-Canonsburg district— 
Business 20 percent better than in 1923. Pros- 
pects good for 1925. ‘ 

J. B. WALLACE, Pittsburgh, MeKees Rocks dis- 
trict—Business good ; prospects good. 

H. B. DAvuGHERTY, Indiana County distriet— 
Volume of business 35 to 40 percent less than last 
year due to coal mines being shut down. Pros- 
pects problematical on account of uncertainty as 
to the operation of mines. 


WALTER E. Hatcu, Pittsburgh—Industrial yards 
will do around 10 percent less than last year on 
account of industrial depression. 

GEORGE DILLICH, Butler County district—Busi 
ness good; prospects good. 

HARRY MILLER, who attended the meeting in 
place of Director Arthur J. Weber, of Cumberland, 
Md.—Dealers in the Cumberland district have had 
a good year thus far, but could not predict much 
as to the future. 


Sees Need for Inspectors’ School 


ATLANTA, GA., Nov. 10.—That there is a defi- 
nite need for a more thorough training of lum- 
ber inspectors and for more uniform standards 
in lumber inspection is the opinion of C. B. 
Harman, secretary of the Southern Sash, Door 
& Millwork Manufacturers’ Association. 


For some time, says Mr. Harman, experienced 
lumbermen have had a sneaking suspicion that 
there was considerable variation in lumber inspec- 
tion, and that no two inspectors graded anywhere 
near alike in passing judgment upon lumber ship- 
ments. A recent test made at the annual meeting 
of the North Carolina Pine Association in Charles- 
ton, S. C., which I attended, served to bring this 
out clearly. 

A school for inspectors was held during the 
meeting, at which a number of samples of lumber, 
including blue-stained timber, were put up for 
inspection. ‘Thirty lumber inspectors, from all 
sections of the South, competed in the contest and 
turned in their score-cards, which were graded 
by the official inspectors of the North Carolina Pine 
Association. 

Do you know what the highest grade made on 
that inspection was? It was 68% percent! And 
from there the scores ran on down to as low as 30 
percent ! 

I wouldn’t say that any of the inspectors there 
didn’t know lumber. Most of them undoubtedly 
did. But they had all been trained in_ different 
schools of experience, you might say. They had 
no common meeting ground. They simply could not 
all grade a car of lumber alike. 

What the South needs along this line is a school 
of inspection, where men can go to receive expert 
instruction, and from which they will emerge with 
the same standards in mind when they inspect 
lumber and other products. Under the present 
system there is altogether too much confusion, 
though just how great this confusion must be no 
one realized until the test was made at Charleston. 

That is one thing southern lumbermen should 
work for without delay—some kind of a school 
where inspectors can be trained so that they will 
see things along the same line and have uniform 
ideas in their heads when they pass upon lumber. 
It is something vitally necessary to our business. 


Large Enrollment for Lumber Course 


WInnIPeG, MANn., Nov. 10.—The announce- 
ment by the Western Retail Lumbermen’s As 
sociation of a reduction in the price of its train- 
ing course has resulted in the largest enrollment 
it has had since this course was first put on the 
market. Retail lumbermen not only in Canada 
but in all sections of the United States have 
enrolled for the course. As an indication of the 
value of this course and the way it is appreciated 
by those who are using it, Secretary F. W. Ritter 
has made public two letters from widely sepa- 
rated sections. These letters follow: 

SAN FRANCISCO, Oct. 28. 1924. 


Mr. Frep W. RITTER, 
406-9 Scott Block, 

Winnipeg, Canada. 

Dear Srr: This completes the lessons of your 
course and I wish to thank you for the interest 
shown. Your lessons have been a great help and 
I have filed them away for future reference. I 
think they are wonderful in their details. You 
are to be congratulated on compiling such a course. 
Wish we had one for this State. Again thanking 
you, I am, Yours respectfully, 

: (Signed) Lioyp HARRIS. 





THORNTON, ARK., Oct. 29, 1924 
Mr. Frep W. RITTER, ; 
Western Retail Lumbermen’s Association, 
Winnipeg, Man. 

DeAR Siz: I am sending, herewith, answered, 
first paper of examination questions and, also, 
drawings of house plan ete., under separate cover. 
I am more than pleased with the course and 
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want to assure you that I intend to hit the ball 
and turn in all examination papers promptly. My 
delay in the sending in of the first lesson was due 
to the fact that my wife’s father was killed and 
of course plans in general were disrupted ; how- 
ever, I now wish to make up for lost time and 
want to get out at least one of the lessons each 
week. : ’ 

Thanking you in advance for the favors in 
store, and again expressing my pleasure with the 
course, I am, Yours sincerely, 

(Signed) G. W. COOLey. 

Secretary Ritter says that the special offer 
of $10 for the complete course will hold good 
only until Dee. 1, and thinks it advisable for all 
prospects to get in touch with him immediately 
if further details are required. 


West Coast Delegates to Conferences 

SEATTLE, WASH., Nov. 8.—Ernest Dolge, pres 
ident of the West Coast Lumbermen’s Associa 
tion, this week announced the appointment of 
the following committee to attend the wood 
utilization and wood waste prevention conference 
scheduled to be held in Washington, D. C., Nov. 
19-20, under the auspices of the United States 
Department of Agriculture: Ernest Dolge, of 


Lumber 


Gives Lecture on Japan 

NEw York, Nov. 10.—Chester J. Hogue, man 
ager West Coast Forest Products Bureau, was 
the chief speaker last Friday night at the week 
ly meeting of the Nylta Club. Mr. Hogue 
showed lantern slides in connection with his 
lecture, many of them being from photographs 
he had taken in Japan. Mr. Hogue amazed 
his earers by stating that Japan is in a posi- 
tion to supply about 75 percent of its lumber 
needs, and that even when he was in the ‘Far 
Kast .the Island Empire had made _ progress 
toward reconstruction following the devastating 
earthquake. 
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Hear Talk on Lien Law 

La Crossk, WIs., Nov. 10.—A plain, common 
sense discussion of the theory of the lien law 
and the reasoning back of its various require- 
ments was presented by James T. Drought, of 
Milwaukee, general counsel for the Wisconsin 
Retail Lumbermen’s Association, at the meet- 
ing, Nov. 6, of the Mid-West Wisconsin Re- 
tail Lumbermen’s Club at the Hotel Stoddard, 
La Crosse, Wis. The meeting was opened with 
a luncheon at 12:30 p. m. after which the 
business meeting was held. 


Mr. Drought’s discourse was in accordance 
with his announced topic: ‘‘Legal Problems 
Met in Every Day Experience’’ and so as bet- 
ter to deal with what most interested the lum- 
bermen, he requested interruptions with ques- 
tions at any point in his talk. Among some of 
the questions which he was asked under this 
arrangement were: ‘‘Does the taking of a 
note waive all claim for lien?’’: ‘What 
statutes apply when a firm does business with 
a municipality?’’; and ‘“Do building and loan 
association mortgages have priority over a 
mechanic’s lien?’’ In all of these cases Mr 
Drought discussed the position of the dealer 
when acting as principal contractor and when 
acting as sub-contractor. Mr. Drought also 
discussed recent State supreme court cases and 
explained just what rights are affirmed and what 
protection is afforded material supply dealers by 
the decisions. . - 

How many of you fellows present here now know 
your State senator and assemblymen personally ? 
Mr. Drought asked in speaking of matters which 
will probably come up at the next session of the 
legislature. Only about four in a group of thirty. 
That’s the reason for poor legislation. When you 
get back home I want each and every one of you 
to get personally acquainted with the representa- 
tives of his district, then when matters come up 
that affect our business we'll be in a position to 
go to them and see that our interests are protected. 
In this way and only in this way ean representa- 
tives act and vote intelligently. They can’t be 
familiar with the details of every business and 
it’s up to us to tell them about ours. 


In the discussion which with 


was mingled 


Ernest Dolge (Inc.), Tacoma; A. C. Dixon, of 
the Booth-Kelly Lumber Co., Eugene, Ore.; 
F. C. Knapp, of the Peninsula Lumber Co., 
Portland, Ore.; E. A. Poyneer, of the Ferry- 
Baker Lumber Co., Everett; R. W. Vinnedge, 
of the Seattle Mill & Logging Co., North Bend. 

Mr. Dolge also announced the appointment 
of the following association members as dele- 
gates to a conference to be held Nov. 17 with 
representatives of the leading railroad car build- 
ers of the country in Chicago on ways and means 
to promote the larger use of north Pacific coast 
woods in car building: A. H. Landram, of the 
St. Paul & Tacoma Lumber Co., Tacoma; J. J. 
Jennelle, of the Lumber Manufacturers’ 
Agency, Centralia; George Duncan, of the 
Leudinghaus Lumber Co., Dryad; R. A. Clark, 
of the Bloedel Donovan Lumber Mills, Belling- 
ham. 

This committee will go east with the wood 
utilization committee and both committees will 
sit with the car builders before the Wash- 
ington conference. The west Coast men will 
attempt to reach a better understanding with 
the car builders on car material specifications 
and inspection of such materials. One of their 


aims will be to bring about a reduction of the 
economic waste that now results from hauling 
east car material stuff that is rejected as un- 
suitable after it reaches destination. 

The shrinkage question will be discussed; also 
the proper methods of surfacing. 
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August Costs for Southern Pine 


New ORLEANS, La., Nov. 10.—The most re 
cent cost statement issued by the Southern Pine 
Association covers production costs for August. 
This is a summary of costs per thousand feet, 
board measure, of producing and shipping 
lumber, not including interest on loans or in- 
vested capital. The figures for August are 
based on reports from 100 concerns operating 
111 mills, and show an average cost for that 
month of $24.34. This is a reduction of $0.76 
a thousand feet under the average production 
cost for July, and the lowest reported since 
October, 1923. The costs reported run from 
$16.29 to $37.16, and of the 100 concerns re. 
porting only 46 show costs below the average 
of $24.34. The production covered in the 
reports for August totaled 328,831,533 feet 


Clubs and Exchanges 


Mr. Drought’s talk and which followed it, the 
possibility of forming a State-wide company 
for the handling of second mortgages was con- 
sidered as were various collection systems and 
schemes. 

Don 8S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, told 
about the resolution urging the State to adopt a 
bill providing for the licensing of all coal 
dealers which was recently adopted at a joint 
meeting of the West and Northwest Wisconsin 
Lumbermen’s clubs. The Mid-West club then 
adopted a resolution endorsing the resolution 
and pledging its support to the project. 


Will Dispense With Annual Banquet 


PITTSBURGH, Pa., Nov. 11.—The Pittsburgh 
Lumbermen’s Club has decided to dispense with 
its annual banquet this year on account of the 
many social activities that have characterized 
the year drawing to a close. This banquet has 
been held annually for six years in the William 
Penn Hotel and has been attended usually by 
about 350. 


Louisville Hardwood Club Annual 


LOUISVILLE, Ky., Nov. 12.—The annual meet- 
ing of the Louisville Hardwood Club held at the 
3rown Hotel last night was not much different 
from the regular meetings of the association, 
other than election of officers, as there was the 
usual business discussion. 

Harry Kline, of the Louisville Veneer Mills, 
as chairman of the nominating committee, of- 
fered a slate which was adopted without change. 
The new officers are: 

‘a President—W. Norman Willis, Chess & Wymond 
LO. 

Vice president—W. F. 
Co, 

Treasurer—George Wilcox, jr., I. B. 
(reélected). 

Secretary—J. S. Thompson, manager Louisville 
division, Southern Hardwood Traffie Association. 


Frankett, Wood Mosaic 


Wilcox Co. 


In the shop talk that developed it appeared 
that poplar had been moving much better, and 
that demand for it showed indications of in- 
creasing, with probably a stiffer market. It 
was also claimed that low grades had been mov- 
ing better. Reports indicated steady demand 
for plywoods and veneers. 

It was patent in the discussions that the local 
hardwood trade was satisfied with the outcome 
of the presidential election, and felt that it 
would result in confidence and steadier business 
over the next several months. 

H. J. Gates, of the Louisville Point Lumber 
Co., reported that he had resumed mill opera- 
tions in the Louisville mill after it had been 
shut down for a time. 


Activities of Evansville Club 

EVANSVILLE, IND., Nov. 12.—The_ regular 
monthly meeting of the Evansville Lumbermen’s 
Club was held last night at the Vendome Hotel. 
Gus EK. Bauman, president, presided. The en. 
tertainment committee plans a supper and dance 
for members and their families in January or 
February. 

William Partington, head of the transporta 
tion committee, reported a change in the milling 
in-transit rate over the Louisville & Nashville 
Railroad. 

Dan Wertz, head of the cooperative commit- 
tee, said that now the presidential election is 
over the trade is feeling better and more hope- 
ful of the future. He said that farmers are in 
much better shape than a year ago and he 
looks for them to do a good deal of building 
during the coming year. 

Charles A. Wolflin, of the Wolflin-West Side 
Lumber Co., said that business is getting bet- 
ter since the recent election. He reported that 
southern pine prices are higher than sixty days 
ago and he looks for still further advances in 
prices in the spring. He said collections had 
greatly improved during the last month or so. 

Gus i. Bauman, president, appointed the fol- 
lowing nominating committee to select officers 
for the ensuing year: William B. Carleton, 
Louis Holtman and Daniel Wertz. The com- 
mittee will make a report at the next meeting 
of the club, which will be held Dee. 9 at the 
St. Charles Hotel, Boonville, Ind., when the 
members will be guests of Mr. Carleton. 
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Southeastern Wisconsin Club Meet 


MILWAUKEE, Wi1s., Nov. 10.—The Southeast- 
ern Wisconsin Retail Lumbermen’s Club will 
meet in the Red Room at the Hotel Pfister, Mil 
waukee, on Thursday, Nov. 20, for- the purpose 
of discussing the various problems which arise 
in connection with handling plaster and plaster 
products. D. S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association, 
will speak and representatives of the various 
plaster and plaster products concerns doing 
business in the territory have been asked to be 
represented. 


Club Plans for Ladies’ Night 

CINCINNATI, Onto, Nov. 11.—The Cincinnat 
Lumbermen’s Club will give a ladies’ night af- 
fair in the form of a dinner dance at the Busi 
ness Men’s Club on the evening of Dec. 11. 
Last year, ladies night was inaugurated and 
proved a great success so that the entertain- 
ment committee was convinced that it should 
become an annual feature. The affair will be 
given at the new Business Men’s Club this year. 
There will he no business meeting of the mem- 
bers, the affair being kept exclusively social. 
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Hardwood Men Prepare for Era of Good Business 


[Special telegram to AMERICAN LUMBERMAN] 

SHREVEPORT, LA., Nov. 12.—Hardwood men 
in the Southwest have good stocks on hand and 
ara ready to take care of an expected increased 
jemand reflecting a healthy condition through- 
out Mississippi, Arkansas, Texas, and Louisiana, 
according to reports submitted by representa- 
tives of approximately forty firms belonging to 
the Southwestern Hardwood Manufacturers’ 
Club in quarterly session here today. 

The movement of oak abroad is good and an 
increased hardwood demand overseas is antici- 
pated in all hardwoods, J. H. Townshend, execu 
tive vice president of the Hardwood Manufae 
turers’ Institute, declared in an address, re- 
porting that more than eighteen hundred ears 
of oak alone were booked abroad last month. 
He cited figures showing that progress is being 
made by the carriers in rendering efficient trans- 
portation. 

The outlook for adequate and efficient transporta 
tion service in handling the business of our mem 
bers was never better than at the present time, 
and, in our opinion, your business plans may in 
clude a dependence upon such service, Mr. Town 
shend said. 

For the first nine months of this year, the Class 1 
roads had a net operating income of 4.21 percent 
of their property invested. It is therefore unlikely 
that we will have a general reduction in freight 
rates in the immediate future, but we are proeced- 
ing with a view to securing reductions in such basie 
~ommodities as forest products as soon as that ean 
be brought about. 

The institute plans to push the use of oak in 
the near future, he added. 

In cooperation with the Forest Products 
Laboratory, a government institution at Madi 
son, Wis., the department of trade and indus- 
trial education of Arkansas plans to give two 


courses in dry kiln operations at a pine and 
hardwood mill in Arkansas some time in Feb- 
ruary, according to A. C. Knauss, of the labora- 
tory. Mr. Knauss discussed at length the ques- 
tion of blue stain in lumber and the methods 
of combating this deterioration of the quality 
of lumber. He declared the laboratory ready to 
assist lumbermen in working out plans for hand- 
ling this problem as it coines up in kiln and 
steam drying. 

A discussion on lumber insuranee was led by 
Roy Hook, and O. N. Cloud, of the Peavy-Byrnes 
interests, discussed sales conditions. 

The Southern Exposition to be held in New 
York the latter part of January, at which south- 
ern States are planning to make displays rep 
resenting their resuurces, was endorsed, and a 
committee consisting of A. S. Johnson, Shreve- 
port; John W. Deblieux, Opelousas, and Roy 
Martin, Alexandria, La., was appointed to meet 
with representatives of the Southern Pine and 
Cypress associations in the interest of the ex- 
position. 

As a sequel to a meeting here yesterday be- 
tween representatives of the West Side Hard- 
wood Lumbermen’s Club of Pine Bluff, Ark., 
and the Southwestern Hardwood Manufactur- 
ers’ Club, it was decided that these two elubs 
will hold a joint meeting at Shreveport quarter- 
ly. At each monthly meeting the Southwestern 
club is to name three members to attend the 
West Side club’s meetings. 

No action was taken on Louisiana (Ine.), a 
movement recently launched at a meeting dur- 
ing the State fair here. 

O. N. Cloud, reporting on the National Retail 


Lumber Dealers’ Association convention, said 
that conditions, based on reports from dealers 
from all parts of the country, looked good. The 
return of the Conservative party to power in 
England, he said, would aid business stabiliza- 
tion generally. 

The next meeting of the Southwestern club in 
New Orleans will be with the Lumbermen’s 
Club of that city. 

Sales Manager O. N. Cloud, of the Peavy- 
Byrnes Lumber Co., delivered the address of 
welcome, the lumbermen attending the meeting 
being that company’s guests at luncheon at the 
Youree Hotel, where the business sessions were 
held, President John Deblieux presiding. 

Companies represented at today’s meeting 
included: 


J. C. Love Lumber Co., Pine Bluff, Ark.; Sher- 
rill Hardwood Lumber Co., New Orleans, La.; 
Jasper County Lumber Co., Jasper, Tex.; Martin 
Wagon Co., Lufkin, Tex.; Baxter-Forest Lumber 
Co., Wildsville, La., and Meridian, Miss.; Stout 
Lumber Co., Thornton, Ark.; Wheeler Lumber Co., 
Pine Bluff, Ark.; Frost-Johnson Lumber Co., 
Shreveport, La.; S. Burkholder Lumber Co., Homer, 
La.; Alexander Bros., Belzoni, Miss.: H. H. Wiggin 
Co., Plaquemine, La. ; Angelina Hardwood Co. (for 
merly H. G. Bohlssen Manufacturing Co.), Ewing, 
Tex.: Logansport Hardwood Lumber Co., Logans 
port, La.; Newell Lumber Co., Eunice, La.; Louis- 
iana Red Cypress Co., New Orleans, La.; Blanks 
Hardwood Lumber Co., New Orleans, La.; Roy L. 
Martin Lumber Co., Alexandria, La.; Lyon Lumber 
Co., Garyville, La.; Peavy-Byrnes Lumber Co., 
Shreveport, La.; Deblieux Lumber Co., Opelousas, 
La.: Brewer Nienstedt Lumber Co., Miltonberg, 
La.: Ferd Brenner Lumber Co., Alexandria, La.; 
Louisiana Central Lumber Co., Clarks, La.; Arkla 
Hardwood Lumber Co., Plaquemine, La.; Delta 
Hardwood Lumber Co., Rayville, La.; Mansfield 
Hardwood Lumber Co., Shreveport, La.; Lucas E. 
Moore Stave Co., Mobile, Ala.; Tremont Lumber 
Co., Rochelle, La. 


Association Proud of Its Versatile Inspectors 


NorroLK, VA., Nov. 10.—If there is any de- 
partment of the North Carolina Pine Asso- 
lation in which both its officers and members 
take more pride than in another, it is the asso- 
ciation’s official inspection ‘‘family,’’ a group 
of men who have won an enviable reputation in 
the discharge of their duties. And it must 
be admitted that the association has just reason 
for admiring the four inspectors comprising 
this ‘*family,’’ for they are acquainted with all 
angles of the lumber business from stump to 
‘ar, are untiring in their efforts to serve the 
best interests of the association and are men 
if high character, integrity and reliability. The 
‘family’? picture is reproduced herewith. 

R. H. Morris might well be classed as the 
‘daddy’’ of the ‘‘family,’’ or if a more dig- 
nified title is desired, the dean; not because he 
is old in years, but because he has been in the 
service of the association for a period of prac- 
tically twenty-three years. Mr. Morris began 
his North Carolina pine work with the Branning 
Manufacturing Co., then located at Edenton, 
N. C., and, on severing his connection with this 
concern, became associated with Dennisimmons 
Lumber Co., at one of its North Carolina plants. 
Three or four years later he entered the employ 
of the Fosburgh Lumber Co. and remained with 
this concern for several years. These connec 
tions served to lay a reliable foundation for 
his later work with the North Carolina Pine 
Association. His experience covers manufac- 
turing as well as the grading and protection of 
imber, so that he is qualified to advise dis 
reetly and wisely on almost any matter per 
‘aining to the lumber business. At present Mr. 
Morris is manager of the association’s southern 
fice at Macon, Ga., and is also chief inspector. 
Next in the point of service is C. J. Sykes, 
who came with the association four years ago. 
Mr. Sykes received his initiation in the lumber 
business as tally boy for the Greenleaf Johnson 
Lumber Co., Norfolk,. Va., whose employ he 
‘ntered when a youth. Here he received a 
‘horough training in the fine points of lumber 
manufacture and grading and, by working hard 
and sticking to his job, worked his way up a 
‘esponsible position with this company. When 
& became associated with the North Carolina 


Pine Association he was in charge of a large 
sawmill belonging to the Greenleaf Johnso 
company. 

J. D. Rawls has only been with the associa- 
tion eighteen months, but he has already won 





North Carolina Pine Association’s inspection 
““family.’’ Back row, left to right: J. D. 
Rawls, C. A. Hesser; front row: C.J. Sykes, 
R. H. Morris. 


the confidence and respect of every one with 
whom he has come in contact. Mr. Rawls’ ex 
perience in the lumber business was gained with 
such leading manufacturers of North Carolina 
pine lumber as the Camp Manufacturing Co., 
Jackson Bros. Co., and the Hollister Lumber 
Co. Like Mr. Morris and Mr. Sykes, he too is 
well acquainted with the intricacies and prob- 
lems of lumber manufacture as well as 
with grading. Members of the 
recognize his interpretation of inspection rules 


association 


as just and wise and his judgment is admittedly 
good. 

The last of the ‘‘family,’? but by no means 
the least, C. A. 
tion during the early part of this year. Mr. 
Hesser had had an exceptionally fine record 
to his credit as an employee of the John L. 
foper Lumber Co. and the Rowland 


Hesser, came with the associa- 


Lumber 


Co., two of the largest producers of North 
Carolina pine lumber. In the few months he 
has been with the association he has won the 
approval of the members, and his interpreta- 
tions of the grading rules have proved accept- 
able. 

One notable point common to the careers of 
all four of these men is that they have not 
shifted around, but have started with good 
concerns, earned promotion, and as a result have 
had their ability recognized. As inspeetors of 
the North Carolina Pine Association they have 
discharged their duties creditably and are 
veritably an honor to the organization. 
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Heavy Loss in Minnesota Fire 


MINNEAPOLIS, MINN., Nov. 11.—The third 
large fire which has caused heavy damage to 
the Shevlin, Carpenter & Clarke Co.’s properties 
at Bemidji, Minn., late Saturday destroyed 
24,000,000 feet of lumber, and for a time threat- 
ened the company’s large lumber mill, the prinei- 
pal industry in the city. 

T. A. MeCann, general manager of the 
Shevlin company, with headquarters in Minne- 
apolis, kept in close touch with the fire when 
it was making progress at Bemidji. The en- 
tire west yard of the company, containing 
24,000,000 feet of green pine and other woods, 
was destroyed, he said. Mr. McCann estimated 
the loss at $800,000. 

Seven hundred firefighters, including business 
men of Bemidji who locked their shops, fought 
the fire for five hours before it was brought 
under control, according to information brought 
to the company’s headquarters here. Throug! 
out the night guards remained on duty to pr: 
vent rekindling of new outbreaks. 

Fanned by the wind, flames swept over tlie 
thirty acre west yard of the Crookston Lun 
ber Co.’s plant, owned by the Shevlin, Carper 
ter & Clarke Co., of Minneapolis. The new 
mill and planer, built after a disastrous fire 
had destroyed all buildings on the property four 
vears ago, and lumber stored in the east yard, 
largest of the company’s two store yards, were 


saved. 
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Essays Reveal “Most Expensive Thing in Business” 


OAKLAND, CALir., Nov. 8.—G. H. Brown, pres- 
ident Strable Hardwood Co., recently addressed 
a circular letter to the employees of that con- 
cern, asking them to write for him a_ short 
essay on what they considered ‘‘The Most Ikx- 
pensive Thing in Business.’’ Four prizes for 
the best papers on the subject were offered, 
ranging from $25 for the first prize, to $5 
for the fourth. More than two score employees 
entered the contest and the papers were sub- 
mitted to Dr. Ira B. Cross and Dr. EK. T. 
Grether, of the economics department of the 
University of California at Berkeley, who 
awarded the first prize to Miss Myrtle M. 
Boquist, a member of the office force 

Prize Essay 

Miss Boquist’s paper follows: 

The most expensive thing in business is that 
element, present in larger or small degree in every 
business enterprise, which brings no adequate re 
turn in comparison to its drain upon the resources 
of the business. If that clement is present in such 
a degree that, in the administration of the business, 
more is given out than is taken in, the enterprise 
of necessity fails, and “the thing” is then expensive 
Indeed, 

What, 


Manual Training 


SPRINGFIELD, Mo., Nov. 11.—‘‘Tiny Town,’’ 
the modern model city built by manual training 
students of the Springfield public schools and 
exhibited in 1919 as a feature of a ‘‘ Build 
Now’’ campaign, will be reéstablished on a 
larger scale at a commercial exhibition to be 
held at Grant Beach Park, May 25 to June 6, 
1925. The first Tiny Town received extensive 
publicity in the col- 
umns of the AMERICAN 
LUMBERMAN during 
the period of its in- 
ception and, shortly 
before the exhibit was 
opened to the public, 
was made the subject 
of an illustrated fea- 
ture article which ap- 
peared in the issue of 
June 21, 1919. 

The Tiny Town idea 
was originated by W. 
H. Johnson, of this 
city, who was then 
local director of pub- 
licity for the ‘‘ Build 
Now’’ campaign that 
had been inaugurated 
to encourage and stim 
ulate building that had 
been slowed up by, and 
during, the World 
War. Cooperating with 
Mr. Johnson to assure 
the success of the 
undertaking were the local Chamber of Com 
merce and W. W. Thomas, superintendent of 
schools. Mr. Thomas heartily endorsed the 
plan from the first as he saw it gave concrete 
expression to his own idea that the youth in 
the public schools should be instructed in prac 
tical civic enterprise if they were to become 
good and useful citizens. He accordingly as- 
sented to the proposal that the model homes 
should be built in the manual training depart- 
ment of the schools. 

Tiny Town, as exhibited on the floor of 
Convention Hall, comprised 1,000 model homes. 
It was built on a scale of one-half inch to the 
foot, covered an area of 55 acres, reduced-to 
scale, and contained all the features that any 
city planning commission or municipal engineer 
might approve. Springfield secured nation 
wide publicity through Tiny Town and the im 
petus which it gave to construction activity was 
eminently satisfactory. 

At a meeting of the executive committee of 
the Chamber of Commerce, held Nov. 1, Mr. 
Johnson proposed that the installation of Tiny 


then, is this thing? It is that dead 


weight which drags and holds back. It may be 
very elusive and hard to detect and identify. It 
may be something sailing under a false flag. Not 
always is it the same thing; in one business it may 
be one thing and in another again it may be quite 
different in character. In fact, very seldom is it 
just one thing, it is rather a combination of things. 

This thing is waste, or inefficiency, or incompe- 
tence, or nonproductiveness, or you may have some 
other name for it. In general it is waste of time, 
money and human energy, which three are the 
most valuable assets of any business. The actual 
process of this waste may present itself in any 
number of ways. A few may be suggested, 
such as: 


1. Inefficient help. This means workers who 
have not a sufficient insight or knowledge of the 
business, or such as have not otherwise the mental 
or physical ability required for the particular work 
they are to do. It includes also those who are 
naturally irresponsible and carcless and who show 
no individual interest in the progress of the busi- 
ness. 


2. Insufficient workers. If a business Is to’ be 
taken care of correctly and its work done right, 
there must be cnough hands there to do it. It is 
4a waste to overload the human machine as truly 
as it is to overload any other machine. 
advertising. This is 


3. Ineffective advertising 


Town should be repeated: coincident with a 
spring show where the products and merchandise 
of local manufacturers and merchants would 
be displayed, the Jatter serving to finance the 


former. Mr. Johnson’s present plans are to 


make the second Tiny Town an outdoor assem 
blage to be held at Grant Beach Park, May 25 
This time he proposes to construct 


to June 6, 





Students in manual training department of Springfield, Mo., schools building ‘Tiny Town’? houses 


the model city on a scale of one-inch to a foot 
and, if anything, make the whole display more 
attractive and elaborate than it was before. 
The Springfield park board and the high school 
manual training department have expressed 
their willingness to codperate in the enterprise 
and Mr. Johnson has received assurance from 
many home equipment companies throughout the 
country that they will be glad to extend as- 
sistance, in the way of establishing the city or 
installing exhibits of their own, that the second 
Tiny Town and show may achieve success. 

In view of the fact that the original display 
inspired a building campaign here that has 
persisted, even up to the present, the Chamber 
of Commerce also fell into line with a unani 
mous expression of approval of Mr. Johnson’s 
proposal. 

Definite plans are being rapidly evolved but 
the promoters of Tiny Town are not closing their 
ears to outside suggestions. As before, the 
model city will include parks, boulevards, segre 
gated factory and residence districts, proper 
electric lighting and artistic landscape effects. 


which is inconsistent, untrue, tasteless, unattrac 
tive, and which is done in wrong places, at wrong 
times and seasons, and through wrong mediums, 
not reaching the proper constitucney of customerg, 

4. Inefficient buying of goods and materials, 
handling of poor grade of merchandise, keeping on 
hand too large or too small quantities of stock. 
Under this heading may come the habit of not 
paying cash and carelessness in allowing credits. 

5. Impolite and unethical treatment of custom. 
ers and not giving correct values on merchandise, 
inaccuracy in filling orders. 

6. Carrying of insufficient insurance. 

7. Economizing in wrong directions, such as try- 
ing to conduct the business in an inadequate space, 
in an improper neighborhood or location for the 
particular business, not keeping place of businegs 
in proper conditions of repairs, cleanliness or sani- 
tation. 

Commenting on the success of this plan, E. EK, 
Bryan, sales manager Strable Hardwood Co., 
said: ‘*We ean heartily recommend this idea 
to the management of any business. It will 
not only show the trend of the employees’ 
thoughts toward the business as a whole, but 
will bring out ideas and suggestions that are 
of inestimable value to the business. ’’ 


Students Build “Tiny Town” Houses 


The houses will be exact replicas of the finest 
modern frame homes and will be painted or 
waterproofed. The accompanying picture shows 
some of the houses in the process of construc- 
tion. 

Tiny Town will be governed by officials elected 
from the student body of the Springfield public 
schools who will formulate ordinances and de- 
partments for policing 
and attending to the 
sanitation require: 
ments of a model city. 
Prizes will be awarded 
to those students doing 
the best work and also 
the winners of several 
contests which — will 


supplement the house 
building competition. 
These contests have 


been so planned as to 
include all students 
from the lowest to the 
highest grade,  al- 
though construction 
work will be confined 
to those above the 
sixth. ‘ Students not 
enrolled in manual 
training classes will 
engage in _ interior 
decorating, Jandscap- 
ing, poster drawing 
and kindred work. 

It is expected that 
the prominent motion picture organizations 
that manifested so much interest in the first 
Tiny Town venture will film every phase of 
the new undertaking. 


Boy Adds to Fire Fighting Record 


Charlie Williams, a 12-year-old lad of Salida, 
Colo., has again distinguished himself in fight- 
ing forest fires. In the summer of 1923 Charlie 
discovered a fire in the Cochetopa national for- 
est which had been started by sparks from 4 
passing train. His prompt work in notifying the 
Forest Service officers and his personal aid 
on the line brought forth a strong commenda 
tion from the late Henry C. Wallace, secretary 
of agriculture. Extracts from Secretary 
Wallace’s letter to the boy appeared in the 
AMERICAN LUMBERMAN at that time. Recently, 
Charlie was instrumental in checking another 
fire that had started in a dense stand of pie 
trees. His work has again been commended 
by department officials. 
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The Joy of Service 


Remember, my boy, that the most of the joy 
Is the fishing, not merely the fish; 
For, whatever the quest, after all what is best 
Is the doing the thing that you wish. 
It’s the blue of the skies, not the gilt of the 
prize, 
That will hearten a man in the race; 
And the green of the fields means as much as 
their yields 
To the farmer in love with the place. 


| don’t know your biz, but whatever it is, 
If the profit is all you can see, 
And if all that can thrill is the ring of the till— 
Well, I’m sorry as sorry can be. 
For the glitter alone of the gold that you own 
Will grow dull with the passing of years, 
And a certain percent never fetches content 
In the time of your trouble and tears. 


But, oh, if you’re glad that the chance you 
have had, 
The chance that life offers us all, 
Some service to sell, and to do it so well 
That you proudly the service recall, 
When you’re sawing a board you are serving the 
Lord, 
If you’re making it honest and strong— 
And I’d rather do good with some little old 
wood 
Than with millions of money do wrong. 


Oh, I love ev’ry sound, from the shake of the 
ground 
When the tree tumbles out of the sky, 
Love the shouting of men, and the silence again, 
And the logs that go hurrying by. 
There’s the pouring of dams and the crunching 
of jams 
And the peace of the mill-boom at last; 
Then the saws, how they sing!—why, there 
isn’t a thing 
But is joyful and gorgeous and vast! 


Do you think just for gold I’ve grown wrinkled 
and old 
In the woods, on the drive, in the mill, 
That 1 stood on the floor of the little old store 
For the sake of the sound of the till? 
No, I love it, my lad, and the chance I have 
had, 
And to work till the end is my wish— 
Remember, my boy, that the most of the joy 
Is the fishing, not merely the fish. 


We See b’ the Papers 
The weather indications seem to be 
and Coolidge. 
The Seine is out of its lanks again, but 
Germany will never get the water out of its 
hanks. 


clear 


The way that stocks advanced after election, 
you would think there had heen some doubt 
about it. 


A lot of Spaniards want republican form 
of government, and it looks like a lot of Amer- 
cans do, too. 

A buried city has been found in Nevada, and 
there are a few other towns in this country 
that ought to be. No, not found. 

Mr. Coolidge says that they have got to keep 
government expenditures down to $1,800,000,000 
again this year. Good for you, Calvin—keep it 
ip! No, keep it down. 

The difference between Mr. Coolidge and 
any other good mem appears to be that, while 
they all believe everything they say, Mr. 
“oolidge believes a lot more that he doesn’t. 
The weather bureau reports that a tropical 
‘isturbance is moving north and east, indicat- 
ng that Firpo has landed again. And, by the 
way, Mr. Dempsey will always be able to 
‘hank his lucky stars that Firpo didn’t land 
1fain, 


Well, Washington will be in safe hands a 
little longer. We do not refer to the fact that 
Calvin Coolidge has been reélected President 
of the United States, but to the fact that 
Stanley Harris has been reappointed manager 
of the Senators. 

These particular paragraphs are being writ- 
ten at a little past midnight, in Friendship, 
N. Y., while waiting for an Erie train. If there 
is anything the matter with them, what do 
you expect, a little after midnight, in Friend- 
ship, N. Y., waiting for an Erie train? 
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Between Trains 

WEsTON, W. VA.—Ran into, figuratively and 
almost literally speaking, Secretary Eschenbren- 
ner, of the West Virginia Lumber & Builders’ 
Supply Dealers’ Association, in the lobby of 
the Waldo at Clarksburg last night, and ae- 
cepted on the spot an invitation on the spot to 
attend the annual dinner of the association at 
Clarksburg, Jan. 30. 

Speaking of Clarksburg, John W. Davis may 
not have achieved the presidency—from late re- 
turns coming from remote precincts it appears 
that he did not—but he achieved something any- 
way: A sign at the B. & O. station which reads, 
‘‘Clarksburg—Home of John W. Davis.’’ We 
don’t imagine Muskegon will ever do that for 
us, or Ligonier, Ind., for Will Cavin, but, if 
either of them did, that would be honor enough. 

It was more than two years since we had been 
in Weston and just about all the lumbermen in 
the vicinity were in the crowd at the Chamber 
of Commerce forum tonight—Burr Sprigg, of 
course, and John Farnsworth, and John R. Davis, 
Claude Rinehart, Clyde Heater, George Marsh 
and Ed Shorr. Charlie Lively, who isn’t a lum- 
berman but ought to be, presided. 





CoLtumpus, Onto.—Sufficient time having 
elapsed since our visit two years ago, some twelve 
hundred members of Humbolt Lodge sat down 
to dinner with us tonight at the Masonie Tem- 
ple. In the immediate foreground we beheld 
I). G. Dillow, who told us in conversation t) 
there was a great deal of building going on in 
Columbus, something which we confirmed with 
the naked eye—not meaning, of course, that any 
confirmation was necessary. 





ProriA, Inu.—This used to be the greatest 
whiskey distilling center in the country, unless 
Louisville, Ky., had that proud distinction, and, 
when the threat of prohibition first began to be 
made, many of the population took to the hills 
and the high ground to escape and to watch the 
destruction of the city. Well, prohibition came, 
and we have been in both Louisville and Peoria 
within the last two weeks, and yet we ean not 
observe any indications of Goldsmith’s deserted 
village hereabouts. In fact the shutting down 
of one legitimate industry affects Peoria more 
than the disappearance of all the distilleries it 
ever had. 

In other words, the prophets of gloom are al- 
ways wrong. Forty years ago they told us there 
wouldn’t be any Bay City or Saginaw or 
Muskegon after the white pine was gone, but 
you ought to see those towns now. You remem 
ber what they said autos would do to the price 
of horses, and what the interurbans would do to 
the small towns—but, if you think so, just try 
to buy a horse, or a lot on Main Street. We 
think it was old J. P. Morgan who said he was 
a bull on the United States, and it is a good 
motto for any American. 

That doesn’t mean that all the wild-eat 
schemes are going to work; but the man who 
is fairly conservative, and who is willing to wait, 
never needs to be alarmed about the basic in- 
dustries of America, the ultimate common sense 
of the people on public questions, or our ability 
to take care of new commercial or economic con- 
ditions as they arise. 


REACH THE RIGHT SUPPLY 


The reason thet buyers fail to set 
the benefit of many purchases in 
prices, quality, and delivery is 
their shopping stops before reach- 
ing the right source of suvonly, 


OAK Flooring, all grades @ sizes. 
Mouldings & Trim (Sended) 
Air or Kiln dried lumber, 
rough or dressed, 
MAPLE Flooring, 211 srades & sizes. 
GUM Air or Xiln dried lunber, 
rough or dressed, 
Mouldings & Trim (Sanded) 
TENN. Air or Kiln dried lumber, 
RED rough or dressed. 
CEDAR Cedar Lining, bundled and 
paper wrapoed free of charze, 
WHITE Tough textured, heavy stock; 
ASH 211 grades and thickness, 


POPLAR, HICKORY, BEECH, ELM, ETC, 


You can save money on warehouse 
shipments or direct from mill, A 
night wire to us will bring you 
our quotations the next morning, for 
any quantity, delivered anywhere, 


E. BARTHOLOMEW HARDwo0D Co 





4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
Yards: — Chicago, Ill., and Nashville, Tenn. 
11-15-24 
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We can Daily 
Surface Brand Capacity 
or Resaw 100,000' 


Cypress 
Gum 
Poplar 
White Ash 


and Other Southern 
Hardwood Lumber 


Steam Treated 


KorN-KURED 


Gum 


A Specialty 





a 


The KORN Go. 


Sumter, S. C. 


Band Mills: Sumter, S.C. and Augusta, Ga. 








Lumber and 


1 Douglas Fir, 
Storage Co. 


Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 
Car Matenal. 


ORDERS SOLICITED 


HUTCHIN 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th & Western Ave. 
Building. Blue Island, Ill. 

Phone, Harrison 2517 Phone, Blue Island 800 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
poard. We handle all classes of cargo and have 
special Department handling Export Lamber Shipments 
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New Plank Road Across Desert Sands 


[By R. M. Morton, State Highway Engineer, California | 


In an effort to keep the State’s southern high- 
way to the east open at all times the California 
highway commission is supervising construction 
of 2,000 feet of experimental] plank road across 
a section of the sand dunes in Imperial County. 
This test road, as announced in the Sept. 20 
issue of the AMERICAN LUMBERMAN, will be built 
of redwood timbers and blocks and will be di 
vided into sections that may be raised and low 
ered to permit the easy removal of sand drifting 
over the road. 

The problem of keeping this stretch of road 
in Imperial County open has been one that has 


mission by Highway Commissioner Louis lver- 
ding, of Arcata, a lumberman of many years’ 
experience. The commissioner’s design, with 
some modifications, is now being followed in the 
construction of the 2,000 feet of experimental 
roadway. 

Half of the test unit is 18 feet wide, while 
the other thousand feet is only 10 feet wide. 
The planks going into its consiruction are 6x8 
inches in dimension, laid on the 8-inch side, and 


are separated by 4x6x24-inch spacers so placed 


as to form a track and continuous path for 
vehicles. Large bolts hold the planks firmly 





A completed unit of the experimental redwood road showing the hook and eye bolts that hold the 


6-foot sections together. 


long perplexed the commission. The county’s 
famous sand hills, which are the cause of all the 
trouble, extend northward from the Mexican 
border for a distance of sixty miles. At the 
point where the highway crosses they are six 
and one-half miles wide. The only way to pro- 
vide an outlet over the southern route to the east 
is to bridge this barrier and, although various 
types of roads have been thrown across the 
shifting sands, none has been entirely satisfac 
tory. When the heat of the desert sun did not 
erack the surface, the sand would drift over the 
road bed to a great depth at night. 

A pretentious attempt to solve the problem 
was made in 1916 when a solid plank road was 
constructed. This road was 8 feet wide and 
consisted of planks, bolted and spiked to string- 
ers and held in place by three bands of strap 
iron. It was never satisfactory for, as will be 
noted in the accompanying picture, there were 
no openings between the planks and it was there 
fore necessary to remove the sand drifts with 
serapers. Dry rot also seized the timbers mak- 
ing constant maintenance necessary. Deteriora- 
tion has now reached a point where replacement 
seems to be the next step. 

The plan for an entire new roadway, built 
of redwood timbers, was suggested to the en- 
gineering department of the State highway com- 


The road is 18 feet wide at this point 


together but are so arranged-——and ‘here is one 
of the unique features of the design—as to al 
low leeway for possible expansion and contrac- 
tion during periods of extreme heat. Undue 











A typical view of the sandhills of Imperial 
County, California, constituting a formidable 
Larricr to the Golden State’s southern high- 
way to the cast. The present plank road has 
been obliterated by shifting sands 


strain on the structure is by this means avoided. 

The 18-foot road is constructed in 6-foot sec- 
tions and the 10-foot road in 8-foot sections to 
facilitate maintenance when replacement of worn 
plank is necessary. These sections are fastened 
together by means of hooks and eyes and may be 
removed and replaced without disturbing any 
other part of the road. When a desert storm 
covers the planks with sand a truck with a crane 
equipment will be sent out. Hooks hanging 
from the crane will be fitted into the eyebolts 
and a section of the highway lifted into the air, 
shaken clear of the sand and again deposited on 
the ground. The entire length of the highway 
can thus be gone over in a few hours’ time and 
the highway conveniently opened for traffic. 

T. R. Goodwin is resident engineer on the 
plank road work, which is in charge of Division 
Engineer E. C. Sullivan at San Bernardino. 
The redwood timber going into the road was 
logged, cut to dimension, and otherwise prepared 
for use by the Redwood Manufacturer’s Co, at 
its Pittsburg plant. 


OVALE GIL ip Bite VE 
tit 


, * 





View of the present plank road across the sand dunes of Imperial County, California, which is 
deteriorating rapidly and must soon be replaced. Maintenance man has been clearing the road 
bed of the sand that drifted over it during a windstorm 


——— 





Fake Convention Agent Sentenced 

PORTLAND, OrE., Nov. 8.—With the convic 
tion and sentence in Spokane, Wash., today, of 
J. Harry Brand, details of a ‘‘fake’’ econven- 
tion and swindling plot in Portland were 
brought to light. Brand was sentenced to one 
to fifteen years at Walla Walla on the charge 
of forgery. After finishing his sentence he 
may face an indictment here, charging use of 
the mails to defraud. 

Government agents allege that Brand ex 
torted several thousand dollars from Portland 
lumbermen and industrial plants under the pre 
tense that he was organizing and promoting a 
‘‘national convention’’ which was scheduled for 


June 5-9 of this year. An indictment was re 
turned last June when Brand’s activities 
aroused the suspicions of the Better Business 
Bureau. But when the United States marshal 
went to serve the warrant, Brand had slipped 
away. 

According to the Government agent, Brand 
had appropriated the name of the National 
Association of Purchasing Agents & Store- 
keepers, which led his victims to believe that 
he was representing the national association 
which held its convention here at that time. 
Equipped with his own credentials he solicited 
convention funds. It is also reported that after 


leaving Portland, Brand worked similar schemes 
in Grays Harbor, Wash., and Vancouver, B. C. 


Fills Unusual Canadian Order 


PORTLAND, ORE., Nov. 8.—The Ostrander 
Railway & Timber Co., which has offices 
Portland and operates in the timber back of 
Castle Rock, Wash., is filling an unusual order. 
It was placed for the Canadian Government 
for timbers to be used in construction of the 
Welland Canal. The sticks are 51 feet ™ 
length and range in size from 28 by 41 to 33 by 
47 inches. The order calls for from 800,090 to 
900,000 feet. Eleven carloads have been shipped 
and twenty more are to go forward shortly. 
The Ostrander company specializes in large and 
long timbers. H. W. Ross, representing the 
Canadian Government, was here and placed the 
order. 
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In the Realm of Hoo-Hoo 


Hoo-Hoo Soccer Football Club 


St. Louts, Mo., Nov. 10.—The Indiana Floor- 
ing Co. soccer football club of New York City, 
the only 100 percent Hoo-Hoo organization of 
its kind, will play the Bricklayers of Chicago 
in the latter city on Thanksgiving Day, Nov. 
27, and on Saturday and Sunday, Nov. 29 and 
30 will take on two picked teams of the St. 
Louis soccer league, according to word received 
at Hoo-Hoo headquarters here today from T. M. 
Ralston, sales manager of the Indiana company. 

Hoo-Hoo are invited to attend the games in 
Chicago and St. Louis as guests of the com- 
pany. It will be necessary only for Hoo-Hoo 
to show their membership card at the gate. 
The Indiana Flooring Co. team ranks second 
in the American Soccer League, and it has de- 
feated such famous competitors as Bethlehem 
Steel, Fleischer Yarns, and J. & P. Coats. 


Congratulate Hoo-Hoo on Election 


SPOKANE, WASH., Nov. 8.—Vicegerent Snark 
R. L. Bayne announced at yesterday’s luncheon 
of the Hoo-Hoo Club that Friday, Feb. 13, will 
be the date of the next concatenation. ‘‘I have 
been criticised for not announcing the concats 
far enough in advance so now I am going to 
give you plenty of time to bring on your kit 
tens,’’ he announced jocularly. 


The following telegram was sent to R. H. 
Hartley, governor-elect and a Hoo-Hoo in good 
standing, by the secretary the day after he was 
elected : : 

Spokane Hoo-Hoo Club sends its heartfelt con- 
gratulations on your most gratifying victory. It 
is a triumph of common sense Americanism which 
reflects credit on the good judgment of the citizens 
of Washington. The club wishes you a most suc- 
cessful administration and pledges you its support 
in the interest of good government. 


Take Part in ‘Safety Week” Plans 


MINNEAPOLIS, MINN., Nov. 11.—Members of 
the Twin Cities Hoo-Hoo Club this week are 
taking part in Minneapolis’ ‘‘Safety Week,’’ 
outlined by a committee appointed by Major 
George EK. Leach, to urge citywide care in driv- 
ing and to prevent jaywalking, which is de- 
clared to be responsible for most of the Minne- 
apolis accidents. 

Members of the committee enlisted and ob- 
tained the codperation of Hoo-Hoo at their 
meeting Thursday. A collection was taken. 
“S. O. S.’’ buttons, signifying ‘‘Safety or 
Sorrow’’ were distributed among the members 
who agreed to lend active cooperation. Presi 
dent Harry Partridge presided at the meeting, 
which took the form of a luncheon. Ninety- 
one members and five guests participated. 
Vicegerent Snark ‘‘Bill’’ Sears and Supreme 
Junior Hoo-Hoo T. T. Jones spoke. They said 
the membership should be increased and that 
better attendance was desirable at the weekly 
meetings. 


Busy Week for St. Louis Hoo-Hoo 

Sr. Louis, Mo., Nov. 12.—The regular week 
ly luncheon meeting of the Hoo-Hoo Club of 
St. Louis at the City Club today was featured 
with a lecture on cultivating the memory by 
Felix Renick, of the National Institute of New 
York, assisted by J. J. Hanlon, who gave a 
memory demonstration. Mr. Hanlon met the 
sixty-five members of the club present at the 
dinner, and then called them all by name later. 

This promises to be a busy week for St. 
Louis Hoo-Hoo. The Supreme Nine and House 
of Ancients, who will convene here Friday, 
will be the guests of the club at an informal 
dinner at the City Club that evening. This 
will be followed by a concatenation at 7:59 in 
the big auditorium of the club. 

The Hoo-Hoo club will also give a luncheon 
to the visiting officers on Saturday at 1:15 at 
the City Club. 


To Represent Hoo-Hoo at Conference 


St. Louis, Mo., Nov. 10.—James H. Allen, 
Snark of the Universe of Hoo-Hoo, will repre- 
sent the order at the National Conference on 
Utilization of Forest Products, to be held Nov. 
19 and 20 in Washington. Mr. Allen is also 
president of the Sterling Hardwood Flooring 
Co. and of the Continental Lumber & Tie Co., 
and has been an earnest worker in the cause 
of timber conservation for several years. 

Secretary-treasurer Henry R. Isherwood, of 
Hoo-Hoo, suggests that it would be well for 
Hoo-Hoo clubs everywhere to send representa- 
tives to the conference. 


The Status of Southern Pine Production 
(Continued from Front Page) 


although most of it is too thin in stand to 
justify the expense of laying rail to it. 

In 1919 it was expected that the cut of 
yellow pine in all the southern States would 
have declined from 15,882,000,000 feet then 
reported to 13,913,000,000 feet by 1925. Jt 
has not done so, as the cut in 1924 will be 
somewhere in the neighborhood of 16,000,000,000 
feet, or 2,000,000,000 feet more than the fore 
cast. About one and one-half billion feet of 
this increase is due to the increased produc 
tion by small mills. The review is not yet com- 
plete and figures now used for several of the 
States are estimates. 

A rough and approximate review of the figures 
already assembled indicates that the decline in 
production by mills of the larger class in the 
last five years has been 1,099,000,000 feet, and 
that the increase in production by mills of the 
smaller class has, in that period, amounted to 
1,393,000,000 feet. All mills producing six 
million feet or over of lumber a year are classed 
as large mills and all mills producing less than 
six million feet are classed as small mills. 


To Make Tests of Red Cedar Shingles 


Toronto, ONT., Nov. 10.—Word has been re- 
ceived from the committee on combustibility of 
roofing materials, appointed by the Dominion 
Fire Prevention Association, that it is now 
prepared to carry out a series of tests of roofing 
materials at the Forest Products Laboratory, 
McGill University, Montreal, as soon as samples 
are submitted. Col. John R. Cosgrove, the Brit- 
ish Columbia lumber commissioner at Toronto, 
has already forwarded samples of red cedar 
shingles and has taken the matter up with the 
manufacturers of red cedar shingles in British 
Columbia. The present plan is that the tesis 
shall be made in the order in which sample ma- 
terials are received. Wood shingle manufac- 
turers, however, would prefer to see a series of 
comparative tests all made at one time, knowing 
that such tests would show up their products to 
great advantage as compared with most of the 
other roofing materials to be tested. An effort 
will be made to have the test conducted in this 
manner. 


The Ontario Government has announced the 
appointment of a judicial commission to conduct 
the decennial revision of the Provincial stat- 
utes. This is the commission before which the 
manufacturers and distributers of wood shin- 
gles may have an opportunity to submit their 
complaint against.a change made at the last 
session of the Ontario legislature, in connection 
with the power given to municipalities to restrict 
the use of combustible materials within certain 
fire limits. The amended clause, as carried+by 
the Ontario legislature, defines incombustible 
materials as including ‘‘ prepared roofing when 
laid in the manner approved of by the inspector 
of building ete.’?’?’ The wood shingle interests 
take strong objection to this unfair inclusion 
of prepared roofing among incombustible mate- 
rials and will make an effort to have it elim 
inated. 








75,500,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIll the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting within the 
Punch Bowl Logging Unit, embracing 
about 2,600 acres in Townships 4 and 
5 N., R. 18 E., M. D. M., Stanislaus 
National Forest, California, estimated 
to be 75,500,000 feet B. M., more or less, 
of sugar pine, yellow pine, white fir, 
red fir and incense cedar, approxi- 
mately 48 per cent sugar and yellow 
pine. 


STUMPAGE PRICES.—Lowest rates 
considered, $4.50 per M for sugar pine, 
$3.25 per M for yellow pine and $.50 
per M for white fir, red fir and in- 
cense cedar. 

DEPOSIT.—$5,000 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- 
ing to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids 
will be received by the District For- 
ester, San Francisco, California, up to 
and including January 15, 1925. 


The right to reject any and all bids is 
reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, San 
Francisco, California, or the Forest Su- 
pervisor, Sonora, California. 











TWO Very Desirable 


Locations 
for medium sized 


Saw Mills 


are available in the West Coast, 
situated where Trans-Conti- 
nental terminal Railroad rates 
apply, and fir, hemlock and 
cedar stumpage can be secured 
at desirable prices. Communi- 
cation with responsible people 
is solicited. 


Address Traffic Department; 
Room 776, Union Station, Chicago, 111. 











THE WQ@DS 

The Woods 
Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 


osophy. Abeautiful book. 
$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 


DOUGI AS MAI LOCH 
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C, 


Winter Profits in 


PAT. OFF 


Garage Doors 





A survey of the private gar- 
ages in your community will 
show that a surprisingly large 
number of them have poor 
doors—doors that are broken, 
warped or fit badly. 


These doors will mean cold 
hard to. start — engines this 
winter. Properly approached, 
a good many of the owners of 
these garages will be excellent 


prospects for R&G garage 
doors. Youcan get these sales 


in your town. 


Write today for R & G sales facts. 


LUMBER CO. 


CHAGRIN FALLS, OHIO 


Rowe €& Giles 
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511 Locust St. 
| St. Louis, Mo. 





Fix : Vou Ceadit ‘fae 
in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one—- 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


OF NEW YORK 


104511. Mer. Bank Bld. 80 Maiden Lane 
Chicago, Ti. New York, N. Y. 


The American Credit-Indemnity Co. 




















For 48 Years 


—the leading credit authority 
and directory of the lumber 
and woodworking trade. 


Clancy’s Red Book Service 


Write today for rates and 
Pamphlet No. 49-S 


We specialize in collections and adjust- 
ments of accounts against Jumbermen 
and manufacturers in lumber consum- 
ing lines. 


LumBeRMEN’s Crepit AssOcIATION 


Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters, 157 East 44th St., New York City 

















The two principal causes of accidents in felling 
timber are, in the language of the statistician, 
“struck by butt while felling’? and “struck by tree 
while in vicinity of fellers.”’ Accidents of this 
first type are generally due to kick-backs of the 
butt. Until recently the only means to prevent 
such accidents was to employ experienced fellers ; 
even with seasoned crews, such accidents were 
common, 

Safer Practice of Felling Trees 


About five years ago the Southern Pine Associa- 
tion developed a safer practice of felling, known 
as the “V Notch’’ method, in which the usual hori- 
zontal ax-cut is replaced by two inclined cuts meet- 
ing in a “V’’ at the bottom. The saw-cut is 
started at a point well above the bottom of this 
“Vv.” When the cut is almost through the trunk, 
the wood splits as the tree starts to fall leaving 
a projecting ‘‘toe”’ in the V notch. The point of 
the toe securely held in this notch prevent a kick 
of the butt. 

The Edward Hines Lumber Co., which has a 
number of mills in the southern pine district, has 
used it for a number of years and reports that it 
has not had a serious accident from kick-backs 
since its introduction. The company further re- 
ports an increase in the merchantable lumber per 
tree, due to the fact that the fellers naturally 
make the V-cuts lower on the trunk than the old 
horizontal notch. With the old method it was 
easier to make the cut waist-high than lower on 
the tree, whereas the angle of the V is such that 
it is natural to make the cut at about the level 
of the knee or lower. 

Accidents of the second type—struck by falling 
trees—may be eliminated by prohibiting any one 
but fellers in the felling area, and maintaining a 
reasonable distance between felling crews. Buck- 
ers should never be allowed to work in the vicinity 
of fellers. If the work is well planned and super- 
vised, there is no reason why the buckers should be 
within a hundred yards of the felling crews. Oc- 
casionally fellers are struck by dead limbs or 
loose bark. Where a tree is obviously dangerous 
from such causes a few minutes consumed in trim- 
ming off such material before the felling cut is 
started, would be well spent. 


Chief Hazards to Buckers 


The chief hazards to buckers seem to be those 
due to the movement of the log, either through 
rolling or the dropping or “kicking up” on ends of 
logs as the cut is completed. When the bucking 
is being done on slopes it is advisable to have the 
men work from the up hill side. Unsupported ends 
of logs should be blocked up before the cut is made. 

In logging on steep slopes, when the logs are 
taken out by rolling them down to a log road, such 
ballhooting operations should not be started until 
the road below is clear, and a man should be sta- 
tioned on such a road to prevent crews or teams 
entering such dangerous areas until the ballhooting 
has been completed. 

It is better to roll out all the logs cut at least 
onee a day, preferably oftener, as a trimmed saw 
log may start and roll down the slope while the 
log road is in use. This is particularly liable to 
happen in the spring when the snow is melting. 
Logs held by snow, ice, or frozen ground often 
start as the thaw progresses. 

Ground yarding is a frequent source of serious 
accidents; hang-ups of logs on stumps or rocks 
may cause the failure of a cable or the lashings 
on # cable-block. Daily inspection of cables, blocks 
and block fastenings is essential if accidents are 
to be avoided. 

Where continuous running lines are used, no one 
should be allowed to work in the bight of the line, 
as a failure of the fastenings of a block will almost 
inevitably result in a serious accident. All tongs, 
plugs and cones should be periodically examined 
and kept in proper working condition. In many 
camps the hookers-on are provided with a file so 
that tong points can be kept sharp. 

Cables should be lubricated occasionally and 
stored under cover when not in use. Allowing a 
skid line to remain in the open when not actually 
in service, is not only productive of unsafe con- 
ditions but it is uneconomical as well, as the cable 
life will be materially shortened. 


Preventing Accidents in Loading Operations 

Many accidents occur in loading operations, 
often through the carelessness of the crews; riding 
on logs, standing beneath suspended loads, and 

*Address prepared for Appalachian Logging 
Congress annual at Asheville, N. C., Oct. 23-25, 
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Logging Hazards” 


[By J. A. Dickinson, Washington, D. C.] 








standing in front of landing decks which are being 
loaded, all furnish their quota of accidents. 

Tongs frequently tear out of the ends of logs, 
due cither to dull points or to their use. on very 
heavy timber. It is far better to lift all logs over 
250 board feet with chokers or slings than to at 
tempt to use tongs. 

The brakes on steam loaders should be of ample 
size and kept in proper working condition. 

Donkey boilers, whether used for yarding or load 
ing, should be given the same attention and care 
that a boiler in a sawmill would receive. Often 
the donkey boilers are run for months without be- 
ing cleaned or overhauled. Such boilers are gen- 
erally exposed to the weather and will tend to 
deteriorate much faster than a similar boiler lo- 
cated in a power house. If the donkey boilers are 
not inspected by the State or a casualty company, 
some competent mechanic should be assigned to 
look after such equipment and make periodic in- 
ternal and external inspections. The need of such 
inspection is indicated by the fact that a western 
State, in which considerable logging is done, re 
ports no less than three such donkey boiler ex- 
plosions within one year. 

Forest fires are responsible for a considerable 
loss of life each year, lumbermen forming an ap- 
preciable percentage of the victims. Not only 
should all coal or wood-burning donkey boilers be 
equipped with spark arresters, but the ground 
around them should be kept clear of dried grass, 
brush, slashings and other combustible material, 
The ground around bridge and trestle footings 
should be similarly treated and fire buckets should 
be provided on the bridge or trestle approach. The 
importance of proper protection of such structures 
is particularly great in hilly or mountainous coun- 
try where the bridges or trestles may be the only 
available means of escape from a burning area. 
Wood crews should be warned against dropping 
matches, cigarette butts, cigar stubs, unless they 
are thoroughly and completely extinguished. Log 
ging locomotive stacks should be provided with 
spark screens except where oil is used for fuel. 


Care in Use and Storage of Explosives 


Five or 6 percent of all the accidents in the 
lumber industry are due to the use, or rather the 
misuse of explosives. Such material should be 
stored in a separate building, well separated from 
the camp or village, and if the camp is located in 
a country jn which there is much game, the maga- 
zines shrould be of bullet-proof construction. Sev 
eral years ago a stray bullet exploded almost a 
carload of powder in a camp in northern Michigan, 
resulting in the injury to a number of men and 
considerable property damage. Explosives should 
under no circumstances be stored in bunkhouses 
or powerhouses. This may sound like a needless 
warning but actual inspection of a large number 
of camps has disclosed that such places are favorite 
locations for storage of explosives during the win- 
ter months. 

The use of gasoline engines, particularly trac 
tors, in many cases, means that large amounts of 
gasoline must be stored in camp and transported 
over the woods roads. There have been at least 
two very disastrous gasoline fires recently, one oD 
the boat of a lumber company in Maine, and an 
other one in a camp in New York State. When 
it is necessary to transport gasoline, it should 
never be carried on the same boat or train as 
passengers, and should be stored in camp in under- 
ground tanks, or, if above-ground tanks are used, 
they should be located a considerable distance 
from any other building and should be provided 
with one ditch or dike capable of holding the entire 
amount of liquid in the tank. 


Overcoming Hazards on Logging Railroads 


Logging railroads offer a number of serious 
hazards. The operation of standard broad gage 


lines has always ranked among the so called haz 
ardous occupations. In the case of logging roads 
the physical conditions surrounding equipment gen- 
erally do not reach the same standards that would 
be maintained on the broad-gage, permanent road. 


The reason for this is, of course, obvious. Most 
logging roads are built to bring out a certain 


amount of timber and when that timber has been 
cut, the road is generally abandoned. Quite natur- 
ally, in view of the temporary nature of such roads, 
they are built without the same care that would 
be given to a more permanent system. Conse- 
quently, derailments are far more common and 
as the grades are often rather steep, runaways 
oceur with considerable frequency. Most logging 


cars are but skeleton frames and are provided with 
brakes only. 


This means that the brakeman in 
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order to set the brakes for a long grade, must climb 
over the log cars, setting the brake on each car in 
turn. ‘This is, of course, a rather hazardous un- 
dertaking especially if the roadbed is not reason 
ably smooth. Often the clearances on logging rail- 
roads are insufficient to provide reasonable safety. 
I have seen narrow-gage roads where there would 
be only a few inches to spare between the load of 
logs and the sides of a rock cut. Such conditions 
make braking extremely dangerous and quite fre- 
quently brakemen are killed by being jammed be- 
tween the sides of the cars on such cuts. The 
‘ost of providing proper clearances through such 
cuts in most cases would be small. 

Logging locomotives, as a rule, are required to 
handle loads practically up to their maximum ¢a- 
capacity over poorly laid out and built rights of 
way, run up steep grades and around very sharp 
curves. It is quite natural that a considerable 
amount of maintenance will be necessary on such 
equipment, and unless such repairs are made 
promptly, the probability of serious accidents is 
increased considerably. Locomotive boilers should 
be, of course, examined periodically by a competent 
inspector and be thoroughly washed out every two 
or three weeks. 


Plenty of Work for Safety Man 


While most of the logging operations conducted 
by your organization probably would not warrant 
a full-time safety man, still the appointment of 
an experienced woodsman or technical man to look 
after equipment in the woods should result in a 
marked decrease in accidents. The examination 
of boilers, logging engines, locomotives and cables 
should be delegated to a high-grade competent man. 
Perhaps an analogy on the sawmill work would 
be interesting. As a general thing, the most highly 


of the slope and blocking the end of heavy logs 
while bucking, and similar points to train crews 
to work the safe way. <A thoroughly experienced 
woods boss can do much toward training “green” 
men to work safely. The operating company should 
see that the equipment of the logger is safe and 
that it is so maintained. Wedges and stakes should 
be provided where the nature of the country indi 
cates their use. Men should be able to buy calked 
shoes and suitable clothing in the camp. 

The American Logging and Sawmill Safety Code, 
Which covers most of the hazards mentioned in 
this paper, has been prepared by a representative 
sectional committee consisting of loggers, sawmill 
operators, manufacturers of sawmill machinery and 
logging railroad equipment, insurance carriers, 
State officials and branches of the Federal Govern- 
ment. This code has been prepared for use as a 
guide for State authorities and for voluntary adop- 
tion by logging and sawmill operators. Copies may 
be obtained from the United States Bureau of 
Standards or the Superintendent of Documents, 
Government Printing Office, Washington, D. C. 


‘e e 

Buys Large Tract of Virgin Timber 

MEMPHIS, TENN., Nov. 12.—The E. L. Bruce 
Co., of this city, Little Rock, Ark., and Nash- 
ville, Tenn., announces the closing of all de- 
tails of the purchase of a tract of 23,000 acres 
of timber lands from the Butterfield estate of 
Grand Rapids, Mich. This property, which rep- 
resents the largest single tract of virgin tim- 
ber in Mississippi, is located in Yalobusha, 
Lafayette, Pontotoc and Calhoun counties. It 
is therefore only a little more than one hundred 





This splendid dairy barn, just completed, was 
for the Northwood Deaconess Hospital & Home Association. 
twenty-four stalls, one bull pen, one cow 


house and feed room. The two silos have 
lighted, and has pressure water system. 

sewer. 
modern type 





built by the Loe Lumber Co., Northwood, N. D., 


It measures 36 «% 106 feet, has 


pen, two young stock pens, two calf pens, milk 
a capacity of 250 tons. 
The drinking troughs and gutters are drained to 
The stalls and other interior fixtures, as well as ventilating system, are of the most 


The building is electric 





paid man in the sawmill is the filer, the man who 
looks after and maintains in good condition the 
saws in the mill. Almost invariably such a man is 
paid a higher rate than the head sawyer. This has 
been found to be good practice and money spent in 
wages for a good saw filer is certainly a very sound 
investment. The same remarks would hold, too, 
of a good mechanical man handling the woods 
equipment, particularly where the logs are handled 
largely by machinery. In some camps, at least, 
there is no one designated to look after the me- 
chanical equipment other than the man who 
actually runs the machine. In many cases he 
either does not care or is not competent to make 
a thorough examination of the equipment he is 
using. 

A good mechanical man who would devote prac- 
tically his entire time to the maintenance of equip- 
ment would be a first class investment on almost 
any logging operation. If woods’ accidents are to 
be cut down (and at the present time working in 
the woods is given as the second most hazardous 
occupation in the lists of the United States bureau 
of labor statistics) it will be necessary to do a cer- 
tain amount of educational work. While the type 
of man engaged in the woods is that kind who 
would not lend himself readily to any campaign 
of education, still it would be possible by em- 
Phasizing certain points, such as the care of axes, 
wedges ete., the bucking of logs from the upper side 


miles from Memphis. Most of the timber is 
virgin forked-leat white oak. The remainder 
consists of other hardwoods and of shortleaf 
pine of the Rosemary species. No statement 
was given out regarding the cost thereof or re 
garding the total feetage thereon. 

The company says that it will proceed with 
the development of the timber on this property 
in the near future, although it has not definitely 
decided just what shape these plans will take. 
It will be necessary, however, to build about 
twenty-five miles of standard-gage railroad. 

This represents the second large tract ac 
quired by this firm this year. The other is lo- 
cated in the vicinity of Prescott, Ark., where 
the company is now operating a double band 
mill for the development of the timber on the 
12,000 acres therein. 

This firm operates hardwood flooring plants 
at Memphis, Little Rock and Nashville and 
band mills at Little Rock and Prescott, Ark. 
It is producing hardwood lumber at the rate 
of 50,000,000 feet per annum. 

SPAR ABBBEREBEBEBEAAAS 

GIVE the mosquito credit—whenever he sees 

an opening he digs in. 
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joint. 
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No nails. 


No center braces. 





No glue. 


But still as rigid as 
a solid piece. 


No nail holes to 
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to the painter on 
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Quality Increases 
Flooring Sales 


The dealer who sells fy; 
quality flooring is the one *) 
whose trade increases year 
by year. Business just nat- 
urally swings to the dealer 
that offers the best values. 





And we want to say that 
you'll go a long way to 
find flooring that will beat 
Meadow River Oak Floor- 
ing. It comes from one 
of the finest oak districts 
in the country and _ its 
manufacture is in every 
way equal to its natural 
quality. 


Try this “blue 
ribbon’”’ flooring. 


The Meadow River 
Lumber Co. 


RAINELLE, - W.VA. 
i — J 


Meadow River 


-—-OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 


























ROBERT W. HUNT GO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office —2200 Insurance Exchange, CHICAGO 
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Timber Estimates 


Drolet & Steenson 


General Forest Engineering Service 
for 
Timber Owners, Lumbermen & Bankers 


108 So. LaSalle St., CHICAGO 


Logging Maps 








Telephone State 7631 
Southern Office, Tuscaloosa, Alabama 

















GILBERT NELSON & CO. 


Public Accountants 
600-60! LumMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE Co. 
Columbiana, Ohio. 
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LUMBER TRANSPORTATION 








Suspends Operation of Schedules 

WASHINGTON, D. C., Nov. 10.—By an order 
entered in I. & 8S. docket No. 2265 the Interstate 
Commerce Commission has suspended from Nov. 
10 until March 10, next, the operation of cer- 
tain schedules published in Supplement No. 18 
to Agent R. H. Countiss’ tariff I. C. C. No. 1125. 
The suspended schedules propose, in connection 
with rates on lumber and other forest products 
in carloads from north Pacific coast stations to 
various Western Trunk Line destinations, to 
limit the application ot the intermediate rule 
so that the rate to the more distant station 
would only be applicable at intermediate points 
when the intermediate point is located between 
two points on the same line of railway to which 
rates are provided in the tariff. The change 
would result in increased rates in some instances. 
For example, the rate from Klickitat, Wash., to 
Salt Lake City, Utah, would be increased from 
44% cents per 100 pounds to 57% cents. 

The commission has further suspended from 
Nov. 12 until Dec. 12, the effective date of 
schedules involved in I. & S. docket No, 2183— 
Combination Rule on Lumber from Chicago, 
Ohio and Mississippi river crossings to Central 
Kreight Association territory. These schedules 
were originally suspended in an order dated 
July 14. 


Attack Shingle and Lumber Rates 

WASHINGTON, D. C., Nov. 11.—A joint com- 
plaint has been filed with the Interstate Com- 
merce Commission by the Edwards & Bradford 
Lumber Co., Sioux City, Iowa, and the Johnson 
Lumber Co., Hay Springs, Neb., against the 
Chicago & North Western Railway Co., and 
others, attacking rates on shingles and lumber 
from points in the ‘‘Coast’’? and ‘‘Spokane’’ 
groups in Washington to Hay Springs, Neb., 
between Sept. 18, 1922, and Aug. 9, 1924. Com- 
plainants made numerous shipments between 
these dates. The charges collected are alleged 
to have been unjust and unreasonable in viola- 
tion of Section 1 of the Interstate Commerce 
Act. Reparation is sought, together with such 
other relief as the commission may deem war- 
ranted. 


Revenue Freight Loading Still High 


WASHINGTON, D. C., Nov. 11.—Loading of 
revenue freight on the railroads. of the United 
States continues to be the greatest for this sea- 
son of the year on record, the total for the 
week ended Nov. 1 being 1,073,430 cars. This 
was an increase, according to a statement issued 
today by the car service division of the Amer- 
ican Railway Association, of 37,581 cars over 
the corresponding week in 1923, and an in- 
crease of 93,579 over the corresponding week 
in 1922. It also was an inerease of 235,854 
cars over the same week in 1921, and an increase 
of 157,815 carg over 1920, 

The total for the week of Nov. 1 was a de- 
crease, due to the usual seasonal decline in 
freight traffic, of 38,915 cars under the pre- 
ceeding week when loading totaled 1,112,345 
cars, the greatest number ever loaded during 
any one week on record. With the exception of 
merchandise and Jess than carload lot freight, 
decreases were reported compared with the pre 
ceding week in the loading of all classes of 
commodities. 

Loading of merchandise and less than carload 
freight totaled 257,937 cars, 310 cars above 
the week before, and 5,619 cars above the same 
week last year. Compared with the same week 
in 1922, it was an increase of 25,888 cars. 

Miscellaneous freight loading totaled 416,- 
269 cars, 6,621 cars below the week before, but 
33,534 cars above the corresponding week in 
1923, and 68,737 cars above the corresponding 
week in 1922. 

Grain and grain products loading amounted 
to 62,350 cars. While this was a decrease of 
10,124 cars compared with the preceding week, 
it was an inerease of 14,535 cars above the 


same week Jast year and an increase of 10,747 
cars above two years ago. In the western dis 
tricts alone grain and grain products loading 
totaled 40,545 cars, an increase over the corre- 
sponding week last year of 9,162 cars. 

Livestock loading for the week totaled 39,472 
cars, a decrease of 2,884 cars under the week 
before. Compared with the corresponding week 
last year it was a decrease of 3,897 cars, but 
an increase of 81 cars over the corresponding 
week in 1922. 

Coal loading totaled 181,718 cars, a decrease 
of 12,018 cars under the previous week, but 
2,180 cars above the corresponding week in 1923. 
It was, however, a decrease of 9,365 cars below 
the corresponding week in 1922. 

Korest products loading totaled 70,125 cars, 
3,132 cars below the week before and 5,404 cars 
below last year. Compared with the correspond- 
ing week two years ago, it was an increase of 
10,503 cars. 

Ore loading amounted to 35,717 cars, 4,309 
cars below the week before. This also was 7,48] 
cars under last year and 11,435 cars below two 
years ago. 

Coke loading totaled 9,842 cars, 137 cars be- 
low the preceding week and 1,505 cars below 
the corresponding period in 1923. Compared 
with the same period in 1922, it was a decrease 
of 1,577 cars. 

Compared by districts, decreases under the 
weck before in the total loading of all com 
modities were reported in all except the south- 
ern and southwestern districts, while all reported 
increases over the corresponding week last year 
except the northwestern and central western 
districts. All districts showed increases over 
the corresponding week in 1922 except the 
Allegheny. 

teen aaeaanaaean: 
Refusal to Certify Reparation 

WASHINGTON, D. C., Nov. 10.—Complainants 
in Docket No. 8897—Butters Lumber Co. vs. 
Atlantic Coast Line Railroad Co. et al—have 
filed with the Interstate Commerce Commission 
a petition,for rehearing on the question of 
reparation. In its original decision in this 
case the commission awarded reparation based 
upon a finding that the local and proportional 
rates south of Norfolk or Pinner’s Point, ex 
ceeded the aggregate of intermediate rates. 

Complainants were instructed to prepare a 
statement of the exact amount involved under 
Rule V. Such a statement was prepared, but 
the Seaboard Air Line refused to certify it 
because complainants were unable to produce 
all of the expense bills. They hold that the ex- 
pense bills themselves are without evidential 
value. Other complainants in the case are the 
North Carolina Lumber Co. and the Whiteville 
Lumber Co. 

A similar petition has been filed in Docket 
No. 9802—-Waccamaw Lumber Co. vs. Atlantic 
Coast Line Railroad Co. et al.—involving the 
same question. 








Reduced Rate on Virginia Shook 


WASHINGTON, D. C., Nov. 10.—Division 4 of 
the Interstate Commerce Commission has 
handed down an opinion in Docket No, 15711— 
Lange & Crist Box & Lumber Co. vs. Baltimore 
& Ohio Railroad Co.—finding unduly prejudicial 
rates on wirebound box material in carloads ap- 
plying via Clarksburg, W. Va., from points 
of origin on defendant’s line in West Virginia 
to interstate destinations on its line, and de- 
fendant’s failure to accord this commodity 
dressing-in-transit arrangements at  Clarks- 
burg. The undue prejudice is ordered re- 
moved. The rates are found unduly prejudicial 
to the extent that they exceed rates contem- 
poraneously applied on box shook from the 
same points via Clarksburg. Failure to grant 


dressing-in-transit at Clarksburg is held to be’ 


unduly prejudicial while such arrangements are 
accorded the same commodity in Cincinnati. 
If the Baltimore & Ohio should elect to remove 
the undue prejudice with respect to transit 
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by according such arrangements to wirebound 
box material at Clarksburg, Division 4 states 
that it should subject such arrangements to no 
greater restriction or less favorable terms and 
conditions than are in effect at Cincinnati. 


Equipment Inquiries and Orders 
In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railroads are 
reported as follows: 


INQUIRIES—Western Fruit Express, 1,200 under- 
frames; Central of Georgia, 10 underframes for 
caboose cars; The Pennsylvania, to enter market 
soon for a large number of repairs to freight cars ; 
Great Northern, 1,000 underframes; Baltimore & 
Ohio, 3,000 car ends and parts for under-car re- 
pairs to 2,000 hopper cars and expects to repair 
6,000 hopper cars in its own shops. 

OrDERS—Great Northern, 500 stock car bodies 
from Siems-Stemble Co.; Central of New Jersey, 
1 box car, 50-ton capacity and 49 box cars, 40-ton 
eapacity, from Standard Steel Car Co.; St. Louis- 
San Francisco, 400 underframes from Tennessee 
Coal, Iron & Railroad Co.; Southern Railway Sys 
tem during October placed orders as follows: 2,000 
box cars and 250 flat cars with American Car & 
Foundry Co.; 1,000 box cars with Mt. Vernon Car 
Manufacturing Co.; 250 stock cars with Tennessee 
Coal, Iron & Railroad Co.; (Mobile & Ohio), 150 
stock cars with Tennessee Coal, Iron & Railroad 
Co.; 150 hopper cars with Kilby Car & Foundry 
Co.; 200 gondola cars with General American Car 
Co.; 595 box cars with American Car & Foundry 
Co., (Georgia, Southern & Florida), 1,000 box cars 
with American Car & Foundry Co. 


Interstate Commission Decisions 


WASHINGTON, D. C., Nov. 11.—In a formal 
decision in Doeckét No. 13,887—Coastwise Lum- 
ber & Supply Co. vs. Pennsylvania Railroad Co. 
et al——Division 1 of the Interstate Commerce 
Commission finds that storage and demurrage 
charges collected or epllectible on lumber at 
points in New York harbor are not unlawful, 
unreasonable, unjustly discriminatory or unduly 
prejudicial. At the same time Division 1 finds 
that the clause in defendant’s (Pennsylvania 
Railroad) tariff providing for the delivery of 
lumber ‘‘to’’ the stringpiece at complainant’s 
dock should be amended to provide for such 
delivery ‘‘across’’ the stringpiece. The Penn- 
sylvania Railroad is allowed sixty days in which 
to modify its tariff to accord with this finding. 
The Baltimore & Ohio was ineluded as a de- 
fendant in the complaint but made satisfactory 
arrangements with complainant. 


Division 3 of the commission has disntissed 
Docket No. 14,483—Nebraska Bridge Supply 
& Lumber Co. vs. Atchison, Topeka & Santa Fe 
Railway Co. et al.—holding that the rate on 
lumber from Lonoke, Ark., to Nowata, Okla., 
over a circuitous route in October, 1920, was 
not unreasonable or otherwise unlawful. 
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To Make Economic World Survey 


Willis H. Booth, president of the Interna 
tional Chamber of Commerce and vice president 
of the Guaranty Trust Co. of New York, an- 
nounces that upon the initiative of prominent 
business men constituting the Americun com- 
mittee of the international chamber, a project 
has been launched for making an economic world 
survey for the purpose of determining what 
measures must be taken to solve the problems 
that will arise in the wake of the adoption of 
the Dawes plan and to stimulate production, 
revive industry and restore international trade. 
The survey will be made by an international 
committee composed of the ablest business rep 
resentatives of all the important commercial 
nations of the world. To this end the committee 
on economic restoration of the international 
chamber, of which Fred L. Kent, vice president 
of the Bankers Trust Co., is chairman, will be 
enlarged by the addition of members from the 
countries now represented, and from _ other 
countries which play an important part in in 
ternational trade. 


Election Result Helpful to Business 

President Coolidge feels that the result of the 
election Nov. 4 has been helpful to business. 
He does not consider this unusual, pointing out 
that there is more or less uncertainty in every 
presidential election. A caller recently reported 
to the President that an order for $50,000,000 
worth of merchandise was held up pending the 
outcome of the election. Mr. Coolidge feels 
that many other orders were held up for the 
same general reasons and are now being placed, 
making for increased business activity. 

The President is satisfied that the people 
of the country feel easier after having mani 
fested adherence to the Constitution in the re 
cent election. Consequently they are going 
about their business in a normal way, feeling 
that business should be left to them rather than 
to the Government. 

A prominent Washington builder had made 
plans to construct 1,000 small dwellings, to sell 
to the public at not to exceed $6,500 each. On 
the eve of the election he stated privately that 
all financial arrangements had been made for 
500 of these houses, but if a change was made 
in the national administration the other 500 
would not be constructed. 

_ President Coolidge has been highly amused 
In reading newspaper speculation concerning 
the possibility that now that he has been elected 
President in his own right he may change his 


method of handling affairs. He intimated that 
his conduct uptodate has been quite natural and 
he doubts that he could change it if he wished 
to do so. 

Consequently, the country need not expect 
him to get out a big stick! or assume any other 
role which to him would be an unnatural one. 


Committee on Credit Corporation 


The personnel of the ‘‘eredit corporation’’ 
committee recently appointed by Frank G. 
Wisner, president of the National Lumber 
Manufacturers’ Association, follows: 

E. H. Burgess, Chicago, chairman; H. W. Sin- 
nock, San Francisco, California Redwood Associa- 
tion; R. F. Pray, Westwood, Calif., California 
White & Sugar Pine Manufacturers’ Association ; 
L. P. James, Haddock, Ga., and J. B. Arnold, 
Groveland, Fla., Georgia Florida Saw Mill Asso- 
eaition ; K. H. Crawford, Chicago, Hardwood Manu 
facturers’ Institute; J. M. Gibbs, Norfolk, and 
G. L. Hume, Suffolk, Va., North Carolina Pine 
Association; Robert Cousin, Chicago, Northern 
Hemlock & Hardwood Manufacturers’ Association ; 
Rk. G. Chisholm, Minneapolis, Northern Pine Manu 
facturers’ Association; J. F. B. Rawcliffe, Hous 
ton, and J. H. Eddy, Birmingham, Southern Pine 
Association; F. C. Knapp, Portland, and Ernest 
Dolge, Tacoma, West Coast Lumbermen’s Associa 
tion; Leon Stoddard, 
Manufacturers’ Association. 

Plans are being perfected for the establish- 
ment within the next few months of an office 
on the Vacifie coast in charge of a man com- 
petent to sell the service and also to instruet 
credit managers, bookkeepers and accountants 
in the industry in that region concerning the 
most efficient handling of their eredits. The 
subseription list of the Credit Corporation is 
now higher than ever before, gratifying progress 
having been made in this direction during the 
last few months. 


Bulletin on Fire-Safe Buildings 

‘“Fire-Safe Industrial Buildings,’’ a bulle- 
tin for the industrial executive, will be issued 
this month by the National Lumber Manufac 
turers’ Association. It directs attention to 
modern heavy timber mill construction. It will 
be followed by another bulletin illustrating 
standard practice in the detailing of heavy 
timber mill construction. The bulletin will be 
sent to a selected number of industrial ex- 
ecutives throughout the country, as well as 
prominent architects and engineers. It empha- 
sizes the advantages of heavy timber mill con- 
struction from all angles. 
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Well Equipped 








DEPARTMENT STORE Pi aning Mill 
Long Leaf Pi 
‘Teucana | We have complete 
Red Cypress 


planing mill facilities to 


oo dress and work stock to 


Douglas Fir 


Washington almost any desired pat- 
ae tern. We have three of 
Tennessee {Ss A 
Red Cedar the latest types of S. A. 


Cal. White @ 


Woods machines. 
Sugar Pine 


Moulder and panel plan- 










Redwood : 

er are both electrically 
— driven. 
Beech, Birch 








Flooring Planing Mill Capacity 


100,000 feet daily 


Seidel 


LUMBER CO, 
St.Louis,Mo. 
















Saker, Ore., Western Pine 


A new book by 
ee The 


Lumberman 
Poet’’ 






Douglas 


Home 
CHallock 


DOUGLAS MALLOCH 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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PITTSBURGH Canada’s Timber Resources and Lumber Trade 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


























White P ine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 








CI MICAIGAN Coo 


Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Jd: ho White 

Pine for direct shipmert from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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HARDWOOD Eyertasliitg FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 














LO¥INE pein 2 Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

So. Dearborn St. 


‘ 1 
American Lumberman “ Chicago. IIL 











Valuable information and statistics pertain- 
ing to the timber resources and lumber trade 
of Canada are contained in the most recent 
commerce report of the bureau of foreign and 
domestic commerce of the United States Depart- 
ment of Commerce. Data for this report were 
obtained from ‘‘ Forests of Canada,’’ a publi- 
cation of the Department of the Interior of 
Canada, issued in 1923. 

Nearly one-fourth of Canada’s total area, it 
is revealed, consists of forest lands having an 
area of 950,000 square miles. Less than one- 
half of this land carries timber six inches and 
over in diameter, and only about one-quarter 
carried saw material or timber ten inches and 
over in diameter. It is further estimated that 
perhaps one-quarter of the timber is commer- 
cially inaccessible, although new areas are be- 
ing opened up by extension of railways and 
improvements of waterways. Taken as a 
whole, therefore, the forests on about two- 
thirds of the forest lands are too small, or can 
not be operated profitably. 


For the most part, the commercial timber 
species of Canada are the same as those of 
the northern United States. Conifers form 80 
percent of the standing timber and 95 percent 
of the timber and pulpwood produced. Doug- 
las fir and spruce have taken the lead in pro- 
duction, at one time held by white pine. Spruce 
is found in all regions of Canada and not only 
is the most abundant but is the principal wood 
sawn into lumber or used for pulp. Douglas 
fir ranks second in production in the Dominion, 
but is first in British Columbia where the large 
stands are found. Stands of white pine occur 
in the Lake-of-the-Woods and St. Lawrence 
drainage areas and also in the maritime prov- 
inces. Other species of pine, both from the 
standpoint of production and utility, are found 
in various parts of the Dominion. Hemlock 
is an important pulpwood, especially in British 
Columbia where it constitutes 50 percent of 
the total pulpwood used. Ranking next to Doug- 
las fir in British Columbia is western red cedar 
used extensively in the manufacture of shingles. 
Yellow birch, the most important hardwood, is 
found in commercial quantities in the maritime 
provinces, westward to the east side of Lake 
Superior and along the international boundary 
from Fort William to the Lake-of-the-Woods. 
Sugar maple, basswood, white elm and white 
ash constitute the remaining important species 
found in Canada. 


Stand By Species and Regions 
The total stand of timber by species for both 
saw timber, which includes merchantable size 
and other, and all other material is presented 
in Table 1, taken from ‘‘ Forests of Canada,’’ 
to which reference has previously been made. 
TABLE 1 


Estimated Total Stand of Timber in Canada by 
Species 
(“Forests of Canada,” Department of the Interior, 
Canada, 1923, page 42.) 

Pulpwood, fuel 
wood, ties, poles, 
Saw material, posts ete., 
1.000 bd. ft. 1.000 cu. ft. 
303,176,580 44,783,154 
126,201,840 19,203,440 
47,958,360 25,254,492 
215,750,880 4,065,761 
198,151,200 374,400 

178,554,216 13 
43,524,300 4,559,958 

1 


Sorrwoops— 

Spruce ne oe ts 
PeRINeIn AS oes os ; 
PMC DING «sock cae 
J Se aera 
Dougias fir ......00... 
Ce 
White MING. .6c cass 


BOE NBEO 65h 45h 35-8 10,393,740 632,735 
Larch (tamarack).. 8,785,380 710,184 
Western pine ..... 10,512,000 117.000 
Yellow cypress 10,512,000 117,000 





Total. 066s cscs. Jd, ROB De0.4eS 
HARDWOODS— 
Poplar (Aspen) 
White birch rave 
Yellow birch ........ 


38,815,560 26,315,480 
14/256/540 5 
27,344,340 3'003.550 








EINES ook ue ire lac sated 16,309,368 2,671,125 
LS. WS Pere 4,823,748 741,734 
Basswood ...... cre 2,906,568 302,100 
EERE SOR eee 2,349,432 235,298 
MEE sisis oielc a's ve awa 1,448,028 213,250 
Cottonwood .......%. yA | 
CS er era 517,716 58,330 
BNE 5s: o) sc wets bis we onapaeNe waaua eeSOk 4,750 
DOS ciautiwenls kee 110,842,164 39,144,717 
Grand total ..... 1,264,362,660 141,227,977 


The distribution of merchantable size saw 
timber by regions is also noteworthy. As wil) 
be noted in Table 2, the greater part of the 
saw material is in British Columbia. 


TABLE 2 
Estimated Stand of Saw Timber of Merchantable 
Size in Canada by Regions 
(“Forests of Canada,’ Department of the Interio: 
Canada, 1923, page 42.) 
Saw material 
1,000 board feet 
Softwood Hardwood Total 
Eastern Prov- 
inces ..... 76,101,000 32,134,500 108,235,500 


Prairie Prov- 
inces ..... 17,985,000 9,205,000 27,290,000 
788,000 346,550,000 


British Colum- 
DIA ccwane 345,762,000 
Total ....439,848,000 42,227,500 482,075,500 





When the small timber is included, however, 
over 40 percent of the forest resources of the 
Dominion is in the eastern provinces, namely: 
Ontario, Quebec, New Brunswick and Nova 
Scotia. Reforestation measures have been 
undertaken by several pulp wood companies that 
have found the cost of transporting logs long 
distances to the mill prohibitive. 

The production of lumber in Canada during 
1920 reached a total of over 4,000,000,000 feet, 
board measure, the highest cut recorded since 
1912. During the depression of 1921, however, 
production decreased by over one-third, but the 
following years showed an increase in quan- 
tity of 9.4 percent. A total of 3,138,598,000 
feet, valued at $84,554,172, was reported for 
1922. Lath production increased in quantity 
from 804,449,000 in 1921 to 1,931,420,000 in 
1922. Shingle production showed a decrease 
in quantity from 2,986,560,000 in 1921 to 
2,506,956,000 in 1922. Statistics later than 
1922 are not available. 


Large Export Trade with United States 


Delving into Canada’s export trade in lumber 
and pulpwood also reveals some interesting 
facts. In the fiscal year ended March 31, 1924, 
the total export of lumber was 2,349,853,000 
feet, of which the greater part, or 1,836,756,000 
feet, came to the United States. Timber ex- 
ports totaled’ 179,967,000 feet, of which 63,- 
940,000 feet came to the United States; and of 
the 329,182,000 feet of logs exported, 200,- 
625,000 feet came to the United States. Table 
3 shows the Canadian exports for the year ended 
March, 1924, by kinds of wood, and also shows 
ties, pulpwood, shingles, lath and veneer and 
plywood. It is interesting to note that all of 
the pulpwood and most of the ties, shingles and 
lath come to the United States. 


TABLE 3 


Canada’s Principal Exports of Lumber and 
‘ Timber 
Year ended March, 1924. 
United United Aus 
States Kingdom tralia Japan 
M feet Mfeet Mfeet M feet 
Fir lumber..... 285,364 8,500 33,273 51,099 
Pine lumber.... 431,648 49,409 ..... 


KINDS— 


Spruce lumber... 882,644 200,984 8,360 399 
Kir timber. .<.. 17,530 11,505 35,603 36,845 
Pine timber.... 201 Bee, cae eles 
Hardwood timber 180 pA arr sore 
Other timber... 46,029 .:) | rae 7,109 
Cedar logs..... Hoe Gf re 102,688 
Hardwood logs. 11,363 ce) 7 ae 
Pine lors...... 3,652 ee on Seats aes 
Spruce logs... . BOE -wSGrake  “aietariele, ace ine 
Other logs*... 131,935 %5 ; + «> BRASS 
Number Number 
PIO ioic's:4-60s 769,641 ... 65,582 
Cords 
Pulpwood. .1,444,693 (Entire shipment) , 
United : 
United States Kingdom Australia 
Number Number Number 
Shingles . .2,484,757,000 iG | rr 
TAGE sewn 3 1,592,170,000 1,059,000 9,049,000 
Value Value Value 
Veneers and ply- Pe 
SANE). a cusr or era. 6 are $195,857 $169,573 $110,176 


Also shingles, 19,575,000 to Barbados. 

Also lath, 6,194,000 to New Zealand. 

*Probably largely Douglas fir. 

In addition to the exports shown in the fore- 
going table, Canada, in the year ended March, 
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1924, exported the 


following: 


Staves and 


heading—United States, $28,856; United King- 


dom, $9,614; 

$10,430; other 
Handles—United 
Kingdom, $22,311; 
$7,647; 
South Africa, $7,647; 
Box shook—United 
Kingdom, $6,887; 
muda, $24,650; 


Barbados, $12,973; 


Bermuda, 
British 
States, 
British 
Newfoundl: ind, 
and blinds—United Kingdom, 
New 
States, 
Australia, 
Straits Settlements, $269,034; 
New 


$3,890; Barbados, 
West Indies, $6,017. 
$78,617; United 
South Africa, 
$7,400. Doors, sash 
$55,651; British 
Zealand, $143,046. 
$8,330; United 
$230,292; Ber- 


’ 


Zealand, $16,216. 


Imports from United States 
On the other hand the United States exports 


considerable lumber 


oak 
lumber 


United States to 
June 30, 1924. 


and 
Canada, chief among which are, 


forest products to 


southern pine, 


and other hardwoods, cooperage, railroad 
ties, and veneers and plywoods. 


Table 4 shows 


and lumber products exported by the 
Canada in 


the year ended 


TABLE 4 


Lumber and Lumber Products Exports from 
United States to Canada 





Year ended June 30, 1924. 
3oard feet Board feet 
Jouthern pine Hardwood fig....1,976,000 
FOMDOCE 25 6656 88,137,000 30x shook...... 6.847 674 
Southern pine logs Number 
and timber.... 773.000 Slack staves... .11,.573,733 
Oak lumber.....35,940,000 Tight staves.... 4,841.423 
Oak logs and tim- Ties—hardwood.. 435,851 
MOE wa ncceacens 1,668,000 Ties—softwood.. 202.795 
Gum lumber.... 8,551,000 Square feet 
Chestnut lumber. 6,835 000 Veneers and ply- 
Poplar lumber... 4,211,000 WOE suuuveed 19,772,104 
Cypress lumber... 3,535,000 Pounds 
Walnut lumber.. 1,789,000 Tool handles.... 1,362,947 
Ash lumber..... 1.669.000 Agricultural im- 
Hickory lumber. 1,324,000 plement handles 962,529 


Certain items which the United States im- 
ports in large quantities from Canada likewise 
enter into our exports to the Dominion. Among 
these were 12,456,000 feet of Douglas fir lumber, 
9,766,000 feet of Douglas fir logs and timber, 
and 4,665,000 feet of white pine timber. In 
addition 18,294,000 feet of hemlock, mostly 
eastern, moved into Canada in the year ended 
June 30, 1924. 


Company to Increase Capital Stock 


PINE Buurr, ArK., Nov. 10.—The Superior 
Oak Flooring Co., of Helena, will in the near 
future increase its capital stock from $250,000 
to $500,000, according to a statement by R. 
Carnahan, of this city, president of the company. 
The increase in capital stock will be made in 
order to put in additional machinery which will 
double the present capacity of the plant and 
give employment to about a hundred additional 
men. 

This company was organized two years ago 
by Pine Bluff and Helena lumbermen and eap- 
italists. A majority of the stockholders live in 
Pine Bluff. The present capacity of the plant 
is about 50,000 feet of hardwood lumber a day. 

This inerease in the capital.stock and doub- 
ling of the capacity of the plant was agreed 
upon at the last meeting of the board of di- 
rectors, contingent upon the reélection of Pres- 
ident Coolidge, according to President Carna- 


han. He stated that the company received 
telegrams placing large orders for flooring 


which he thinks was the result of the election 
Tuesday. 


Chart Shows British Columbia Timber Titles 


PROVINCIAL LANDS 


Fire Protection 


Crown Granted Taxes Tax Royalty Exportable Export Tax 
(a) Sold prior to Percent of 2%c per acre No. 1 logs $2.00 
April, 1887 assessed value Subject to change None Without permit No. 2 $1.50 

by legislation No. 3 $1.00 
(b) April 7, 1887, to 
March 12, 1906 id ee 50c per M Without permit None 
(ce) Subsequent to 
March 12, 1906, and Not exportable 
previous to March 1, " * 50e per M except by $2.00, $1.50 & $1.00 
1914 permit 
(d) Sold since March Same as Not exportable 
1, 1914 - - license except by $2.00, $1.50 & $1.00 
permit 
E. & N. Rly. lands ‘ ae None Without permit $2.00, $1.50 & $1.00 


Lands homesteaded 
or pre-empted 


Regulations same as lands sold as above according to date of sale 





Fire Protection 
Tax 


Crown Lands Ground Rent Royalty Exportable 
Timber leases Same regulations as Timber Licenses (see below) 

See Royalty Act, 1914 Only by 
Timber licenses $140 per year for each 2%c per acre Changed every 5 years special permit 


sq. mile or less of area 
in Coast region 
$100 per year for licenses 
east of Cascades and Atlin 
district 
Hand logger 


Licenses $25 


per year 


Timber sales 
(Time limit set for 
removing timber) 


Stumpage price per M feet 
by species, fixed by public 
auction sale 


Subject to 
by legislation 


change Alteration pending Export tax same as 
F. C 


$1.22 No. 1, 2 Crown grant above, 
Spr. P. less royalty 
87¢ No. 3 F. C. Spr. P. 


and all grades H. & B. 
(Coast) 
87c all species 
(southern interior) 
$1.02 all species 
(northern interior) 


se “e 











Rental same as_ timber 
license 
Forest reserves 
(Subject to timber ae * 2s is 
sales) 
DOMINION LANDS (British Columbia) 
Crown Granted Taxes Royalty Export 
Patented lands 3ased on assessed None Exportable with 
valuation no restrictions 
Fire Protection 
Crown Lands Ground Rent Tax Royalty Export 
Timber berths 10 cents per acre One-half cost dis- Logs—$1.00 M ft. except Prohibited in the 
_ Coast region plus $2.00 per year tributed on area poplar, which is 50c per M. unmanufactured 
(South of a line drawn basis each year Shingle bolts—75c per cord. state 
east and west thru (See regulations for ties, 
Yale) poles etc.) 
Interior region $10.00 per sq. mile Same as above Same as above Same as above 


plus $2.00 per year 


“Dominion Lands’’—Railway Belt—20 miles on each side of Canadian Pacific Railway within the Province. 


In order that a brief, yet comprehensive, method might be at hand to answer questions pertaining 


to British Columbia timber land, 


both Dominion and provincial, 
to the different kinds of titles in ‘which the timber is held, 


especially with reference 


taxes assessed, royalties, con- 


ditions as to exportation etc., Clark & Lyford Forest Engineers (Inc.), of Vancouw of; BCs 
have prepared the accompanying chart, in blue print form, which should be of much value 


to lumbermen. 


re 
aS SF 





Here’s the 
Severest Test of 
Hardwood Flooring 


A bowling alley must be constructed to 
withstand the hardest and roughest serv- 
ice. There are few places where hard- 
wood flooring could be subjected to more 
abuse than in a bowling alley. 


The remarkable combination of stabil- 
ity, strength and hardness found in Hard 
Maple has made it the preferred wood for 
the ten-pins and alleys. 


“Old Reliable” Maple flooring is the 
hardest floor that can be obtained and 
costs but little more than the best grades 
of softwood flooring. 
easily for dealers. 
sales by selling our 


That’s why it sells 
[Increase your flooring 





Probably 20% or better of all Maple, Beech 
and Birch flooring sold has been manufac- 
tured by us. Our flooring is truly the “Old 
Reliable” in every sense of the word and it 
will sell readily for you. 


Keep in Touch with 
Our “Special Offerings” 


Fill out and mail the coupon below so that 
you may receive our stock lists as they are 
issued from time to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 


Sales Offices: 
REED CITY MICH. 
Plant: 
Newberry, Mich. 


MAIL 
COUPON 
TODAY 


} led 
laa 
~N 


| 

| William Horner, 

| Reed City, Mich. 
Gentlemen:—Please send me 

| your latest stock list of Hardwood ~~, 
Flooring, also see that my name is put ~ 

| on your regular mailing list. Thisdoes not § 
obligate me in any way. 

Name | 


™ 


a= State ..... ‘ : | 
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PROOF ENOUGH — 


Four Homes built from 


this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 


O. and . 


Lumber Co. 
MENOMONIE, WISCONSIN 








Dry Stock for 
Prompt Shipment! 


BASSWOOD 
cars 4/4” Ist & 2nds 
cars 4/4” No. 1 Com. & Sel. 
cars 4/4” No. 2 
cars 5/4” Ist & 
cars 5/4” No. | 
ears 5/4” No. 2 Common 
cars 6/4” Ist & 
cars 6/4” No. 1 
cars 6/4” No. 1 
cars 6/4” No. 2 


NNN ONK CSN 


cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 
cars 5/4” Ist & 2nds 
oa ™ cars 5/4” No. | Com. & Sel. 
" : = cars 5/4” No. 2 Common 
Jean LaRue says: SOFT MAPLE 
**She’s dam’ good 2 cars ea set & ae a 
) idf’* 3 cars 4/4” No. om. £ 
semieeieee 4 cars 4/4” No. | Com. & Sel. 


Everything in Northern Hardwoods! 


The Adams-Thom 
waussl. Lumber Co. 





PNK 














We Can 
SHIP 


Straight Cars— Mixed Cars or L. C, L. 


of the following woods: — 


ASH - BASSWOOD 
nn BIRCH -SOFT ELM 
L£YY HARD MAPLE-OAK-SPRUCE 
[Js | WISCONSIN HEMLOCK 
‘ “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN, = T ymber Co. 








Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on pages 56 and 57 of the May 3 issue of 
the AMERICAN LUMBERMAN.—EDITOR. | 

MERIDIAN, MISS., Oct. 1, 1924. 
THe Hic Gravpge LUMBER Co., New Orleans, La. 

Gentlemen: We have not reeeived any of your 
inquiries of late, nor any word from you in line 
with your usual business activity. We are going to 
have both some pine and hardwood to move shortly, 
and if you are in the market or interested, we will 
be glad to hear from you. We are making out a 
list now and will send it in next mail. Meantime 
ket us know what you think of the market, and 
Whether you advise us to sell now or wait until 
after the first of the year, We are not so keen 
on waiting as we need our money, but we can 
hold out awhile longer if you think it good policy 

Write us fully and we will appreciate it, and 
will reciprocate by giving you preference on our 
stock Yours truly 

LAUDERDALE LUMBER Co 
NEW ORLEANS, IA., Oct. 3, 1924 
THE LAUDERDALE LUMBER Co., Meridian, Miss. 

Gentlemen: Wei are glad to have your letter 
of the first, and will, of course, be glad to handle 
your stock, The reason for our silence during the 
summer js easily explained. The custom of going 
fo Burope and “observing European conditions” 
has become so prevalent and popular that I got 
the fever, and decided while there was not much 
doing I would spend the profits on the last couple 
ears J handled and take a trip. I told the office 
foree not to exert themselves while I was gone, and 
if they cleaned up the trouble drawer and brought 
everything uptodate, it would suit me better than 
trying to put new business across when nobody 
seemed very enthusiastic about handling any lum 
ber. 

When I went away the condition was that the 
mills whose stock we would like to handle were 
holding for a better market, and those who would 
sell account pressure had stock we could not well 
handle with credit to ourselves. I do not know 
whether it has been peculiar to us, or areal 
condition in the trade, but our customers are 
becoming more picayunish every day. They not 
only want band-sawn stock, but they specify where 
they want it from. We slipped up and shipped a 
couple cars of Georgia circular sawn unequalized 
gum on an order calling for band-sawn Delta stock, 
to be equalized, soft, two-thirds or better 14 and 
16 feet long and average 10 inches wide. So I 
thought it time to go to Europe, or somewhere and 
reflect, because when those cars arrived, you know 
the kind of collect message we reeecived. 

There has been an overproduction this year ac 
count being so dry. It has been one of the driest 
years I have known, and the loggers have gone 
into swamps with teams where formerly they did 
their fishing and duck shooting. This large pro 
duction, coupled with the fact that the export 
market has not improved sufficiently to take care 
of our surplus, either in raw material or in manu 
factured articles, has kept our market glutted to the 
point where it has been hard to get either satis 
factory volume or margin. 

I thought I would revive my export eonnections, 
but that is a matter of hope rather than immediate 
results. Conditions are improving, but very gradu 
ally. And the competition is very keen, Many 
think of Europe as being barren of timber, but 
England is receiving large consignments of forest 
products from Russia and the Scandinavian penin- 
sula. They will give Canada preference every 
time for American woods. And it is only woods that 
these other countries can’t furnish that we have 
any chance on. There are large timber tracts being 
exploited in Jugo-Slavia, and they are shipping 
to the Mediterranean ports, particularly to Spain. 
My observation in a nutshell is that those people 
are trading with each other more, on aecount of 
proximity and rates of exchange, and they are 
giving us only the business they can’t get from 
each other, We are at a great disadvantave ae 
count our rates of exchange, but IT believe condi 
tions are slowly improving. Business can now be 
done in logs, several grades of gum and oak, and 
in wide stoek. They are fools about wide stock 
over there, and, of course, about band sawn stock 
They go more by appearance than they do by the 
aetual grade. They want bright, well manufac- 
tured, perfectly trimmed stock. One of the chief 
eriticisms of our American firms is that we want 
to do business with them on the conditions we do 
in this country and so many American firms do not 
reeognize the fact that they must take more care 
with their shipments and meet the requirements of 
their foreign customers, even though they seem 
unreasonable to us, if we want to establish suc- 
cessful relations with any foreign country. It is 
like our firm going to sleep and shipping that 


gum order the way we did. We did not meet the 
conditions, so we but paid for our own carelessnegg. 
You can see from this I can’t hope to export 
much of your stock, unless you have improved 
your manufacture since the last block we handled. 
In fact the older I get the more I find it pays 
to handle only good stock, and in addition to our 
name of “High Grade,” I think I should add “Per 
fectly Manufactured Lumber.” The chief good my 
trip did me in a business way was to confirm my 
determination to meet the conditions of the order 
or not book it, and if I can’t meet them after ] 
book it, write the customer and tell him so, rather 
than palm something else off on him. American 
lumber business is handled by a large percentage 
of its members in entirely too slipshod and hit-or 
miss manner. I am going to handle less stock and 
put around it those strings which deliver the pack 
age with 100 percent satisfaction to the customer 
It can be done, but in this country we want to £0 
too fast and do too much, and so many of us 
defeat in our methods the end toward which we 
are all striving. 

sut I find I am writing you a lecture on busi 
ness methods rather than answering your letter 
You may consider the above an answer to that 
part of it in which you requested me to write you 
fully. 

As to moving your stock, I think you will do 
better to hold it until after the first of the year. 
Prices won't go much lower because the mills can’t 
take less, and only distress stock will move on a re 
duction. As a policy I am not in favor of trying 
to play the market. The wisest get fooled, and 
[ have seen some market-players pass the peak 
and finally sell at the lowest price. I believe, in 
the course of five years, the man who sells for the 
best price he can get at the time he has an item 
ready to move will do about as well as the one 
who reads all the dope and calls himself a market 
seer. But the present dope is there will not be any 
radical changes one way or the other and the 
market should be better in sixty to ninety days 
than it is now. 

Meantime, if you are making sorry lumber, stop 
your mill today. Shut it down. Get lined up to 
make it right, and then not only make it right, 
but take care of it through the yard and into the 
car. Then there will be some pleasure in handling 
your stock, and it will be more pleasure to you 
when you see the returns. 

Hoping you find time to read all this, I am with 
best regards, Yours for better lumber, 

HiGH GRADE LUMBER Co 
H:G.L. D. H. G. Logan. 
MERIDIAN, Miss., Oct. 6, 1924. 
THE Hicu Grape LUMBER Co., New Orleans, La 

Dear Mr. Logan: Your letter of the third was 
received Saturday and I certainly appreciate it 
I am happy to inform you that I have already 
transformed my business, not altogether in to the 
standard you set, but in line with it. I went to a 
big band mill near here and spent a week doing 
nothing but studying its operation. This in line 
with a suggestion from you after you handled our 
last lot of stock. I determined then to improve 
our methods, as I was not satisfied with the 
average price of that stock, and I decided to go to 
the root of the matter and see whether it was you 
or us. I won’t say we now have the best stock 
there is, but it will surprise you. It is band-sawn 
and equalized, and you may put a lot of it op 
your export orders. I will tell you another thing 
that opened our eyes. I met an inspector on the 
train who was very much elated. He told me he 
was just returning from a mill not forty miles 
from Meridian where he had loaded, on the pile 
by himself, with no one to bother him as a buying 
lumber inspector, the following grades and cars 
from a block of log run gum, from which nothing 
had becn scleeted or shipped: 

6.100 ft. 4/4 FAS red gum. 
20,000 ft. 4/4 No. 1 common red gum 
22,000 ft. 4/4 FAS sap gum. 
24.000 ft. 4/4 No. 1 common sap gum. 

He laid out the No. 2 common sap to get a car 
but got less than one-half ear, so had to hold it 
until the next block is shipped. I did not believe 
him so I wrote the mill, also the buyer, and they 
both confirmed this, and I then went to see this 
operation also. The above is the truth and can 
be confirmed by all parties in connection with it 
It was a revelation to me. Our gum had avs raged 
as high as 70 pereent No. 2 common and we were 
“hollering” robbery, whereas the fault was with us 
So while you were reflecting in Europe I did not 
stop to reflect but put your suggestion into action 
here, and you will be pleased with the change 
I would have mentioned this in my first letter, but 
thought I would surprise you when you came. How 
ever, since you wrote as you did I am telling you 





NOVE} 





about 
sufficie 
us. 
Our 
above, 
thing 
you W 
I e! 
dition: 
about 
us anc 
this bl 
the ye 
ideas ¢ 
ing an 


s 


Sasl 
Paul ( 
good ¢ 
section 
yuildir 
dealers 
onstri 
jmpetu 
spring. 
mand 
weathe 
quicke! 





Sash 
Duluth 
ercase 
ing th 
in the 
posals 

With 
fairly § 
and sa: 
fairly 
time a 
levels, 
during 
unham) 
few ne 


Plan 
volume 
tically 
demanc 
pattern 
very dt 


sulfa 
have h 
and loc 
as the 
local pl 
regard 
encours 
outgroy 


The 
can no 
activity 
come o 
preciab 
tions o 
able we 
not be 
a cons 
orders 
likely t 
ast tw 
ing on 


“In a 
issue oO} 
and req 
and wi 
before | 
quick Ss 
4go, it 
orders 
manufa 
mand ¢ 
spurt iy 
turers | 
Increase 
of com| 
This h 
More pe 
product 
tributer 
four we 
Will im 
of the ] 
glass in 
produce 
other v 
two we 
three yw 
factori: 








NOVEMBER 15, 1924 


AMERICAN LUMBERMAN 


73 





about it, as I feared you would otherwise not be 
sufficiently interested to go further or come to see 
us. 

Our stock will not run as good as the lot listed 
above, but it will run so much better than any- 
thing you have previously received from us that 
you will be agreeably surprised. 

“ [ enjoyed your observations on European con- 
ditions, and will be glad to have you tell me more 
about them when I see you. Please run up to see 
us and we will be glad to negotiate with you for 
this block of stock for shipment after the first of 
the year. Your letter fits in so well with my own 
ideas and line of thought lately, that far from tak- 
ing any exception to it, I am more than pleased. 


I am pleased especially with the change in my 
point of view which enables me to appreciate 
yours, because I admit I formerly did not have it, 
and was adoptinge toward the wholesaler that 
attitude of mind you described to me, and I find 
I was entirely wrong. So I am just making this 
brief confession—going on record—and expressing 
my obligation to you. Yours for better lumber also, 


LAUDERDALE LUMBER Co. 


S.S. E. L. Stevens, Pres. 
[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 


issue.—Ep Tor. | 








SASH, DOORS AND MILLWORK 








Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are operating with a fairly 
good demand for their products from the rural 
sections and the smaller towns. There is little 
juilding in the cities, however, but real estate 
dealers predict that with election out of the way 


onstruction of small homes will receive a marked 


impetus, which should become pronounced by 
spring. Storm sash and doors are in heavy de- 
mand after an unusually open fall. Near zero 


weather 
quickened 


throughout this section in the last week 
calls for this class of products. 


Sash and door and interior finish plants at 
Duluth, Minn., are operating full time. An _ in- 
erease was reported in the volume of bookings dur- 
ng the last few days, and a feature was a gain 
in the number of bills of materials for housing pro 
posals being figured upon. 


With pleasant weather continuing, there is a 
fairly steady demand for millwork, including doors 


and sash, in Columbia (Ohio) territory. Mills are 
fairly busy and have orders booked for some 
time ahead. Prices are holding firm at former 
levels, while indications point to a good trade 
during the winter months. Outside work is still 
unhampered by weather conditions, and quite a 


few new building projects are being started. 


Plants in Kansas City, Mo., report a_ better 
volume of business coming from the country, prac- 
tically all for yard stock, and a fairly seasonable 
demand from the city for specials and standard 
patterns. Some outside plants report business 
very dull, while others report it good. 


Buffalo (N. Y.) door factories and planing mills 
have had a good run of orders in recent weeks, 
and look forward to a satisfactory trade so long 
as the weather remains open. Some of the 
local plants are adding to their facilities, as they 
regard the situation for the coming year as quite 
encouraging and their present quarters have been 
outgrown, 


The Baltimore (Md.) sash, door and blind trade 


an not be said at present to show any special 
activity. A measure of quiet appears to have 
ome over it, and urgent calls in delivery are ap- 


preciably reduced. This may be due to expecta- 
tions of contractors that the exceptionally favor- 
able weather which prevailed for a long time can 
not be expected to continue much longer and that 
4 Conservative course in the matter of placing 
orders is called for. Progress in operations is 
likely to be far slower than it has been during the 
ast two months, and the preparations for carry- 


ing on activities are on a reduced scale, 


‘In all kinds of building glass,” says the current 


issue of The Glass Worker, “the market is asking 
and requiring prompt shipment. With stocks low 
and with little apparent desire to fill up stocks 
fore the New Year, distributers are insisting on 
quick service from the producers. Up to a week 
‘0, it was possible to get prompt shipment of 
orders in window and plate glass, especially, but 
manufacturers no longer are able to fill this de- 
mand as rapidly as formerly. When the recent 
spurt in buying of building glass began, manufac- 


turers had 
Increased 
t 


adequate stocks. While production has 
many producers have followed the policy 
oF combining stock and production to fill orders, 
Chis has caused a depletion of stocks of the 
more popular sizes and, with shipments exceeding 
productior quite a number the dis 


n in of cases, 


'ributer cannot get glass as promptly as he could 
four weeks ago. It is not expected this situation 
will improve from the buyer’s standpoint. Most 
if the large producers are unable to ship window 
#4ss in less than from three to six weeks. One 
producer from six to eight weeks behind. An- 
other Who had been able to ship in ten days to 
a weeks is now advising he cannot ship under 
iree weeks or longer. The result has been that 
factories which can meet the current demand 


promptly have felt a sharp recovery. 
cially true of hand plants and 
cylinder machine plants.” 


This is espe- 
independent 


Useful Christmas Gifts of Millwork 


Cuico, CALIF., Nov. 8.—Millwork as a Christ- 
mas present? Why not? The Diamond Match 
Co. believes a new breakfast nook or a set of 


bring real Yule- 
has gone 


would 
accordingly, 


Freneh doors, for instance, 
tide cheer to any home and 


out early for a share of the Christmas shopping 
trade, 

The company operates 34 retail yards in the 
Sacramento Valley and through the medium of a 
uniform newspaper advertisement, is endeavoring 
to stimulate a holiday millwork trade for these 
yards. 

The first of the advertisements, in the news- 


papers in the towns where the company’s yards are 
located, came out in the last week, offering to many 


a reader the first reminder that Christmas is so 
near. 

The advertisements are attracting considerable 
attention because of their novelty. Millwork for 
Christmas presents strikes Californians as some- 
thing new and lumbermen and advertising men 


alike are watching with interest the outcome of 
the campaign 
Some of the millwork products listed and priced 


in the advertisements as being specially appro- 
priate for Christmas gifts are: Bookcases, side- 
boards, buffets, breakfast nooks, wardrobes, 
kitchen work tables, telephone tables, broom 
cabinets, cabinet ironing boards, medicine cases, 
mirror doors, French doors, linen cases, chests of 
drawers, flour or sugar bins ete. In addition to 
these, says the advertisement, “There are so 
many thing that our millwork department can 
furnish you that even Santa Claus himself could 
not enumerate them all. Start your Christmas 
shopping today by going to our nearest retail 


yard and looking over what we have to offer you.” 


Output of Wooden Goods 


The Department of 
according to the data 
census of manufactures, 
engaged primarily in the 


Commerce announces that, 
collected at the biennial 
1923, the establishments 
manufacture of wooden 


goods for kitchen, dairy, laundry, and miscella- 
neous uses, such as dishes, trays, bowls, meat 
boards, rolling pins, butter bowls and dishes, tooth- 


picks, chopping bowls, washboards, 
ironing boards and tables, grain measures, 
pressing blocks, flagpoles, ladders ete., 

products valued at $21,743,624, an 
pereent as compared with 1921, the 
census year. 


clothespins, 
tailors’ 
reported 
increase of 7.4 
last preceeding 


In addition, similar wooden goods were manu 
factured to some extent as secondary products 
by establishments engaged primarily in other in- 
dustries. The value of such commodities thus 
made outside the industry proper in 1921 was 
$925,256, an amount equal to 4.6 percent of the 
value of products reported for the industry as 
classified. The corresponding value for 1923 has 
not yet been ascertained but will be shown in the 
final reports of the present census. 

Of the 196 establishments reporting for 1923, 
twenty-six were located in New York, 22 in Penn- 


Massachusetts, 13 
Michigan, 11 in 
Jersey and Ver- 
Minnesota, 4 in 
Maryland, North 


in California, 15 in 
12 each in Maine and 
Ohio, 9 in Indiana, 8 each in New 
mont, 6 in New Hampshire, 5 in 
Wisconsin, 3 each in Connecticut, 
Carolina, and Oregon, and the remaining 16 in 
Delaware, Florida, Iowa, Missouri, Oklahoma, 
Rhode Island, South Carolina, Tennessee, Virginia, 
Washington, and West Virginia 


sylvania, 17 
in Illinois, 
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HARDWOODS 


for Prompt Shipment 


ASH 
16M’ 6/4” No. 2 & Btr. 
BASSWOOD 
4/4” FAS 
4/4” No. t 
4/4” No. 
5/4” FAS 
" FAS 
FAS 


Common 
2 Common | 


’ Selects 
No. | Common 
No. 2 Common 
Selects } 
a ROCK ELM | 
S6M’ 4/4” No. 2 Common 

WISCONSIN OAK 


5/4” 








ISM’ 4/4” Sel. & Btr. 

100M’ 4/4” No. | Com. & Btr. 

ISM’ 5/4” No. | Com. & Btr. 

75M’ 6/4” No. | Com. & Btr. 

HARD MAPLE 

40M’ 4/4” FAS 

100M’ 4/4” Selects 

40M’ 5/4” No. | Com. & Btr. 

100M’ 6/4” No. | Com. & Btr. 
, 200M’ 8/4” No. | Com. & Btr. 












































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 





























HAND MADE 
CYPRESS _ eesre™ 
facture 
them in all 
SHINGLES sizes from 
Heart 
Stock 
Quality Guaranteed 
Rhem Shingle Co., Inc. | 
iL RHEMS, S.C. 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingies 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bidg,, Graod Rapids, Mich. 


Kindly address all inquiries care Dept. 7 
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[= PACIFIC COAST CI 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 











auiaa) ng Railway Exchange 
Tel. Harrison 1295 


CHICAGO, ILL. 








Hemlock 
Bevel 
e + 
Siding 
Quick shipments of %x4 and %x6 
No. 2 Clear and Better West Coast 
Hemlock Bevel Siding in straight 


cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


has Lumber Capital of America’ 


- PACIFIC STATES LUMBER CO. 


| T. ACOMA, W ASHINGTON 











Branch Offices and Salesmen: 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706 Lumber E-xchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 














Heed the 
call to 
“Speed up” 
your 
Turnover! 







By getting quick shipments of 
MIXED CARS 


from our Minnesota Transfer Yards 
you can keep your stocks low—lessen 
your “yardage investment’’—save in- 
terest—save time on Coast Car ship- 
ments—save delays, so prevalent just 
now! 


Order what variety you want, as 
often as you want to—and car num- 
ber will be wired same day, or day 
after order is received. 


That's service—‘‘service that sat- 
isfies.”’ 








SECURITY BLDG accom MINN’ 








Good Record With Heavy Trucks 


The Stockton Lumber Co., of Stockton, Calif., 


operates a fleet of delivery trucks and attributes 
to their use a remarkable expansion in its business 
during 1923. C. G. Bird, manager, said recently 
in speaking of the economy and efficiency of some 
types of heavy equipment: “In April, 1921, we 
added to our fleet one 5-ton truck, and we do not 
think we have spent over $150 in repairs during 
its three years’ operation. We also use a 2¥%-ton 
truck which has not required any cost of upkeep 
other than gas and oil for six months. We regard 
transportation as one of the most important prob- 
lems in our business and for that reason we watch 
the delivery «quipment and keep it ready for in- 
stant service.” 


Horseless Lumber Yards 


Frequently over the country one sees a bulletin 
along the road calling attention to a “horseless 
farm.” This publicity, of course, is not to ad- 
vertise either the farm or its products, for the 
owner has merely allowed the bulletin to be 
placed there by the company whose tractor and 
cultivating equipment has 
replaced old Dobbin. The 
prosperous appearance of 
the field demonstrates the 
superiority of power ma- 
*hinery over the horse and 
harness. 

Horseless lumber yards 
do not get this sort of 
free advertising, although 
the actual difference in 
operating results are per- 
haps more striking than 
in the case of power 
equipped farms. Such an 


example could be fur- 

nished by M. E. Sanford, rz 

lumber merchant, of Cedar VT gyy, ik. 
Springs, Mich. Sack in 


1915 Mr. Sanford was 
conducting a small local 
lumber business, using 
horses to haul material 
from railroad to yard and 
from yard to the buildings 
of his customers. Observ- 
ing that trucks made it 
possible to haul much 
larger loads over longer 
distances, and in much 
less time than it was 
being done by teams, he 
purchased a two-ton 
truck. Because of greater 
delivery radius at once 
made available, his busi- 
ness immediately began to 
expand and he was able 
to protect his trade 
against industrious com- 
petition on all sides. His 
sales soon doubled and 
have since even trebled 
and he credits it all to 
the difference in efficiency 
and economy of trucks 
over horses. 

Records kept on the 
original truck show that 
it has handled approximately & 950,000 feet of lum 
ber each year, or a total of 5 ;,000,000 feet for the 
nine years it has been in use, and the total cost 
for overhauling and repairs for the whole time has 
not exceeded $100. It is still doing full duty and 
two of the original spark plugs are still in the 
engine, which itself has never been taken down 
nor had valves ground. Mr. Sanford is adding more 
trucks as his business continues to grow, and is an 
enthusiast on the subject of motor truck economy 
in the retail yard. 


Delivery Presents Unusual Problem 


The Robert Briggs Lumber Co., operating yards 
at Williamstown, W. Va., and Belpre, Ohio, has a 
peculiar problem in its territory around Williams 
town. Most of the lumber sold locally has to be 
delivered across the Ohio River, and the bridge 
toll is 25 cents for trucks of one and one-half 
tons and under, and 75 cents for all trucks over 
the ton-and-a-half capacity. Experience has shown 


cePIOTOR ‘stomecrs 


Train of logs reaching landing at C. P. Crosby operations near 
Creek, 





that in the long run it is cheaper to use only the 
lighter trucks, as the difference of 50 cents in tolls 
on each trip for larger trucks amounts to more 
than the extra trips necessary to keep up deliveries 
with the smaller ones. The shipping clerk must 
of course, use some headwork in figuring offhand 
whether a delivery a long distance on the other 
side of the bridge might not be done at a saving 
with heavy loads and high toll rather than with 
more trips of light weight. It is a local problem 
of unusual occurrence. 


Uses ‘Caterpillar’ for Hauling Logs 


The accompanying illustrations depict logging 
operations near Armstrong Creek, Wis., conducted 
by C. P. Crosby, manufacturer and wholesaler of 
hardwood, hemlock and pine lumber, with head 
quarters at Rhinelander, Wis., and mills at Gagen, 
Wis. Mr. Crosby advises that he uses a 10-ton Holt 
“Caterpillar” tractor, manufactured by the Holt 
Manufacturing Co., of Peoria, Ill., for hauling the 
log trains, and a 6-ton truck for “yarding out” 
the sleighs. 

In commenting on this equipment Mr. 


Crosby 





Armstrong 
Wis. Sleighs contain some fine birch 


SNS 


& 


. 





Making up train at “setling out” place on C. P. Crosby logging operations 


near Armstrong Creek, Wis. 


says: “With a good logging road and enough 
sleighs so that empties can be at the woods load: 
ing, another set of empties coming up from the 
landing and a third set of loads going down, 4 
10-ton tractor can haul more logs than the crews 
can load at one end and unload at the other, be- 
cause the tractor can make night trips and be 
utilized for other overtime work. The landing 
crew generally play out on the logger before the 
‘winter is far along, and then new men must be 
brought in.’’ 
Saeaeeaeaaeaaeanae 
A Survey of transportation methods in the coal 
industry has been published for free distribution by 
the General Motors Truck Co., of Pontiac, Mich. 
in a booklet entitled “Modern Transportation for 
the Coal Industry.’’ The contents of the new 
booklet, which is liberally illustrated, represent 
data gathered by a staff of experts during a year 
of investigation and apply to the local trans- 
portation problems of all divisions of the coal in- 
dustry, including references and recommendations 
on equipment and methods 
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Changes Name of Operating Company 

EWING, TEx., Nov. 10.—The stockholders of 
the H. G. Bohlssen Manufacturing Co., operat- 
ing a large hardwood sawmill plant at this 
place, have filed articles with the secretary of 
state changing the name of the operating com- 
pany to the Angelina Hardwood Co. The offi- 
cial personnel of the reorganized and renamed 
company is as follows: President, E. L. Kurth; 
vice president and manager, B. C. Kelly; treas- 
urer, G. W. Henderson; secretary, A. W. Hen- 
derson. 

B. C. Kelly, who is in active charge of the 
operations, is a practical hardwood man, hav- 
ing come to this concern with a lifetime of suc- 
cessful experience in hardwood manufacturing. 
He was formerly connected with hardwood op- 
erations in West Virginia and Kentucky terri- 
tory. 

The sawmill and dry kilns of the H. G. Bohls- 
sen Manufacturing Co. were completely de- 
stroyed by fire on July 24, but the plant is now 
being rebuilt by the Angelina Hardwood Co. 
and is expected to be ready for operation by 
Dec. 1. This will be one of the most modern 
and best equipped hardwood plants in the South- 
west. The sawmill building is of heavy mill 
sxonstruction with concrete ground floor. The 
equipment includes an 8-foot band installed 
by the Diamond Iron Works, and a 7-foot Me- 
Donough vertical resaw. The power is supplied 
by three 18x72 Casey-Hedges boilers in Dutch 
oven settings. The company also will install a 
battery of modern dry kilns and steam boxes, 
and adequate dressing facilities will be af- 
forded by the installation of a modern surfacer 
with a full quota of attachments. 

The piant is expected to produce an output 
of 50,000 feet daily, principally of oak, gum 


Last Minute News 


(Concluded from page 33) 
between the association and executive officials 
of railroads operating in the South should be 
called at an early date. 

It was the unanimous opinion of those 
present that market conditions are improving 
steadily and that better times are ahead. 

The meeting adjourned for luncheon, fol- 
lowing which the business session was to be 
resumed on board the steamship Cuba between 
Key West and Havana. About thirty lum 
bermen will join the party at Miami and it is 
expected that the annual trip to Havana will 
be as much enjoyed this year as it was last. 


Southern Pine Mill Prices 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 13.—Following are 
f. o. b. mill prices, Nov. 6 to 8, of a varying 
oumber of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Dimension, 2x4”, 16’ 


Edge grain— io 1 ‘ete @e ee bivec8 Hig 

4 INO. GB cvccccsscoee .o 
1x3” B&better. ..$74.99 

a we $7 Common Boards, $2S 

Flat grain— or $4S 
1x4” B&hbetter... 41.17 Ee 8" NO. Bs oc axis 34.50 
1x4” No. 2 e¢ .. 19.74 Pe INO.) Bauer ac 21.43 
a ee ee See Os, ao, 
x6" No. 2 com.. 20.53 1x12” No. 1...... 43.81 
1x6” No. 3 com. .+14.32 TEEZ" ING: Ziicc cvs Mace 


*Figures for Nov. 2-5. 
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Three Persons Electrocuted 
Special telegram to AMERICAN LUMBERMAN] 
Houston, Tex., Nov. 12.—Andrew Ness, 
Houston contractor, Wednesday afternoon 
orought to this city news of the electrocution 
early Wednesday near Conroe of two employees 
of the Delta Land & Timber Co., and a Conroe 


merchant and the serious injury of another 
person. The tragedy happened near the plant 


of the Delta Land & Timber Co. and resulted 
‘rom a heavily charged wire coming in contact 
with a telephone line. The telephone wire 
urned in two and fell across the sidewalk. The 
‘ead men are J. R. Beakley, general merchant, 
of Conroe; W. G. Rye, of Milvid, Tex., and his 


and ash, with a sprinkling of other native hard- 
woods. 

The Angelina Hardwood Co. has a supply of 
more than 100,000,000 feet of virgin timber 
and is constantly ‘acquiring additional con- 
tiguous stumpage. 

Ewing is located on the Angelina & Neches 
River Railroad, about sixteen miles from Lufkin, 
which is considered the leading hardwood pro- 
ducing and distributing center of Texas. 


Secures Big Order for Bridge Material 


GULFPORT, Miss., Nov. 10.—L. N. Dantzler, 
of the Dantzler Lumber Co., who is here from 
his home in Tampa, Fla., reports considerable 
activity in road and bridge building in that 
State. The Dantzler Lumber Co. has just sold 
for immediate delivery 1,000,000 feet of lumber 
to be used for bridge construction on the high- 
way now being built between Miami and Key 
West. This is only a small proportion, how- 
ever, of the total amount of lumber that will 
be used in this construction. 


Inaugurate Lumber Grading Course 


ABERDEEN, WASH., Nov. 8.—A lumber grad- 
ing course ‘for men now working in the lumber 
industry on the harbor was started Wednesday 
night at the Weatherwax high school in Aber- 
deen by L. B. Travers of the State board of 
industrial education, with A. J. Lewis, of the 
Pacific Lumber Inspection Bureau of the harbor 
department as instructor. Classes will be held 
twice a week until Christmas. It is probable 
that another class will be organized in Janu- 
ary. 


for All Lumbermen 


brother, Travis Rye, of Taylor, Tex. The in- 
jured man is Leslie Harris, who is badly burned. 
The Rye brothers had come to Conroe a short 
time ago to work on the job of rebuilding the 
burned portion of the Delta Land & Timber 
Co.’s plant. 


Spanish Market for American Woods 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGON, D. C., Nov. 13.—A cablegram 

to the Department of Commerce from Assistant 
Trade Commissioner Burke, Madrid, Spain, says 
that the lumber import market is the scene of 
dumping of north European softwoods, with 
price cutting among many small shippers. He 
adds that sales of American southern pine, oak 
and walnut continue favorable. 


Combination Rule Decision 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 13.—The restric- 

tion proposed by the railroads of the combina- 
tion rule in connection with rates on lumber 
and other forest products from Ohio and Missis- 
sippi river crossings, Chicago, and related points 
to destination in Central and Western Trunk 
Line territories when used as factors of combi- 
nation rates is not justified. This is the de- 
cision of Division 4 of the Interstate Commerce 
Commission in I. & S. docket No. 2183. 

The proposed restriction follows: 

The Southern Pine Association protested against 
the proposed restriction of the so called Kelly 
Combination Rule, and the schedule was suspended 
pending investigation. Division 4 frankly states 
that it thinks little of the combination rule and 
the commission would welcome its cancelation 
generally but not at the expense of increased rates 
to the shippers. In fact, the commission has re- 
peatedly sanctioned the carriers’ efforts to elimi- 
nate that rule by the publication in its stead of 
joint or proportional rates, but has denied au- 
thority to cancel it where unjustified increased 
rates would result. 

SAAB BBBARGBBZAAAAS 

THE CANADIAN PACIFIC RAILWAY, during the 
last season, has reconstructed several wooden 
bridges on light branch lines with creosoted 
timbers, and the success of this work is expected 
to influence builders and timber users generally 
to a more extended use of creosoted timber. 
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General Offices and Mills: 


Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 
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WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


Your inquiries solicited. 


Robbins LumberCo. 


COLVILLE, WASH. 


Spruce 
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ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOY ALTON, CALIFORNIA 

















We get it for you— 


BEST PRICE 
BEST GRADE 


from stock of 187 mills 


For years we have been in close touch 
with the big mills. We know their stocks 
and can get you the best price and 
the best grade to fill your requirements. 


‘‘We get what you want’’ 


Advance Lumber Co. 
309-10 Lindelle Bldg. 
SPOKANE, WASHINGTON 
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FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
straight or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin Knock Down. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
















Order in Mixed Cars and save money 


John D. Collins White Building, 
SEATTLE, WASH. Lumber Co. ) 
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PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 
Northwestern Bank Bldg., PORTLAND, ORE. 
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Douglas 
e 
Fir 
Our timber is especially 
suited for cutting the items 


shown opposite. Planing 
mill facilities. 





Long Joist 
Long 
Dimension 
Timbers 
Plank 


— SALES AGENTS — 
Griswold-Grier Lumber Co, 


Evergreen Lumber Company 


TheGriswold Lbr.Co. 


Gasco Bldg., PORTLAND, ORE. 


A 4 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 
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LUMBER MANUFACTURERS 


Salesmen - - Buyers 
Rail Shipment Only. 


Commission Representation Wanted. Commission Buying Accounts Solicited. 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 


HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 




















BUSINESS CHANGES, INCORPORATIONS, ETC. 








Business Changes 


CALIFORNIA Tas Angeles--L. J. Weaver, formerly 
secretury of Woodhead Lumber Co purchased East 
Florence Ave vard of that company 

Los Angeles-—-MeCullough-Fagan Lumber Co. succeeded 
by McCullough Lumber Co 

Ios Angele Garden City 
head Lumber Co, 

Sisson--Pioneer Box & 
Rainbow Mill Co 

CONNECTICUT Hust 


Lumber Co, sold to Wood- 


Lumber Co succeeded by 
Hartford—Safety Ladder & 
Lumber Co., name changed to Kenneson Lumber Co, 
FLORIDA West Palm Beach—Phillips Novelty 
Works succeeded by City Millwork Co 
ILLINOIS Chicago—Kemler Lumber Co 
by Blackhawk Lumber Co 
Christopher and Sesser--Winchester Lumber Co. sold 
local yards to Roy Winchester and L. T. Putman. 
Glen Ellyn —Nichol Brown Lumber Co, succeeded by 
Hussey-Bergland Lumber Co 


succeeded 


INDIANA Mentone Marshall Mfg. Co. moving to 
Argos 

IOWA, Newell Skow & Dahl, lumber and building 
supplies, succeeded by Oscar Skow 


Wall Lake A. J. Moore Co 
succeeded by Swanson & Hasech, 
KANSAS Kimbel—W. J. Rumbel Lumber Co. sold to 
Thomas Wells, 
Wintield ©. W 
LOUISIANA Ruyville—Anderson-Tully Co, succeeded 
by Walter N. Kelley Co. of Louisiana 

MICHIGAN Marlette--Smith & Peterson Lumber Co 
succeeded by Henry Peterson Lumber Co 
MISSOURI Butler Star Lumber Co 
S. KE. Hunt Lumber Co 

Joplin--Walker Lumber & Material Co. sueceeded by 
Finley Bros. Lumber Co 

Jees Summit—Star Lumber & Coal Co, succeeded by 
S. EB. Hunt Lumber & Coal Co 

Raymondville. Shipp Sherman succeeded by Sherman 
Lumber Co., which is also opening new yards at Cabool 
and Mansfield. 

NEBRASKA Holmesville— Holmesville Lumber & 
Coal Co. changing name to Henry TV. Reimer. 

NEW YORK.  Brooklyn—W. R. Coffee Box & Lumber 
Corporation changing name to Greenfield Box Co. 
Carlinville’ -Hemphill & Ibbetson succeeded by Ibbet 
on & Murph 

Gowanda—Gowanda Fuel & Supply Co. succeeded by 
Gowanda Dsuilders’ Supply & Coal Co 

OHIO. Fairlawn—Fairlawn Supply & Coal Co. dis 
continued the lumber business 

OREGON. Portland—-MeCullough-Fagan Lumber Co 
succeeded by McCullough Lumber Co 

RHODE ISLAND. Apponaug-—-Retail yard of Ap 
ponaug Lumber Co,, formerly operated by Warwick Lum 
ber Co., has been taken over by Hawkins Companies 
(Ine.), controlled by Vernon M, Hawkins, of Boston, 
Which operates a string of retail yards in connection 
With affiliated wholesale enterprises. 

TEXAS. Ewing--Hl. G. Bohlssen Mfg. Co. changing 
name to Angelina Hardwood Co. 

Gause-—-Thos. W. Blake Lumber Co. succeeds Gause 
Taunber & Hardware Co 

VIRGINIA. Rocky Gap—Bell Lumber Co. succeeded 
by Oak Flooring Co 

WASHINGTON Washougal Ray Matlack has pur- 
chased an interest in the sawmill of the DuBoise- 
Allen Lumber Co. 

WISCONSIN. Caroline and Marion—-Northern Lum 
ber & Supply Co. sold to Fuller-Goodman Co. 


hardware and lumber 


Tilton succeeded by A. B. Everly. 


succeeded by 


Incorporations 


ARKANSAS. Pine Bluff—Superior Oak Flooring Co., 
of Helena, will in the near future increase its capital 
stock from $250,000 to $500,000; will put in new ma- 
chinery and increase capacity of plant. 

CALIFORNIA. Lankershim—Lankershim Ladder Co., 
incorporated; capital, $75,000. 

San Francisco—Western Lumber Mfg. Co., increasing 
capital from $100,000 to $250,000 

San Francisco—California Plywood & Door Co., in- 
corporated; capital, $25,000. 

Tracy—Cash Lumber Co., 
$25,000, 

FLORIDA. WLakeland—Garland 
porated; capital, $60,000, 

Sarasota—Gulf Lumber & Supply Co., incorporated; 
eapital, $20,000. 

GEORGIA, Columbus—Carter Lumber & Mfg. Co., 
incorporated, 

Macon—Rhett-Scogin Lumber Co., incorporated; capi- 
tal, $25,000. 

ILLINOIS. Chicago—Davids Sash & Door Co., incor- 
porated, 

KENTUCKY. Frankfort—T. E. Kenney Sons Lumber 
Co., incorporated; capital, $20,000; T. E. Kenney, Sr., 
T. E. Kenney, Jr., and Basil E. Kenney, incorporators. 

MAINE. Van Buren—Caniba Lumber Co., incorpo- 
rated; capital, $10,000; address Emile Le Brun, 

MICHIGAN. Escanaba—John H. Stack Co., increas- 
ing capital from $100,000 to $500,000. 

Grand Rapids—Century Furniture Co., increasing capi- 
tal to $500,000. 

NEW YORK. New York—Pekin Cooperage Co. of 
Illinois, decreasing capital from $2,000,000 to $1,500,000. 

New York—National Plywood Co., incorporated; capi- 
tal, $20,000. 

OHIO. Cleveland—Reaugh & Son Co., incorporated; 
capital, 100 shares, no par value; to manufacture and 
wholesale lumber. 


incorporated; eapital, 


Lumber Co.,  incor- 


PENNSYLVANIA. Pittsburgh—Hammond 
Co., incorporated; capital, $60,000, 

SOUTH CAROLINA. Loris—Fitzhugh Lumber Co., in 
corporated; capital, $25,000, 

Hemingway—Hemingway Lumber Co., incorporated 
capital, $50,000. 

Sumter—Forshur Lumber Co., incorporated; capita! 
$75,000 

Sumter—Folley-britton Lumber Co., incorporated: care 
of O. H. Folley. 

VIRGINIA. sig Stone Gap—Neela Lumber Co., inco; 
porated; capital, $50,000. 

W inchester—Winchester Lumber Corporation, in 
creased capital from $350,000 to $100,000. 

WASHINGTON. East Stanwood—East Stanwood Mi) 
Co., incorporated; capital, $4,000; sawmill. 

Port Angeles—Western Peninsula Lumber Co., incor 
porated; capital, $25,000. 

Raymond—-Carbon River Shingle Co., incorporated 

Seattle—Western Hardwood Mfg. Co., incorporated; 
capital, $6,000 

Seattle—Green Mountain Lumber Co., 
capital, $10,000. 


Lumber 


incorporated 


New Mills and Equipment 


ARKANSAS Rison—J. L. Williams & Sons Lumbe 
Co. completing erection of sawmill, planer and dry 
kilns, with houses for employees; will begin operations 
in January. 

CALIFORNIA. Fresno—Murray Cabinet & Show Case 
Co. has begun erection of $25,000 plant on E St. 

IDAHO. Montour—Pinehurst 
planing mill, 

KENTUCKY. toxana—W. C. Belcher Land Mortgage 
Co. will install band mill and lay three miles of 
stundard gage and nine miles of narrow gage railroad 
to develop timber holdings; mill to have 40,000 feet 
daily capacity. 

NEW YORK, suffalo—BDuffalo Sash & Door Corpora 
tion will erect $20,000 mill constructed building te 
house an ussembling and planing factory. 

NORTH CAROLINA. Sanford—Makepeace Box & 
Lumber Co. (Inc.) will build a sash, door and millwork 
plant. 

OHIO. Bellaire—Futhey Lumber & Hardware Co. to 
rebuild planing mill destroyed by fire; machinery or 
dered. 

OREGON, St. Helens—O. K. Mowatt and F. H. Swift 
will erect $50,000 plant for manufacture of shingles 
and veneers 


Lumber Co. installing 


New Ventures 


ARIZONA, VPhoenix—L. M. Hamman, formerly witl 
O'Malley Lumber Co., opening yard at 1514 E. Var 
Buren St, 

ARKANSAS. Omaha—John Hammonds installed plant 
to supply staves and headings for tobacco casks. 

CALIFORNIA. Arcadia—Geo. L. Eveleth recently be 
gan sash agd door manufaeture, 

Los Angeles—-Wm. MeCausland, Sr., opened yard at 
650 Gibbon St., as McCausland Lumber Co, 

Los Angeles—Dolan & Sine Lumber Co. opening for 
business at &309 S. Vermont Ave. 

Los Angeles—Johnson-Worden Floor Co. established 
at 747 E. S38rd St. 

Tracy—Cash Lumber Co., recently organized, opening 
lumber yard; erecting sheds ete, 

IOWA. Harvey—Wm. H. Shepard recently began ex 
celsior manufacture, « 

KANSAS. Lane—Lane Hardware & Lumber Co., new 
concern, 

Winfield—Southerland Lumber Co. opening yard. 

MISSOURI. Cabool and Mansfield—Sherman Lumb+ 
Co., of Raymondville, opening branch yards. 

NEW JERSEY. New 
Export Co. recently began. 

NEW YORK. Hamburg—Forbush Planing Mills © 
recently began; retail. 

Albany—We are advised that notice appearing in Is 
sue of Nov. 8 to the effect that M. B. Farrin Lumber 
Co., of Cincinnati, recently begun a wholesale business 
in Albany is incorrect. 

Lima—Wm. F. Harvey recently began; retail 


3runswick—Union Lumber & 


OHIO. Lancaster—Lancaster Lumber Co. recently be 
gan; retail. 
OKLAHOMA. Cromwell—Cook Lumber Co, recentl) 


began; retail. 

Davenport—Osage Rig, Reel & JLumber Assn., 0 
Tulsa, and Fullerton-Stuart Lumber Co., of Oklahoma 
City, opening yards. 

OREGON. Portland—Graham A. Griswold engaged 10 
business as Griswold Lumber Co. in Gasco building. 

Portland—Westerberg Pole & Piling Co. opening of 
fices in Northwestern Bank Bldg., with F. bk. Wester 
berg in charge. 

PENNSYLVANIA. Pittsburgh—David Hammond and 
R. M. Beerbower, experienced lumbermen, have el! 
barked in the retail lumber business in Melwood St. 4 
Hammond Lumber Co. 

Pittsburgh—Geo. A. Mulkmus Co. opening builders 
supply yard at Cremo St. and B. & O. tracks 

TEXAS. Ackerly—Parker Lumber Co. opening yare 

Dallas—Boone-Hall Lumber Co. recently began 
retail. 

Paducah—C. D. Shamburger recently began; retail 

Paducah—Burton-Lingo Lumber Co. opening yard; Wi 
build plant. 

WASHINGTON. Robe—Germaine & Peterson recently 
began manufacture of boxes. 

Shelton—Liberty Lumber Co. recently began; retail. 

WEST 
Lumber Co., new concern, 


VIRGINIA. Charles Town—Charles Tow? 
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New Sheds and Yard Improvements 


CALIFORNIA. Los 
will erect warehouse 
4/21 Riverside Drive. 

Susanville—Lassen Lumber & Box Co. 
shed, 92x320 feet. 

IOWA. Ottumwa—Tisdale Lumber Co, 
erection of buildings on site on West 
will move there about January 1 The 
ost $7,500 and will be 132x66 feet 

MINNESOTA. Faribault totsford Lumber Co. in 
reasing size of yard by 65 foot addition 


Lumber Yard 
cost $1,000; 


Angeles—Riverside 
and lumber shed to 


to erect lumber 


has begun 
Main St., and 
new plant will 
in dimensions. 


NEW YORK. Buffalo—DBuffalo Sash & Door Corpora- 
tion will erect a warehouse at 1320 Northland Ave.; 
cost, $20,000. 

OHIO. Dayton—Oakdale Lumber Co. building office, 


warehouse, lumber shed and planing mill on Roslyn sid 


ng and C. L, & N. tracks. 
fEXAS. Muleshoe—Whatley 


Lumber Co. erecting 


imber yard and will occupy. 
Casualties 
ALABAMA. sirmingham—Estes Lumber Co., loss by 
tire, $50,000; planing mill and large stock of finished 


lumber destroyed. 
Jasper—Heuading mill of Ballinger & Morris damaged 


by fire: loss, $25,000. 

Mobile—-Pekin Couperage Co., loss by fire, $100,000. 

ARKANSAS. West Helena-—-McKnight veneer mill 
destroyed by fire; loss, $40,000. 

ILLINOIS. Chicago--Zechman & Co. lumber yard 
famaged by fire; loss, $200,000 

INDIANA. Columbus—Dunlap Lumber Co., loss’ by 


fire in 
surance; 
Gosport—Gosport 


planing mill, 
will rebuild. 
Veneer Co., 


$150,000; partly covered by in- 


loss by fire in veneer 


shed, $8,000. 
Kouts—Elkhart Hardwood Lumber Co., loss by fire, 
from $15,000 to $20,600; partly covered; sawmill and 


300,000 feet of hardwood lumber destroyed; R. W. 
Monger and F. W. Gampher. 

New Albany—F. R. McCracken Co., loss by fire, 
$20,000; partly covered. 

KENTUCKY. Frazier, loss by fire, 


Nora—V. H. 


$3,000; partly covered. 

MAINE. Old Town—Sawmill plant of Wing & Engel 
Box Co. destroyed by fire with stock of shooks; loss, 
$100,000. 

MARYLAND. Salisbury Sasket, crate and _ shook 
factory of C. R. Disharoon damaged by fire; stock of 
lumber destroyed and warehouse partly wrecked; loss 
covered 


MASSACHUSETTS 
Co., loss by fire, $10,000. 
MICHIGAN. 
damaged by fire; 

MISSISSIPPI. 
mill and grist 

insurance. 

NEW YORK. 
$1,000. 

OREGON. Bandon—Steamer Acme 
& Lumber Co. reported wrecked in 

La Grande—Logging train of 


Dorchester—Standard Lumber 


Capac—Sawmill of Herbert Gottschalk 


loss about $15,000. 
Magnolia—H. A. & Otis Easley, saw- 
mill damaged by fire; loss, $2,500; no 
Troy—Chas. Collins & Son, loss by fire, 
of the 
storm. 
Rowman-Hicks 


Moore Mill 


Lumber 


Co. wrecked; loss, $200,000; no insurance. 
Powers—Coos Bay Lumber Co., logging engine 
wrecked. 


Weather Bureau Aids in Curbing Fires 


SEATTLE, WASH., Nov. 8.—Methods followed 
by the United States Weather Bureau in carry- 
ing on its .intensive ‘‘fire weather’’ studies 


in the States of Washington and Oregon, be 
ginning in July of this year, were reviewed 
and commented on by G. W. Alexander, of 





CHARLES I. 
Portland, 
Directors of 


DAGUE, G. W. ALEXANDER 
Ore Seattle, Wash.; 
“Fire Weather’ Investigations 


the United States Weather 
cent interview with a representative of the 
AMERICAN LUMBERMAN. Mr. Alexander’s 
knowledge of the subject was first hand as he 
has been in charge of this important work in 
the State of Washington, maintaining his 
headquarters at Seattle. Investigations in 
Oregon have been directed by Charles I. Dague. 

The immediate objective of these studies, as 


3ureau, in a re 


stated by Mr. Alexander, was to acquire such 
detailed knowledge of local humidity, pre- 


cipitation, winds and lightning storms that the 
reactions to prevailing meteorological condi 
tions in each locality might be determined and 
general weather foreeasts for these areas made. 
Numerous stations for gathering the requisite 
data were established in each State. 

Mr. Alexander commented on the splendid 
Manner in which several agencies and organiza- 
tions interested in the conservation of the 
forests cooperated with the weather bureau 
personnel to make the investigations a success. 
[nstrumental equipment for the humidity survey 
and the expenses incident to the undertaking 
were furnished by the Washington Forest Fire 
Association and by the State forestry depart- 
ment and the Western Forestry & Conservation 
Association. 

In describing the 


organization of the in- 


Alexander stated that for fore 
cast purposes the State of Washington was 
divided into several districts, according to the 
local peculiarities of reaction observed. ‘‘ Fore- 
casts and warnings of impending fire hazard 


vestigation Mr. 


were issued on several oceasions,’’ he said. 
‘‘There is a pressing need for data from 
9) 


he declared in dis- 
important developments 
of the investigation. ‘‘It is hardly feasible to 
forecast impending changes if present con 
ditions are not known. Reports should be sent 
in from every fire warden’s headquarters, each 
ranger station, and from headquarters of every 
logging operation.’ 
“<The object of the 
personnel is to be of 
interested,’’ Mr. 
this aim may be 


many additional places, 


cussing some of the 


bureau and its 
service to all 
Alexander asserted. That 
realized, he continued, ‘‘it is 
necessary that every person who may _ be 
benefitted by a knowledge of expected weather 
conditions should make known his wants.’’ 


weather 
maximum 


TIMBER LAND SALES 


JACKSONVILLE, FLA., Nov. 
of the amendment to the 
people of Florida in the general election prohibit 
ing taxes on incomes and inheritances, one of the 
largest timber deals reeorded in the history of 
Florida was completed Nov. 6. KE. Z. Jones, of 
Jacksonville, purchased over 229,000 aeres of vir 
gin pine timber for the Western Land & Timber 
Syndicate at a price reported as $2,007,000. The 
timber is in ,DeSoto, Charlotte and Manatee 
counties in the southwestern part of the State 
The names of the individuals concerned have not 
yet been made publie. The deal was pending for 
some time, but was held up until the proposed 
amendment should be passed 


10.—With the passing 
state constitution by the 


SACRAMENTO, CALII Nov. § Prospect for a 
Klamath Falls mill for the Shevlin Hixon lumber 
interests in the near future have ag oo ge with 


the purchase this week of unothe tract by the 
Bend coneern The company is fe ewtan a policy 
of buying up small bloeks of timber in an endeavor 
to close the gaps in it timber holdings north of 
the Klamath Indian Reserva 0 bv a deal closed 
on Wednesday the Sheviin-Hl Co. aequired from 
Winnie FE. Marr a 160 aere tract for a price re 


ported at approximately $6,000 


ELKINS, W. Va., Nov. 10 About 2,000 acres of 
timber on Gauley River near Swiss were sold at 
public auction a few da ago by R. 'T. Hubbard 


Morgan Lumber Co 
of $50,200. The tim 
was sold in accord 
suit of Matthews 


commissioner. The 
purchaser at a price 
Halsey lands and 
a court decree in the 


special 
was the 
ber is on the 
ance with 
vs. Morton. 


JASPER, ALA., Nov. 10.—The Cleveland Lumber 
Co., has acquired a 2,2300-acre tract of timber 
located between Jasper and Blackwater creek, and 
will develop. 

Ipano, Nov. 8.—Charles Boxleiter, 
has purchased a timber tract near 
and will begin logging ope rations at once. 


FERDINAND, 
of Cottonwood, 
here 


Ward and others 
3uffalo Creek and 


LOoTHAIR, Ky., Nov. 11. -John 
have acquired a timber tract on 
will develop. 
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CAR CARGO 





‘Willapa Diawities Co. 


Fir 
Spruce 


Hemlock 
Our Specialty 


Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 











f 


Geo. T Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 


~ 


S 








W E can save 


you money on Pac- 
ific Lumber Spec- 
ialties. Let us prove 
it on a trial order. 


R. R. Material 
Factory Stock 
Red Cedar Poles 
Fir Piling 
Garage Doors 


P. O. Cedar 
Built-up 


Columas 


Mouldings H. i, ANDERSON 
in LUMBER CO. 
Mixed Care | SNe” Portland, Ore. 














| Surface iid. 


ESTIMATOR 


A new publication covering inthe most complete 
} manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of Ana gg and exterior finish, 

panels, doors, sash, blinds, door and window 
frames, etc., etc. end for circular containing 
sample pages. 


Pocket Size (432 x 6%”") $5.00, Postpaid. 


American ae 


| 431 So. Dearborn St., CHICAGO, ILL. 
- . EE — - 
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[3 SAN FRANCISCO 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
—————— As) 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 








| California White | 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


INC.- 


16 California Street, SAN FRANCISCO 

















COOS BAY LUMBER CO. 
Douglas Fir and 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 406 Central Bldg. 

















eT RR ae 
Oe ORNIA WHITE PINE 


ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif, 








(; > 


| Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


White ae r INE | 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 








ee ank Building SAN FRANCISCO | 


— 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. 


Write for prices. 


ee 











That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 
impression 
that com- 
mands re- 
spectful at 
tention. 






OTEEL COMPANY 


‘ 

TTSBURGH PA 

FISHER BUILOINe 
cA 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 


CHICAGO 




















R. L. Brown, of the Bowman-Ilicks Lumber Co., 
Kansas City, Mo., looked into the market situation 
here this week. 


James R. Andrews, of Escanaba, Mich., was 
among the northern lumbermen who transacted 
business in this market during the week. 


F. W. Long, sales manager of the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., trans- 
acted business in the local market during the week. 


Hudson Bolinger, of S. H. Bolinger & Co., Shreve- 
port, La., was in the city for a few days recently, 
conferring with John Donner, manager of the 
company’s Chicago sales office. 

Frederick W. Kinzle, district manager at Chi- 
cago for the Nicolai Door Manufacturing Co., 
Portland, Ore., has been making a business trip 
through Texas and other southern States. 


W. W. Conger, sales manager of the Henry D. 
Davis Lumber Co., Portland, Ore., was in the 
city this week, conferring with William J. Cook, 
manager of the company’s Chicago sales office. 


John Lennox, of the Lennox Lumber Co., Min 
neapolis, Minn., was in Chicago over the last week 
end, coming here for the purpose of witnessing the 
Chicago-Illinois football game, played on Saturday. 


J. A. Strack, of the Clore-Strack Lumber Co., 
returned a few days ago from an extensive in- 
spection trip among the hardwood mills in the 
Memphis and other southern producing territories. 


W. H. Nelson, chief inspector of the National 
Hardwood Lumber Association, with headquarters 
in Chicago, has been making a Canadian trip in the 
interests of the association, visiting Toronto and 
other markets. 

G. W. Jones, of the G. W. Jones Lumber Co., 
Appleton, Wis., while passing thru Chicago on his 
way to the company’s hardwood operations at 
Tendal, La., this week conferred with A. H. Ruth, 
manager of the Chicago sales office. 


H. Brooke Sale, of the Hoffman Bros. Co., Fort 
Wayne, Ind., twice president of the Indiana Hard- 
wood Lumbermen’s Association, while calling on 
the local trade this week, spoke very optimistically 
regarding the market for hardwood lumber. 


The Chicago office of the Red River Lumber Co., 
Westwood, Calif., at present located at 30 North 
Michigan Avenue, will on Dee. 1 be moved to the 
London Guaranty Building, at Michigan Avenue 
and the river, 


John W. Seltzer, of the J. I. Morris Lumber Co., 
left on Saturday of last week for the west Coast, 
where he expected to spend two or three weeks 
at the company’s Seattle (Wash.) offices and 
among the mills in the surrounding territory. 


Philip A, Ryan, of the Philip A. Ryan Lum 
ber Co., Lufkin, Tex., was in Chicago during the 
week. He has been making a general business trip 
through the northern and eastern sections of the 
country, and seemed well pleased with conditions 
as he had found them, 


Theodore A. Sparks, general sales manager of 
the Theodore A. Burrows Lumber Co., Winnipeg, 
Man., passed through Chicago this week en route 
to St. Louis, Mo., where he was going to attend a 
meeting of the Supreme Nine and the House of 
Ancients of the Concatenated Order of Hoo-Hoo. 


Il. F. Early, of Wausau, Wis., advises that he 
has sold his interest in the Andrews-Karly Co., of 
that city, and has organized the H. F. Early Lum 
ber Co., which will manufacture and wholesale 
northern and southern hardwoods. The new com- 
pany has headquarters in the Nablo Building 
Wausau. 


Allen Bird, general sales manager of the Crossett 
Lumber Co., Crossett, Ark., was in Chicago for a 
few days recently, conferring with the Dollarhide 
Lumber Co., which represents his concern in this 
territory. Mr. Bird was on a general trip through 
the consuming sections, visiting all the salesmen 
representing the Crossett Lumber Co. 


Frank J. Thomas, sales manager of the Louisi 
ana Red Cypress Co., New Orleans, La., was ex 
pected in Chicago toward the end of this week, for 
a conference with L. E. Hooper, jr., manager of the 
company’s local office. Mr. Hooper advises that 
Cc. J. Roney is now manager of the company’s 
southern pine department at the New Orleans 
headquarters. 


H. W. Maffett, of the Maffett-Graef Lumber Co., 
Appleton, Wis., who was in Chicago on a business 


visit during the week, stated that he looks for a 
very strong market for northern hardwoods. De 
mand for these has increased materially since the 
election, and inquiries in circulation indicate that 
requirements in all consuming trades are extensive. 
Stocks meanwhile are low and broken, and pros 
pects, thinks Mr. Maffett, are for a considerably 
higher level of prices. 


Louis Gerlinger, of the Gerlinger Lumber Co,, 
Portland, Ore., passed through this city during 
the week, on his way to the East, where he ex- 
pected to spend a week or two on business. Mr. 
Gerlinger, like all his western colleagues—and 
those from other sections of the country too, for 
that matter—took a very optimistic view of the 
business situation and prospects. 


Oscar H. Babcock, vice president of the Babcock 
Lumber Co., Pittsburgh, Pa., spent a few days of 
this week in Chicago, looking over the current and 
prospective business situation in this territory. Mr. 
Babcock said that conditions in the Pittsburgh 
region looked very promising. From here, he went 
to the West Virginia operations of the Babcock 
interests, located at Landisburg and Sewell. 


IIarry K. Brooks, general manager of the Bend 
(Ore.) plant of the Brooks-Seanlon Lumber Co. 
and G. A. Parkins, general sales manager of the 
company, with headquarters at Minneapolis, Minn., 
passed through Chicago this week on their return 
from the East, where they have been spending 
about a month in visiting all of the leading lumber 
distributing markets and making a thorough study 
of conditions. 


J. R. MeCarthy, of the New Orleans Lumber 
Co., New Orleans, La., came all the way from his 
southern home to Chicago last week to root for the 
University of Chicago football team during the 
Chicago-Illinois game, played on Stagg Field Satur- 
day, Noy. 8. Mr. McCarthy in his college days was 
a star on the University of Chicago team, so it is 
quite natural that he should take a lively interest 
in its fortunes. 


Rk. W. Marks, of the R. W. Marks Veneer Co., 
Dermott, Ark., while in Chicago on a business visit 
a few days ago stated that he looked for an early 
improvement in the market for veneers. He said 
that trade with the furniture industry, one of the 
largest consumers of his product, has been rather 
spotty for some time, but that it is now showing 
signs of greater activity. 


John H. Beyer, secretary-treasurer of the Quea) 
Lumber Co., operating a chain of line yards in Iowa, 
with headquarters at Des Moines, who paid this 
market a business visit this week, expressed him 
self very optimistically regarding the trade outlook 
He said that a notable improvement had occurred 
following the national election, and that 1925 
promises to be a busy year. He was accompanied 
by Mrs. Beyer. 


Oscar Albertson, of Fort Smith, Ark., has gone 
to Pekin, Ill, to succeed his brother-in-law, the 
late D. F. Velde, as head of the Velde Lumber Co., 
of Pekin. Mr. Albertson was associated with the 
Velde firm prior to the Spanish-American war, but 
upon concluding his service with the forces went 
South, locating in Hobart, Okla., and more recently 
Fort Smith, Ark., where he has been engaged in 
the lumber business. 


J. B. Edwards, president Hillyer-Deutsch-Edward 
(Ine.), Oakdale, La., passed through Chicago 8 
few days ago on his return home from Detroit, 
Mich., where he had been on a business mission. 
He said that some very attractive orders are DOW 
coming from the automobile metropolis. Ile felt 
much enthused regarding the current and pros 
pective conditions in the lumber market, and pre 
dicted that 1925 will be a busy year. 


R, A. Clark, sales manager of the Bloedel Done 
van Lumber Mills, Bellingham, Wash., has beep 
spending several, days in Chicago, conferring witb 
officials of the Vanlandingham-Cook Lumber Co., 
which represents the Bloede] Donovan concern iD 
this city. Mr. Clark had just returned from 4 
month’s stay in the East, during which he had 


visited most of the lumber distributing centers 
there. His impression was that fundamental con 
ditions favor a big volume of business next year. 


After a couple of days in Chicago, he made @ 
business trip to Minneapolis, Minn., but returned 
to this city toward the end of this week, expect 
ing to spend about a week here. 


T. E. Duncan, of Lloyd, Duncan & Co., Liverpool, 
England, spent several days of this week in Chi- 
cago, calling on his local connections and looking 
over the business situation. Mr. Duncan has beep 


. 
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in this country for some weeks, and has traveled 
extensively among the hardwood and pine mills of 
the South. Leaving here last Thursday, he went 
to the Appalachian hardwood producing district, 
to spend some time among the mills there before 
returning to England. Mr. Duncan said that the 
outlook for business in the United Kingdom is very 
good, and that American lumber should profit by 
this, unless prices are advanced to a point where 
importation would become prohibitive. 


C. F. Sullivan, of the C. F. Sullivan Co.. 3uffalo, 
N. Y., was in Chicago during the week buying a 
large block of western stock. The company has 
recently doubled: the capacity of its storage shed, 
for the purpose of carrying a large and well as- 
sorted supply of Douglas fir, western pines and 
other west Coast lumber for distribution to the 
retail yards throughout the Buffalo territory. Mr. 
Sullivan looked forward to a very good business 
next year. 


Harry Christiansen, of the General Lumber Co., 
Milwaukee, Wis., called on the local trade this week. 
He said that business had improved noticeably dur- 
ing the last week. Particularly encouraging is the 
great number of inquiries now in circulation, par- 
ticularly from the East. Mr. Christiansen believed 
that it will only be after the first of the year, 
however, before demand will assume any real activ- 
ity. Orders during the rest of this year will be 


largely confined to actual requirements, though 
these may be larger than during the past few 


months owing to the stimulus which the satisfac- 
tory outcome of the elections has given general 
business. He felt convinced of a good business 
gear in 1925. 


Additions to Sales Organization 


Announcement has been made by the Pawling & 
Harnischfeger Co., of Milwaukee, Wis., of the 
appointment of N. P. Farrar as assistant sales 
manager, and H. L. Mode as a sales representative 
in the eastern territory, with headquarters at New 
York and Philadelphia. Mr. Farrar has been dis 
trict manager of the Philadelphia territory for 
the company until reeently, and has had consider 
able experience with overhead electric traveling 
cranes, hoists, and gasoline powered excavators. 
Mr. Mode has had ten years’ experience in work 
with overhead electric traveling cranes, as well 
ag seven years’ experience in the motor depart- 
ment of the General Electric Co., and is well fitted 
to handle problems of electric traveling cranes. 


Chicago Needs Much Building 


Chicago still needs $501,543,000 worth of new 
buildings of various types, according to S. W. 
Straus & Co., local building financiers, who have 
Just completed a survey of construction needs and 
conditions in all American cities with a popula- 
tion of over 10,000. The statistics accumulated 
shows that New York City leads in building short 
age, needing construction valued at $855,000,000, 
chiefly residences. Chicago comes next. Philadel 
phia (Pa.) reported a $240,000,000 shortage; Mil- 
waukee, Wis., $130,000,000 ; San Francisco, Calif. ; 
$78,500,000; Pittsburgh, Pa., $77,000,000; Los 
Angeles, Calif., $51,000,000; Denver, Colo., $45, 
500,000; Cincinnati, Ohio, $42,000,000; Portland, 
Ore., $35,000,000; Cleveland, Ohio, $29,750,000: 
St. Louis, Mo., $16,000,000 ; Detroit, Mich., $7,000, 
000; Buffalo, N. Y., $5,250,000; Newark, N. J., 
$5,000,000; Indianapolis, Ind., $3,000,000; Seattle, 
Wush., $2,500,000, and Rochester (N. Y.) reported 
1 shortage of $1,800,000 worth of building. 

No shortages were reported in Boston, Mass. ; 
sultimore, Md.; Washington, D. C.; New Orleans, 
La.; Minneapolis, Minn.; Kansas City, Mo., o1 
lersey City, N. J. 

There were no shortages in 148 cities out of the 
12% covered by the report, indicating that in those 
places the amount of building requirements now 
rests on the normal demands of growth and im 
provement. 


No shortages were reported in Boston, Balti 
more, Washington, D. €C.. New Orleans, Minne 
Apolis, Kansas City, or Jersey City 


The survey in Chicago disclosed that the great 
need here is for buildings of the commercial 
and publie types. It is estimated that $235,437,- 
900 worth. of commercial buildings, including 
hotels, wholesale and retail stores, theaters, ware 
LOS! and industrial buildings, is needed to meet 
the requirements. The report points out that 
$185,970,000 is needed for Federal, State, and mu 
nicipal struetures, ineluding bridges. 

A shortage of $80,135,000 reported needed for 
residential types, it was explained, was confined 
‘lmost entirely to one and two family dwellings, 
sections of the city show sufficient and 
ii some instances more than an adequate supply 
of large apartment buildings 

The construction value of churches, hospitals, 
charitable and edueational institutions. and public 


4S some 


buildings to be erected within the next two years, 
and not included in estimates of shortages noted 
above, was placed in the neighborhood of $61,000,- 
000. 


Pasnaaaaaas 


Waste Will Be Chief Subject 


Subjects of vital interest to the business and 
industrial world will be discussed by some of the 
most able business men in widely scattered parts 
of the United States at the annual meeting of the 
northern central division of the United States 
Chamber of Commerce, which will be held in In 
dianapolis, Nov. 17 and 18. Representatives of 
business concerns, commercial clubs and trade or- 
ganizations from ten middle western states will be 
in attendance. The addresses and informal dis- 
cussions, according to John N. Van der Vries, of 
Chicago, manager of the north central division of 
the National Chamber, will revolve around the 
main theme, ‘“‘Waste and Extravagance in Business 
and in Government,” and will include other sub- 
jects of equal importance to business men gener- 
ally. 

The meeting will open at 10 a. m. with John W. 
O'Leary, vice-president of the United States Cham- 
ber of Commerce, presiding. 


Elected to State Legislature 


BELLINGHAM, WASH., Nov. 8. 
president Mogul Logging Co. 
Shingle Co., was this 
the State 


—Charles F. Nolte, 
and the Commercial 
week elected a member of 
Nolte is one of the 


legislature Mr. 





CHARLES F. NOLTH, BELLINGHAM, WASH. 
West Coast Logger Elected to Washington 
Legislature 


pioneer Jumbermen of the 
long been one of the most active community work 
ers Bellingham has ever known. Ile has been 
Whatcom County director of the Washington Au 
tomobile Club and the Pacific Northwest Tourist 
Sureau, and is second vice president of the Cham 


Northwest, and he has 


ber of Commerce and the Bellingham National 
Bank. Years ago he was a member of one of the 


eity councils on 
consolidated. 


Bellingham Bay before the cities 


Should Finance Operations Now 


gaker, Fentress & Co., widely known bankers 
of Chicago and Portland, Ore., this week made 
the following comment on business and financial 
conditions: 


“The eleetion of President Coolidge 
gress favorable to his policies assures the country 
of several years of conservative political admin 
istration. Susiness has suffered for many months 
from lack of confidence, timidity and therefore 
hand to mouth buying. Now the necessary founda 
tion for the safety of business has been laid by 
the election of Mr. Coolidge and a conservative 
Congress. 

“Even so soon after the election we can see the 
new and rising wave of confidence and optimism 
that the ballots started. Merchants and distribu- 
ters have begun buying for a reasonable time ahead 
instead of playing the L. C. L., hand-to-mouth 
game, and it will be a great stimulus to business 
Jobbers and wholesalers, too, are placing their or- 
ders for increased quantities, as the present out 
look fully justifies All this will mean better ad 


and a Con 


justment of supply and demand 
prosperity all along the line. 

“If business expands, as we believe it will, it 
will mean the tying up of large amounts of money. 
We believe therefore that we have probably seen 
the lowest interest rates for a considerable period 
and bond prices are probably about as high as they 
will go for some time in view of the evident tend 
ency of commodity prices to advance. 

“It follows that any long term financing needed 
to prepare for a period of prosperity, for more 
economic production and for working capital, 
should be placed right now.” 


and increased 


Arrange for Concat and Party 


Chicago Hoo-Hoo are busily preparing for a con 
catenation, to be held on the evening of Dee. 3, at 
the rooms of the Lumbermen’s Association of Chi- 
cago. Vicegerent Snark for this district, J. A. 
Gorman, this week appointed the following team 
to officiate on that oceasion: Snark, J. A. Gorman: 
Senior Hoo-Hoo, R. S. Whiting; Junior Hoo-Hoo, 
L. J. Pomeroy; Scrivenoter, Clarence Boyle, jr.; 
Bojum, W. H. Abbott ; Jabberwock, R. A. Johnson ; 
Arcanoper, Noel Ridlon ; Custocatian, F. M. Baker; 
Gurdon, A. H. Ruth. Dinner will precede the con 
catenation, being served at 6:30 p. m. 

The date for the next dance and bridge party 
of the Hoo-Hoo Club of Chicago has been set for 
Saturday evening, Dee. 13, at the Surf Hotel, one 
block north of Diversey Boulevard and one block 
west of Sheridan Road. Dress will be informal. 
An orchestra will dispense music for the dancers, 
and for those that do not dance there will be bridge 


@aaaaaaaaaae 


Two Representatives Added to Force 


MEMPHIS, TENN., Nov. 10.—Charles B. Carothers 
(Inec.), this city, wholesale distributer of southern 
pine, announces that it has added the following rep- 
resentatives to its force: Robert P. Creson, with 
headquarters at the Chittenden Hotel, Columbus, 
Ohio, to cover Ohio; Lewis Hare, with headquar 
ters at the Phoenix Hotel, Lexington, Ky., to cover 


central and eastern Kentucky and southern In- 
diana. This concern now covers the entire Mis 
sissippi and Ohio valleys through its exclusive 


salaried representatives at Memphis and Nashville, 
Tenn. ; Centralia, Ill. ; Huntington, W. Va., Lexing- 
ton, Ky., and Columbus, Ohio, in addition to being 
represented in the larger cities in the North and 
East by commission men. 


tea@ananaaaaae 


Lumbermen Gain Political Honors 


KANSAS City, Mo., Nov. 11.—Three lumbermen 
were among the lucky candidates who caught on 
to the Coolidge landslide last Tuesday and were 
swept into office with their tickets. Charles 
Kiefner, of Perryville, Mo., general manager J 
Tiapek Lumber Co., and president Southeast Mis 
souri Retail Lumber Dealers’ Association, was 
elected to congress from his district. 

E. E. Duensing, of the Duensing Lumber Co. 
Concordia, Mo., was elected to the State legisla 
ture from his district. 

W. L. Smythe, general manager Aitken Lumber 
Co., of Great Bend, Kan., was elected to the Kansas 


senate. 
SHS AABS 


Must Hold Shipments Intact 


In a recent award by an arbitration committee 
of the National-American Wholesale Lumber As 
sociation it was held that on complaint of grade 
if the shipment is not held complaint is waived. 
The decision follows in detail: 

Facts—On Nov. 22, 1923, Seller offered 1 car 
4/4 Oak No. 2 Common & Btr., 65 percent No. 1 
Common & Btr., 50 percent 16’. On Dee. 11 
buver ordered same, National Hardwood Lumber 
Association rules to govern grade, with “All FAS 
in.’ which seller accepted on Dee. 12. On Jan. 2 
buver reeeived a complaint on grade which he passed 
to seller on Jan.17. On Jan. 18 seller replied that 
on account of delay in registering complaint in 
voice should be paid in full, if unwilling to hold 
stock intact for inspection. On Jan. 21 buyer's 
customer claimed to have used the stock. S3uyer 
contends his representative saw the material and 
found it considerably off grade, a tally being made 
and submitted in evidence; that in view of this 
and customer’s statement of grade an allowance 
should be made. 
and sold o1 
rules 


Drecision—As stock was bought 
National Hardwood Lumber Association 
which provide that stock shall lb held intact for 
inspection, and as buyer gave seller no opportunity 
to verify the complaint, it is held that buyer shall 
pay full invoice price. When buyer's representa 
tive examined the stock he should have instructed 
buver’s customer to hold it intact 
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ervice 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
= right and our quality 
unexcelied in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


yoo 


Inquiries and orders solicited for . 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 


9th Floor Union 
Trust Building, 


Baltimore, Maryland 








Thin Ceiling— 
Our Specialty 


N.C. PINE 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 











a Why Worry 


about holding your trade when 
you can get lumber like our 


N. C. Pine gi 


Ceiling 

Roofing 
Longand Shortleaf Yellow Pine—rough 
or dressed— Car and Cargo Shippers. 


Ellington & Guy, Inc.,"mezDisostc® Bite 











QUICK SELLERS—Thatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,°xfo 


Virginia. 
Operating John L. Roper Lumber Co. 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical athentoar who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “! oor * 














News of American 





Hardwood Indant 








LOUISVILLE, KY. 


Nov. 10, Susiness a8 a whole is fair with the 
hardwood interests. The hardwood trade has rea 
son to believe that the rest of the year will be 
good. Pine has been in good movement at good 
prices, in spite of slow demand in agricultural, coal 
and oil sections. Wardwood prices are a shade 
lower on gum, and firm on other items. Some 
quotations are a shade higher, as the tendency is 
upward. Phincipal quotations, Louisville, inch 
stocks: Quartered red gum, FAS, $80; common, 
$55; plain red, $77 and $523; quartered sap, $60 
and $45; plain sap, $55 and $37. Walnut, FAS, 
$210; selects, $150: common, $110. Chestnut, 
$100 and $60. Cottonwood, $55 and $43. Bass 
wood, $85 and $65. Ash, $100 and $60. Poplar, 
FAS, $100; seleets and saps, $76; common, $53. 
Kentucky and Indiana quartered white oak, FAS, 
$140; common, $80; quartered red, $115 and $70; 
plain white, $105 and $60; plain rod, $95 and $55. 
Southern oak, quartered white, $125 and $80; 
quartered red, $90 and $60; plain white, $86 and 
$59; plain red, $82 and $57. 

An interesting photograph and short article re- 
cently appeared in the Courier Journal, Louisville, 
showing J. Van Norman, former football star and 
captain in the ’90s, and his son, Jack Norman, now 
captain of the Louisville Male High School Team. 

The C. W. Brickley Lumber Co., Louisville, one 
of the fast growing young lumber companies, which 
was established only some six or eight years ago, 
has been using as its slogan, wherever possible, in 
advertising, on buildings, trucks, stationery ete., 
“(00d Wood Goods.’ 

Frank B. Russell, stave and oil man of Louis- 
ville, has been appointed a member of the board 
of governors of the Waverly Hills Tubercular 
Hospital. 

It is reported that Arthur D. Allen, who recently 
retired as president of the Mengel Co., Louisville, 
is planning a long trip to Europe shortly. Mr. 
Allen has not announced any plans for the future. 


MARINETTE, WIS. 


Nov. 10.—-The log market came suddenly to life 
last week in Crystal Falls. Five buyers visited 
the place in one day. There are rumors of a 
slight price increase. The veneer men are stirring 
about. There has been considerable activity among 
the small jobbers during the week. 

A rain Thursday night came as a very welcome 
turn to the fire situation in Marinette County. An 
abandoned camp of the Sawyer Goodman Co., of 
this city, had been burned near Dunbar. In Her 
mansville, Menominee County, Michigan, the en 
tire village was threatened when the large barn 
of the Wisconsin Land & Lumber Co. was burned 
Wednesday night. 

The next few days will see the opening for actual 
production of the new plant of the Holt Hardwood 
Co., in Oconto, Wis. The old plant was completely 
destroyed by fire recently. The new is equipped 
throughout with modern machinery and will have 
individual electric drive. The Holt company will 
employ about a hundred men. 


BUFFALO, N. Y. 


Nov. 11.—C. Walter Betts, Betts Lumber Co., 
said: “Before election a feeling of uncertainty 
permeated the lumber business, as well as business 
in general. ‘That has disappeared. <A sense of 
confidence has taken its place. Business feels that 
the shackles have been removed from it, and that 
it can now go ahead.’ A. J. Elias, president of 
G. Elias & Bro., said: “The result of the election 
can be summed up in the two words—very- good. 
It drove away the clouds hovering over the business 
world.” 

Building permits here for October numbered 979, 
with costs of $2,591,700, a gain of 12 percent over 
the same month of last year. For the first ten 
months of this year the costs were $24,572,236, 
a gain of 10 percent over the same period of last 
year. Last week’s permits numbered 162 and costs 
were $386,400. 

The committee in charge of the new constitution 
in preparation for the Buffalo Lumber Exchange 
will submit its rioport to the meeting of the ex- 
change on Dee, 12.) James B. Wall is chairman. 

At the convention of the Canadian Lumber Deal 
ers’ Association here some months ago President 
Ganson Depew, of the Buffalo Lumber Exchange, 
said that the wholesalers and retailers ought to 
get together oftener, and this idea will be acted 
upon by the Buffalo lumbermen soon. It is 


expected that the entertainment committees of the 
lumber exchange and the retailers’ association 
will hold a meeting in a short time to arrange for 
a supper and general entertainment. 


H. J. Bryant, of Taylor & Crate, who is repre 
senting the wholesale lumbermen in general lumber 
traffic matters, has issued a circular letter to dea} 
ers asking them to attend the meeting to be held 
here this week between railroad men and shippers 
and giving a list of points which he thinks should 
be taken up then 

Hf. Shumway Lee, president of Mixer & Co., is 
spending two wecks in the South, and after visiting 
the company’s office at Greensboro, N. C., will eal) 
upon some of the mills. 

A. Conger Goodyear, president Great Southern 
Lumber Co., has returned from a short businegs 
trip to New York. 


EVANSVILLE, IND. 


Nov. 10.—Hardwood trade in southwestern In 
diana has been holding up very well. Factory 
buying is reported to be better than it was a 
month or two ago. The furniture business is pick 
ing up; some of the factories are being operated 
steadily, and are coming into the market for more 
lumber. Lumber prices have been well maintained 
There have been more inquiries regarding lumber 
for export. Veneer trade has been holding up 
very well. Box trade continues good, and box mak 
ers are in the market for considerable lumber 
Stave trade shows little or no improvement. Re 
ports from rural communities are encouraging 
Logs are still being received in liberal quantities 

Claude Wertz, of the Maley & Wertz Lumber 
Co., here, was defeated in the November election 
for State representative from Vanderburgh Counts 
He made the race on the Democratic ticket. 


INDIANAPOLIS, IND. 


Nov. 11.—Demand for hardwoods from both in 
dustries and retail yards continues very spotted 
Just at present the retail appears to be more 
steady than the industrial demand. The retailers 
continue to do big business, aided by some of the 
most wonderful late fall weather the State has 
enjoyed for years. The city trade seems in better 
condition than the rural trade. Among the indus 
trials, the furniture factories are buying most 
heavily, though this market is somewhat spotted 
due to the fact that many have not resumed pro 
duction on a scale that is warranted by orders 
on file, The automobile business is slow, only one 
or two factories in Indianapolis doing anything 
near a normal business. Railroad demand has 
fallen off, especially for heavy timbers and = cross 
ties. Of the various hardwood items, red gum 
appears to be strongest; demand is steady and 
advanced prices are likely. 


COLUMBUS, OHIO 


Nov. 10.—Hardwood trade has taken on an im 
proved tone in the last few days. Orders are bet 
ter, and inquiries have increased. Yard trade is 
still the best feature, although factories are not 
far behind. Retailers have only fair stocks. Ship 
ments are coming in promptly, as a rule, while 
dry stocks are not very plentiful. KF. B. Pryor 
sales manager W. M. Ritter Lumber Co., reports 4 
better demand. Inquirics from railroads and man 
ufacturing concerns are more numerous. Mr. Pryor 
left recently for a business trip through Michigan 
M. W. Stark, of the American Column & Lumber 
Co., says trade is rather good, and prices are 
well maintained on the whole. The Virginia Lum 
ber Co. is having a better demand for hardwoods 

Southern pine is rather unsteady, but a_ fair 
business is reported. Dealers are buying only for 
the immediate future, Prices are somewhat irreg 
ular, and concessions are being made on a number 
of items, but flooring and rough finish are strong 
Transit cars are numerous, and often sell at con 
siderably less than the usual market levels. R. M 
Lucas, secretary Columbus Lumbermen’s Credit 
Club, reports a quiet trade in southern pine, al 
though some of the retailers are having a better 
business. Prices are weak all alohg the line. The 
Powell Lumber & Construction Co. is having a bet 
ter business, with considerable figuring on new 
work, 

Seymour Brown, manager Columbus Lumber Co., 
a retail coneern, reports a good demand for mill 
work of all kinds, and consequently the mills have 
been pretty busy. There is a fair amount of figur 
ing on new work, and indications point to a good 
business during the winter months. 

F. B. Black, general manager Herbst-Black LuD- 
ber Co., a retail concern, reports an addition, 50 
feet long, is being made to the mill to make room 
for additional benches. 

The Mathews Lumber & Manufacturing Co. has 
been making a number of improvements in its mill 








NOVEM] 





A mold 
installe: 
gander, 
installe¢ 


Nov. 
remain 
that pr 
month, 
for futu 
booked. 
interest: 
peen a 
change 
in build: 

Ross 
kesha, V 
in nort 
mostly i 

The 4 
Ware Cx 
Nov. 10. 
] Abou 


Nov. 
more str 
rially. ' 
gone up 
unchang 
tically o 
furniture 
it is st 
sufficient 
first of 
for imme 
ing a go¢ 
quota of 
so there 
Export b 


Nov. 1 
cided sp 
This dem 
for even 
factories 
ted and 
export on 
industria 
poplar, v 
is now re 
the mills 
of unusu: 
months. 
operators 
no eviden 


Noy. 1 
ided ine 
Irom don 
vhile buy 
of orders 

The n 
manufact 
and wooc 
of the fe: 
for oak, v 
is reason: 
for arom: 
generally 
are rathe) 
The An 
reased  j 
shipment 
and April 
feet, and 
porters ©: 
now in 
agency re 
seventy-fiy 
diate sailj 
tinent as 
The Ty 
slowing ¢ 
that one 
Placed in 
four of it 
Other fir 
somewhat 
to speed 1 
Signs of 
generally, 
put can b 
justify, 
Good ra 
embracing 
4nd west ’ 
of compa 
lorest fire: 
basin in J 
Francis 








NOVEMBER 15, 1924 


AMERICAN LUMBERMAN 


81 





A molding machine, electrically driven, has been 
installed, and it is expected that a motor driven 
gander, a gang rip saw and two stackers will be 
installed within the coming three months. 


MILWAUKEE, WIS. 


12.—Inquiries continue lively and prices 
remain firm. Both mills and wholesalers maintain 
that prices are certain to increase within the 
month, and consequently suggest that large orders 
for future delivery at present prices would not be 
pooked. The biggest movement is to the building 
interests, which continue active. The weather has 
peen a trifle colder during the last week, but the 
change was not great enough to cause any let-up 
in building. 

Ross H. Wilbur, of the Wilbur Lumber Co., Wau- 
kesha, Wis., recently returned from muskie fishing 
in northern Wisconsin. The fishing was done 
mostly in Twin Lakes, near Hayward, Wis. 

The sawmill of the Menasha (Wis.) Wooden 
Ware Co. resumed operations on Monday morning, 
Nov. 10. The mill had been shut down since May 
1. About a hundred men are employed, 


JACKSONVILLE, FLA. 


Nov. 11.—The hardwood market shows a little 
more strength, but prices have not advanced mate- 
rially. The upper grades of oak and red gum have 
gone up $2 to $3, but the lower grades remain 
unchanged. Automobile manufacturers are prac- 
tically out of the market for the time being, and 
furniture factory buying is very quiet. However, 
it is stated that furniture manufacturers have 
sufficient orders to keep them busy until after the 
first of the year. They have only been buying 
for immediate needs. The building trades are do- 
ing a good fall business, and are taking their usual 
quota of hardwoods. The box trade is also active, 
so there is a fair demand for the lower grades 
Export business is good. 


JACKSON, MISS. 


Nov. 11.—The hardwood market showed a de 
cided spurt immediately following the election. 
This demand was general, and orders were received 


Nov. 


for even the most sluggish items. The furniture 
factories are taking large amounts of hardwood. 


Red and sap gum are moving in good volume; the 
export market is taking large amounts of oak, 
industrial plants using the lower grades; and even 
poplar, which has been practically a dead item, 
is now reported moving in fair volume. Stocks at 
the mills in this section are normal, as a result 
of unusually good drying weather for the last six 
months. The only fear expressed by hardwood 
operators is that a car shortage will show up, but 
no evidence of this has been seen thus far. 


MEMPHIS, TENN. 


Noy. 11.—Ilardwood interests here report de 
ided increase in the number of inquiries received 
rom domestic consumers since the elections but, 
vhile buying is slightly more active, the number 
f orders being released is not particularly large. 
The most active domestic inquiry is from 
manufacturers of furniture, building-trade needs 
and wood containers. The call for gum is 
f the features. There is a fairly active demand 
for oak, while the movement of cypress and poplar 


one 


is reasonably large. Quite an increase in demand 
for aromatic red cedar is reported, Prices are 
generally without substantial change, but sellers 


ire rather firmer in their views, 

The American Overseas Forwarding Co. has in 
reased its bookings of ocean freight room for 
shipment to the United Kingdom between Jan. 1 
ind April 80 to 1,882 cars, or about 27,500,000 
feet, and additional space is being taken by ex 
porters on the basis of sales actually made or 
now in negotiation. At the same time, this 
agency reports that it is booking at the rate of 
seventy-five to a hundred cars a week for imme- 


liate sailing. This business is going to the Con- 
tinent as well as to the United Kingdom. 

The Turner-Farber-Love Co., which has been 
slowing down production somewhat, announces 
that one of its recently-idle band mills will be 


placed in operation again around Nov. 15, so that 
four of its five plants will be going on that date. 
Other firms which have been restricting output 
somewhat recently are also making preparations 
to speed up production if demand shows definite 
Signs of materializing soon. Weather conditions, 
generally, are quite favorable for logging, and out 
put can be readily increased if market conditions 
justify, 

Good rains occurred over the Memphis territory, 
‘mbracing eastern Arkansas, north Mississippi 
and west Tennessee, at the week-end. These were 
of comparatively short duration, but checked 
lorest fires which were raging in the St. Francis 
basin in Arkansas. 

Francis V. Ford, recently manager of the hard- 


wood department of the Chicago Lumber & Coal 
Co., with headquarters in St. Louis, has been 
placed in charge of the business of the United 
Timber & Lumber Co., a partnership here com- 
posed of George T.*Houston and his two sons, 
H. K. and Phil D. Houston. This company was 
organized about a year ago and is now construct- 
ing a large band mill at Marysville, Miss. It con- 
templates building a mill in Louisiana in the near 
future, 2 

C. M. Sheppard, in charge of the export depart- 
ment of E. L. Bruce Co., Memphis, Little Rock and 
Nashville, has recently returned from a stay of 
about six months in Europe. He is planning to 
return to Europe soon. 

The Frank Haass Lumber Co., Cincinnati, Ohio, 
has opened offices in Memphis. These are in the 
Randolph Building and are in charge of A. J. 
Craig. This firm is engaged in the wholesale 
handling of hardwood lumber. 


BAY CITY, MICH. 


Nov. 10.—Manufacturers express great confi- 
dence in the future and this feeling has strength- 
ened the market considerably. Stocks are in a 
very favorable position, as there is no surplus 
of any items. The higher grades, especially in 8/4 
and thicker, also all thicknesses of culls, are ex- 
tremely short. Buying is still very conservative, 
and none of the industrial lines are purchasing for 
their future requirements. 

The forest fires throughout the northern section 


of the Lower Peninsula have been quite serious, 
although the burning was contined to cut-over 
lands. The fires are all reported to be well under 
control now, due to heavy rains during the last few 
days. 
MERRILL, WIS. 
Nov. 12.—The market, according to lumbermen 


here, is showing some improvement, but buyers are 
holding off generally until inventory time, and 


are content to buy for present needs. Prospects 
are for very heavy buying after inventorying. 
Flooring and low grades of hardwood are very 
active. Most mills are very low on stocks, and 
heavy logging is being planned, as a big year’s 


business is expected and the mills wish to be pre 
pared. 


DETROIT, MICH. 


Nov. 8.—The 
shows additional strength. ‘Transit 
territory are increasing, indicating 
volume of business is expected. 
factory volume of buying, but 
are being made on a speculative basis in the face 
of a slight further advance. A scarcity of 4-inch 
LB flooring is reported. A better buying response is 
indicated by the pick up in local building follow- 
ing a clearing up of political uncertainties, 


softwoods 
cars in this 
that a larger 

There is a satis- 
very few purchases 


wholesale market in 


Automobile and body plants are making a num 
ber of inquiries for hardwoods, but there has been 
little disposition toward extensive purchases to 
cover future requirements. However, a gen-ral im- 
provement in the automotive industry is reported, 


It is now quite evident that production programs 
have been stabilized to the extent that a definite 
output has been determined upon. 

The Lansing Co. has purchased 1,500 acres of 
virgin timber in Ontario. Cutting will not be be- 
gun for some time. 


TORONTO, ONT. 


Nov. 11.—-The outlook has been greatly clarified 
by recent political events in Great Britain and the 
United States. In the larger eenters in Ontario 
there has been a definite though quite moderate 
increase in activity in the various fields of con- 
struction work. MacLean Building Reports (Ltd.), 
Toronto, say that business developments promise 
considerable building activity. Promoters of de 
ferred projects are coming into the market, 

J. B. Reid, Toronto, honorary president Ontario 
Retail Lumber Dealers’ Association, and Mrs. Reid 
left last week for St. Petersburg, Fla., where they 
will spend the winter. ° 

W. B. Snowball, M. P., of Chatham, N. B., well 
known lumberman of the Maritime Provinces, was 
in Toronto recently calling upon the trade. 

Graves, Bigwood & Co., Byng Inlet, Ont., are 
erecting a new sawmill in Hardy Township, on the 
south side of Lake Nipissing. The plant will cut 
hemlock and hardwood and will be in operation 
early in the new year. The cutting capacity will 
be 50,000 feet a day. 

The Citizens Lumber & Manufacturing Corpora- 
tion, Tilbury, Ont., has been organized to take over 
the retail lumber business formerly conducted by 
3raniff & Langis. 





Camp N. C. Pine 
Is Now Branded 


SIN TTT (og. TT Vad Peles gk. 
TERT, 
Ms! iy ft ¢r itt: yy Yh / 
STANDARD / 


Hundredsof buyers have relied upon 
us for years to keep them supplied 
with N.C. Pine lumber. They have 
always found our quality, milling and 
grading to be dependable. To assure 
them that these same high standards 
will be maintained in the future, we 
will confine our manufacture of 
“inch lumber” to the Extra Standard 
size and will brand every board. 
Camp’s N.C. Pineis a general purpose 
wood, therefore, buy it for all jobs. 





Bare 




























Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 

EK. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 
L. CAMP, Manager 


GEORGE 


DAILY CAPACITY 
Renascn ssdadsevetevaunsesend 600,000 feet 
Atadidcadedecescduuaaaas 500,000 feet 


Franklin, Va. 


Marion, S. C. 
Wallace, N. C. 


St. Stephen, S. C. 

















The Logger Knows 


the kind of logs which make the 
best lumber. Our woodsmen 
and “‘drivers’’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 


WASHINGTON, D.C. 
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apZumberyWompany 
bea mas necting is WHOLESALERS OF 


“2WVELLOW PINE LUMBER 
Timbers and Car Framing 


« Specialt». 
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Rough, Kiln Dried 


Finish our specialty. 





“Nature Quality”’ 


Have never had 
a complaint. 


Dressed Shed Stock 
and Dimension and 
Rough Timbers also. 


Haynes-Spann 


= =e 
Alabama 








M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 





Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 





Mean Ceili Lyf Sp ectiaisls 


HIGH GRADE 
%" and \%" CEILING. 
1" and 5%" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


~ 
Longleaf and PINE 
Short Leaf 





Lumber Co. 




















News from America’s Lumber Centers. 








LOS ANGELES, CALIF. 


Nov. &.—For the four days preceding the elee- 
tion very little buying was done in this territory, 
lumbermen report. Lumber stocks are low and 
dealers have not as yet begun to renew stocks, 
with the result that wholesale prices have taken 
a slight drop. 3uying did not fall off on account 
of prices, but rather on account of the grave un- 
certainties of the election. A few buyers have 
stepped in and taken advantage of the lower 
prices, but this is the exception and not the rule, 
The water and rail movement of lumber for Octo- 
ber was satisfactory, and the actual consumption 
continues at a fairly even pace. A heavy inward 
movement began at San Pedro on the day follow- 
ing election. On Wednesday thirteen lumber boats, 
bringing 20,000,000 feet, docked at the harbor, one 
of the largest day’s receipts on record. Local 
shipping men point out that there is already a 
marked stimulation noticeable in the lumber trade. 
Another indication is the return of all but six 
of the more than fifty lumber schooners that were 
laid up during the summer. 

Following the reorganization of the McCullough 
Fagan Lumber Co., it was announced this week 
that this firm will now be known as the McCullough 
Lumber Co. W. A. Magee, of Seattle, and B. W. 
Bookstaver, of Los Angeles, are two new members 
of the firm who will be associated with A. R. Me- 
Cullough. At the same time it was announced 
that the use of barges will be discontinued and that 
four vessels of the S. S. Freeman Steamship Co. 
will be operated on regular schedule. 

It was announced at the local offices of 
Chas. R. McCormick & Co., this week, that the 
3oykin Lumber Co., of Houston, Tex., will act as 
the former company’s sales agent in the Texas 
territory. 


TACOMA, WASH. 


Noy. &—John Dower, president John Dower 
Lumber Co., who has just returned from the annual 
convention of the National Retail Lumbermen’s 
Association, was the principal speaker at the 
regular mecting of the Tacoma Lumbermen’s Club 
last Wednesday. The club decided to send an 
invitation to Secretary Pfund, Chicago, asking 
him to visit with the Tacoma lumbermen Dee. 10. 
He is expected to attend the red cedar shingle con 
vention in Seattle Dee. 11.) Mr. Dower also dis- 
cussed business conditions in the middle West. He 
stated that while the farmers are not as well off 
as has been reported, yet there has been some 
improvement, and he estimated that lumber buying 
from the farmers will be 10 percent heavier in 
1925 than in 1924. Mr. Dolge also asked the 
Tacoma manufacturers to attend a conference be- 
tween the lumber interests and the railroad execu 
tives to be held at Chicago Nov. 17. At this con- 
ference, he declared, the question of mill inspection 
of car material will be brought up for final action. 
Several of the manufacturers announced they would 
either attend in person or send representatives to 
the conference. 

Ernest Dolge, president of the West Coast Lum- 
bermen’s Association, urged a large attendance of 
Tacoma lumbermen at the association meeting held 
here this week. 

The club authorized the sending of congratula- 
tory telegrams to Roland H. Hartley, of Everett, 
governor elect of Washington, and to Congressman 
Albert Johnson, of Hoquiam, reélected to the house 
of representatives from this district. 

Col. Hartley carried Tacoma and Pierce County 
by 9,088 votes. He received 19,701 votes, while 
the Farmer Labor candidate, who ran second, 
received 10,613. Lloyd R. Crosby, of the Weyer- 
haeuser Timber Co., was elected to the lower house 
of the State legislature on the Republican ticket. 
Mr. Crosby based his campaign on reforestation, 
and is the first assemblyman to be elected on this 
platform. Mr. Crosby favors a State reforestation 
policy, and the adjustment of taxes on timber land 
to permit reforestation by private owners. Mark 
E. Reed, prominent Mason County lumberman, was 
reélected to the legislature on the Republican 
ticket. Tacoma lumbermen are jubilant over the 
results of the national election, and predictions of 
a revival in the lumber industry are being made 
by many of the leading manufacturers 

Lumber exports from Tacoma during July totaled 
37,947,000 feet, a gain of 4,000,000 feet over the 
June exports, according to figures made public this 
week by the customs office here. 

Lumber shipments over the Tacoma docks during 
the present week were unusually light. A series 
of heavy gales in the North Pacific has delayed 


many of the vessels scheduled to load here, and 
next week is expected to see every berth taken at 


the local docks. The carriers in port during the 
week included the following: St. Paul & Tacoma 
Lumber Co., Lake Frances, California, 650,000 feet 
(part cargo), and Charles H. Cramp, Atlantic coast. 
500,000 feet (part cargo). Tidewater Mill Co,, 
Eldorado, California, 150,000 feet (part cargo), 
Commercial dock, John C. Kirkpatrick, California, 
390,000 feet (part cargo). Port dock, Avalon, Cali- 


fornia, 950,000 feet (part cargo), and Lake 
I'rances, California, %50,000 feet (completing), 
Dickman Lumber Co., Remus, west coast South 


America, 1,000,000 feet (completing); Lake 
Frances, California, 550,000 feet (part cargo), and 
Ranenfjord, west coast South America, 450,000 feet 
(completing). Puget Sound Lumber Co., Ranen- 
fjord, west coast South America, 250,000 feet 
(part cargo), and Lake Frances, California, 300,000 
feet (part cargo). Terminal dock, Eldorado, Cali 
fornia, 100,000 feet and 50 tons box shook (part 
cargo), and Everett, California, 150,000 feet (part 
cargo). 3Zaker dock, Jacoxr, California, 100,000 
feet (part cargo), and Ohian, Atlantic coast 
100,000 feet and 1,200 doors (part cargo). 

A number of the leading Tacoma lumbermen hay: 
left for the East during the last ten days. Most 
of these men are away on business and are not 
expected back before December. Among the lum 
bermen who have left during the last week are Ear) 
M. Rogers, general superintendent St. Paul & 
Tacoma Lumber Co.; L. L. Doud, president Defiance 
Lumber Co.; W. R. Ripley, secretary Wheeler, 
Osgood Co.; Frost Snyder, president Clear Fir 
Lumber Co., and Thomas S. Galbraith, manager 
Eatonville Lumber Co. 


SEATTLE, WASH. 


Nov. 8.—There is a decidedly optimistic tone in 
the lumber market here since the national election, 
Already a considerable increase in telegraphic 
orders has been noted. The more conservative 
manufacturers and wholesalers are not, however. 
looking for renewed buying on a large seale much 
before the latter part of December, pointing out 
that bad weather is likely to bring building opera 
tions in the East and central West to a halt tbis 
month. They also point out that for the last 
month or more the mills have been cutting ip 
exeess of new business, creating a situation unfa- 
vorable to immediate price advances. Both manu 
facturers and wholesalers are agreed, however, that 
when spring buying begins prices will be stiffer 
and that business is likely to be good for six 
months at least. In this belief the mills generally 
are not; bidding for business at present prices, and 
some of them have made small advances. The 
millmen are a unit in asserting that they have beep 
running at a loss on the prices prevailing in recent 
months. 

Reports here indicate that yard stocks in rai 
market territory are extremely low, and_ tha! 
transits are gradually being cleaned up on the 
Atlantic coast, and these reports are encouraging 
to the manufacturers. Mill stocks in this section 
are decidedly low, especially at the tidewater mills 
Most mills have sold ahead up to the middle of 
November, and some up to Dec. 1. 


There is one condition that may arise to changt 
the general situation materially. This is a possible 


shut down of a considerable percentage of the 
larger mills this month for overhauling and re 


pairs. There is of course no concerted agreement 
but one big cargo mill is closing down for over 
hauling next week and several others are reported 
to be preparing to follow suit. These mill owners 
explain that the logical time to make the annual 
overhaul and repairs is when the lumber market 
is dull, rather than when it is picking up as it is 
likely to do about the Christmas holidays, when it 
is the time honored custom of the mills to do repair 
work. Should a considerable pereentage of th 
mills depart from the usual custom, as indic: ated 
the effeet undoubtedly would be to. stiffen th 
market immediately. 

The Atlantic coast market is reported slightl) 
improved, though transits are keeping prices down 
Space is plentiful and weak at $12. st amshif 
operators admit. The California market also shows 
signs of coming back. Export business is UW 
changed. Japan is doing little buying and, with 
the yen at 39 cents due to war in China, there I 
little prospect of early improvement in that quar 
ter. Some mills expect fair Japanese buying next 
spring, but others are not so hopeful. ‘The Cé 
material and railroad lumber market is un¢ hanged 


but the outlook, according to wholesalers sp yecializ 
ing in this business, is quite satisfactory, 4! d ther 
are counting on an increase in firm order hortly 
The local demand for lumber in Seattle and vicin 
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ity is holding up well, due to the fact that much 
puilding is still being done. 

The log market seems slightly firmer, due pos- 
gibly to the fact that unusually heavy rains in 
October and this week slowed down truck logging 
gperations. Logs are plentiful, however. _ Snow 
in the mountains is heavy for this early in the 
year, and high level logging operations may be 
interfered with soon. 


SACRAMENTO, CALIF. 


Nov. &.—The Michigan-California Lumber Co. 
xpects to keep its logging camps in El Dorado 
‘ounty open another fortnight and probably longer 
if weather permits. ‘The mill at Camino is run 
aing double shift and capacity shipments are being 
made. 

The Red River Lumber Co. has opened a new 
amp west of Lake Almanor, in Lassen County, 
which will be headquarters for the construction 
pew at work on the new logging railroad into 
Butt Valley. On the new power line to Hat Creek 
the company’s crews have reached a point forty 
wo miles from Westwood. 


Lake County, Oregon, continues to hold the in 
-erest of western Jumbermen in connection with 
future developments. Following the visit last 


week of R. B. White, Exchange Sawmills Sales Co., 
Kansas City; E. T. Dusenbury, of San Francisco, 
purchaser of the Irving timber tract near Lake 
view, and R. T. Bourns, redwood operator in Men 
jecino County, were in Lakeview this week logging 
ver the tract and investigating conditions. A 


Wm. Donovan, sr., president Donovan Lumber 
Co., of Aberdeen, Wash., returned this week from 
Chicago, where he has been for the last three 


weeks. 
ASTORIA, ORE. 


Nov. &.—Cargo lumber shipments from the 
Columbia River slumped somewhat during October, 
but totaled 63,300,000 feet. The Portland customs 
district shipped 32,204,677 feet, in thirty-eight 
vessels. Forty-six vessels loaded at the mills of 
the Astoria customs district and took 31,095,323 
feet. The coastwise shipments from both districts 
fell off sharply from their usual level, but the 
foreign business remained good. This is particu- 
larly true in regard to the Astoria district. The 
Astoria shipments are divided as follows: Coast 
wise, 14,912,000 feet in twenty-three vessels ; for- 
eign, 12,696,071 feet in fourteen vessels; inter- 
coastal, 3,487,252 feet in nine vessels. The Port- 
land district movement is subdivided thus: Coast- 
wise, 11,325,000 feet in nineteen foreign, 
15,846,838 feet in fifteen intercoastal, 
4,832,849 feet in four vessels 


BELLINGHAM, WASH. 


Nov. 8&.—Optimism is the rule among Belling- 
ham lumbermen and loggers now that the national 
elections are over, and they are predicting an 
increased demand for lumber, with higher prices. 
Vice President J. J. Donovan, of the Bloedel Dono- 
van Lumber Mills, predicts that prices will advance 
within a month and adds that they will have to if 

mills are to continue to 


vessels; 


vessels : 








It’e no wonder that retailers like 
pure bred stock and dairying, for the farmers share their prosperity with the 
lumbermen by erecting such buildings as this dairy house at Hinsdale, Ill 


to see farmers in their territory turn to 


operate, since they have 
been operating at a loss 
for six months. He be 
lives that as soon as east 
ern buyers realize that 
lumber has hit the bottom 
they will begin placing 
orders. He does not look 
for much activity during 
the winter because there 
is little building in the 
Bast at that time. 

The Morrison Mill Co. 
Showed its confidence by 
announcing that it would 
operate a night shift in 
its sawmill beginning 
Nov. 10. The night crew 
will cut box lumber to 
replace the 8,000,000 feet 
destroyed in the fire of 
Sept. 30. This concern 
is operating its box fac- 
tory steadily and making 
occasional shipments, one 
of which will be made to 
Hawaii this week. 

President Fred 
Wood, of the BE. K. Wood 


Soe 





timber reconnaissance of areas east and north of 
Lakeview has just been completed by James 
Johnston and C, A. Nutter, logging superintendent 
and engineer of the Pelican Bay Lumber Co., of 
Klamath Falls, 

Officials of the Madera Sugar Pine Lumber Co, 
have announced the projected purchase of a large 
tract of timber land in the Sierra national forest 
and the extension of the company’s logging rail 
road to reach it. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 8.—Last year the mills on Grays Harbor 
shipped 880,000,000 feet of lumber and logs, estab 
lishing a world’s record for any one port. This 
mark has been passed and, with two months of 
the year yet to go, the total is certain to reach the 
illion foot goal by the first of the year. Both rail 
ind water shipments of last year amounted to over 
i billion feet, but this year the harbor expects to 
ship a billion by water alone. Unofficial records 
of arrivals and departures show that seventy-one 
vessels cleared for California, the Atlantic coast 
ind foreign ports during October. In September 
sixty-six vessels sailed, against seventy-one in 
Uetober, There were eighteen departures and seven 
arrivals during the week, with about eleven ships 


loading at various mills this week end. Severe 
storms which have been raging along the coast 
tor the last two weeks have driven several ships 
n to port with stories of extremely high wind 
ind seas. Nine hundred thousand board feet of 
veneer logs were shipped from the Grays Harbor 


Port dock during October to various places in Seat- 
tle and Tacoma, establishing a new record in this 
Ine of business on the harbor. 

F Frederick Hart, president Hart-Wood Lumber 
pe called on the harbor on his return from an 
*xtended trip to the Atlantic coast, going by the 
way of the Panama Canal and returning by rail. 


Lumber 


vat é Co., does not 
anticipate any immediate material response to 
election results. His company is shipping regu 


larly to California, which. market he deseribes as 


fair, and the Wood-English Co., of which he is 
president, is operating three sides in its ‘amps 
on Vancouver Island and probably will continu 


to do so indefinitely. Vice President Joseph G 
Earles, of the Puget Sound Sawmills & Shingle 
Co., says he expects lumber to benefit immediately, 
and that eventually the effect will be emphatic 


Cargo shipments this week were: Bloedel Dono 
van Lumber Millx, Whitney Olson, 1,500,000 feet 
San Pedro. Morrison Mill Co., Manukai, 750 tons 
of box shook, Honolulu. E. K. Wood Lumber Co. 
Remus, 1,500,000 feet for the west coast, half of 
which was lifted at the company’s Anacortes mill 
Next week the El Capitan will lift 2,000,000 feet 


for San Pedro at the Bellingham and Anacortes 
plants. Several cargoes will be lifted next week 
at the Bloedel Donovan and Puget Sound mills 


One shipment will include 3,000,000 shingles for 
the Atlantic coast. 

The logging industry operated on a near-normal 
basis this week, receipts averaging sixty to seventy 
ears daily. Two of the camps, the Chinn and 
Campbell River works, reported the season’s first 
snow. Reports from the mountains are that an 
unusual quantity of snow has fallen for this time 
of year, drifts ten feet deep being observed at an 
elevation of 4,500 to 5,000 feet. 

J. A. Loggie, president and manager of the 
Whatcom Falls Mill Co., is expected to return any 
day from New York and other eastern cities after 
an absence of five weeks. 

A conference will be held here next week by 
President J. H. Bloedel, Vice President J. J. Dono 
van, Secretary James H. Prentice, Treasurer Frank 
E. Frost and other officials of the Bloedel Donovan 
Lumber Mills to determine whether to rebuild the 
box factory destroved by fire on Sept. 30 


C... GEORGIA C__...] 









ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 


Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 
SAVANNAH RIVER LUMBER 


Pineora, Ga. 
Also agents for 





COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gil ja, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








sedis 


Southern Pine 


CYPRESS 
| Yard Stock 


Shed Stock 
Western Office: Timbers 
Hibernia Bank Bldy., me 
New Orleans. La. Piling 
Our Specialty: 
Railroad and 
Car Material 





Stephens Lumber Co. 
Home Office: JACKSONVILLE, FLA. 


| 











Manufacturers and Wholesalers 
Longleaf and Shortleaf 
Yellow Pine 


R, R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 


DOWNER 


LUMBER 
co. 


Valdosta, Ga. 


Established 10 Years 














A useful vest 
Vest Pocket Ready Reckoner *,.)°°'..0051 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous usetul lumber 
tabulations. Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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Value Received 


Good values have always stood the test, and not- 
withstanding the marvelous inventions of time, no 
one has yet devised a better merchandising plan 
than that of giving customers better value -giving 
them the most for their money. 

We keep this plan ever before us on all our trans- 
actions. 


Try us on your next order for: 


Lousiana REA Cypress 
Hardwoods, Tupelo, 
Yellow Pine, 

Fir, Spruce, Hemlock, 
Cedar Shingles and Siding 


“LaRED” Brand of Premium Cedar 
Shingles. 

““LaRED” Supremes— The 100% Shingle. 

““LaRED”’ Extra Clears--100% Clear, 85% E.G. 
““LaRED ” Star A Stars— Real Stars. 


| 

LOUISIANA RED &zeres* | 
Company 

of New Orleans | 

Entire Fourth Floor, | 
Poydras Building, 
New Orleans, La. 


Try our 


1018-19 White Bldg., 
Seattle, Washington. 














HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 


Company, Inc. 
BONITA, 


Morehouse 


— 






























Ra RUSTON, LA. 


<i Manufacturers of 


‘NA? Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at Office. 
CANDY, LA RUSTON, LA 
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Lake Charles, Louisiana 














(GARYVILLE. 
: oS 
Manufacturers 


Short Leaf Pine and Hardwoods 





SALT LAKE CITY, UTAH 


Nov. 10.—The lumber market is weaker than it 
was. The weather was ideal until a few days 
ago, but at this writing a heavy snow is falling. 
Dealers are buying hand to mouth, and are not 
expected to stock up until after their inventories 
are taken. General lumber prices show an average 
weakening of about $1. Shingle prices are down 
5 to 10 cents. Millwork has been in good demand 
this fall. 

Zusiness in the agricultural districts is still 
quiet. This is especially true in the beet growing 
districts, which have been hit hard this year by 
part failure of the beet crop. The metal mining 
camps are in good shape, and coal mining is normal 
for the season. Collections are generally described 
as good, and better than they have been for some 


time. 
PORTLAND, ORE. 
Nov. 8.—General rejoicing among the lumbermen 


followed the receipt of election returns here. It is 
generally conceded that fir quotations for future 
deliveries strengthened $1 to $2, and several buyers 
who had held off have come in with offers at the old 
quotations and have been turned down by the 
mills. Everybody seems to look for a large volume 
of business during the winter and lots of activity 
in the spring 

That export lumber values will have to advance 
was the prediction today of W. J. Kuhl, local man 
ager for the Douglas Fir Exploitation & Export 
Co. We said either prices will have to become bet- 
ter or mills catering to export trade will shut down. 
Prices obtainable at present do not cover cost of 
production. The demand just now is quiet and 
scattered, no particular market seemingly wanting 
lumber very badly. 

At a luncheon meeting of the Portland Lumber 
men’s Club Wednesday noon, at the Chamber of 
Commerce, the consensus was that as a result of 
the election, business will show a decided improve- 
ment shortly. red W. Roblin presided and about 
fifty were present. 

It is still raining copiously in western Oregon 
and soft tracks and swollen streams are hampering 
to some extent logging operations. The precipita 
tion is far ahead of the average, 

Extensive improvements are to be made at the 
Dollar Portland Lumber Co.’s plant, and it is now 
shut down with little probability of resuming 
operations before the Christmas holidays. The 
principal improvement will be to change the mill 
from one specializing in rail business to one han- 
dling largely water shipments. ‘The mill will be 
turned around so that the cut lumber comes within 
easy range of the waterfront, where the company 
will increase its dock facilities to accommodate 
two large steamers for the foreign trade and a 
steam schooner in the domestic trade. 


SAN FRANCISCO, CALIF. 


Nov. 8.-—There is a very optimistic feeling 
among San Francisco lumbermen as a result of 
the presidential election. Local lumber yards have 
a healthy demand, with building active, and are 
earrying moderate stocks and buying for immediate 
requirements. There is no speculative interest, 
but increased buying from the mills is expected 
as the market stiffens. Export shipments of 
Douglas fir and redwood are moving to Australia, 
with prospects for increased sales around the first 
of the year, when ships will be accepting char- 
ters for lumber to that country and will take grain 
thence to Europe. Japanese demand is quiet, with 
some inquiries for fir squares and cedar logs. The 
war situation in China has had an unsettling effect. 

The Standard Lumber Co. has closed down for 
the season with a total cut of about eighty million 
feet, and a fair assortment of white and sugar 
pine on hand at Standard. The logs in the pond 
were cleaned up, but quite a stock of white fir 
logs has been cut, which will be available when the 
mill is ready to start up again. 

The Fruit Growers’ Supply Co. has closed down 
its sawmills at Susanville and Hilt for the winter. 
Very little shop remains unsold, but there is a fair 
supply of D select and better, 7/4 to 16/4. The 
season’s cut was about 110,000,000 feet. There is 
an ample supply of box lumber for the factory. 
Sales, up to date, are considerably ahead of this 
time last year. A little less than 5,500,000 feet of 
unshipped orders are on file, 

The Lassen Lumber & Box Co. has quit logging 
at Susanville, but will manufacture all the ae- 
cumulated logs. With a season’s cut of about 
40,000,000 feet, it will have a fair assortment of 
white pine. There is not much dry shop and the 
demand is improving. J. W. Rodgers, vice presi- 
dent, has returned from a tour of the San Joaquin 
Valley and southern California. He obtained or- 
ders for about three million boxes that will keep 
the box factory going during the winter. 


The Red River Lumber Co. continues to operate 
on white and sugar pine at Westwood, and is a 
cumulating logs for the usual winter run. Willis 
J. Walker, vice president, is looking over the new 
veneer factory. There are continued inquiries for 
common dimension, some running as high as one 
million or two million feet. 


With redwood mills generally curtailing, the 
-acific Lumber Co. is making a fair output at 


Scotia, two large mills operating with one shift, 

The Albion Lumber Co. is still curtailing opera 
tions, with the mill at Navarro closed down and 
the mill at Albion operating with one shift. 


NEW ORLEANS, LA. 


Nov. 10.—Southern pine bookings showed good 
increase for the week, while the cypress and hard 
wood folks reported a fair business with a shade 
of improvement. Considerable improvement of de. 
mand is looked for during November. Southern 
pine mill stocks are subnormal and assortments are 
broken, Prices accordingly are buoyant. Cypress 
producers seem to have fair stocks, and are hold 
ing prices steady. The hardwoods are said to be 
moving, on hand-to-mouth buying, in a very fair 
aggregate volume, Hardwood inquiry is better 
and the prospect of improved post-election business 
is expected to strengthen prices. 

Charles M. Kerr, recently field engineer for the 
Creosoted Materials Co., of this city, has been ap 
pointed field engineer of the American Wood Pre 
servers’ Association. His new work, it is under 
stood, will be largely of the promotion order. He 
will continue to make his home in New Orleans 

suilding permits issued in New Orleans dur 
ing October totaled $1,425,000, as compared with a 
total of $987,800 for September. Of the 286 per 
mits issued, 158 were for residential construction. 

From McComb, Miss., it is reported that th 
Citizens’ Lumber Co., of McComb, hitherto con 
trolled by the White lumber interests, has been 
sold to the Enochs interests, of Fernwood, Miss., 
and the following new officers elected: President 
Lamar Ramsey; vice president, P. H. Enochs, jr.; 
secretary, A. FE. Leggett ; treasurer, H. P. Marsalis 
It is added that H. P. Prosser will be continued as 
manager of the company. 

Dispatches from Purvis, Miss., report the pur 
chase, by R. L. MeNair, of a thousand-acre tract of 
timber land in Stone County, Mississippi. The 
tract is estimated to contain sufficient timber to 
provide an eighteen months’ run for a new sawmill 
under construction by Mr. McNair and M, Fatheree. 


SPOKANE, WASH. 


Nov. 8.—Inland Empire lumbermen are jubilant 
over the results of the election this week 
I. N. Tate, assistant general manager Weyer 
haeuser Sales Co., expresses the lJumbermen’s 
viewpoint as follows: “Lumber buying has 
been delayed chiefly because the building season ir 
northern States is over for the year. It is als’ 
the season when the retailer takes an inventory 
We feel sure that if money is to be had at reason 
able rates, then buying will soon open up, and 
that the Inland Empire mills will see a consider 
able increase in orders. Lumbermen also hope 
for a reasonable increase in the prices for the mills 
are not breaking even. Lumber and mill met 
generally are glad the election issue is settled and 
believe that a reasonable measure of prosperity is 
thus assured for the Northwest. California is 
now using more lumber, and the excess stocks with 
which the Atlantic coast has been surfeited hav 
in a measure been reduced, so that the eastern sea 
board should begin buying again soon. ‘The fact 
that western railroads have been in the market 
for new equipment will not direetly help Inland 
Empire mills, as Coast lumber and timbers will be 
used in car construction. It will have this effect 
however, that the railroads purchase of Coast lum 
ber will relieve much of the Coast competitio! 
here, We can see nothing but a business up 
trend from now on.” 

Optimism is expressed by A. W. Laird, 0 
Potlatch, Idaho, manager Potlatch Lumber Co 
“I look for the lumber business to be on its feet 
iain by Jan. 1,” he says. “Of course, we 4 
not expect to have a boom, but with the result of 
the election so favorable we are expecting a stead) 
increase both in price and demand.” 

Two million feet of pine, larch, Douglas 4n¢ 
white fir on Bear Creek, a tributary of the Tena 
way in Kittitas County, has been bought by the 
Cascade Lumber Co., of Yakima, from the 
Wenatchee forest reserve. The lumber company 
will pay the Government at the rate of $2.59 4 
thousand for pine and 50 cents for other species. 
The Douglas fir, white fir and larch are of quality 
much inferior to that found on the western slop 
of the mountains. Cutting will start at once, the 
logs to be sawed at the company’s mill at Yakima 
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DULUTH, MINN. 


Nov. 11.—Lumber trade on this market was 
prompt to feel the influence of the sweeping Re- 
publican victory on Nov. 4. Jobbers here report 
the putting through of a greatly augmented volume 
of orders. A number of large building projects in 
this city and district will be proceeded with at once. 
Duluth sales officials of interior lumber mills re- 
ported that they had booked more business during 
the last week than in the previous four or five 
weeks. A sales official of the Virginia & Rainy 
Lake Co. said that shipments from his company’s 
yards at Virginia, Minn., to retail yards over 
Minnesota and North Dakota had shown a sub- 
stantial increase since election day. <A cargo of 
Nos. 4 and 5 northern pine boards was loaded out 
at a Duluth slip during the last week for Tona- 
wanda (N. Y.) delivery. Two other lumber car 
riers are on their way to this point to load mixed 
eargoes of northern pine for Buffalo and Tona- 
wanda, and their clearance will complete cargo 
shipments for the season. Dealers are looking 
forward to a considerable quantity of special north- 
ern pine lumber being moved from northern Min- 
nesota interior mills to the East during the winter 
months. 

With the setting in of colder weather, woods 
operators are preparing to put in their camps, and 
estimates now are that outputs of pulpwood, ties, 
piling and mines timbers- will be in exeess of those 
of last winter. Pulpwood men have been in receipt 
of good inquiry from buyers of Wisconsin and Min- 
nesota paper mills during the last few days. Labor 
conditions still remain easy, with $35 a month and 
poard the ruling figure for common labor. 

The Northern Lumber Co.’s sawmill at Cloquet, 
Minn., closed down at the end of last week for 
overhauling for its winter run. The Cloquet Lum- 
ber Co.’s sawmill will run until the river freezes, 
and the Johnson-Wentworth mill at Cloquet is also 
scheduled to shut down shortly in order to make 


repairs. 
KANSAS CITY, MO. 


Nov. 11.—Demand is increasing, inquiry is grow- 
ing, prices are showing greater strength and pros- 
pects in the lumber market are looking rosy, ac- 
cording to sales managers here. The outlook for 
between now and the first of the year, they say, 
is excellent, and most of them believe that 1925 
will be a big building year. Zecause retailers have 
been buying largely hand to mouth for the last 
six months, stocks in the yards are low and will 
need quite a lot of filling in to put them in shape 
to meet a strong demand. Retailers have been 
favored this year by their ability to meet immedi- 
ate requirements in a hurry, and have not found 
it necessary to keep stocks up to their usual stand- 
ard. Whether this favorable condition will con 
tinue is a question, sales managers say, and they 
think prudence will cause retailers to put their 
stocks in shape to meet greater delay in shipments 
from the mills. Apparently some of the big line- 
yard coneerns here are not going to take chances. 
They are beginning to put out inquiry and likely 
will place considerable of their business this month. 
Country retail trade is reported very good, with 
prospects of a continued demand for lumber. City 
retailers, who have been laying off the market, also 
are getting in while prices are favorable on items 
they need, 


MINNEAPOLIS, MINN. 


Nov. 11.—-The effects of the national election in 
the Northwest are expected to be positive and 
prompt In the four days of last week, wheat 
prices climbed 14 ecnts, adding $16,000,000 to the 
value of the wheat in farmers’ hands. But lumber 
dealers are not permitting themselves to be led 
into any rosy forecasts for winter business. The 
chief result will be early buying for spring in Jan 
lary. The farmers have been conservative. Their 
first consideration has been to pay past due in 
debtedness. In the rural sections most of the lum 
ber consumed has gone into necessary and urgent 
repairs. 

Northern pine and northern hemlock mills still 
are operating but they are nearly at the end of 
the season’s cut. Some northern softwood mills 
are expected to continue sawing through the win 
ter, Demand has been so good throughout the saw 
MZ season that there will be little surplus to carry 
them through until the new supply is available. 
Logging operations are about to begin and the sup- 
bly of men is declared adequate. While the north- 
‘tm pine manufacturers and wholesalers report 
that there is active inquiry, actual bookings are 
not large. Northern hardwood demand has shown 
little improvement, but prices are holding firm 
because there are no great stock surpluses. Clears 
red cedar shingles are selling at 5 cents above the 
Price quoted a week ago; stars, at the old price. 
Demand for white cedar posts continues heavy, con- 
sidering the season. Sash and door mills are ob- 


taining a fairly good rural business, although city 
demand is light. 

Growth of Sioux City, Iowa, has kept the lumber 
business normal, accgrding to Harry McNeil, of the 
MeNeil Lumber Co., Sioux City, who was in 
Minneapolis a few days ago. Competition among 
retailers there, he said, has tended to cause price 
cutting. 

3usiness in the vicinity of Benson, Minn., has 
been fair but slightly undér that of a year ago, 
Richard Alsacker, of the Benson Lumber Co., said 
when in the Twin Cities this week. He said that 
lumbermen are enjoying a fairly good wagon trade, 
but that no large lumber bills have been recorded. 

According to T. M. Partridge, head of the T. M. 
*artridge Lumber Co., Minneapolis, there has been 
little activity so far in the northern lumber camps. 
He had just returned from a trip. 

Woodworking industries and the railroads are 
expected to place considerable business with lum- 
ber manufacturers in the next few months, accord- 
ing to J. A. Loggie, president Whatcom Falls Mill 
Co., Bellingham, Wash., who was in the Twin 
Cities last week. He had been in the East and at 


Montreal. 
WARREN, ARK. 


Noy. 10.—The first part of the week demand for 
Arkansas soft pine was quiet, but the latter part 
the market took on new life. Business increased 
materially, and prices made slight advances, this 
being especially true of No. 2 common boards. 
Inquiries are being received in good volume from 
retail dealers, and most of the orders from them 
eall for a number of items. Railroads are doing 
some buying, and car siding is in demand at some- 
what better prices than prevailed a week or s0 
ago. Industrial buying is very light. Shipments 
are keeping slightly ahead of production, still 
further reducing mill stocks. This section has had 
a very much needed rain which will prevent the 
continuance and spread of fires. Labor supply is 
plentiful and there are plenty of cars. 

Demand for hardwoods has slightly increased 
this week, and there has been a strengthening of 
prices. Red gum is one of the best movers, with 
some sap, especially common grades, being sold. 
Railroad takings of oak are light. Gum trim and 
oak trim are good movers at good prices. Hard- 
wood flooring is moving easily at fair prices. Pro- 
duction throughout this vicinity has been normal. 


HOUSTON, TEX. 


Nov. 10.—Business is good and prices firm. The 
common grades are advancing. Oneinch No. 2 
and 2-inch No. 1 are in heaviest demand. There 
appears to be a surplus of &8-inch No. 1. The 
eastern market has improved decidedly in the last 
couple of weeks. Northern Texas is still buying 
heavily, but the demand from southwest Texas is 
quiet. 

The Gulf Coast Lines, maintaining general head 
quarters in this city, have placed an order for 1,250 
box cars and specified that longleaf southern pine 
only must be used. 

The San Antonio & Mexican has been granted 
a certificate authorizing the construction of a line 
from a point near Three Rivers to a point near 
Fowlerton, Tex., about forty miles. 

The Gulf Coast Lines have authorized the con 
struction of a 32-mile extension of the San Benito 
and Rio Grande Valley from Santa Maria, Tex., to 
Sammons, at a cost of $500,000. Also the con 
struction of a 20-mile extension of the St. Louis, 
Brownsville & Mexico from a point between Lyford, 
Tex., and Brownsville on the main line to Edinburg, 
Tex., at a cost of $450,000. 

A. J. Wheeler, for many years secretary of the 
Lumberman’s Club of Houston, has resigned that 
post owing to ill health and moved to Oklahoma 
City, where he is now with his son, J. M. Wheeler, 
lumberman. Howard Meyer has been appointed to 
suececd him as secretary of the club. 

After spending five weeks on a business trip 
westward, E. R. Wieks, of the Vaughn Lumber 
Co., has returned to Houston. He visited all the 
leading lumber centers of the Pacifie coast, spend 
ing most of his time at Portland, Ore. 

R. S. Price, manager of railway and timber sales 
for the Exchange Sawmills Sales Co., Kansas City, 
spent a day in Houston recently on a visit to the 
company’s mills. 

A. D. Irwin, general representative of the Pa- 
cifie Mutual Door Co., Tacoma, Wash., was a visitor 
in Houston recently, on a trip through the South- 
west. His headquarters are in Kansas City. 

Henry W. Swafford, of Los Angeles, Calif., a 
partner in the firm of FE. J. Stanton & Sons, was a 
recent Texas visitor. He visited in Houston, San 
Antonio and Dallas. 

H. H. Hardin, Fort Worth, Tex., head of the 
Hardin string of retail yards, recently visited the 
3rownsville district. His wholesale warehouse at 
Harlingen, Tex., is about ready for operation. 

J. B. Farris, of the Farris Lumber Co., of Den- 
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1 car 5/8 Qtd. Sycamore 
a 1 car 5/8 Plain Sycamore 
—_ 50,000' 4/4 Log Run Willow 
50,000' 4/4 FAS Pl. Sap Gum 


Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 








Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 
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Southern Pine Lumber 
F S | Entire Logging 
Or Sale Equipment 


CONSISTING OF: Locomotives, Skeleton Log 

Cars, 35 |b. rail, Fletcher & Lidgerwood Skidder 

(rebuilt) 40 Ton Derrick Machine shop tools, 

Bell track laying machine, and TUG BOAT 
AWN. 


LOCK, MOORE & CO., Ltd., Westlake, La. 


K. Moore, Pres., M. P. Paret, Vice-Pres., 6. W. Law, Sec’ y-Treas. 

















pris SHINGLES 
and 

cY CLAP BOARD 

meee ore 

Gulf Coast Timber Co., Inc. 
MORGAN CITY, LA. 




















SOUTHERN 
TIE & TIMBER 
COMPANY 


Incorporated 


Timbers 
Piling 


Railroad 


Cross Ties 





Winnfield : La, 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 


usual, the Kalance-To-Go of any item is SHOWN CON 
PrINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage 


Phe delive record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it 

The book contains 180 estimate nd dupl ru 
40 lines to the pag 160 sheets 94x16 inche ind ¢ 
A to Z index It is bound in heavy canvas with cé 
paper and press board 


Postpaid, $4.75 


431 So. Dearborn St. 
Chicago, Ill. 
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ST-AND-BY 
MARK 


A Reliable 
| Seller 


STANDBY Yellow Pine is the 
old reliable stand-by for quality, 
sales and satisfaction. You will 
find that builders prefer this lum- 
| ber when they know its advan- 
| tages’ in strength and durability. 


_ STANDBY 
| LONGLEAF 
| Yellow Pine 


| is areliable seller because it offers 

|, the builder more for his money 

| —more strength, more wear, 

| longer life. Export and coastwise 
schedules a specialty. 


Try a mixed car of STANDBY. 


St. Andrews Bay 
Lumber Co. 


Millville, $3 Florida 
3 BIG MILLS: 
{ Millville, Fountain and Bar Harbor, Florida 








Yellow Pine 


rgve 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock 
*“*Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 
CENTURY. FLORIDA 
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; Gummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 





Sales Office, 280 Madison Ave., New York City | 
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ton, Tex., has returned from an auto tour of the 
Panhandle, New Mexico and Colorado. 

J. W. (Bill) Fisher, of the A. B. Spencer Lumber 
Co., San Antonio, recently returned from a two 
weeks’ trip to the mills in eastern Texas and 
Louisiana, and spent a few days in Houston. 

J. W. Waldrop has taken up his duties as the 
new manager of the J. Bradfield Lumber Co. at 


Plano, Tex. 
ELKINS, W. VA. 


Nov. 10.—Although little time has elapsed sinc: 
election, many producers have already received 
an increased number of inquiries. In the few 
weeks before election, orders had dropped off but 
consumers are in the market once again. For one 
thing, maple is more in demand than it was for 
a time, as reflected in a larger number of inquiries 
and even sound wormy can be more readily sold 
although the price is not what it should be, ac 
cording to sellers. Sound wormy and No. 2 com 
mon mixed is not bringing more than $23 to $25 
The inquiries cover a wider range of woods. 


SHREVEPORT, LA. 


-The demand for southern pine con 
steady, and covers practically all 
Railroad buying continues, and 
in some items there is developing a_ scarcity 
that tends to advance their prices. The same 
is true to some extent of retail yard material. 
Orders are largely from dealers, who are appar- 
ently replenishing stocks depleted during the fall, 
as call for shipments is less urgent than it was 
recently. Prices in general are tending upward. 
The mills do not care to put a lot of cars in 
transit, as doing s0 would have a bad effect on 
the market. Flat and coal cars, in fact all kinds 
of open cars suitable for loading timbers, are 
scarce and orders for stock usually loaded in such 
cars are being considerably delayed. The labor sit 
uation is good. No rain to amount to anything 
has fallen as yet, and many mills are handicapped 
for lack of water, a few mills being closed down 
for this reason. Hardwood demand is good, and 
prices have changed very little. 


NORFOLK, VA. 


Nov. 10.—There has not yet been the improve 
ment in demand for North Carolina pine that many 
millmen are looking eagerly for. In mill stocks there 
is a rather large surplus of one or two items, which 
is more or less bothersome, but a scarcity of most 
popular items. The weather has continued ideal 
for manufacturing and shipping, and mills have 
been able to clean up a lot of old orders, and also 
have increased their production a little. There 
is some disposition on the part of buyers to 
speculate a little. While some mills have ad- 
vanced their prices on a few items, these advances 
have not been established as yet, and in the rest 
of the list there has been no change. 

Edge 4/4 No. 2 and better band sawn continues 
to move very well, though individual sales are 
small. Circular sawn is also in good demand. 
There is not a great deal of stock to be had. Prices 
of band sawn are stronger. Edge 4/4 No. 3 has 
been moving better recently, one or two rather 
large sales being made at list prices. No. 2 and 
better 4/4 stock widths have not been quite so 
active recently, but most mills are pretty well 
sold out. No. 3 4/4 stock widths are not moving 
80 well, although it is always possible to sell 10- 
inch widths at a good price to the yards. Edge, 
5/4 and thicker, No. 2 and better continue quict, 
but demand for stock widths in these thicknesses 
continues brisk. Nos. 1 and 2 bark strips are 
still inactive, but 4/4 miscuts No. 2 and better are 
in good demand and hard to buy for quick ship- 
ment. 

Sales of 4/4 edge No. 1 box rough have been 
light. Most of the box makers have recently cov- 
ered their requirements pretty well, and a great 
many of the mills are sold ahead and refuse fur- 
ther business at present prices. Edge 4/4 No. 2 
box has been rather quiet. Box makers are using 
a little. Prices show no further change. No. 1 
4/4 stock box, rough and dressed, has been in good 
demand. Sales are limited, many mills refusing 
further business. No. 2 4/4 stock box in all 
widths has been in much better demand recently. 
Most of this is wanted dressed in mixed cars of 
8-, 10- and 12-inch for the coal mines. Edge 5/4 
box, air dried, is being inquired for in small quan- 
tities, but low prices are being offered. Box bark 
strips, 4/4, have been very quiet, rough or dressed. 
Their price is weak. 

Sales of flooring, thin ceiling and partition show 
a further slight improvement. Planing mills wish 
to move surplus stock, but low prices on certain 
widths and grades have had no effect on buyers 
ag yet. Kiln dried roofers have been in good de- 
mand, but are hard to buy for quick shipment. 
Prices on these are stronger. Sales of air dried 
roofers were not as large as the week previous, 
but sufficient business has been booked to make 
millmen think of higher prices. 


Nov 10.- 
tinues quite 
items on the list. 


TUSCALOOSA, ALA. _ 


Nov. 10.—The market has shown considerab) 
improvement during the last few days, and offers 


for dimension from Chicago territory are coming 


strong, calling especially for No. 1 common dimen 
sion and small timbers on piece orders. Indications 
point to a fair increase in prices on all items. Th 
mills already have booked about all the orders they 
can handle for reasonably prompt shipment. Ver, 
few items can be shipped immediately. The whole 
saler is coming into the market, and there is eyj 
dence of a speculative movement in southern pin 
The position of the mill man will warrant him ip 
holding off for better prices. During 1924 very fey 
manufacturers made any money. The weather js 
good and labor plentiful. 


JACKSON, MISS. 


Nov. 11.—Lumbermen are 
market prospects. 
in good volume, 


feeling elated ove: 

Orders have started to come in 
The car companies are increasing 
their demand. In fact all consumers are taking 
more Jumber. The weakest spot is the eastern 
timber market, and this is showing some activity 
Manufacturers are endeavoring to speed up pro 
duction but production would have to be inercased 
more than is possible to be commensurate with de 
mand, considering the conditions of mill stocks in 
this section. While the mills have no great short 
age on any particular items, the assortments are 
kept up by reason of the unusually good drying 
weather which has prevailed since last spring. No 
rain whatever fell in this section last week, making 
it two months sinee the last rainfall. When it does 
come, available dry stocks will be depleted in a very 
short time. Prices are advancing on practically all 
items, and the demand, both as to items and terri 
tories, is the most general known in a long time 
The export market continues strong. 


LAUREL, MISS. 


Nov. 10.—There has been a material increase in 
demand and inquiry for all items, accompanied by 
some stiffening in prices. Local stocks are broken, 
and mills are finding it hard to give prompt 


shipment. Consequently, order files in this see 
tion are increasing and the daily mails are full 


Local exporters report considerable 
improvement — in foreign markets, especially 
Europe and South America. Sawn timber is ip 
better demand. Prime is very scarce and exceed 


of hurry-ups. 


ingly difficult to find. ‘The betterment of the 
foreign exchange situation is materially helping 


Gulf’ exporters. No changes of any consequence 
have been noted in the hardwood market within 
the last two or three weeks. The mills are 
holding firm to stock sheet prices. Demand for 
poplar, formerly one of the slowest items, seems 
to be growing. 

The drouth in this section continues, 
forests are burning in many localities. 

The Southern Lumber & Timber Co., of Hills 
dale, Miss., recently sold to the Gulledge Lumber 
Co., of Mendenhall, Miss., 2,200 acres of virgin 
longleaf pine and cypress in Polk County, Florida 
The Southern Lumber & Timber Co. is allied with 
the Batson & Hatten Lumber Co., of Lyman, Miss 


PITTSBURGH, PA. 


Nov. 11.—Wholesale lumber dealers report busi 
ness much better since the pre-election suspense 
is cleared up. All kinds of lumber have experi 
enced a quickening effect. Fine weather is en- 
couraging further building activity. Southern pine 
is active and much stronger than two weeks 
ago, all grades having advanced $1 to $3 within 
that time. Prices on southern pine boards have 
advanced $1 to $2 in the last week, and are going 
higher, as it is almost impossible to get the ait 
dried product, which is being snapped up as fast 
as listed. The demand is increasing rapidly for 
all classes of flooring and shed stuff. Further 
advances are expected on No. 2 and better and 
No. 3 grades, as production has been curtailed on 
account of bad weather in the Carolinas. B&better 
flooring is up $4 over the level of three or four 
weeks ago; boards have risen $2 to $3 within the 
last three weeks, and dimension $1.50 to $2. 
Idaho pine is quite active, with marked advancet 
in all grades, especially in No. 2 common and 
better, which is very scarce and hard to supply. 
This grade has advanced $2 in the last week. 
Other western woods, including fir, hemlock and 
cedar, are in good demand, with indications of still 
further advances. Fir, in particular, is advancing 
with still higher prices in sight, as there are n0 
surplus items of any kind. Hardwoods are iD 
good demand, with prices on dry advancing, and 
prospects of a further rise, chiefly in maple, oak, 
birch and poplar, which have advanced $2 to $5 
and in some items even more. Dry hardwoods are 
the scarcest items in the Pittsburgh market, espe 
cially the better grades. 

Retailers are turning down some cars of souther= 
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pine boards shipped by Georgia roofer concerns on 
account of their not being dry enough to use. Con 
siderable of this stock has shown itself on the 
market recently, due to heavy rains in the last 
four or five weeks. 

C. V. McCreight, of the C. V. McCreight Lumbe 
Co., returned the first of the week after an absence 
of ten days during which he called on the trade 
in New York, New Jersey, and eastern Pennsyl- 


—_ BOSTON, MASS. 


Nov. 11.—The general tone of the New England 
market for lumber has strengthened since the 
elections. It is not so much expansion in the 
demand, which is fairly satisfactory for the 
season, aS it is the sentiment shown by both 
sellers and buyers. The most important news of 
the week has been the advance of $2 in the base 
price of castern spruce and the prediction that the 
market will go to $45 if building continues as 
active as it promises to be during the remainder 
of the year. Random lengths of spruce also look 
firmer. Eastern and northern boards are quiet 
at prices that are just about steady. Lath are 
selling rather slowly and there is more talk of 
another recovery of prices. Shingle manufacturers 
are becoming more confident. Southern pine floor- 
ing looks firmer. There have been advances on 
Idaho white pine. Hardwood prices are about 
where they were a week ago. 

The steamer Stuart Dollar brought hemlock from 
Vancouver for Shepard & Morse Lumber Co., and 








{ retail scout for business could suggest to this 
woman a milk house that would add to her com 
fort and convenience 





the Howick Hall and Golden Gate are in from Van 
couver with about 2,000,000 feet of fir and hemlock 
consigned to order 


PHILADELPHIA, PA. 


Nov. 10.—Business in this section continues 
Steady, with the outlook favorable. Philadelphia 
has been fortunate this fall regarding weather con- 
ditions, which have permitted consumption of a 
good amount of building lumber Local retailers 
State that they are busy and that new orders con 
tinue to develop. In the suburbs business is also 
active, new contracts being given out, so suburban 
retailers are continually in the buying market, 
Yards in southern New Jersey are enjoying good 
business, but are not buying quite as actively as 
they were a few weeks ago, for lumber is not 
moving as readily, some of the smaller towns being 
overbuilt. Shipments from the South into the 
Philadelphia territory are good. There is no doubt 
that prices on common lumber would be higher 
were it not that large shipments of western fir and 
hemlock are coming from the Pacifie coast by boat, 
Lately prices seem to have developed stronger 
tone, however, Longleaf flooring is very active. 
Prices on 1x2-inch are B&hetter, $66; No. 1 com 
mon, $56; No. 2 common, $32, and No. 3 common, 
$21. Shortleaf framing is: 2x3 inch, $30; 2x4- 
Inch, $30.50: 2x6-inch, $28.50: 2xS-inch. $30; 
2x10-inch, $30.50, and 2x12-inch, $31. Roofers 
and boards are: 1x4-inch, $24; 1x6-inch, $28: 
1x8-inch, $29: 1x10-inch, $29.50, and 1x12-inch, 
30. Some orders are occasionally being placed 
for less, when a mill wants to move some stock, 
Of a transit car sometimes gets into distress and 
sells below market, although most transits are dis- 


posed of readily. The hardwood market is firm 
and prices have changed very little for some weeks, 
as demand has been steady. 


BALTIMORE, MD. 


Noy. 11.——Richard H. Baer, of Richard P. Baer & 
Co., hardwood distributers and producers, Balti- 
more, who has been in England and Scotland for 
the last four or five weeks, sailed Saturday, Nov. 1, 
for New York. He went entirely on business and 
managed to secure a number of orders. 

Frederick van Monsjou, of the Amsterdam firm of 
Monsjou & Endel, was a recent visitor. This is his 
first trip to the United States. It was his intention 
to continue to Cincinnati, Memphis and New Or- 
leans, besides other points, taking the steamer at 
New York for home Nov. 29. 

Another visitor was George A. Smith, manager 
South Hill Manufacturing Co., Portsmouth, Va., 
who appeared to be optimistic with respect to pros- 
pects for shortleaf pine trade, with stocks by no 
means large and demand showing indications of 
expansion. 

Norman James, president James Lumber Co., this 
city, where a large yard is being maintained, is 
back from a foreign trip. He spent some time in 
Scotland shooting deer and other game, and en- 
joyed his visit greatly. 

P. J. Feitner, of the Osceola Cypress Co., Osceola, 
Fla., stopped in Baltimore last Thursday and 
called on some of the handlers of stocks turned 
out by his corporation. 


LAKE CHARLES, LA. 


Nov. 10.—Extremely dry weather continues to 
interfere with production. Total bookings are de- 
cidedly encouraging, embracing practically the en- 
tire list. Flooring and siding are still in very 
good call, both items being scaree. Boards are in 
very strong demand and have advanced slightly. 
Demand for dimension and railroad material is 
good. Local building is active. The bulk of orders 
is still for quick shipment. Most mills are unwill- 
ing to accept future orders, however. The lack of 
surplus stocks is causing a strengthening in prices, 
and most fast moving items have made slight ad- 
vances, 

Carl E. Cline, of the sales department of the 
Powell Lumber Co., this city, has moved to De 
Quincy, La., where he has purchased an interest in 
the Lyons Planing Mill Co., retailer. Mr. Cline 
will be manager, 


JACKSONVILLE, FLA. 


Nov. 10.—Demand for most southern pine items 
shows an improvement. Florida business is in fine 
shape. New retail yards are being opened at dif- 
ferent points in the southern part of the State. 
The demand for shed stock from the central States 
and in some sections of the East has strengthened. 
Weather has been excellent and production and 
shipping have been normal. Mill stocks over this 
entire section are not large. Some small operators 
are beginning to receive orders and have started 
their mills. So far as can be learned none of the 
larger manufacturers are selling ahead. 

Demand for shed stock is being well main- 
tained. Competition with other woods on the 
eastern markets has not been as keen on dressed 
stock as with dimension and timbers. Orders have 
been arriving in increased volume, Zuying is 
mostly of small lots and in mixed cars. B&better 
4-inch is selling at $40 to $41; No. 1 has been ad- 
vanced, being $36.50 and $37; No. 2 continues to 
be the largest seller, the average being $17, al- 
though a number of sales were made at $17.50; 
No. 3 is very slow at the price in effect for two 
weeks, B&better 3-inch averages $51.25; No. 1 
was in better demand at higher prices, the aver- 
age to wholesalers being $41, to retailers, $42; 


No. 2 is also stronger, sales being made at 
$16 to $16.50; No. 3 is a slow seller at $10.50 to 
$11. Most of the demand is for 2%-inch face, 


standard matched, There is not much demand for 
6§-inch, but price is 50 cents higher 

Demand for ceiling is steadily improving. In 
some instances advances of 50 cents are noticed. 
3&better %-inch averaged $43.50; No. 1, $39.50, 
and No. 2. $17. inch were small and 
for the most part on mixed orders. ’rices are 
firm. The bulk of demand is for y,-inch at $25.50 
for B&better; $21.50 to $22.50 for No. 1, an ad 
vance of 50 cents to $1, and $11.50 for No, 2, 
which averages 50 cents higher. Demand from the 
rural sections is stronger Demand for partition 
is also stronger and prices are firm. 


Sales of 


Demand for siding has not been as strong as 
that for other items. The yards are buying only 
what they are obliged to have. , Most sales of No. 
2 novelty are at $22.50, cars, mill, although a few 
were made at $23. B&better and No. 1 have ad- 
vanced 50 cents over last week. Bond pattern is 











Dealers Who Sell 
Babcock Ladders 
Ready to Celebrate 


Business in the ladder - 
line has been good during 
the last few months. First 
it was the farmers buying 
for haying time, then the 
fruit pickers, then people 
doing repairing and re- 
modeling and to take 
down the screens. 


Now as Thanksgiving 
approaches, hundreds of 
lumber dealers are con- 
gratulating themselves 
that they took on Bab- 
cock ladders. They have 
made a nice little profit 
with very little effort. 


Wouldn’t you like to 
get in on this business 
next year, Mr. Dealer? 


W.W.BABCOCK 
Company 
BATH, N. Y. 
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Bring Your Timber 
Down While Prices 
Are Good— 


You know 


the finest timber is 
found in the highest altitudes. 
Phis timber is worth real money 
today when buyers everywhere 
are demanding the finest qual- 
ity lumber. 


During the past few years we 
have shown operators in high 
altitude timber how they could 
profitably utilize the 


Barienger 


Brake 


You too will be interested in this 


money-saving device when you 


know how it eliminates long, wind 


ing roads, sand hilling and over 


comes impassible grades. 


Here’s Proof of 
Satisfaction 7: 


“T used one of your —— > 
BRAKES this winter and . 
found it to be a good thing. 
I would not be without one 
while lumbering in rough 
country.” 

Kenneth Hunter. 

Glen Falls, N.Y. j 













If you own upland tim- 
ber, write today for illus : 
trated booklet and a few 
letters from actual users 


RYTHER & PRINGLE 
COMPANY | 
Carthage, N. Y. 


ee eel 








in good demand and growing more popular every 
day with the Florida trade. Bevel siding is hold- 
ing steady at prices quoted a week ago. Square 
edge stock is in fair demand at $22 for B&better; 
$20 for No. 1, and $14.50 for No. 2, showing an 
advance for each grade. 

Demand for roofers is strong, especially for air 
dried stock. Sales have exceeded those of the last 
several months, several orders were booked for 
six to eight cars of each width, all for prompt ship 
ment. It is becoming hard to place orders for 
prompt shipment. Prices are $19 for 6-inch and 
$20 for &-, 10- and 12-inch Longleaf kiln dried 
G-inch roofers have advanced $1, the average being 
$23, mill, for No. 2 common. 

Demand for finish is stronger from the Florida 
trade and also from the central States, but from the 
east and northern sections it is slow. Mills that 
can make prompt shipments along with other items 
have low stocks and they are receiving fair prices. 
No. 2 common boards are moving freely at an ad 
vance of $1 for 6-inch, D4S. Sales of shiplap and 
No. 3 boards were not as large as last week, but 
prices are firm, 

A fair volume of dimension and timbers is being 
shipped by boat, but all-rail business is lacking. 
Small framing is in more demand than anything 
else, and the movement to the South Florida yards 
is good. Prices are about the same as those quoted 
last week, 

Car material is very strong, and several mills 
have begun to manufacture this class of stock ex 
clusively. Prices are steady, and in some instances 
have advanced on orders calling for quick ship 
ment, 

The J. M. Griffin Lumber Co., Holopaw, Fla., will 
put on a night shift Nov. 17. 


A. J. Mussell, who is building a single band 
cypress mill near Chipley, Fla., says the name of 
his town will be “Gulf Red.’’ Mr. Mussell will 
manufacture Gulf red cypress. 

W. J. Reid, of the Reid Lumber Co., Selma, Ala., 
stopped off in Jacksonville Saturday, en route to 
Selma. 

Cypress is moving very slowly, although opera- 
tors are maintaining list prices. Orders and in- 
quiries are coming in from all sections, but demand 
in the Southeast is considerably better than in 
others. Box cypress is still in good demand, and 
mills are keeping well sold up on this item. A 
fair demand for novelty siding developed this week, 


mostly for “C’’ and No. 1 common grades. A few 
orders were also booked for “B” finish, at slightly 
less than list prices. Prices received for 4/4 stock 
this week f. 0. b. cars points taking a Live Oak. 
Perry and Gulf rate were: 


4/4 5/4 6/4 8/4 
Tank me .$105.00 $110.00 $112.50 $121.00 
Vf oe ... 95.00 100.00 103.00 110.00 
Factory select 60.00 70.00 73.00 85.00 
Oe ee . 40.00 52.00 55.00 60.00 
Box . 22.00 25.00 25.00 25.00 
a eee 16.00 16.00 16.00 17.00 
Clear heart 1900.00 105.00 108.00 115.00 
<a : 92.00 97.00 100.00 107,00 
5. eae 85.00 90.00 93.00 98.00 
i — 75.00 80.00 83.00 88.00 
sty” Seatinpace, 65.00 70.00 73.00 78.50 
No. 1 common... 44.00 47.00 50.00 52.00 
No. 2 common. . 31.00 31.00 33.00 35.00 


VANCOUVER, B. C. 


Novy. 8.—Summarizing present volume of exports 
from British Columbia, a prominent operator said 
this week that about 6,000,000 feet a month was 
moving to Japan, 2,000,000 feet to Australia and 
New Zealand, 1,000,000 feet to the United King. 
dom and Europe, 2,000,000 to California, and that 
with new bookings now being filled for intercoasta]l 
trade there would be about 7,000,000 feet move to 
the Atlantic coast in November and December, 
This makes a cut of somewhere near 18,000,000 feet 
a month. Rail business is light, but there is al 
ways some moving, and there is also a small vol- 
ume of local trade. 

Lumber exports from Vancouver for the first 
nine months of 1924 amounted to 439,000,000 feet 
This was 10,000,000 feet more than the same 
period in 1923, and more than the combined an- 
nual exports for 1921 and 1922. 


The last three months will show the greatest 
record of timber production in the history of the 
Iraser Valley. 

Timber royalties were up for discussion on 
Thursday at the session of the executive council. 
It is generally accepted now, however, that timber 
royalties will not be increased nor decreased. 

First of a number of log barges to be placed in 
commission is the Bingammon, formerly one of the 
wood hulls built at Seattle by the Shipping Board. 
Logs loaded in a barge are insurable, and are not 
liable to the risks of ordinary booms in_ being 
towed through open coast waters, says the pro 
moter of the new enterprise. 


Making a Travesty of the Discount for Cash 


[By J. H. Tregoe, Executive Manager, National Association of Credit Men] 


I have never yet discovered any permanent 
advantage from driving hard on sales terms and 
securing benefits that do not come through the 
usual channel of prices. The discount-for-cash 
system was an incident of our credit poverty in 
the days when we were struggling hard for the 
building of capital when the supply house had 
to be in many instances the buyer’s banker. 

It is well within my memory when the fina] 
settlement of merchandise accounts ran all the 
way from nine to twelve months; the discount 
for cash acting as a real incentive to prompt 
payment, helped the merchant banker and put 
him in funds when the credit facilities of the 
banks were unequal to the demand. With the 
increase of our credit powers and with the com- 
mercial banks on the whole capable of supply- 
ing the needs of deserving borrowers the cash 
discount lost much of its original attraction 
and was gradually decreased as the sales terms 
were shortened. 

It is injudicious as well as unjust to use the 
discount for cash for other than the inherent 
purpose which its name signifies. Making a 
drive to substitute the discount for cash when 
the account should be payable net, is breeding 
trouble. I was opposed to extending the dis- 
count for cash to the tenth of the month fol- 
lowing contraction of the bills, and I was sure 
then that a further drive would be made to 
place the discount maturity at some later period 
in the following month. I find my anticipations 
are realized, that some very large concerns have 
insisted upon the allowance of a discount on 
the twentieth of the month following the date 
of purchase. If the purchasing department of 
these concerns would but consider a while and 
recognize that what they receive at one end 
must be taken off the other, their eagerness 
would abate, and they would join us heartily in 
standing fast for a proper interpretation and 
a just use of the discount. for cash. 


Giving, way to the pressure for a longer dis- 
count ‘period than the commodity should stand, 
is merely making more trouble for the future. 
I would advise that a determined stand be taken 
and the discount for cash held within proper 
bounds. 


Seek Standardization on Shingles 


SEATTLE, WasH., Nov. 8.—Seattle shingle 
wholesalers at their luncheon meeting Wednes 
day discussed standardization of grades and 
sizes with the result that it was decided to issue 
a general invitation to the manufacturers to 
attend the next meeting of the group and de 
vote the meeting entirely to discussion of the 
same subject. If an agreement can be reached 
at this meeting the wholesalers and manufac 
turers will join in sending a request to the 
annual Red Cedar Shingle Congress, which meets 
in Seattle next month, that the new standards 
be adopted by the shingle industry and nothing 
but the new grades made and sold. 

John F. Drescher, manager of the Drescher 
Lumber & Shingle Corporation, was the lead 
ing speaker at the meeting and led the round 
table discussion on standardization, strongly 
urging the adoption of the Hoover program. 
He said that the manufacturers of British 
Columbia were willing to join in the stand 
ardization program and would be willing t 
abolish their XXXXX grade in order to helf 
the movement along. 

A visitor and speaker at the meeting was 
F. N. Wagner, of the Wagner Lumber & 


Shingle Co., of Grand Rapids, Mich., who said 
a good word for red cedar shingles and told 
the wholesalers that if better shingles were 
made in this district they could be sold in com- 
petition with patent roofings in his part 0! 
the country. 
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The following list represents current quotations on Michigan hardwoods, f.o.b. mills: Cincinnati, Ohio, Nov. 10.—The following are 
No. 1 No.2 No.3 z Aes ; average wholesalers’ carlot prices, Cincinnati 
FAS Selects com. com. com. FAS Selects jae hy am cae a v1 Bn texture” poping, from Vigne. 
BasSwoop— oe 7 : ee est Virginia, Kentucky and Tennessee, and 
Sorr ELM— / ’ 
4/4 $ 70@ 75 $ 60@ 65 $ 50@ 54 $30@33 $24@26 é ‘ on Mississippi Valle oplar: 
5/4 75@ 80 65@ 70 6b@ 68 32@35 26@28 | 12,4 j5@120 100@105 35@ 90 50@55 ..@.. | . oe 
t/4 «800 85 700 75 60q 65 35088 26a28 /4 135@140 120@125 105@110 55@60 ..q@.. | Sorr Textrurs— 5/sae/ ‘s 
8/4 90@ 9 80@ 8 70@75 40@45 ..@.. | HARD Marie— ; : ai: 
eS oe Se Wes a -@-. | “Gs "80@ 90 70@ 75 60@ 65 32@35 15@17 ee $1050 115 silo ico $115@125 
BOE cmon becee, comer emia t of OCHO 29,9 23g #0 SQW Tad | Noi‘... 60g 6 sg 10 10@ 
5/8 ee re 3@: 5 @115 95 80@ 85 40@45 18@20 a 2 ee ses 
t4 6B@ 70° BE@ 60” A0G 45 36O28 Isdt0 | 8/4 110@120 100@105 85@ 90 45@50 19@21 | No.2 com. A.. 33@ 40 42@ 45 ag@ # 
Mt 00 1S GOD ee ae ao peese 18@20 | 10/4 120@125 105@110 95@100 50@55 23@25 o 2com. B.. BGS 2G 30 NES 
6/4 13@ 80 65@ 70 50@ 55 35@38 20@22 14/4 yet opt L1S@ ISS 106110 Sees 23026 ———— $ 
8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 0@145 125@130 115@120 55@60 ..@.. ccngaawed 90@ 95 $ 95@100 $100@105 
Al 5@ @ — s6/4 155160 140@145 125@130 55@60 ::@. Saps & selecta. 70@ 75 80@ 85 85@ 90 
4 115@12 « 5 - ‘ ARD MAPLE FLOORING StTockK— oe eae he a o> 6 ae 
FE 120Q128 100@108 FO Te soase Loss | 8/4 -.-@... 22@..) 55@ 60 35@40 24@27 Ka tom 5... SS. Sen ee 
Bs ee 105@110 80@ 8 45@50 ..@.. | Sort MarpLe— 
/ : 5 1@115 90@ 95 50@55 ..@.. 4/4 80@ 8 65@ 70 50@ 55 28@ 
Wi 135@140 1150120 95q100 0G 1:0. | 5/4 $@ 90 T0@ 1 b5@ 60 32035 19@2 POPLAR BEVEL SIDING 
16/4 160 165 140@145 125@130 ..@.. ..@.. S14 35¢p100 eS bo poy 4 65 35@38 19@21 Cincinnati, Ohio, Nov. 10.—The following are 
Sorr ELM— : 5@ @ 85 65@ 70 40@45 19@21 | average wholesalers’ carlot prices, Cincinnati 
4/4 70@ 75 60@ 65 45@ 50 27@30 20@22 END DRIED WHITE MAPLE— base, quoted on poplar bevel siding: 
5/4 80@ 8 65@ 70 50@ 55 30@33 22@24 4/4 120@130 ...@... 95@105 ..@ @ iene -_ nas No 
6/4 85@ 90 75@ 80 60@ 65 32035 22@24 | 5/4 130@140 ...@... 105@115 ..@.. ..@.. Clear Select com. cols. 
8/4 95@100 85@ 90 20@ 75 40@45 ..@.. | 6/4 135@145 ...@... 110@120 ..@.. .@.. | 6 $60.00 $50.00 $30.00 $20.00 
10/4 110@115 95@100 80@ 8 50@55 ..@. 8/4 140@150 ...@... 115@125 ..@.. ..@.. | 5 1222222527" 60.00 50.00 30.00 20.00 
a cuwdauecduns 55.00 48.00 25.00 19.00 
WISCONSIN HARDWOODS Louisville, Ky., Nov. 10.—The poplar siding 
Following are prices of hardwoods f.o.b. Wisconsin mill points: market is pn ay producing mills ‘running full, 
No. 1 No. 2 No. 3 No. 1 No. 2 while sales agents report that movement is good, 
— : 2 No. 3 
ita FAS Selects com. com, com. FAS Selects com com. com and that there is no difficulty in moving stock, 
“i $100@105 $ 80@ 8 Rock ELM— as consumption is good, and stocks of retailers 
4 110118 900 bo $ 2e 7: pS Wet ue ne 75 13Q-.. 15@ 47 25@28 16@18 light. Prices are unchanged from last week: 
6/4 115@120 95@100 10@ 15 35 ..@.. é -+-@... : : Clear Selects No. 1com. No. 2 com. 
3/4 115@120 100@105 80@ 85 40 me ae /4 85@ 88 ...@... 55@ 60 28@32 17@19 | 6-inch ....$60 $ $34 $24 
a Or aid BE 8 Bee Bee Mee |e oe UR 
Wry vee gee nen aon |i Mos oo: ABB Beg Bo |e eB _ 
g a Harp MAPLE— 
6/4 80@ 84 70@ 74 58@ 62 34@36 25@2 
8/4 sng 90 76@ 80 at 68 36@38 a. Hy hs be 62@ bo 52@ 55 32@35 15@16 HARDWOOD DIMENSIONS 
tee 5 90@ 95 75@ 80 60@ 64 35@37 17@18 i ~— 
Bircn : . 6/4 95@100 80@ 85  70@ 75 37@40 18@19 Chicago, Nov. 12. Actual sales of clear short 
4/4 112@116 86@ 90 50@ 53 30@32 18@19 8/4 105@110 90@ 95 72@ 76 42@45 18@19 hardwood dimension were made this week at 
me 117120 4@ 98 56@ 60 35@37 20@21 | 10/4 115@120 100@105 95@100 54@58 ..@ the following prices: 
20@12 @ 66 36@39 21@2: l a. 
a mes wei nee nee see | ae lee Furniture stock— Pabek oe. 
10/4 126@130 105@110 88@ 90 50@54 ..@.. | “eq “es@'73 58@ 62 40@ 44 22@25 16@18 50.08 
ie Rs & «secon: 90@ 95 ..@.. ..@.. 5/4 80 8% 85@ 70 508 55 30035 17@19 poy 
a @7 60@ 65 35@40 17@19 . 
a4 ing 70 589 60 42@ 45 sis 13@20 | 8/4 95@100 80@ 8 75@ 80 45@50 17@19 76.00 
66 50@ 55 30@35 20@22 OaK— Chair stock— 
e/4 85@ 90 12@ 75 58@ 60 33@35 20@22 4/4 115@120 90@ 95 60@ 65 35@38 15@17 | 1x4” and wider x 19”.......... 55.00 55.00 
Bi 95@100 te 4 85 70@ 75 40@45 20@22 5/4 120@125 95@100 65@ 70 37@40 17@19 14%x4” and wider x 19”......... 60.00 60.00 
1/4 110@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 17@19 | 2x4” and wider x 19”........... 65.00 65.00 
12/4 115@120 100@105 90@ 95 50@55 .. 5 5 I , 
@ ee 8/4 1380@135 105@110 75@ 80 50@55 20@22 URBAN .ccccccccceccccccecess 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarpbs. S1S— HEMLOCK, -~ J 181 
Ix 4” $26.00 28.00 $27:00@29.00 $29.00@31.00 $33.50@35.50 $28.00@30.00 | 2x 4 | 31.00 ‘co 3208 Ye 50@3 504 
x - z D. .00¢@ I y 
Ix 6” "28'50@30.50 °29.50@31.50 °31.00@33.00 35.50@37.50 30.00@32.00 | 2x 6” 7 0033.00 $0 On 30 29. 0 ¥30.00 32-00 +E 60 3760 437/600939.60 
Ix 8”  30.50@32.50 31.50@33.50  33.00@35.00  37.50@39.50  32.00@35.00 | 2x 8” 30. 00@32. 30 29.00@31.00  30.50@32.50 35.50@37.50 37.50@39.50 
ix10” 31.50@33.50  32.50@34.50 34.00@36.00 38.50@40.50 33.00@35.00 | 2x10”  30.00@32.00 31.00@33.00 31.00@33.00 35.50@37.50 37.50@39.50 
_ 4 a cncmeniens Fe - , Ts thea -00 , 39. ae .50 : 34.00@36.00 2212” 31.00@33.00  32.00@34.00  33.00@35.00 36.50@38.50  38.50@40.50 
deduct $4. sae eee ror EEO 1; for No. 2, For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
we a emlech rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and ‘ a .~ -rchantable boards, from prices of No. 1 deduct $3, and for No. 2 
vider, deduct vo. 








SOUTHERN HARDWOODS | 





St. Louis, Mo., Nov. 10.—Current tat s southe a s ; is: 00 OGS 
urrent quotations on southern hardwoods, f. 0. b. St. Loui: Memphis, Tenn., Nov. 10.—Following are aver- 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 age quotations on logs in Memphis, and at points 
Qtrd. Ted: . QuAaRTERED Rep OAK— in the Memphis territory, based on average 
a rer $ 78@ 80 $ 82@ 84 $ 84@ 86 WAS eae $105@110 $120@125 $130@135 | dimensions, 14-inch and up in diameter, and 12- 
No. 1 com... 52@ 53 55a 61@ 62 No. 1 com..... 65@ 68 %T70@ 72 =%75@ 77 | to 16-foot in length: 
No. 2 com. 30@ 31 32@ 34 35@ 37 No. 2 com..... 44@ 46 50@ 53 57@ 60 | F.o.b. cars 
we red, S. N.D. : “- ; PLAIN WHITE OAK— Delivered Memphis 
is Oe ee See FAS ooo , 88@ 84 10@i12 115@118 joie ee eeriee a 
— Maleapeeacing ‘ 5@ 5 No. com, an¢ ariety er I er I 
sea: GSS 22S Ses SEE 57@ 58 62@ 64 68@ 70 | Red and white oak...... $28 to $30 =: $22 to $25 
ei een: a9 eI No. 2 com..... 37@ 38 38@ 40 42@ 44 | Gum ......... eee eee eee 20 to 23 16 to 20 
ras : nm 9 No. 3 com..... 20@... 24@ 26 24@ 26 i) Ore ery eT ore 32 to 35 27 to 30 
Aoi gas 15 @ 76 77@ 78 82 ¢ 84 Sound wormy.. 31@ 32 48@ 49 55@ 57 OH cdadencerekandcassaes 25 to 30 17 to 21 
No. 1 com... 50@ 51 52@ 53 58@ 59 > ; = | Ash (12” d 45 5 
No.2 com... 28@ 29 30@ 31 34@ 35 PUAIN Rep Osx | a Sn8 UD)«-.--+-s os 23°75 
wiles dae Q PAS mar seny cee 81@ 82 95@100 105@110 Hickory (12” and up).... 35 to 40 25 to 30 
FAS weispen jee a ma - No. com. and | Logs are classified by buyers here roughly as 
ee See SS ae ik Gaeeee 56@ 57 60@ 62 68@ 70 | Nos. 1 and 2, and the foregoing price range is 
No.2 com... 22@. 25@ 26 25@ 26 No. 2 com..... 36@ 37 38@ 40 42@ 44 “0 ua to cover the average prices paid for 
Corton woop— POPLAR— 0th. 
hoe 51@ 52 55@ 56 ...@... |). ee rae 95@100 105@110 110@115 The difference in variation as between deliv- 
~ i A eee 37 38 42@ 44 ... @: “a pee and sel.. ee ° 72 a 78 80 ered prices and f.o.b. prices is based on the dis- 
0.2 com..... 33@ 34 38 lle o. 1 com..... 49@ 5 51 52 | tance the logs are hauled, and the weight 
QuarTeRED WHITE OaK— elie e i 2 com. =: se os +4 38 37@ 38 tinea. cum ash “a go send a. ane 
me area 125@128 135@140 150@155 << a @ 30@ 31 31@ 32 | wider distances; while gum, poplar and elm can 
No. 1 com. and a aie oe Sorr MaPLe— , ; be profitably drawn into Memphis only from 
wets W@ 75 804 ) 90@ 95 Log TOM ..ccs% 40 60@ 65 T@ 75 nearby points. 
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Cincinnati, Ohio, Nov. 10.—Average 
4/4 5 /4&6/4 8/4 
QUARTERED WHITE OAK— 


PAS cvseisanicye $135@145 $145@155 $155@165 
Selects ....00. 105@110 110@115 115@120 
No. 1 com..... $5@ 90 90@ 95 95@100 


No. 2 com..... 45@ 50 54@ 59 55@ 60 
Sound wormy.. 43@ 45 52@ 57 55@ 60 


QUARTERED RED Oak— 


WS ssaitak eve $110@115. ..«@... 

BO; 2 COM. s\00 60@ 65 ...@... .- q eee 

No. 2 com..... SOG 25. 2yclces sv oa 
PLAIN WHITE AND RED OAK— 

6~saaae ee “ee at tar ee 

Lo ee TO@ O@ 85 85 @ 

No. 1 com..... 60@ 63 104 75 T@ 7 

No. 2 com..... 40@ 45 45@ 47 45@ 49 

No. 3 com..... 22@ 24 25@ 28 25@ 28 

Sound wormy.. 43@ 48 55@ 60 55@ 60 
Bass woop— 

oro $ 75@ 80 $ 80@ 85 $ 80@ 8&5 

No. 1 com..... 52@ 55 57 60 57@ 60 

No. 2 com..... 30@ 33 35@ 40 40@ 45 
CHESTNUT— 

Se $105@110 $115@120 $125@130 

No. 1 com..... 65@ 70 %7@ 7 T@ 80 

No. 3 com..... 18@ 20 20@ 21 20@ 21 


Sd. wormy and 


No. 2 com... 29@ 31 82@ 35 33@ 36 
Sd. wormy and 

No. 1 com. & 

Detter osices 33@ 35 35@ 37 87@ 39 

BircH— 

eer. $115@120 $120@125 $130@135 
No. 1 com. an 

—. eee 70@ 75 75 80 75 « 80 
No. 2 com..... 33@ 38 38@ 43 40@ 42 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


wholesalers’ 





prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee “a today: 
HicKkory— 4/4 yor 8/4 BrECH— 4/4 5/4&6/4 8/4 
EN Sa ee ...@... $ 95@105 $ 95@105 BS crcisaspio stare $ 65@ ” $ 10 75 $ 75@ 8 
No; 1-Com...<+ es 65 @ 7 65@ 70 INO;. 1-COM).s<. + 24 G @ 50 474 56 
210; 2 CGI ss. 6-< Pa ee 35@ 40 35@ 40 INO::2 1COM',.5.«:s%s 27 30 30@ 33 33@ 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Uf CURR Orr eee ei $ 80@ 85 $ 90@ 95 $ 95@100 $105@110 ome - 
PUD BER sg 5 oc. 5S so ss 60 5 ee 52q@ 55 65@ 70 70 15 q5 80 ‘ote 
PU te Rs faa fc ie ent ele a alee Sletetn ls 35@ 40 38@ 42 40 45 45 50 
WHITE ASH— 

WOES: oe widing 6-6 0s Wigs eek ee ede ane $100@105 $110@115 $115@120 $120@125 $155@ 166 
No; 2 COM ORA Bele ccs 6s oc ss sce 55@ 60 70 75 75@ 80 95@100 95@10@ 
BOO eR 6h o.cob wwe ce Siekeateate 30@ 3 35 40 40 45 45 50 50 55 
Cincinnati, Nov. 10.—Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati 

“a ‘ 4/4 5/4&6/4 8/4 CoTToON WooD— 4/4 5/4&6/4 8/4 

5? ad ‘AS, 6” & wdr.$ 52@ 55 $ 55@ 58 ...@.. 

PRD nas oi $ 80@ 85 $ 85@ 90 $ 90@ 95 ee Seek ee a. 

No. 1 com 50@ 55 55@ 60 60@ 65 No. 2 com 35@ 37 70 39 ee 
Qtrd. red, sap no = fect: pein sities whaied 

LS 60 65 70 QUARTERED WHITE OAK— 

,No. 1 com... 44 46 52 eee $120@125 $125@130 $130@iap 
Plain red: Selecta 2005022 0M 95  95@100 100@105 

gg aieceeier ais 75@ 80 83 85 85@ 90 No. 1 COM... 70 75 15 80 80@ 8B 
<a No. 2 com..... 0@ 45 45@ 50 50 58 

arg 

Bxbds., 13-17” 60@ 65 ...@... ...@.. QUARTERED Rep OAK— 

Piate 5 S56" OM. canenext $110@115 ...@...  .-.Q.. 

& wider... 55@ 58 58@ 60 60@ 63 No. 1 com..... ee eee 

No. 1 com... 37@ 39 40@ 42 42@ 44 No. 2 com..... 38@ 40 a aes 

No.2 com... 23@ 25 25@ 27 27@ 29 

— PLAIN WHITB AND RED OaK— 
spot worms N. C1 eS 80@ 85 $100@110 $110@115 
D., log run. .$ 43 $ 55 $ 60 Selects ....... “ 0G 65 65 70 70 0 
Sorr ELm— 4/4 5/4 6/4 8/4 0; 2 COM. 010 «0 50@ 55 ¢ ( 
WATS sao eio-0.0 were $65 $70 $75 $80@85 No. 2 com..... 35@ 88 40@ 45 45@ 56 
NO; 2 COM 6 acess 50 55 55 60@65 No. 3 com..... 20 22 22 25 25 30 
No. 2 com. ...%.+ 25 27 30 30@32 Sound wormy. 33 35 38 43 43@ 48 











HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as _ re- 
ported to the Maple Flooring Manufacturers’ Asso 
siation, averaged as follows, f. o. b. cars flooring 
mill basis, during the week ended Nov. & 


MaPLe— Clear No. 1 Factory 
DERE” kw wisisicieten $79.19 ite oa $34.60 
Co Bekewaawut 89.90 72.10 ciara 
4 lll ere 95.08 17.68 45.14 
5 ree ae 79.04 47.49 
3%” td. 1.11): hee aaa 50.50 
1 x31,” vig) 6g behest eer 44.50 
cee Siew wald Gonrea 61.70 sreeae 
BEECH 
Px? BE ota dud bptaard 86.90 
I dines ea cant 60.00 
Brren— 
5% id eee re 69.90 
er cvvekina st 60.20 ee 





OAK FLOORING 


The following are average carload prices, Mem 
phis base, for oak flooring during the week ended 
Nov. 1, as reported by the Oak Flooring Manufac- 
turers’ Association : 


% x2” 


8x11” 438x2y 

OURS SEES PRE «5 isac 05s aw.e hh ee $97.50 
0 URS Se: ee Tle): oe 86.67 
Sel. qtd. w&r.......... 83.85 $62.00 67.29 
Clr. pln. wht.....$84.01 94.27 59.44 64.56 
Cir. pln. red..... 68.49 85.82 54.18 57.35 
Sel. pln. wht..... 64.03 77.85 47.13 49.10 
Sel. pln. red...... 57.26 75.48 51.46 49.70 
No. 1 common.... 44.91 47.98 27.56 32.18 
No. 2 common.... 16.88 BDFEU' © cious. alas’ 

x1 yy” Wy x2” fsx1%” 1x2” 
Cir. pin. wht.....$78.70 $76.93 ..... $77.14 
J Ee ee ee ‘Ci 
Sel. pln. wht..... 62.17 (e+ ile 66.17 
Cl. MIM, TOR... .cc vsceas CIDE sasem _wsiewe 
No. 2 COMMON... 6 coc GELS . Sates ‘ee e's 





OAK FLOORING STRIPS 


Chicago, Nov. 10.—The following are carload 
prices, f.o.b. Chicago, on %#x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 











Red 
Qrtd. Plain 


Qrt ‘Cola ain 
| Seer $134. io $ 85.00 $116.00 $ 79.00 
Sap clear ....... 109.0 aes 
eee 98. 00 69. 00 Ra 00 
PIRADT i) cs seins sunieguamannieanaaeie swat . $45.00 





BLACK WALNUT 


Cincinnatl, Ohio, Nov. 11.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
US $215.00 $225.00 $230.00 $240.00 
es 150.00 155.00 160.00 170.00 
PEO, 1 seevesane od 107.50 117.50 122.50 132.50 
DS [o..2 ea eieswae 50.00 55.90 55.00 60.00 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 


Factory 
FAS Selects Shop Box 


Tank 
4/4 .$118.50 $108.50 $ 76.50 $51. = $34. 50 $28 ry 
5/ - 123.5 113.50 86.50 63.50 36.50 29.50 
6/4.... 126.50 116.50 89.50 66.60 36.50 29.60 
8/4.... 185.25 124.25 97.25 74.50 ™ - 30.25 
10/4.... 141.25 1380.25 103.25 80.25  cmalenie 
ao/4.... 241520 T80:25 206525 “S020. isccc seas 
16/4.... 146.25 135.25 108.25 85.25 -- 42.60 
Boards, — 
No. No. 3 


1x4 to 12”, random lengths. $55, 50 $44. 80 $36.50 
Finish, S2S, Random Lengths 


Clr. heart A B Cc D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 


azz to: 37”, 


spec. wadths. 109.00 104.00 94.00 84.00 74.00 
|) ¢ | 116.00 112.00 102.00 93.00 81.00 
For 5/4, add $5 to above prices; for 6/4, add 


$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B Cé&bdtr. 
1%4x8” from 1” stock......... $53.75 $45.75 $43.75 
%x8” from 1144” stock....... 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No.1 No.2 
PRN sce swowuws hoa annnie’eakeieie scat $9.25 $8.25 
RED CYPRESS— 
Old Grades 
Factory, Rough 
Nol No. 1 No. 2 
FAS Selects shop common common 
4/4....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
eee 105.00 95.00 70.00 50.00 40.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 BOE) “Csene  cpuneee 
12/4... 1380.09 120.00 Dee. kbtese ‘saver 
16/4.... 145.00 130.00 100.00 ..... ° 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
ant 6, 8 & 10”......$53.50 $43.00 noise 
BML . icktyaiss ais siemens 60.50 1.00 8 8 sean 
rt TRUGOW Ginvexouaawese — sruive> $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 


FAS Selects shop common common 
O76. ick $ 90.00 $64.00 $43.00 $37.00 $33.00 
a, 100.00 76.00 56.00 38.00 35.00 
aa 100.00 76.00 56.00 38.00 35.00 
fe 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


eS sccuueeae $75.00 $44.00 Oe re 
DS ae 75.00 44.00 it | ee 
[ie ciscwnbas 77.00 44.00 38.00 been 
1} gilli eee 85.00 54.00 eT 
RP PRO bs ciéoanas O “Waesa sinees $29.00 


Cincinnati, Ohio, Nov. 10.—The following are 
average wholesalers’ carlot prices today f.0.b 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
Ee cin sien elise wid nies Paneth $74.25 $49.25 
Ee ein viaccwnisuieress are Rarer Are 84.25 61.25 
RE ery SR err 87.25 64.26 
BUA: Giles Geen war siescee teen ha Saee 95.00 712.00 
Common, Rough— No jo” No. 2 com 
Finish, S1S or §2s— 

ee 

Hea A Cc 
jet t0 42" «isc $107. at; $102.50 $93) 50 $82.50 $72.60 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory—+ No.1 Rand. widths 
FAS Sel. shop No.1 No. 3 
i SOOO $75@85 $60@65 $37@42 $33 $25 
5&6/4 .... 80@90 T70@76 52@58 38 27 
oS ee 90@95 80@85 67@62 41 30 
Boards— No. 1 com. No. 2 com 
PEO RR (Bo 5 ss caanees-ces oe ee $40.00 $33.00 
ARTO ANCES vcs caw saceanees 47.00 30.00 


St. Louis, Mo., Nov. 11.—The following are cur 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
UM aie siceeiaicn cane $115.75 $75.75 $48.75 $30.76 
Bie Nedcvesesauss 120.75 85.75 60.75 32.76 
i Ses 123.7 88.75 63.75 32.76 
err er 131.75 96.50 71.50 31.60 
ne 136.75 102.75 77.25 wae 
BEY se cuson stakes 136.75 102.75 77.25 <a 
Be vecsicnass sane 141.75 107.75 82.25 ‘ae 
POGE TANGOM: 4/8 sc iccccvivcevcccvasvussass $24.76 
Common Rough— No.1 No.2 No.8 
PLO” eisecanwalesole welder wee 7 75 $43.75 $31.76 
RO .5nic.s¥ ase dictaleia ian eeisiare 59.75 48.75 31.76 


Finish, $1S or . $25— 





——, 
B c D 
1x4—10” . $108 oo $102) > $ = 00 $ 4 00 $ 72.0 
| 4.00 110.0 110.00 00 =: 79.08 
ch  —— 127. 00 122. 08 112.00 104. 00 oes 
BERG Sisieoa is 137.00 132.00 122.00 “— 00 
Suanaiow Bevel Siding— A Cé&btr 
IE. io eek 6 o'e b(b Se peta woe $74.75 $68 75 $63.26 
exo SPC rere ere ee 99.75 70.25 yr 25 
oo Siding— A B Cc 
SAR <cis cane wieewteaee $48.50 $45.00 $41.00 32800 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. ? 
FAS Select shop com. com 
WE Soe ae iene $ 78 $62 $40 $35 $28 
LM sla ssressenes 80 70 55 39 31 
Ge Csicesacon 80 70 65 39 31 
i, eae Ie 90 75 62 41 82 
ROLE i@assewas 110 82 74 os * 
Boards— No. 1 com. No. 2 com. 1” monet 
EOD sos ence a swweien $42.50 $35.00 
BCRe  asesasewen nei 42.5 36.00 
SO -cccccneeeseas 43.50 37.00 
BRAS catinss casens 53.00 40.00 os.es 
Peck, 1x12” ....... aia ay £23.00 
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Following 


is 


SOUTHERN PINE 


a recapitulation of f. o. b. mill prices obtained in this territory during the two weeks ended Nov. 8: 


mBmeorktac 


arto om 


a ee ae es 









































Week ended— Nov. 8 Nov. 1] Week ended— Nov. 8 Nay. 1 Week ended— Nov. 8 Nov. 1 Week ended— Nov. 8 Nov. 1 
Flooring Siding Boards Boards 
x4 Be&hbetter on. cscccs $41.19 $41.33 Novelty, 1x6”— B&better— No. 2 common— 
Ere SOOM. os 00000 66.3% $5.38 | No. 2 com.......... edd tC. ere 55.00. --;; | 1x,8 Shiplap ....... -++ 25.50 20.50 
ot TR aah a aoe Sc 3evel— PM OE ca cicecunsuas 44.25 45.00 | 1x10 D4S ...... seseeee 20.00 26.00 

ix3 B&better rift..... sere, 80.00 | Benette we ce Repeeeeepenee 45.00 ..... | 1x10 Shiplap ..... ee 
B&better flat...... 51.26 49.81 | 3 co" teeter eewens saga ieee | tute DAE |. 55.00 60.00 | 1x12 D4e 36.67 27/00 
a. t come. Hak. 41.10 40.74 | No. Nn oot hen gf 9. x1{ 3 ese ccceeceees i } Senses owed ee i 
tae ee ae Ah oo 11:00 10.00 | 1x12 DAS ig Paani 60.00. | 1x 6 to 12 D&S 2.00: <a wae 
No. 3 com. flat... 10.00 13.00 | Square edge, %x6”— 1x 6 to 12 Rough...... 21... 43:00 | , JN: 3.common— 

S6 NO: 2 COM... a0 ci0% 24.50 24.00 A aa 5/4x 6 D4 51.00 1x4 DES ccccccccss soeee 11.00... 

es a eee tae 16.50 — setenandeeman 22 oe pa aa Cevecccccee secce caee | 156 D4S.......... aes Glee ne 
i gi SesseRentoeteaces teas svi OSGRLG EPI ceveencaeee werd ‘ 1x8 DiS |... east haley ss 16.73 
Lath, Std. 4-foot OM Netvcsweseeseusins ° “f No. 1 common— 1x8 Shiplap ......- nae aun 16.08 
: : MS ..<... Wy pee y ’ x Co akaee . 
No. Lkiin dried:........:.'. 3.90 Ceiling = : ~~ bevnnnedéness ” - a 40 
No. 2 BP GPICG .6.66600: 3.40 4.00 1x4 B&better ......... 43.67 5a 1 a? aan ais eee 46.00 Roofers 
Shingles NO. 2 COM Seeds ewe 39.50 37.8 4 EMU BIGGS he rcadiwccene eee 50,00 | 1x6 No. 2 com......... : ’ 
. 9 ee No. 2 com......... 17.00 19.35 | 5/4x 8 D4S ......- nace 4800 «..... | 238 Pn P Bmp aie died ote ae 
_ 2 if teees 5.0 2-00 | 9/16x3% B&better 3366 33 $0 | 5/4x10 D4S ........ sees GERD cee Gumi P 
NO. Be ceee : No. 1 com.... 33.5 31.2 re 3 — 
' No. 2 com.... 18.17 17.28 No. 2 common— £06 TOG Bees ccccckccess SRI 
eaheia 7/16x3% Bé&better .... 25.31 25.48 | 1x 5 D4S .........005. rere oe teens a 
sé No. 1 COM cc ccsees wats 37.92 No. 1 com.... 21.89 22.05 EEG Dee eccwcsccaceas 22.70 21.50 1x8 No. 2 kiln dried... 22.00 ..... 
INO). <2 COM 6 vsacie -- 19.00 18.00 NO. 2 com.:.. 14.57 32:06 | Ix S DAS ....-. waders 21.84 21.90 1x8 No. 2 air dried.... ..... 21.00 
The following f.o.b. mill prices were taken from sales made during week ended Nov. 8 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, S18 or 828 ial Casing and Base 
x3” EG B&better ......... 70.22 75.75 73.18 | No. 1, ix 8’, 14 and 16’ 33.85 rests gor pdt 
ak eres ieen Cur tae WA xueas Other Ingths ee 34.50 30.82 Hn tea 56.73 ee 
C F bade wines GO.00  ...6. : 1x10”, 14 and 16 euete kent ANG ED «seccccccccscccs § cecce seeee . 
Peete: paki sneer -SOeae Other Ingths. ..... 37.79 : 
Ae pre coun MU 3s 1x12”, 14 and 16°.. 15.00 wate s canes Longleaf Timbers 
NOs Wl cesicsisacs 53.0 Ml 16" : 
IN Sicicra nw cares 31.00 30.3 ‘ Other Ingths.  ..... «s+. 43.81 50.7% No. 1 Sq.E&S S4S, 20’ and under: 
FG B&better .......-. 51.00 62.00 isi No. 2 (all 10 to 20’) Pie paar A Siee ake eee 
DD we eeeeeeeeeeeeee rere ves 38.26 1x6 to 12” ..... at Sater ia sire ee ast NPS vere. e dae: Sten sacha tesa me 
No. 1 ......eees 42.00 40.00... 1x8” 22.00 22.038 21.43 21.91 GO sy ea eC Sa. eta eee 34.35 
i SR ae - es 16.99 20.95 ix10” b .e- 23.22 22.71 20.93 22.01 | 7 | EN eh pea aE S SS ee 88.42 
x4” EG B&better ecaaouae 70.00 sees i BRI 0 daca. a 23.29 25.75 22.41 24.43 16” F 47.48 
D hee nieareuee’ aes ay og 39.26 -—* Ps eh aegis US. | Pere a Shortleaf Timbers 
(G B&better ..... wee 43.73 40.00 41.17 43.53 ee eee "85" 2°99 18:83 16°91 
eee sees cose seees 36.15 1x10” Ce 17.00 16.63 17.14 No. 1 rough, 20’ and under: ones 
INO Boras eaerneeaats $5.25 35.00 36.35 .... aa Ke 40 a “eo 47 @ aac wauae mas 3. 
No. Pere bene aatee 17.16 17.61 19.74 21.28 1x12 18.56 19.64 18.58 17.68 
NGG 8 cesses ese . 12.25 11.00 ac Bi widths and aan 8.04 Plaster Lath 
dt 3 Cec ae Be No. 1, %”, 4° 3.25 3.76 3.95 3.30 
NaS Oo Nien wciee ccc 12.00 Roofers ‘ No. 2, %”, 4 1.7% 298 ..... Le 
No. 1, 1x6” $2.00 
Ceiling No. 2’ 1x6” 8 : ; 22.63 20.92 Byrkit Lath 
4x4” B&bette Rete 35.00 $5.00 32.21 1x8” 22.70 22.45 a oe 
i <_<. weeee 34.00 30.80 26.78 4 and 6° = = ee 
ae = 9 i ti gars toe an ak nger niga 17.56 
%x4” DB&better ‘ 35.22 40 0) 37 42 oe No. 1 x8") TA aaa 16°. 5 0) <" an onger steee 
9 . ‘ o os ee 18.63 ie <e — —_ Car Material 
No = 1100 1x10”, on and 1 A eee ade aatee (All 1x4 and 6”): ona 
ba or her Ingths . eee ob .On var er 9 an - i 
uxt" B&better o.oo. cee. No. 2 (10 to 20°): -_ a ee Soa 42.00 
rm ere bk eee — 1x 8” .... 22 11 00 21.87 22.14 No. 2 ae 16.29 
i>) (gee es 22.08 22.00 22.00 21.98 
wartiten : No. 3 (all lengths): Car Decking 
X6'@.0" Behetter «..ccccce $1.50 47.7: 1 > et. ae Jas 17.00 17.41 18.37 16.77 ; pra -. 
No. 1 are Mae 10.50 42.00 40.00 1x10” 17.50 17.75 19.88 16.39 No. 2, 2”, 9, 10, 18 or 20°.. 22.00 
No. 2 23.00 21.38 
+ ae Dimension, S1S1E Car Framing 
aonen eee on . 4 P 7 8”& under, 20° & under.. 27.00 
4 xt B&hetter 26.50 No. 1, 2x 4 10 6.77 ° 
; No. 1 Pec e tans 32.66 12° 5.66 25.94 
D aia 16° 28.47 m9 
rop siding 18: 20" 556.05 2 27.99 
x4 or 6” B&better ....... $8.42 42.50 44.00 40.77 10’ to 20’.... 31.59 : osee. 
ei SS Be me oo ox 6”, 10° 25 72 2530 WEST COAST SPRUCE 
Ww. ae 7 O7 « oF 2G 9 - hy 24.13 oe 24. 
Ne : en vie 16:00 12 65 a 18° : 25.44 3 25.18 [Special telegram to AMERICAN LUMBERMAN] 
ree ee LY ae aa iis : 20° 27.57 5 28.11 
Finis! 10° 7. 20° 28°56 23.00 ..... Portland, Ore., Nov. 11.—The following. are 
inis ’ , «e ° ° « . aes ; 
S&hetter rough x 8 7 ‘ "ony oe 24 42 er prices for mixed cars prevailing here today: 
1x6 to 12” .... . 41.40 . aa ype on 67 OF 

| pphrelinescirrarias: 2. 50.40 16°... 27.35 25:67 20.94 | wanted, 1512 .......scccccccccsccccececs . $73.00 

1x5 and 10”........0eee0 60.81 a a: eee Seen eres FE TE SUE ecenacscnseuaens weeees 62.00 

PRUE Y eeGiwavVkk opie ene 63.19 ‘it io to 20’. 28.71 naa Bevel siding, xi. Toe eae pe ace = 32.00 

14 x4 to 12” ..... 2... ee, oe aecall -- “Seedecine on ee 55°37 O7 BS pvadeneavaroasaad wacen ae 

Qu ro 7 2 2 28. RE 4 7 27.55 

vate SBT eciee oaods ap 18" 28-71 Se SEMA WE ainicinccsesctsasioasiavaces coccccccscs EKG 

G4 & sf is en 18 & 207 30.58 27.90 29.42 | Factory stock, Ss ydeaenendintin NaN: 27.00 
B&hetter surfaced: °x12” to 20° on HO 550) 3018 lite eeccccces ee ; ona 32:00 

PAOMOCEA® cee cencateewhs - 46.00 50.16 ... iced ' R074 27 41 3025 per s<eeseners deasadau pope 

RBe petro nus ones oars 48.17 49.25 48.90 51.47 | 18° ene 35 40 O75 34.62 seauemsientensinets cesese TR 

PRU hacelcadvecalne wuewee 50.44 50.25 50.70 58.13 | 18 & 20’.....| 37/08 59:8) 26.89 2% and 3”%.....cccececes coos 46. 

BEM oelawenewecs caens eee 62.67 52.55 51.96 53.11 | 10’ to 20°... 2710 casi eR: ee RUIOP, COR i ediccsacdcccnesdaweuae 19.00 

Ix5 and 10”.......+0.+.. CO FC CATE Site | Ne. 9, 9x 4", 10° 19.50 19.56 23.3 Box lumber, Green...........s0+e0es weseeee 20.00 

Ie a tagatrrene eens. Ce See See 12° 20.20 19.25 21.94 Bt GO cessinincasiensane 20.00 

Pee COS” sca cy cA neuas 65.29 soe ceeee seeee | PP dine 29°.75 20.67 23.86 

POMEL. “sivas sca ee ks eae Gor ; hea cae 59.71 | 18 & 20’ -_. 95.98 93.44 25.98 

PEEME  vetnees hei neee mh ‘ 73.00 | 10’ to 20’... 25.45 99.10 ..... 

oes Ue > a eee 45.69 | ox 6”. 10° ipa 18.00 19.94 19.65 

a Se netreee ATE oo | 12° ... 19.63 19.28 19.65 CROSS TIES 

5/4 & 8/4x12” 77.00 16° i 18.26 19.44 21.45 

surfaced: | 18 & 20°... 22.67 22.78 22.86 St. Louis, Mo., Nov. 11.—The following cross 

i to 12” SP . vistuas 0’ to 2 20.86 : sana . a a 
ror hs Pe pe esa ts tate 4 25 44.79 Oy QR” Banal a 20 17.00 20.59 tie prices prevail, f.o.b. St. Louis: 
MOE ona et arian wan deat: ‘ 48.75 | i re 22.17 20.53 21.32 Untreate 
Re Geavee eek cae recs 49.84 | Be cee wink 22.10 21 64 23.26 White Southern 
te OG 30"... i.e | po | i.e. ere panes 23.27 24.64 Oak Sap Pine 

BEN bee ii eialg Gain hw Kudos 55.87 | 10’ to 20’. 27. tenes 

en anon a = 2x10", 10° cs °4 00 22.03 20.03 No. 5, 7x9”, 4 me _ vere “2 a2 
PE Oe 7 e.is becca 4 : , } 12’ 24.00 20.73 21.55 No. 4, 7x8 -inc ace..... 1. . 
4 & 8/4x8" 222 47.61 | 16? 21.86 21.84 21.93 | No. 3, 6x8’, 8’, 8-Inch face..... 1.20 .90 
18 & 20° 255.00) 23.00 25.87 No. 2, 6x7”, 8°, 7-inch face..... 1.10 .80 
Fencing, S1S _ 16° to 20’ 23.00 ay No, 1, 6x6”, 8’, 6-inch face..... 1.00 -70 
No Lb akan (; a eer eon ee 32.40 a ante si : NCES 8 806 ne era 
Other lengths. e ttne 32.80 aay oR, a a Red oak and heart cypress ties, 15 cents less 
make gar ae 18 & 20’...... 25.00 26.96 27.17 | than white oak; sap cypress, 20 cents less than 
ther le ng is 6a 30 34.63 | - joe ne . 

lo. ¢ | 10° to 20’. 29.06 .* hite oak 
No. 2 (all lengths ai white oak. ‘ 

2 aera see 17.08 ..... 15.01 15.47 | No. 3, 2x 4” 13.00 15.20 Switch _— 
BROS warts Nude soe ae 20.55 22.50 22.60 19.97 2x 6" 12.44) > = Ties an 
No. 3) (all lengths) han unceme | au Ma = oh er ae oy 

oe ee eee is'bO 172% iB3s 14:94 ox4 to 12 iif 12/50 GN GUE o aswss secccctcccveceass . . 
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ARKANSAS 


The following are current f. o.b. mill prices on Arkansas 


Flooring | Dimension—Dressed 
edge Zrain 1x3” 1x4” | No. 1 No. 2 
’ | 
Be oebate sew eds errr ee | 12,14, 10, 18, 12,14, 120; 18 
B& be tter : $76.50 69. 7 | 16 20 16 20 
De eters . s ecove 68 | $26.00 $28.25 2x 4” $24.50 $26.50 
“C . | 28.00 25.50 2x 6” 20.00 22.50 
' 25.50 27.50 2x 8” 22.50 25.25 
lat air | 69.0% (oo Bae oy ». 6 
Flat grain ace | 26.25 28.00 2x10 24.25 26.50 
B&better 48.00 44.50 | 27.75 29.50 2x12” 25.50 27.35 
No. 1 38.7 35.00. | 
is b&b ee eeeceve vO.tv ov. | 
No. : 24.25 23.50 | S2S&CM—Shiplap 
| No. 1 No. 2 No. 3 
Lath | 1x 6” $35.75 $21.00 $16.50 
No, 1 No,.2 } dz 6” os BOs00 22.1b 18.00 
%x1I4”--4’ $3.85 $2.55 | 1x10” 34.25 23.00 18.50 


soft pine made 


SOFT PINE 


during the week ended Nov. 7: 
Ceiling and Partition 


1A” %” %” =. No.1 No.2 No.3 


Clg. Clg. Clg. Part. a ee $33.25 $17.00 $15.50 

3& better .$37.50 $40.00 $44.25 $47.5 Ble ara a. viere wie reas 35.75 21.00 16.50 
a geben 00 —. oats 75 | 1x8" 20... eee. 82.50 22.50 18.00 
a ‘ 19.50 ne PGE EE as owes Bawls 34.50 22.75 18.25 
BED cscccisass 49.00 24.00 19.00 


Finish—Dressed 
B&better ‘“‘C’’ 1 


Casing and Base 
B&better 








oo; a, BoA BR EO ort ss ky en ee 76.50 
1x4 £5 pwihisl ore eed are a8 bee $65.50 $55.25 1x5 10” “—o 
1x6 and 8”............ 67.25 56.40 er Rn reaREes erat verse a ii 
a OR BE icics winsan 69.50 57.50 Moldings 
1%, 1%, 2”x4 to 8”... 711.25 woe, 1%” and under..27 percent discount 
144, 25%, 2°35, 10, 12”... 74. 3 1%” and over...22 percent discount 





NORTH CAROLINA PINE 


Norfolk, Va., Nov. 10.-The following prices for North Carolina pine ha 





ve been obtained f.o.b. Norfolk: 


Edge, rough— No. 2 & better No. 3 Box Cull & red heart No.2&B » 
4 , ( rae 6 es 4 e baie > No. 2 Better 
ae: eFRaH eens eo Se 32 fo $24.00 21.00 $19.00 20.00 | Lath, No. 1.$ 5.40@ 5.60 Roofers, 6”.$27.00@28.00 D4S, 6”...$56.00@62.00 
oy ve Pe ng pak 6 Res hig 0g agate Seed No. 2. 3.00@ 3.50 8”. 27.50@28.50 " ” 57.00@63.00 
6/4. 56.00@59.00 = 37.00@39.00 25.00@ 26.00 ee eae anidinesr 07) 00) 21) Ree - an °° ‘Be HAAR 
8/4 59. 00@62.00 41.900 43.00 seen ye a Factory, 2”. 27.00@30.00 10”. 28.50@29.50 10”. +» 59.00@ 65.00 
: pint : ere oy. yO2. . OR cue. Sizes, 2”.... 22.00@27.00 12”. 29.50@30.50 12”... 65.00@71.00 
ough 4 —— . ‘ 
Be ican ons _ 56.00@58.00 38.00@40.00 27.00@28.00 —-24.00@25.00 | Finished widths— No. 2 & better No. 3 No. 4 
eee . 58.00@60.00  40.00@42.00 = 2%.00@29.00 = 25.00@26.00 Flooring, 33 x2% and 3” rift.......$85.00@90.00 @ @ 
jon - . 64.00066.00  44.00046.00 — 29.00@30.00 — 25.50@26.50 ~ 2%, 3 and 8%"....... 45.00@52.00 $36.00@41. 00 $23.50@27.00 
Sark strips, Nos. 1 & 2.$323.50@35.00 Bark strip Di irtition, ‘ OBITS, FE. einen ev.ores see a oe cn Re 30.50@32.00 24. 00@ 25.00 15.00@16.00 
Box ...... 14.00@15.00 NORD © Oe ici ecusde ss $39.50. .42.00 Py. Mulsnucies wires ear ee ee 31.50@34.00 3.00% 28. 00 = 16.50@18.50 
Cnt red Keart <é.cc..08%s 10.50@11.00 Partition, 43” ees tahit aes 46.00@53.00 37: 00@ 42.00 24.50 @ 28.00 





NORTHERN PINE 


Duluth, Minn., Nov. 11. firm throughout the list. B 


COMMON BOARDS, ROUGH— 
6’ 


Northern pine is 


8’ 10’ 12’ 


14&16’ 18’ 20° 
INO. 1, 8 .ccccccesc $55.00 $57.00 $62. 24 $62.00 $62.00 $65.00 $65.00 
A sos nnivwiee's 61.00 63.00 69.0 71.00 66.00 71.00 71.00 
| ere 65.00 68.00 76. 00 75.00 70.00 75.00 75.00 
PIDs: By B viccceccene 36.00 38.00 45.00 47.00 45.00 51.00 53.00 
rr 39.00 41.00 48.00 48.00 45.00 51.00 53.00 
Be” ccwwcscves 44.00 46.00 55.00 56.00 50.00 58.00 61.00 
INO. DS, BD vcsccecaes 27.00 29.00 31.00 30.00 31.00 31.00 31.00 
BD 00 seecseien 27.00 29.00 31.00 31.00 31.00 31.00 31.00 
1D” oo ccc cs cee 29.00 30.00 32.00 32.00 32.00 32.00 32.00 


For all white pine Nos. 1 and 2, add $1. 

Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. 

For 81 or 82, add 15 cents; S181E, add $1; for resawed, add $1. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up. add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Prince — = 


10’ 12’ 14’ 16’ 18’ 20° 
3x 4”...... $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 
BE OY co.cc 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 
2X 8” ...00- 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 
2x10” ...... 82.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
2x12”...... 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 
@x14”...... 88.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
d $3. 


or 848, 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


ookings are increasing. Prices f.o.b. Duluth follow: 





FENCING, RouGH— 
6’ 8’ 10,1214’ 16’ 18&20' 
Fy ac assis vais, sierminleicints $52.00 $55.00 $60.00 $62.00 $61.00 
INOS. (hiss 6:5.6i0/6'e eernsaaaw 35.00 39.00 40.00 42.00 42.00 
PROD 6iacn a divine ws oninaiate 24.00 26.00 27.00 28.00 28.00 
MAO: Dsccicuaiecsaena wan 60.00 63.00 65.00 61.00 63.00 
PERS koalas annie oa 30.00 33.00 37.00 43.00 25.00 
BO: Bicediew kcs seems 25.00 25.00 27.00 28.00 27.00 
No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $27. 
5” fencing same as 6”, 
All white pine, Nos. 1 and 2, add $1. 
$1 or S2, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 To 20’— 
a Cc” ” ”“ 
Baebetter aaiieeecs SOO | ERIOO TB kscccs.s web vewinencawte $20.00 $22.00 
A ee rn ee ese 33.00 38.00 Norway, C&better ... 34.00 36.00 
D Se er ee 28.00 31.00 
Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 














CALIFORNIA PINES [Special telegram to AMERICAN LUMBEBMAN] Spokane, Wash., Nov. 8.—Current quotations 
San Francisco, Callf., Nov. 8.—The following Portland, Ore., Nov. 11.—The following are | f.0.b. mill on western and Idaho pines and white 
: ae Sear 4 f. o. b. mill, and f. 0. b. Chicago shop, prices: fir are as follows: 
ure average prices, Oct. 26-31, of California Boards, S2S WESTERN WuiTe Pine, 16-Foor, INcu— 
pines, f.o.b. mill, those on common being for -* =* es aye Gp sea. ee re mete 
l-inch stock only: RY AR Mi eM ai iois si eth ob wisiserrecaiert $28.00 $17.00 OF wicca 40.00 30.00 21.00 ..... 
1x He | . BG isa kia unauwe rates ae pops see oe reo pe coe shoe aera,  siweer 
P P P nS er: Gol a ee mre rrr , ; ie “raiser eat f ROME foroaveles — Ustesmere 
California White Pine ne See MET eco assccssksonaese 24.00 21.00 | 12” ....2202! [40.00 24.50 20.50 (2.22 fii 
” , ” 
Nos. 1 & 2 elr..$100.30 Common 1x13” and wider, 10 to 16’........ _". Fogg AO PENOSWAGER: ccssisle siasnrese sine. $16.50 $ 7.00 
G@ pelect: ..s.... 76.80 NiO! FL sesianxes $ 47.65 petal pn WESTERN —- SuHop, S2S— 
selec 58.55 \ a ene 29.15 ss ; . 
No 3, = ae PO eG No: ere 20.65 | 1x4” and wider............... ..$16.00 $ 9.00 + a No.2 No.3 Com 
Inch shop ...... 31.40 LC: Se eae 16.70 Selects, S2S 5/4 & 6/4.. $88. 50 33. 50 $28.50 $18.50 ..... 
No. 1 shop...... 45.25 No. 1 dimen. 21.15 is sano: ee. BIE cccwsis verses 3.50 aie ” 38.50 18.50 ..... 
No. 2 shop...... 29.45 No. 2 dimen. 16.55 iP A m - Bé&btr.” “C D BVA ciao arene 5-6 fais SC) L8isiNeteL. Peraceels $26.25 
No. 3 shop...... 22.25 Timbers ....... 30.70 | 1x 4”, 6” and 8”, 10 to 20 —<— 00 $66.00 $45.00 
sage 4 50.65 MEE 055 cccxssecuvadeenssiee 00 77.00 57.00 | IDAHO WHITE PINE— 
D&btr., short... 50.65 Beveled siding— 12” ig 00 8800 67:00 0.1 No.3 No.4 No.& 
No. 3 clr., stnd. 43.25 B 3&btr. .......$ 39.45 1x12” panes ese eceeceeecesecs . , : 4” $55.50 $37.50 $20.50 . 
Shop, stnd...... 22.30 30.9, | 1X13” and wider............ ; 98.00 93.00 72.00 EE a Aiehepcense . . 5) 7 
“a ag 0h 84:60 - Ams Cats wants gt: 5/4, 6/4x4 fe wdr., 10 to 20 96.00 91.00 74.00 a. resem eo oe cras eistaieiay, Komeay 
Panel &” ....*. TE (a a Oe Th B/E GN) WAKEP ox cassns sss I : 00 | 8 eeeeeeeee : . BOD) weraiee case's 
Panel, R" -++-*s a ; / __ 57.50 34.50 24.60 2.2.0 lon. 
White Fir Shop, S2S, f.o.b. Chicago =, isis altelere’sys U200 SGG0 ZS50 cecca seesine 
Sugar Pine ee $ 42.80 , No. 1 No. 2 No. 3 ANGsWIGEEs cocks ~ce00s ances $18.50 $ 7.00 
No. 3com. & btr. 17.85 5/4 and nile eae ee #68. .00 $45.00 $33. )0 WHITE Fir, 6 To 20- Foor, inncno— 
Nos. 1 & 2 clr..$110.80 No. 4 com., asst. 12.65 8/4 a -seee+++ 68.00 55.00 33.00 4” 6” 8&10" 12” 4”&war. 
CBCIBCE -dc05 5.00 77.90 No. 1 dimen.... 20.30 Above prices are for shipments of No. 3 and | No. 2........ $23.50 $25.50 $26.50 $27.50 ....- 
D select ........ 63.10 No. 2 dimen.... 14.15 | better shop. For straight cars of specified grades, | No. 3........ 20.50 22.50 23.50 24.50 ..... 
No. 3 clear...... 69.10 add $5 BNO sy MA cen ciel epeiniss She ciok ction, aternees $16.50 
Inch shop ...... 44.70 Box 
No. 1 shop...... 63.00 ' 
No. 2 shop...... 39 95 Mix. pine, 4/4..$ 19.35 WE 
No. 3 etd aerate 22.00 Mix. pine, 5/4 & ST COAST LOGS 
Dé&btr., stnd.... 70.00 6/4 2... eeeeeee 21.40 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Nov. 8.—The log market re- 
soil slg stnd. oT 25 Lath Portland, Ore., Nov. 11.—Present log quota- | Mains unchanged; quotations: 
- eatere re etre -— tions are: 
No. 1 mix. pine.$ 5.40 Fir: No. 1, $25; _ = ; 3. 
No. 2 mix. pine. 4°50 Cedar: $15 to $17. was; So. 2, 98; No. 2, 61 
Douglas Fir No. 3 mix. pine. 2.40 Yellow fir: $21, $17 and $12. Cedar: Rafts of shingle logs only, $18 base; 
C&btr. ......... tioned a Sn ae Perr 25 cents added for each 1 percent of lumber logs 
Com., 5/4 & up. 24.50 Cedar Spruce: $32, $25 and $15. Hemlock: No. 2, $14@15; No. 3, $11@12. 
Ties & timbers. 21.35 Miscellaneous ..$ 17.30 Hemlock: $12 to $13. Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 
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REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, '7-Inch S1S1E 


Clear $6 A. “Bp” 

B°oT” $%=20" 3°-7’ §8°%=20’ $°-20’ 

MP cv wcidearee $24.25 $34.25 $20.25 $30.25 $23.25 
Se iniceesenrns 29.25 39.25 25.25 35.25 27.25 
BO Sannek cues 24.25 34.25 20.25 30.25 26.25 
Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


a 1% ” ” ” % ” ” ” 5”- eG 
$40. 50 $57.1 50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 





Clear ef come . 
leinch— 3-41%%' 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
OP ewan wae $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
ee cacecets 50.50 60.50 84.50 42.50 652.50 74.50 
ere 59.50 69.50 86.50 51.50 61.50 78.50 
We die anc/ne 52.50 62.50 84.50 44.50 54.50 74.50 
$ to ¢” 50.50 60.50 ..... 42.50 62.60 ..... 
oe ennia 69.50 74.50 86.50 64.50 69.50 78.50 
Me coe weer 80.50 85.50 88.50 75.50 80.50 80.50 
sa stein al 82.50 87.50 90.50 77.50 82.50 82.50 
BNO TA ceive sawn WIN cinca's cen 78.50 
1% & 1%-inch— 
WP ye sintaie are $57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
Me sa Stasis 57.50 67.50 91.50 49.50 59.50 84.50 
eter 66.50 76.50 93.50 63.50 73.50 90.50 
Reo aksuinen 59.50 69.60 91.50 51.50 61.50 84.50 
3 to 6” GT.50 GEGe cc ccc 49.50 69.50 ..... 
Be tecaxcre Gere 81.50 81.50 93.50 76.50 76.50 90.50 
ME ations 92.50 92.50 95.50 87.50 87.50 92.50 
Gree 94.50 94.50 97.50 89.50 89.50 94.50 
ih 0 7 een A ee 89.50 
2-inch— 
Oe seas cat $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
i Serer 55.50 65.50 92.50 47.50 57.50 85.50 
Se accnenee 64.50 74.50 94.50 58.50 68.50 91.50 
 Geeceeeere 57.50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 55.50 65.60 ..... 47.50 657.50 ..... 
pte nae es 74.50 79.50 94.50 71.50 76.50 91.50 
Me avenues 85.50 90.50 96.50 82.50 87.50 93.50 
P yeiapmacais sei 92.50 98.50 84.50 89.50 95.50 
6” to 12” b. alwstes SEDO reeves. cétnes 90.50 
Bungalow oe S1S1E, 4 to 20-Foot 
1%x8 5x8 5x10 %x8 %x10 %x12 
OC re $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
As esae'ole 40.25 47.25 61.25 64.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20’ 
1” ] w%-1 yy ” Ye 3” 4” 5” 
14”...$112.50 $119.50 $117.50 $127.00 $131.00 $134.50 
16”... 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 1382.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 Lape 147.50 157.00 161.00 164.50 
re He 50 154.50 152.50 162.00 166.00 169.50 
30”... .50 189. 50 157.50 167.00 171.00 174.50 


Aaa re S48, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
ee 

Ee ee ee “I $107 $108 $109 $107 
" Shea stkete d eldieleme aimee 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 8.——E 
mill are: 


astern prices f.o.b. 
Per M 
5 bunches 


Per square 
4 bunches 4or 


First Grades, Standard Stock 
Extra stars, 6/2...... -$1.96@2.00 $2.45@2.50 
Extra stars, 5/2. . 2.08@2.12 2.60@ 2.65 
Extra cle ars... 2.36@2.40 95@3.00 
Perfects, 5/2 2.81@2.85 50@3.55 
Kurekas ..... . 2.55@2.59 50@3.55 
POPLGCTIONS: «. osicis sco dos caer 3.18@3.22 30@ 4.35 

First Grades, Rite-Grade Inspected Stock 

Extra stars, 6/2 . $2.04 $2.55 
Extra stars, 5/2. . 2.16@2.20 2.70@2.7:5 


cent a) rer 


fo 
Extra clears . 2.56@2.60 3.20@3.25 
Perfects, 5/2 . . 2.85@2.89 3.55@3.60 
Barekes os... sceo«s . 2.63@2.66 3.60@3.65 
Perfections ............. 3.22@3.25 4.35@4.40 


Second ‘Grades, Standard Stock 
Common stars, 6/2........ $0.865@1.00 $1.10@1.25 
Common stars, 5/2... .92@1.08 .15@1.35 
% 


_ 


Common clears ....... -... 1.40@1.48  1.75@1.85 
British Colombia Stock, Seattle Market 
XXX (Canadian) ee ee en $3.20@3.35 
Wee (Us SO) ic cc ee .$3.01@3.05  3.75@3.80 
Eurekas ........ an 3.24@3.31 4.45@4.55 
Perfections ....... 3.47@3.54 4.70@4.80 
XX 6/2 16” (Canadian). Juiratu eras 1.45@1.60 
ere 6/2 16" (CWS conse. s « 1.55@1.67 1.95@2.10 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 10.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles 

- Best Primes Economies 
‘ iioksi bial a'gn'y a pte earaler $5.70 2.70 iets 
ge TTS eee eee eeee 6.70 4.85 $3.70 
Qe TTT TED e ee 6.95 5.45 4.10 

Wield sss, te luictaretore ees ard 6.95 5.45 4.10 





DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN ] 
Seattle, Wash., Nov. 11.—The following prices 


paid for yard items, f. o. b. mill, were reported 
today: 
: Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
EEE NO 2 SORE ic ce tacae ke $47.00 $43.00 
INGEOW 6 sseeeeeede Deed 29.00 28.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 28.00 
NOS sadeciswcacaaeen 23.00 : 
1x6” No. 2 and better..... 33.00 
Stepping 
No. 2 clear and better..... 65.00 
Finish No. 2 and better 
ESS BG Te eee bh cad .. 54.00 
Casing and base. ......... 63.00 62. 00 
Ceiling 
544x4” No. 2 clr. & btr..... 29.00 23.00 
x4” No. 2 clr. & btr..... 27.66 26.00 
Drop Siding 
1x6” No. 2 clr. & btr...... 33.00 30.00 
No. 1 Common Boards and Shiplap 
(> Bb. EE: 5) es (cee ener aieas 18.50 13.50 
SARE iidaaeniag eve manus asian 16.50 
Dimension, No. 1 Common S4S 
2x4", 12 and 14°.... 16.50 15.50 
Plank and Small Timbers, No. 1 Common 
ax 4”, 12 to 16’ S4S....... 17.80 16.50 
usia , t2 te 16° S48... 26.6% 21.50 20.00 
Timbers, 32’ and Under, No. 1 Common 
GEG OA aicduccweusreek: 22.00 20.00 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 11.--Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


ERA” NOx DE GIG 2 evidence netvndaecteavsatoads $50.00 
No. 2 clear ; uae bakes anes 47.00 
No. 3 clear Negi soe ta Se ae ant erak k ... 30.00 
1x3 and 14x4” No. 2 clear and better...... 50.00 
INGk, |S GROG cedededoddccusace 35.00 
Slash Grain Flooring 
x6" Noi 2 CIGAR ONG VOUS 266 ccccccvivsnds 27.00 
ING) OY GIG ¢ ccawcacececaducesesansaun es 24.00 
In6” No. 2 clear and better ...6cccccccdvcas 32.00 
ING... B CIGGE <5 cccenddvececcccacsacdseces 28.00 
Vertical Grain Stepping 
14% and 1%” No. 2 clear and better........ 64.00 
Finish 
Noi: 2 Gleam SG Netleia dc coke. Sos deena e. 50.00 
Ceiling 
54x4” No. 2 clear and better ......6...cse0- 25.00 
Cee OM cust wuudessotecannaeunes 18.00 
1n4@" No. & clear ANG NEMteP occ ccccccccds 26.00 
INGG CME cchucvinwascuckeasaraame a 22.00 
Drop Siding and Rustic 
3? NO. - 2 GHG DORIGE  cncddiwec ceeds odie 31.00 
INOS CIO cd ceecatadalasiewaneewannd 25.00 
Boards 
RE “Daacadineenadeaeceounead eaten $16. eis 50 
POG A sakes eaadakaswia sehiteannen eases tua 
Dimension—2x4-Inch, S4S 
NG: 2: 32 GG IA. onic ceees CEE CCC ET 15.50 
IGG A Via v dete CAC Redhaceuenewaedeadiawans 12.00 
Timbers 
BN abo re 5 aie eicwcdadeduwsdecddeude cue 17.00 
Gee” rie TP aoe ov cis ci ceccccnewenaseee 18.00 
Miscellaneous Items 
Camarinin,  TOHGOM: ccciecsciscedcescede wea 16.00 
Pie AGM CUO isctscadessdanaveacecusaceshaukas 3.25 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


BOSTON, MASS., Nov. 11.-—-Although there has 


been no quotable change in the local market for 
northern pine during the last week, distributers 
appear more encouraged and confident. Suyers 
are now coming into the market with inquiries 


which promise better things later on. 
MINNEAPOLIS, MINN., Nov. 11.—There is 
considerably more activity in the northern pine 
market although the actual booked orders have 
shown no substantial increase. Industries are 
making inquiries, indicating a disposition to buy 
in larger quantities in the near future. tush 
orders still are coming in to fill stocks. Fall re- 
pair work is requiring most of the northern pine 
at this time. The market still is firm. 
BUFFALO, N. Y., Nov. 11.—A better feeling 
prevails in the northern pine trade. Prices re- 
main about the same as for some weeks past, but 
with industrial conditions getting better it is 
felt that an advance may take place before long 
in grades used by manufacturing concerns. ~ 





EASTERN SPRUCE 


BOSTON, MASS., Nov. 11.—Eastern spruce di- 
mension is higher this week and firm, and tends 
upward. The mills now in operation are reported 
to have fairly well filled order books. Not much 
forward buying is yet in evidence. Trading in 
northern and eastern boards is still quiet and prices 
are easy. Quotations: Dimension, rail shipments, 
f. o. b. Boston, 8- to 20-foot ; 8-inch and under, $42; 
9-inch, $43; 10-inch, $44; 12-inch, $46. Provincial 
random, 2x5- to 2x7-inch, $32@33 ; 2x8-inch, $36@ 
37; 2x10-inech, $37@39. New England, 2x3- and 
2x4-ineh, $383@35; 2x6- and 2x7-inch, $33@37: 
2xS-inch, $37@38. Covering boards, 5-inch and 
up, 8-foot and up, DIS, $33@34; matched, clipped, 
10- to 16-foot, $37@38. Furring, 1x2, $34@35. 


Clapboards,. 4-foot ; extras, $120; clears, $115.- 
WHITE CEDAR 
MINNEAPOLIS, MINN., Nov. 11.—Election 
week was marked by a lull in the northern white 
cedar post and pole business. The aggregate 
volume of business, however, was not far short 
of the preceding week. Considering the late- 
ness of the season, demand for posts is consid- 
ered good. There is little activity in poles, 


7-foot posts 
at retail 


stocks of which are normal, while 
are short in concentration centers and 
vards. Prices hold firm. 


HARDWOODS 


CHICAGO, Nov. 12.—A good hardwood demand 
is reported by local distributers, with an expan- 
sion having been noted during the last few days. 
Sash and door, interior trim, furniture and agri- 
cultural implement interests are all buying well. 
The automobile trade remains spotty, but some 
improvement has been noted even here. Hard- 
wood prices are a good deal firmer than they 
were, and some items have advanced. This is 
especially true in connection with lower grades 
of northern hardwoods 


TEX., Nov. 12.—The 
trade is expecting 


HOUSTON, 
ket is quiet, but the 


hardwood mar- 
a turn for 


the better within a fortnight. Shipments are still 
fairly heavy. 
NEW ORLEANS, LA., Nov. 10.—Some increase 


of bookings is noted locally, but orders are still of 
the small-lot type in the main. A more substantial 
showing is expected within the next few weeks and 
current comment is cheerful. Prices hold their 
own, with a prospect of improvement in some items 


BOSTON, MASS., Nov. 11.—-Hardwood prices 
show a fairly wide range. Ash and plain oak in 
FAS grades and sap poplar are among the fairly 
active woods. The demand for flooring has been 
reasonably even. The present price tendeney is 
thought upward. Quotations: 

FAS No. 1 
Ash, white $105@ 115 SSO@SBSH 
Basswood S3@ 90 63@68 
Beech T5@ S85 45 @55 
sirch, red 130@ 140 75 @85 
sirch, sap 115@125 62@70 
Chestnut 115@123 SO @S85 


to be 


Maple ears 100@ 110 57 @65 
*Oak, white, plain... 90@115 ..@. 
*Oak, white, quartered. 145@ 160 90 @95 
PONE | esa cio cawnan 110@118 65@75 
*The lower prices for quartered and plain oak 


ire for hard texture lumber 


Nov. 10.—Hardwood busi- 
perhaps a rising tendency 
requirements of consumers 
foreign demand has mate- 


BALTIMORE, MD., 
ness is steady, with 
to prices, and with 
on the increase. The 
rially improved. 

KANSAS CITY, MO., Nov. 11.—With the elec- 
tion over, an increased demand for hardwoods 
is looked for. A little lull in demand last week 
was expected, but this week gives promise of a 
renewed call and hardwood men here say that 


prices will be stiffer. Gum continues in good 
demand, and there is a fair call for northern 
hardwoods. Oak for remanufacturing purposes 


is in good demand and a stronger call from re- 


tailers for flooring and finish is expected, also a 
better volume of business from railroads. 
MINNEAPOLIS, MINN., Nov. 11.—The mar- 


ket is expected to show greater signs of life for 
the remainder of the year, according to manu 
facturers and wholesalers. The fact that sup 
plies of northern hardwoods are not large has 
had a tendency to hold prices satisfactory, al- 


though in some cases inducements have been 
made recently to move stocks. 
COLUMBUS, OHIO, Nov. 10.—There is a 


marked 
Buying is pretty 


improvement in hardwood demand. 
evenly divided between retail- 
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Genuine Hill Steam 


Log Stop 


AND 


Loader 


“Standard 
the 
World Over” 


Made in 
Every Type and Size. 























Get Our New and Lower Rates 
on 
Everything for the Saw Mill 
from the smallest portable to 
the largest band mill. 


LL-CURTIS Co. 


pe L~' wOOD CUTTIN [Seda Bs Slap) S 
EVERY TYPE AND 


KALAMAZOO MICHIGAN 



























_ Wire Rope for 
) Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 













Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


enver 
San Francisco 





No. 1 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honers Panama-Peevic GRAND PRIZE 
RREEENORRRT EE So eo RROMNOCE 


Interhational Exposition 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


r AND DROP FORGINGS. Daily fac~ 
AXES-LOGGING TOOLS tory capacity B50 Axes & Tools 











Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 

tell you how. An invaluable reference book 
¥ for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


431 So. Dearborn St. 


American Lumberman * Chicago. Il. 











ers and factories. Retail stocks are rather low. 
Railroads are coming in to the market. Dry 
stocks are not plentiful in any section. Oak 
prices at the Ohio River: 

No. 1 No. 2 No. 3 


FAS com, com. com, 
Quartered . . .$150 $90 $55 sa 
Plain .... 105 72 45 $20 


PUFFALO, N. Y., Nov. 11.—Hardwood de 
mand has shown some improvement, and whole- 
salers report a fairly good volume of business 
The industrial outlook has brightened since the 
election. Prices are steady. 





CINCINNATI, OHIO, Nov. 11.—The election re 
sults have had a beneficial effect on sentiment in 
the hardwood trade, but buying is still conserva- 
tive. There is a strong undertone to the market 
but as yet prices have not advanced, the price posi 
tion remaining steady. 


ST. LOUIS, MO., Nov. 12.—A very marked in 
crease in the number of inquiries during the last 
week is reported in the southern hardwoods market. 
The first intimation of interest by the automobile 
people was indicated by inquiries for maple and 
elm during the week. Furniture concerns are still 
the main factors in the market, and are buying con- 
siderable quantities of red gum, particularly No, 1 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 12.—Demand for Douglas fir 
has improved considerably during the last week. 
While retailers still are disinclined to stock up, 
they are buying a good deal of material for 
filling in holes in their stocks caused by their re- 
cent heavy deliveries to construction jobs. Their 
current requirements are also sizable. Transit 
cars are very scarce. Some good railroad orders 
are reported, and much of this business is in 
prospect. Prices are strong, with advances noted 
especially on upper grades and long joists 


BOSTON, MASS., Nov. 11.—Demand for Douglas 
fir is very fair. The low prices recently reported 
have pretty well disappeared. Satisfactory sched- 
ules of fir dimension are being offered at $31, poy 
tackle, Boston for dressed, and at about $32@32.50 
for rough. 
boards are on offer at $28, and there are chances 
to buy for less. 


KANSAS CITY, MO., Nov. 11.—West Coast 
mills in many cases have been showing an in- 
difference toward orders from this section and 
buyers have been having trouble in getting what 
they wanted. Prices have been gaining in 
strength as demand has increased, Transit cars 
are casy to sell, although the supply is small 
Lowers are not in such good demand as uppers, 
most buyers wanting flooring, ceiling, drop siding 
and some finish. There also is a call for wid« 
boards and long dimension in mixed cars. 


BUFFALO, N. Y., Nov. 11.—A little strongei 
market prevails in Pacific coast woods and buy- 
ing is somewhat improved. Mills have no great 
amount of lumber to ship. Fir flooring is some- 
what stronger and a fair business is reported. 
Mills report that export trade has not been strong 
lately, but domestic orders are increasing. 


SAN FRANCISCO, CALIF., Nov. 8.—There is a 
better feeling in the Douglas fir market, with 
weather conditions curtailing production and water 
shipments to some extent so that there is less 
probability of over-stocking the California market. 
San Francisco continues to take good quantities 
of fir, with building active. Shipments about 
keep pace with production. 


CYPRESS 


CHICAGO, Nov. 12.—Cypress has only a fair 
demand in this territory. Industrial consumers 
continue to be the principal buyers. While the 
retail yards have good business consequent to the 
heavy volume of building still in progress, and 
claim that prospects are very encouraging, they 
seem extremely hesitant in buying beyond their 
immediate needs. Cypress prices have shown no 
change. 

NEW ORLEANS, LA., Nov. 10.—Slight improve 
ment of bookings is reported, without change of 
prices or in character of demand. Production is 
steady, car supply easy and shipments prompt. 

BALTIMORE, MD., Nov. 10.—While it can not 
be said that the cypress trade has undergone 
any definite expansion in the last week, there 
was no contraction, with the tendency rather 
upward and with the range of prices well main 
tained. Stocks held here are very small 


Desirable lots of No. 1 common. fir 


BOSTON, MASS., Nov. 11.—There continues g 
fairly wide range in cypress quotations. Demand 
for neither yard items nor shop lumber is really 
active, but a little better feeling about future prog 
pects is becoming evident. Quotations: 

FAS Selects Shop 


4/4 ............$ 90@ 98 $70@ 83 $51@63 
5/4-and 6/4: .... 100@110 85@ 98 63@71 
PODS Ghee San ire a 1054121 92@101 T3@Q@85 
12/4 - ise acskew@ise Re ee ae 


KANSAS CITY, MO., Nov. 11.—While demand 
for cypress fell off a little last week this is not 
believed to forecast any quieter market. Cy- 
press men here believe that demand will show 
a gain again this week. Country trade is taking 
most of the orders now, but there is some inquiry 
from city yards. Industrial consumers are buy- 
ing some stock. 


BUFFALO, N. Y. Nov. 11.—The cypress 
market is firm, with a fair amount of ordering 
done, though mostly in small lots as stock ig 
needed, Dealers say that building conditions, as 
well as those in industrial lines, are favorable 
to improved business. 


CINCINNATI, OHIO, Nov. 11.—The cypress 
trade has been in better shape recently. The 
country demand has improved so that a fairly 
steady line of orders has been received. Prices 
have been firm, 

ST. LOUIS, MO., Nov. 12.—Prices on red and 
yellow cypress have remained unchanged. There 
have been a good many inquiries for red cypress 
during the week and a fair amount of business 
recorded. In yellow cypress there is very little 


activity. 
HEMLOCK 


BOSTON, MASS., Nov. 11.—There is no quotable 
change in hemlock priees and no decided change in 
demand, but sellers have gained confidence. Some 
manufacturers are trying to get $35 for clipped 
boards, 10- to 16-foot, but plenty of eastern stock 
is still available at $33@34. fandom boards are 
on offer at $1@2 less. Some wholesalers think 
there is a little more inquiry for plank and dimen 
sion, which are being offered at $2@4 under quota 
tions on castern spruce. Plenty of western hem 
lock is on offer here at easy prices 


BUFFALO, N. Y., Nov. 11.—Hemlock is net 
in active demand, but the market holds steady 
and wholesalers look for a fair call for stock 
during the remainder of the year. Open weather 
is helping building. Prices are steady 


WESTERN PINES 


CHICAGO, Nov. 12.—There is a considerably 
stronger demand for western pine yard stocks 
Many of the orders that were held back pending 
the outcome of the national election are now 
being placed. Most of them, however, cover only 
requirements in prospect during the rest of the 
season, few retailers showing a disposition to 
replenish their stocks to any extent until after 
the inventories. Prices on yard stocks are con- 
siderably firmer. No. 2 common is the strongest 
item on the list, being very scarce. Shop lumber 
has not shown much improvement as yet, but the 
outlook in this connection is much better and 
it is believed that higher prices will follow 


BOSTON, MASS., Nov. 11.—The New England 
market for western pines is more satisfactory than 
a month ago. Demand is spoken of as very fair. 
Several Idaho white pine mills have advanced 
prices for Nos. 1 and 2 common and a few have 
withdrawn quotations, but others aecept lower 
prices for No. 1 common. The full range on Idaho 


pine: 

No. 1 com. No. 2 com. No. 3 com. 
Ix 6 ..$72.00@ 76.00 $56.50@57.50 $39.50@ 40.00 
Ix & .. 71.00@75.00 54.00@54.50 41.00@... 
1x10 .. 74.00@78.00 54.50@56.50 41.00@. 
1x12 .. 8$7.50@91.50 56.50@57.00 42.00% 





KANSAS CITY, MO., Nov. 11.—Demand for 
western pines holds up well, with factory buy- 
ers in the market and retailers increasing the 
volume of orders. Some items of yard stock are 
being offered at prices too good to resist, such 
as low grade boards and the smaller items of 
dimension. There also is a fairly good demand 
for finish, strips and moldings. 


BUFFALO, N. Y., Nov. 11.—-The western pines 
market shows a better tome. Industrial plants 
have been holding off for several weeks, but the 
result of the election is said to have encouraged 
them to go ahead. Mill prices are well main- 
tained and a scarcity is shown in some items. 


SAN FRANCISCO., CALIF., Nov. 8.—With the 
‘lection over and confidence restored, there is 4 
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continued demand for California white and sugar 
pine and inquiries are encouraging. A good many 
mills hold firm on shop. With some rain and snow 
in the mountains, the majority of the mills in the 
California pine region will be closed down for the 
geason before long and the market is expected to 
gtiffen, as the surplus of dry lumber unsold is not 
burdensome, 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 11.—The New England 
market for North Carolina pine shows a firmer 
tone. Rough edge, 4/4 under 12-inch, is now gen- 
erally quoted at $59 to $61. Roofers also look 
firmer, some North Carolina mills quoting $35 for 
8-inch. On shortleaf flooring, mills are more dis- 
posed to adhere to lists. Low range on shortleaf 
flooring, 1x4: 3&better rift, $75; C rift, $55; 
B&better flat, $52. Partition, B&better, $51.75. 

BALTIMORE, MD., Nov. 10.—Demand for 
North Carolina pine has not changed materially 
during the last week. An upward tendency is 
noted in prices. Stocks on the wharves are 
about as before, with the selection adequate but 
not unduly large. 





BUFFALO, N. Y., Nov. 11.—A stronger tone 
prevails in the North Carolina pine market and 
§-inch roofers have advanced 50 cents, to $30.50, 
which is the highest price in several weeks. 
Other items are unchanged, but are inclined to 
be strong. Buying is on a somewhat improved 
basis 


REDWOOD 


BOSTON, MASS., Nov. 11.—There is a quiet de 
mand for redwood from New England buyers. Yard 
items are being ordered moderately for current re 
quirements and there is no disposition to buy ahead. 
Good deliveries are being made by eastern whole 
gale yards. Sellers are competing briskly for de 
sirable business and some concessions are being 
given. Shop lumber is receiving a good share of 
attention. 


KANSAS CITY, MO., Nov. 11.—The redwood 
market here remains slow, though prospects for 
an increased demand are seen with improvement 
in other quarters. Price here continue weal 
on a good many items 


SAN FRANCISCO, CALIF., Nov. 8.—There is a 
better feeling since the presidential election, and, 
with a little more curtailment of production dur- 
ing the winter, the market is expected to 
strengthen. With moderate assortments on hand 
at mills and prices low enough to stimulate buying 
from those who really need lumber, the outlook is 
considered favorable for the coming year 


SOUTHERN PINE 


CHICAGO, Nov. 12.—A big pickup in demand 
for southern pine has been witnessed since the 
election, and the market is strong. Building is 
heavy for this time of year, and apparently will 
remain so as long as it is possible to conduct 
outdoor work. Prices have advanced about $2 
during the last fortnight, and distributers say 
that further rises are likely to follow. Inch No, 
2 common and B&better flooring are especially 
strong Transit cars are moving well. 


HOUSTON, TEX., Nov. 11 susiness was good 
the last week, although somewhat quieter than the 
week before, Prices are firm. The best demand is 
for l-inch No. 2 and 2-inch No. 1. There appears to 
be a surplus of Sinch No. 1. The eastern market 
has improved steadily in the last two weeks. The 
horth Texas demand has been strong, although 
southwest Texas is placing comparatively few 
orders, 





NEW ORLEANS, LA., Nov. 10 Sookings again 
shot above the normal line, according to mill re- 
ports. Shipments declined a point or two, while 
production stood virtually unchanged, ‘or the 
week, orders led by a good margin, with shipments 
second and production third Stiffening of prices 
on active items is tentatively predicted. Mill as- 
sortments continue badly shot and latest quotations 
reflect the upward tendency on scarce items 


BOSTON, MASS., Nov. 11.—Sellers are less dis 
posed to grant concessions. Demand is about fair 
for the season. Little forward buying is in evi 
dene: The longleaf flooring mills are more dis 
posed to adhere to lists. High range, 1x4 B&bet- 
ter rift, $84; C rift, $65; B&better flat, $54. 
Partition, B&better, $54. Roofers also look rather 
firmer. The lowest price reported taken for 8-inch 
air dried in several days is $3 


KANSAS CITY, MO., Nov. 11.—Demand for 
Southern pine continues to increase and prices 
have shown a further gain in strength in the 











O. L. WILKIRSON LUMBER CO. 


Post, Texas, Oct. Ist., 1924 
Angelina Lumber Company, 
Keltys, Texas 
Gentlemen:— 

Find enclosed our check No. 2105, for Five 
Hundred Seven & 50/100, covering your invoice 
of Sept 20th, less expense bill and discount. 

We certainly thank you for the splendid ser- 
vice in this shipment. It was only 8 days from 
time order was placed till we were unloading 
the car. 

We are well pleased with the quality, too. 

Yours very truly, 
O. L. Wilkirson Lumber Co., 
By R. E. Cox, Mgr. 








“Sudden 
Service” 


Phot f Angelina County Lumber Co. Siuct 


Retailers who have an idea that they can’t get quick 
service from the mill, that every time they need lum- 
ber in a hurry, they have to order from a wholesaler, 
should try our “Sudden Service” in famous 


Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


For a number of years we have been demonstrat- 
ing that a mill can deliver prompt service. We have the 
facilities and the variety of stock to get all regular 
items out not later than 24 hours after receipt of order. 
The quality of Caleasieu Longleaf is known the length 
and breadth of the land. Shoot us a hurry-up order! 








All Texas sales handled by Angelina County 
Lumber Co. All sales outside of Texas han = 
L dled separately by each company. J 








Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 











These Items Are 


ependable For Quick Sale 
Lumber SAP MAPLE 8/4” No. | & Better, 
4/4” Cross Piled 62,000 6” & Wider 150,000 
. > 9/4" N ! & Better 
A 9/4” Cross Piled 72,00 - & Wider . 03.08 
WHITE MAPLE 10/4" No. | & Better, 
) TE 4/4” End Dried 100,000" i & Wider 42,600 
BIRCH, MAPLE 5/4” End Dried 60,000’ 12/4” No. | & Better 
, ' 6/4” End Dried 25,000’ 6” & Wider 26.00 
NORWAY AND gatas 6/411" & Wider 0.004 
HARD MAPLE 5/4 jo. | & Btr 20 
WHITE PINE, 5/4” No. | & Better, BIRCH 
6” & Wider 150,000 6/4" No. | & Btr 1 0 
~MLOC 6/4” No. t & Better, 6/4” No. | & Btr 22,000 
HEMLOCK 6° & Wider 150,600" 16/4” No. | & Btr 18, 00% 
Above is well manufactured stock and 











thoroughly dry. Write for delivered prices 


Stack Lumber Co., fien2%s 
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Easy Money ) 


e|! 
The laws of supply and demand reflect them-\ ] 
selves in the money market as in the markets of, | 
all other commodities. 


| 

| 

| 

The present low interest rates are due to the’ | 
large supply of funds available for credit. But | | 

| 

| 

| 

| 

| 


tain as capital finds investments. | 
Money easily borrowed is usually hard to pay. | 


Right now, then, is the time to strengthen the 
financial structure of a business by building 
NOW, for the future, a strong capital position | 
assuring low fixed interest rates and ample | 
working funds. i 


The Banker is the all important factor in such’ 
a structure. His judgment, in times such as the i 
present, is vital to the future welfare of any 
business. That he may give sound financial 
counsel and advice he must have carefully | 
prepared facts and figures. | 

| 

| 


| 
| 
Some enterprises may succeed without the 
Banker’s aid and influence, but business gen- 
erally Knows that this aid and influence is a 
helpful and sustaining force. 
J 


ERNST & ERNST | 


AUDITS — SYSTEMS i 
TAX SERVICE 


NEW YORK CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS” ST. PAUL ATLANTA 

ROCHESTER TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS 

BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS DALLAS HI 

PROVIDENCE YOUNGSTOWN WHEELING ST. Louis HOUSTON ! 

PHILADELPHIA AKRON ERIE KANSAS CITY FORT WORTH 7 

BALTIMORE CANTON CHICAGO OMAHA SAN ANTONIO 

RICHMOND DAYTON MILWAUKEE DENVER waco | 

LOUISVILLE MEMPHIS SAN FRANCISCO | 

| 

| 

| 

| 


TAX OFFICE: 9190 To 9168 MUNSEY BLDG., WASHINGTON, D. C. | 











Credit will tighten and higher interest rates ob- Hs 

















Judge Us By What Our Customers Say 


Speed: “ We again wish to thank you for the prompt service that you have given us on 
this car, and we appreciate this very much’ 


Dependability: ‘Thank you for the splendid manner in which you have taken care of our 
requirements this season”. 


Quality: “The two cais shipped us were high grade stock and fine for yard trade as it 
was soft Yellow variety in Uppers”. 


Speed-- Dependability —-Quality = Satisfaction. 


You will enjoy the same satisfaction in buying 


DOUGLAS FIR LUMBER 


from 


WORTH LUMBER COMPANY, “@iarns. wasn 








last week. There is a considerably larger vol- 
ume of inquiry in the market, notably from the 
east side. Sales managers here report that mil] 
stocks are getting short and there is a very 
small stock of No. 1 dimension. About the 
only item that is plentiful enough to be offered 
as surplus at a concession is 6-inch No. 3, which 
has been slow to move for some time, particy- 
larly because of west Coast competition. 


BUFFALO, N. Y., Nov. 11.—The southern pine 
market is stronger, particularly in flooring, which 
is up $1 in a number of grades. Mills show qa 
tendency to keep up prices and are refusing to 
make former concessions. Retailers find it neceg- 
sary to replenish stocks. 


ST. LOUIS, MO., Nov. 11.—Some improvement 
in southern pine business during the week is re- 
ported, and prominent factors in the market 
expect a continued increase following the pre- 
election hesitation of many retailers. Demand 
for No. 1 dimension is said to be very strong, 
especially for 18- and 20-foot lengths, which 
seem to be scarce. Prices are virtually un- 
changed on boards, shiplap and 6-inch No, 2 
S2S&CM. There is a strong market on No, 2 
common and better dimension, also for all shed 
items. 


CINCINNATI, OHIO, Noy. 11.—There is a spotty 
condition in the southern pine market, but as a 
whole business is fairly satisfactory. Prices are 
steady with no further indication of weakness, 
There are few transit cars on the rails so that 
commission men have no trouble in disposing of 
those already enroute. Prospects for the early 
winter are generally good. 


SHINGLES AND LATH 


HOUSTON, TEX., Nov. 12.—Shingles and lath 
are in good demand at the following prices: Shin- 
zles——Coast basis—Stars, $2.45; clears, $2.85; 
lath—-mill basis—No. 1, $3.50; No. 2, $1.90. 


NEW ORLEANS, LA., Nov. 10.—Cypress shin- 
gles seem to be moving a little better than last 
week, with prices unchanged and mill stocks per- 
mitting acceptance of occasional straight-car or- 
ders. There is also reported a slightly stronger 
demand for shingles, with quotations unchanged. 

‘ si 

BOSTON, MASS., Nov. 11.—The demand for 
shingles has been rather better recently. Several 
manufacturers who have been offering white cedar 
extras at $4.50 and clears at $4 have marked their 
lists up 50 cents. The best British Columbia red 
cedars fetgh $5.56@5.61. Sellers who speak cheer- 
fully of the lath market are hard to find. Cheap 
Pacific coast lath have considerable influence on the 
local market. The full range on 1%44-inch spruce 
lath is now $7.25@7.50, and on 1%-inch it is 
$8.50@8.75. For western hemlock lath, 15-inch, 
the range has been around $6.50@6.75, ship's 
tackle, Boston, 





SEATTLE, WASH., Nov. 8.—There was no 
marked change in the shingle market during the 
week. Stars were a little weaker, perhaps. 
Prices are reported holding up well on the better 
grades and many manufacturers look for a de- 
cided improvement in demand. Lath are quiet 
along with lumber generally, with prices un- 
changed since last week. 


KANSAS CITY, MO., Nov. 11.—The shingle 
market continues to gain a little in strength with 
the slowly increasing demand in the country. 
City demand is light. Clears now are being held 
at $2.90 and $2.95 and stars at $2.40 to $2.45. 
Demand for siding is a little better, redwood 
mills getting the business on narrow items and 
western pine milis taking the orders for wide 
items. Some red cedar is being bought in mixed 
cars with shingles. Demand for lath is good 
in the country, but city yards are not placing 
many orders, buying being mostly in mixed cars. 

MINNEAPOLIS, MINN., Nov. 11.—Red cedar 
shingle clears are being offered at 5 cents ad- 
vance over prices which have prevailed for the 
last two weeks. Stars have not changed. A 
few unconsigned cars have arrived here and 
have quickly been taken up. Retailers are not 
disposed to stock ahead and purchases are for 
immediate needs. Clears bring about $2.90, mill 
basis, and stars $2.55 for the average. 





COLUMBUS, OHIO, Nov. 10.—Dealers are only 
buying shingles for present needs. The large 
bulk of the business is from farming sections, 
where there is still considerable construction 
work going on. City dealers are placing an 0C- 
casional order. Prices are steady at former 
levels with red cedar extra clears quoted at 
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$4.50, and extra stars, $4.05. British Columbia 
XXXXX sell to a limited extent. Lath trade is 
quiet. 


BUFFALO, N. Y., Nov. 11.—The_ shingle 
market is strong, particularly in extra clears, 
which are quoted 20 cents higher at $4.81, while 
gtars are firm at $4.06. British Columbia XXXXX 
are $5.51. Buying is not at all brisk, but there 
is some disposition among retailers to take ad- 
vantage of the lake-and-rail rates, which will be 
kept in force during the remainder of this month. 


ST. LOUIS, MO., Nov. 11.—An increase in 
shingle prices during the week is noted. Pre- 
vailing prices are now $3 for clears and $2.50 
for stars, Pacific coast base. Lath are about 
$4.85 for No. 1 and $3.25 for No. 2, f.o.b. St. 
Louis, with a somewhat improved demand re- 


ported. 
MAHOGANY 


BOSTON, MASS., Nov. 11.—Well sustained re- 
quest for mahogany is absorbing present production, 
although some saws are running overtime. Prices 
are steady to firm. The call for both solid mahog- 
any and veneers is quite good. Furniture factories 
have lately shown more interest. The call for 
mahogany interior finish, paneling and _ built-in 
fixtures has been good. 


BOXBOARDS 


BOSTON, MASS., Nov. 11.—Demand for box- 
boards is about fair. The most encouraging feature 
is that any change is pretty certain to be an im- 
provement in demand and prices. Nice lots of 
round edge pine, inch, sell about $31. Round edge 
hemlock, inch, is fetching about $26, one recent 
sale being at $28. For good round edge spruce, 
inch, $28@29 is about the average. 


FOREIGN 


Tariff Arrangements with Canada 


PERTH, WESTERN AUSTRALIA, Oct. 15.—Much at- 
tention has been given in Australian papers to the 
reciprocity agreement entered into between the 
Commonwealth and the Canadian Governments, 
the details of which are now lying on the table of 
the Federal House preparatory to the usual debate 
for ratification or otherwise. Prominent in the 
negotiations was lumber, the Canadians desiring a 
substantial preference over the lumbers of other 
countries. The Australian sawmillers combined 
in a strong protest, supported by heaps of facts 
and figures, against any preference at all, and they 
have the satisfaction of knowing that the tariff 
board has recommended the elimination of lum- 
ber altogether from the reciprocity arrangements. 
As a matter of fact, the bargain is all in favor of 
Canada, because it is demonstrable very simply 
that the Dominion sends to Australia goods total- 
ing an excess value of four to one against what it 
takes from Australia, but it is exceedingly gracious 
to put quite small duties on a few items like 
wine and raisins and currants. Australia gen- 
erally is not enthusiastic about such concessions, 
and is beginning to ask itself whether this reci- 
procity business was worth the candle. As a 
policy, Australia is rather given just now to in- 
culcating a preference for itself; that is, much 
propaganda is being indulged in to encourage a 
more solid patronage of the home grown or home 
made article, whatever it is. If it means an enor- 
mous inflation of the costs of living, it is held not 
to matter, as the money is still at home and not 








afar in spheres where it is alleged they do not 
care a button whether Australia cuts any ice or 
not. 

As an instance of this new faith is cited the 


building of a couple of cruisers for the Australian 
navy. British builders quoted prices somewhere 
around $5,000,000 less than the computed costs 
of building them at the Government’s own yard at 
Sydney, but that did not worry the patriot. He 
demands that they shall be built at home—to 
provide a lot of well-paid work for not over- 
zealous workmen, for this yard at Sydney has had 
hot a few scandals in its time as to high costs of 
production and slowness of operations. Sydney 
being such a center of radicalism finds one of its 
busy centers for propaganda in modern forms of 
industralism in this particular dock yard. Sydney 
itself is like an insatiable giant, eager for the 
absorption of the wealth of its poorer and smaller 
sisters, and has lent a willing ear to this cry of 
“build them in Australia.” The Federal Govern- 
ment has, however, definitely decided on building 
one in England, and is pondering over the fate of 
the other. Australia had an amazing experience 
once before of the tardiness of cruiser building in 
its own yards. One of them, the Brisbane, took 
years to mark the transition from launching to 
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Green Gum ready to enter Moore Moist Air Kilns 


Rosa Lumber Company, 
Picayune, Miss. 


“Drying faultless 


GUM” 


Write for the 


Gum issue of 
Moore Facts 


says Mr. L. O. Crosby, Pres., 
Rosa Lumber Co. on enter- 
ing their THIRD ORDER for 
Moore Moist Air Dry Kilns. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. © 2 Fully Equipped Pants. ~ North Portland, Ore. 
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Center 


Hemmin 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 


draught through the entire train. a 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
cost. They are especially designed to meet 
the needs of lumbermen. That’s why so 
many of them are in use today on the most 
difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 


drauste O- Wheel Trai 
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SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 3%4”’ x 10” or 4’’ x 12’”’, long sleeve 
malleable. 
WHEELS 34’ diameter, with 5’’, 6” or 8”’ tire. 
BOLSTERS 4’’x11’’, 6’ long; side bars, 4’’x6’’; 
— bar, 4!2’’x6!2”’, with 3x5’ built-up 
ars. 
TONGUE 4’’x6’’, 5’long; reach,4’’x6’’,11’long. 
CAPACITY 10 tons. 
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CHOICE, DRY 


Hardwoods 


Write Us for Anything in 


Hard Maple, Birch, Basswood 
Soft and Rock Elm 


We Have ole a wae 


White Maple 


TIPLER LUMBER CO., Tipler, Wis. 
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sailing and the cost was fabulous. Still, the 
money was in the country, and the political 
dreamer was satisfied. 


More Trouble for Sawmillers 


The lumber people of the West have recently had 
what promised to be a serious strike to contend 
with. It has long been the custom in this State 
for all the work in the bush to be done on piece- 
work rates; that is, the felling, hauling either by 
horses or steam, and sundry other relative jobs, 
daywork only applying to the actual sawing and 
distribution. When the last case for increased 
wages and fewer hours was before the Federal 
arbitration court there was a_ section of the 
claim dealing with piece-work rates, It was 
sought to lift these by enormous amounts, some 
times as much as four times. The Union sought 
to get an award which would cover all Australia. 
It argued that it did not love piece-work at all 
and would like it abolished, but if the court would 
not do that, then it should so penalize it by high 
rates of pay as to make it unprofitable for the 
gawmillers who would have willy nilly to resort 


to daywork with equivalent rates to compensate 


for the change of system. The sawmillers, on 


RADLEY - MILLER Frames harmonize 


every type of architectural design. 








their part, argued that local conditions and tim- 
bers differed so materially that it was beyond 
the power of the judge to make a common award, 
that the piece-workers were earning very big 
money, and were in themselves quite happy to 
go on as they were, but visionaries in the Union 
desired to destroy the system for something cal- 
culated to rob industrious men of what their work 
entitled them to. The truth is, it is much harder 
to control a piece-worker than a dayworker, for he 
usually develops a spirit of self-reliance and in- 
dependence, and hig larger earnings make him 
less amenable to the cajoleries of the organizer. 


Court Reserves Its Decision 


The upshot of the long argument was that the 
court reserved its piece-work decision and ordered 
business to go on as it was. For the best part 
of a year the work has proceeded, but lately a 
number of the less zealous men, moved by a strong 
desire for increases, presented an ultimatum 
to the sawmillers, which, being rejected, led to a 
strike and, as the bush workers were dragged out 
in a body the men in the mill were thrown idle 
too. After it had lasted three weeks, and $50,000 
were lost in wages, work was resumed on the same 









































with 
Used in any 


sort of brick, frame or stucco building, they save time 
and labor on every installation. 


Manufactured of genuine white pine to the highest 
standards of precision, tney keep their smooth fit and 
original accuracy under every condition of service in 


any climate. 


Bradley-Miller & Company 


BAY CITY, MICHIGAN 


EASTERN FRAME REPRESENTATIVES: 


A. D. MOORE, 


P. O. Box 867, New Haven, Conn. 


H. G. VINCENT, 
Garrettsville, Ohio 


conditions as when the strike happened, some 
sort of an arrangement having been made that 
the dispute should be referred to the court. Ag 
these notes recite, the matter was still before 
the court, waiting an intimation of the judge that 
he was ready to reconsider it. 


The laws of Australia forbid strikes but they 
happen all the same, and rarely is a union made 
to pay any penalty. But let an employer trang 
gress an award or the law and he will be dragged 
to a court and not infrequently fined heavily for 
his crime. He has a plant or a body that ig 
seizable, but a union is a most elusive thing and by 
its numerical] strength a defiance of the processes 
of the law. If they are fined, it is chalked ur 
against the magistrate, and when the union’s own 
kind of government comes into power vengeance is 
meted out to the man who was bold enough te¢ 
vindicate the law. Naturally there is no undue 
rashness about either prosecuting or fining offend 
ing unions. 


Samaaaaaaaae 


Ocean Freight Market Reviewed 


A moderate amount of chartering of a miscella 
neous character was reported in the steamer market 
during the week, the greater part of which was for 
grain and other cargo to European destinations 
say Lunham & Moore, New York ocean freight 
brokers, in their bulletin for Nov. 8. For addi 
tional tonnage there is a moderate demand from 
transatlantic shippers for carriers for grain, tim 
ber, sulphur and other cargo, but only a limited 
inquiry in other tradcs. Tonnage offered steadily 
with rates showing slight variations from recent 
figures. 


Exploitation of Colonial Forests 


: WASHINGTON, D. C., Nov. 10.—Exploitation of 
French colonial woods is the subject of a detailed 
report to the Department of Commerce by Consu} 
Lucien Memminger, Bordeaux. Efforts are under 
way to develop Bordeaux as one of the chief mar 
kets in Europe for French colonial woods, partieu 
larly those from French West Africa. There has 
lately been formed a syndicate of merchants and 
manufacturers dealing in these woods. This asso 
ciation grew out of a Congress held several years 
ago and participated in by Bordeaux importers ané 
representatives of exporters in Africa. sSordeaux 
according to the report, has intimate relations with 
French West Africa. 

A good part of the French colonial woods avail 
able for commerce are not brought to continental 
Europe at all, but are exported directly to England 
and the United States, 

The Bordeaux Chamber of Commerce has agreed 
upon a definite schedule of charges affecting all 
phases of the trade and industry in colonial woods 
at that port. They apply to steamship companies 
exporters, importers, stevedores, brokers, dealers 
ete. The adoption of this tariff is intended te 
simplify the entire business of handling Africar 
woods. 

Heretofore lack of a definite system in exploiting 
the lumber for sale discouraged firms from going 
into the business on a large scale and greatly re 
stricted the market. A consortium of railroad 
companies has bought large areas of forests espe 
cially in French Gabon and in the Cameroons and 
on the Ivory Coast. The principal purpose of the 
consortium is to obtain cross ties and other timber 
used by the railroads, but it is said to be the inten 
tion of members to exploit the forests as a whole 
It is stated that besides bringing to France the 
wood needed for railroad purposes, the consortium 
will also bring the high grade and common woods 
for sale to the general market. The consortium 
plans to avoid the losses suffered by some firms 
in attempting to deal only in certain special species 
of African woods. In the African forests the trees 
producing the fine woods are mixed in with others 
producing inferior timber. It is thought that the 
method of exploitation en masse proposed by thé 
railroads introduces a new development in the 
working of the African forests. 

One of the great difficulties in the way of popu 
larizing the use of ordinary colonial woods it 
France, aside from the question of qualities, Mr 
Memminger says, has been the lack of standardiza 
tion of sizes. The average French artisan has beet 
taught either in apprenticeship or from books to use 
pieces of wood in certain dimensions for c¢ rtain 
purposes. If wood is given to these workmen iD 
sizes different from that to which they are accus 
tomed they are generally at a loss how to proceed 

Another step taken by the Bordeaux Chamber of 
Commerce was to subscribe a fund to bring to that 
port for special study of the cooperage industry 
a group of young foresters who are proceeding to 
Africa for duty in the French Colonial Forest Serv 
ice. They will be instructed to study the possibill- 
ties of using African woods for staves and to send 
to the Chamber of Commerce samples of wooe 
recommended for that use. 
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OBITUARY 


CHARLES E. PAGE, sales manager for the 
Apex Lumber Co., of New York City, dropped 
dead while visiting the Elson Lumber Co. in that 
city, Monday, Nov. 4. Mr. Page was 49 years old 
and had been in the lumber business since he 
was 18. He had been identified with the whole- 
sale lumber trade in New York City for thirty 
years. Mr. Page was a brother of Frank Page, 
who represents Howard White, of Raleigh, N. C., 
in the Metropolitan district. The two brothers 
were formerly in business together but dissolved 
partnership about 1912. Subsequently Charles 
Page became connected with the Twin City 
Lumber Co. and in 1913 took over the local 
agency of Trantum & Danzer of Hagerstown, 
Md. Later he represented the Central Ware- 
house Lumber Co. of Minneapolis. When Mr. 
Trantum organized the Apex Lumber Co. a year 
or more ago, he took in Mr. Page as his sales 
manager. Mr. Trantum characterized Mr. Page 
as one of the best posted men in the lumber 
business in New York. He had been complain- 
ing for some time before his sudden death, but 
the seriousness of his condition had not been sus- 
pected. A heart attack was the cause of his 
death. Mr. Page is survived by a widow and 
one child, Charles Frank Page. The funeral 
took place at Douglaston, L. I., with burial 
there. Mr. Page was a Mason and a Hoo-Hoo. 


ALLAN RAE CARTER, a wholesale lumber 
dealer of Mansfield, Ohio, died at a Columbus 
hospital, Nov. 10, after being removed from the 
home of his sister, Mrs. Irving Hoffman, where 
he had been ill for several days. His death was 
caused by cancer of the throat. He is survived 
by a widow, one son and two sisters. Mr. Carter 
had gone to Columbus to consult a specialist. 
He was active in the business up to the last in 
spite of his failing health. Mr. Carter was born 
in Springfield township, Ohio, 50 years ago. He 
moved to Mansfield in his early manhood and 
had been engaged in the lumber business there 
ever since, operating under the name of Carter 
Lumber Co. He leaves a widow, one son, King 
Carter, three sisters, Miss Lulu Carter, secretary 
of the Carter Lumber Co., Mrs. Huffman, of 
Columbus, and Miss Minnie Carter, teacher in 
the college at Crete, Neb. 














ROBERT B. WATSON, for many years a well 
known lumber salesman of northwestern Iowa, 
northeastern Nebraska and South Dakota, died 
at his home in Sioux City, lowa, on Saturday 
morning, Nov. &, following an operation for ap- 
pendicitis. He is survived by his wife and one 
daughter who is 11 years old, two brothers, one 
sister and his mother. Mr. Watson had been in 
the employ of the C. N. Dietz Lumber Co., of 
Omaha for about eighteen years and was well 
liked and popular among members of the trade 
in his: territory. Mr. Watson was born at Dela- 
van, Wis., in 1874. Funeral services were held 
on Monday and were attended by a number 
of lumbermen friends from South Dakota and 
northeastern Nebraska. 

W. C. DOUGLAS, prominent lumberman of 
Memphis, Tenn., died at his home in that city 
on Thursday, Nov. 6, after a brief illness. Fu- 
neral services were held at the home on Saturday 
With burial in Elmwood. Mr. Douglas had been 
in apparently good health until about ten days 
prior to his death when he was stricken with 
bronchial pneumonia. He was born in northern 
Indiana, going to Memphis about fourteen years 
ago. At that time he became vice president of 
the Mossman Lumber Co., of Memphis, and held 
that position until his death. He was 72 years 
old. A widow and three married daughters sur- 
Vive him. 


HARRY ADAMS, retired lumberman and 
prominent citizen of Troy, Ala., died at his home 
there on Nov. 7 following a long illness. Mr 
Adams was born in 1864 and had lived in the 
Troy vicinity most of his life. He leaves 
Widow, mother, one son, two sisters and thre 
brothe rs. 


DEAN R. MORLEY, a widely known retail 
lumberman of MceGeehee, Ark., died at Pine 
Bluff, Tuesday, Nov. 4. Mr. Morley was president 
of the Morley & Son Lumber Co., at McGeehee, 
and « director of the Southwestern Lumber- 
men’s Association. Funeral services were held 
in McGeehee on Wednesday. 


TROUBLE AND LITIGATION 


CHARLESTON, W. VA., Nov. 10.—An injunction 
against the Meadow River Lumber Co. restraining 
it from cutting timber on a certain tract of 4,046 
acres in Greenbrier County was granted by the 
State supreme court after an application had been 
refused by the circuit court of that county. The 
low: r court was directed to enter the order to re- 
Main in force until further order. The applicants 
for the injunction were the Margarette Coal Co., 
Crancis Coal Co., Imperial Smokeless Coal Co., 
Meadow Creek Coal Co., and Margaret N. Laing 
Their complaint was made over a dispute as to the 
Ownership of the land in question. 

PHILADELPHIA, PA., Nov. 10.—Judge Thompson, 
of the U. S. District Court, appointed Horace B. 
Wilgus and Harry D. Moore, under bond of $30,- 




















“A Belt 


is No Stronger than | 
Its Weakest Lap”’ 


Fee eiwee sein AGO the Moloney 
Belting Company recognized the 
fact that even the finest grade of 
leather and the most efficient work- 
manship were not alone responsible 
for quality belting. 

There is a third factor that is equally 
important — indeed, if it were not for 
this product Moloney Leather Belting 
could not have earned its reputation 
for long service, faultless operation 
and real economy. This product is 


Moloney Cement 


“M” Brand for regular use 
WHALE Brand for waterproofing 


The big job that is exclusively one for 
Moloney Cement is to make a two or three 
ply belt inseparably one—to join laps so firm- 


Injustice to your trans- 


mission service insist ly as to make them practically a solid piece 
upon Moloney’ when of leather! 

ever the need arises for 

eee ee ee " And isn’t this precisely what you want 
lives to a ripe old age 

and gives efficient ser your belt cement to do? 

vice during all the time : s - 

nttic ccienee, If you specify Moloney Cement you can be 


sure of Jasting sticking quality. Its superi- 
‘A Belt is ority has been thoroughly demonstrated for 
No Stronger than Its : ; ; 
Weakest Lap” more than a generation in every industry 
where belt cement is necessary. 


Moloney Cement comes in convenient size cans of 1, 2 and 5 


pounds. Place a trial order today. Shipments made promptly. 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE. 
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000, receivers for the Frederick R. Gerry Co., of 
this city. The receivers are given authority to 
take over the entire business and holdings of the 
company and to carry on the business for sixty 
days or until further order of the court. The re 
ceivers were appointed following the filing of a 
bill by Chas. K. Parry & Co. and Hertel & Co., 
ereditors for sums of over $5,000 The liabilities 
are placed at $202,095 and assets at $845,965. 


ABERDEEN, WASH., Nov. 8.—Suit for $184,529 
has been filed in the superior court at Montesano, 
Wash., by the Wynooche Timber Co. against the 
Schafer Bros. Logging Co. This is for damages 
alleged to have been reeeived by the destruction of 
a large amount of merchantable timber and logging 
apparatus in a forest fire striking the plaintiff’s 
property in July, 1924 It is alleged that the fire 
was set by the defendant for the purpose of con 
suming slash and that proper guard had not been 
placed. 


BALTIMORE, Mb., Nov. 10.—-The affairs of the 
American Woodworking Corporation, for which ap 
pointment of a receiver was asked several weeks 
ago, are virtually in the hands of committee of 
creditors, of which George F. Hi: ards, of Thos. 


J. Shryock & Co., is chairman The committee is 
having an expert go over the books and papers 
and, if deemed advisable when the report is made, 
will recommend that operation be continued in 
order that the concern may work out of its dif 
ficulties 

SARL LBLLEBLAAAGAGEAAG: 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were granted by the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 


ington, D. C., at 20 cents each, State number of pat- 
ent and name of inventor when ordering. 
1,413,916. Saw clamp. Edward N. Large, Tilla 


mook, Ore. 


1,514,008). 
Charles B. 


Wood or the like 
McCallum, 


working 
Oukland, Calif. 


accessory. 


1,514,219. Tagging apparatus Thomas S. Miller, 
South Orange, and Joseph H. Dickinson, Montclair, N. J. 
514,424. Gage for tenoning machines. Joseph 


Ibrehm, Delaware, Ohio 


1,514,478 Cant hook 
Miss 


Hallie D. Swain, Meridian, 





P ng” f 


fies 











at this price. 
have cost 80 cents a yard. 





It Is Grading for Logging Railroad 


at Half the Cost of Hand 
and ‘Team Work 


An “AMERICAN” Roadbuilder owned by the Pacific Lumber 
Co. and used on heavy grading work where it is sometimes neces- 
sary to handle the dirt two or three times to get it out of the way 
is doing the work for about half the cost of hand work. Mr. R. C. 
Richardson, Superintendent of the Logging Dept. 
making a deep cut where it was necessary to handle 
twice the total cost was 26 cents a yard. 26,000 yards were moved 
By hand and team and scraper work this job would 





Saint Paul, Minn. 
New York ,Chicago , Pittsburgh , Seattle ,New Orleans. 


says that in 
the material 














Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks, 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed 
under heading Too Late to Classify. 








ACREAGE ON BELT LINE IN CHICAGO 


Side track, fencing, and in fine manufacturing district. 
Will rent or lease for storage purposes. Will put up 
building if desired. Arrangements can be made on 
favorable terms. 

Address “A. 4,’’ care American T.mberman. 


TO WHOM IT MAY CONCERN: 

The New River Lumber Company is in the hands of 
H. E. Fuller and John F. Shea, as co-receivers, 

The New River Lumber Company has no office at 312 
First National Bank Building, Cincinnati, Ohio, or any 
other place in Cincinnati, Ohio, except at the office of 
The Globe Wernicke Company. 

Neither W. H. Hopkins, nor the W. H. Hopkins Lum 
ber Co. are sole agents of the New River Lumber Com 
pany. 

The selling office of the New River Lumber Company 
is located at Norma, ‘Tenn. 





JOHN F. SHEA, 
H. E. FULLER, 
Co-receivers of the New River Lumber Co. 





SELL YOUR TIMBER LANDS 


by advertising in the paper that goes direct to buyers. 
AMERICAN LUMBERMAN, 431 So. Dearborn, Chicago, 




















ESTIMATOR WANTED 


Familiar with flat building and bungalow work. Must 


be good man. 
4611 W. 


Apply MADISON SASH & DOOR CO., 
Madison St., Chicago. 


WANTED—EMPLOYEES 
Wanted—First-class, experienced stenographer, Chicago 
wholesale lumber office, who understands bookkeeping, 
billing and general lumber terms. Must be reliable and 
confidential. Give age, experience, references and sal- 
ary wanted. 

Address “A. 34,’’ care American Lumberman. 


WANTED—BOOKKEEPER 
For medium sized retail yard in Chicago. Pleasant sur- 
roundings among Protestant people. Good opportunity 
for young man who likes lumber and who is not afraid 
of work. 
Address “A, 35,’’ care American Lumberman. 


WANTED—EXPERIENCED COLLECTOR AND 
Credit man for large suburban yard. Give experiences, 
references and Si ilary expected in reply. 

Address “A. 36,’’ care American Lumberman. 


WANTED 
Man for interior millwork and sash and door company 
for detailing and billing into mill. 
Address “A. 31,’ care American Lumberman. 


WANTED—HIGH CLASS EXPERIENCED _ 
Retail yard manager for good two yard point in Ne 
braska who will also take some financial interest. One 
who also speaks German preferred. Must be a good 
salesman and collector. 

Address “A. 30,’ care American Lumberman. 


WANTED—A HIGH CLASS 
Norwegian yard manager between the age of 30 and 38. 
No other nationality need apply. Must be able to han- 
dle large volume of business under keen competition. 
Location is beautiful little city in Southern Wisconsin. 
Address ‘A. 28, care American Lumberman 


WANTED: YARD MANAGERS 
for towns of about one thousand in Michigan and Wis- 
consin. Men who are not afraid to get out and work 
and able to handle own books. Must have good refer- 
ences and apply in own handwriting. State salary 
wanted. 
Address “A, 21,’ care American Lumberman. 


WANTED MANAGER 
For retail lumber yard at Muscle Shoals, Ala. One that 
can invest two thousand dollars. 
Address THOMAS T. ALLEN. Sheffield, Ala. 


WANTED—MALE STENOGRAPHER 
Must be experienced in sales and general office work 
in lumber manufacturing plant located in Arkansas. 
State reference, experience, age and salary expected. 
Splendid opportunity for right party. 
Address **A, 10,”’ care American Lumberman. 
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